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HOW  CAN  the  RETAIL  DRUGGIST  PROTECT  HIMSELF  from  the  ITINERANT 
VENDOR  of  PATENT  MEDICINES,  FLAVORING  EXTRACTS,  ETC.* 

By  S.   E.   Mason,  Smithville,  Tenn. 


This  is  one  of  the  most  serious  questions 
that  confronts  the  druggist  today.  All  are 
aware  of  the  fact  that  this  class  of  dealers 
are  taking  fi-om  the  druggist,  every  year, 
hundreds  of  dollars  that  justly  belong  to 
him.  But  how  can  we  prevent  or  overcome 
this,  is  the  question.  There  are  two  classes 
of  these  dealers,  the  ones  in  every  neighbor- 
hood selling  without  licenses,  and  ths 
"wagon  man, "who  generally  has  license  to  sell. 

The  first  class  mentioned  could  be  gotten 
rid  of,  if  the  druggist  would  do  so,  but  most 
of  us  hate  to  take  the  step  necassary.  If 
we  would  go  before  the  Court  and  indict  a 
few  of  the  dealers  for  selling  goods  without 
a  license,  it  would  soon  drive  them  out  of 
business,  as  most  of  them  would  quit  selling 
rather  than  pay  license.  The  druggist  is 
forced  to  pay  his  license  and  it  is  but  right 
that  he  should  see  that  the  man  who  goes 
out  against  him  should  pay  his  license  or 
quit  business. 

But  when  we  come  to  the  "wagon  man" 
we  strike  a  difficult  proposition,  as  he  has 
paid  his  license  to  sell,  and  so  cannot  be 
attacked  on  that  point. 

The  attempt  has  been  made,  with  possibly 
success  in  some  States,  to  drive  the  "wagon 
man"  out  by  high  license,  but'  I  fear  that 
we  can  hardly  hope  to  clear  the  field  in  this 
way;  because  the  companies  who  have  the 
agents  in  the  field  are  watching  our  Legisla- 
tures as  closely,  or  more  so,  than  are  the 
druggists;  every  agent  is  kept  posted  on 
every  bill  introduced  and  is  admonished  to 
see  their  Representatives  in  regard  to  the 
matter.  These  agents,  with  their  customers, 
stand  an  equal,  and  in  some  instances,  pos- 
sibly a  better  showing,  to  control  their  Rep- 
resentatives, than  does  the  dnjggist.  In 
the  country  districts,  the  Representative  is 


sometimes  a  customer  and  may  be  a  close 
neighbor  and  friend  of  the  "wagon  man," 
and  can  hardly  be  against  anything  to  his 
interest.  If  we  can  get  rid  of  the  "wagon 
man"  entirely,  all  right,  but  if  we  cannot, 
then  how  is  the  best  way  for  us  to  meet 
him?  I  have  about  concluded  that  the  best 
thing  for  the  druggist  to  do  is  to  put  a 
wagon  on  the  road  himself,  with  some  repu- 
table line.  I  have  lately  noticed  that  this 
plan  has  been  adopted  in  some  places  and 
it  is  claimed  that  it  is  proving  a  success; 
while  the  business  of  the  wagon  itself  is 
profitable,  it  also  advertises  the  goods  ex- 
tensively and  increases  the  sales  in  the 
store.  While  I  have  not  definitely  decided 
on  this  plan,  yet  I  am  seriously  considering 
it.  It  is  useless  for  us  to  try  to  convince 
the  people  that  the  agent's  goods  are  worth- 
less, for  many  are  using  them  and  claim  to 
get  good  results  thei'efrom.  As  has  already 
been  stated,  the  agent  is  keeping  many  dol- 
lars away  from  the  druggist;  he  goes  into 
the  house  and  leaves  a  line  of  his  remedies, 
the  next  day  a  member  of  the  family  takes 
a  severe  pain  in  the  side,  they  remember 
the  plaster  or  bottle  of  liniment  left  the  day 
before,  thsy  try  it  and  get  some  relief;  if 
the  goods  had  not  been  the)-e,  they  would 
have  likely  seen  a  physician  who  would  have 
given  them  a  prescription  to  be  filled  by  the 
druggist,  and  thus  hs  would  have  been  per- 
mitted to  receive  the  business  that  he  is 
justly  entitled  to,  having  spent  so  much  time 
and  money  in  preparing  for  his  profession. 
I  believe  that  the  "wagon  man"  is  with  us 
to  stay;  if  we  cannot  Isgislate  him  out,, 
then  I  am  almost  persuaded  that  we  should 
go  out  and  try  to  get  the  business  ourselves. 
*Read  before  the  Tennessee  Pharmaceuti- 
cal Association. 
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MADE  IN  THE  UNITED  STATES. 

Germans  are  taught  to  advertise.  How 
well  they  have -done  this,  we  all  know.  Even 
our  own  citizens  grab  at  the  "Made  in  Ger- 
many" whether  it  appear  upon  a  hundred 
dollar  lens  or  upon  a  five-cent  toy.  It  is 
said  that  certain  American  concerns  permit 
the  free  use  of  such  stamps  in  various  de- 
partments. 

In  America,  medical  professors  are  known 
as  "Doc  Smith"  and  "Old  Hurley."  Across 
the  watsr  they  are  known  as  "The  Great 
Professor  Schultz"  and  "The  Most  Honoied 
and  Learned  Von  Amberg."  Consequently 
there  is  a  feeling  among  us  that  perhaps 
after  all,  the  German  professors  are  greater 
men  than  those  who  sit  in  the  chairs  of  our 
universities.     This  is  not  true. 

It  is  high  time  we  were  advertising. 

What  have  we  to  advertise? 

After  the  names  of  Osier,  Cabot,  Vaughan, 
Mayo,  Hare,  Barker,  Dock  and  Gorgas,  the 
average  practitioner  would  hesitate.   Shame ! 

Who  is  the  world's  greatest  anatomist 
today?  Professor  J.  P.  McMurrich,  of  th? 
University  of  Toronto,  undoubtedly  deseives 
this  title.  Canadian,  you  ask?  No,  like 
Osier  he  is  one  of  our  own  United  States, 
and  another  country,  realizing  his  worth, 
has  taken  him  up. 

Who  is  the  world's  greatest  experimental 
pharmacologist  today?  Perhaps  there  is 
more  room  for  op'nion  in  this  case.  But 
we  must  not  lose  sight  of  the  great  Cushny, 
now  of  London,  but  formerly  of  this  country. 

Then  there  is  Mall,  the  embryologist  at 
Hopkins;  Howell,  th3  physiologist  at  the 
same  school,  and  Cannon,  the  physiologist  at 
Harvard. 

There  is  but  little  need  to  mention  the 
name  of  the  great  Victor  C.  Vaughan,  of 
Ann  Arbor,  American  father  of  biological 
chemistry,  or  of  h's  colleague,  P.  G.  Novy, 
who  has  done  so  much  for  practical  bac- 
tsriology. 

Even  as  Virchow  and  Cohnheim,  of  the 
Old  World,  were  the  fathers  of  pathology,  so 
are  Warthin  and  Adami  of  the  new,  the 
foster  fathers. 

It  is  these  men  and  many  other  such  as 
they  who  have  littls  chance  to  shine  in  ths 
spectacular  things  rather  than  those  who 
race  with  death-  across  the  continent,  on 
special  trains  because  none  were  near  who 


could  have  done  as  well  as  they — it  is  the 
men  who  work  day  after  day,  year  after 
year,  in  some  laboratory,  unknown  and  un- 
noticed, to  whom  the  world  of  tomorrow  will 
erect  monuments. 

Many  of  our  men  need  no  advertising, 
and  concerning  these  too  much  has  already 
been  said  (especially  in  the  daily  papers  by 
their  press  agents) . 

Yes,  it  pays  to  advertise,  but  let  us  call 
the  attention  of  the  world  to  our  very  best. 
Press  agents  will  die,  and  unless  there  is  a 
I'eal  record  of  worth  to  leave  behind  those 
who  are  thus  advertised,  the  world  will 
inicker  at  our  pains. — Charlotte  Medical 
Monthly. 


NEW  $300,000  DRUG  CONCERN. 


Mutual     Co.     of     Worcester     Incorporated 
Under  Massachusetts  Laws. 

Worcester,  March  6. — Mutual  Drug  Com- 
pany, of  th's  city,  has  been  incorporated 
under  the  laws  of  Massachusetts,  with  a 
capit?!  stock  of  $300,000  to  manufacture  and 
sell  drugs  at  wholesale,  and  it  plans  to  erect 
a  factory  to  carry  on  a  business  all  over  the 
United  States.  The  site  and  details  have 
not  been  dstermined,  though  it  is  proposed 
to  start  as  soon  as  possible. 

Its  officers  are.  President,  Samuel  P. 
Nickells;  treasurer,  Henry  L.  Greene;  direc- 
tors, the  president  and  trBasurer  and  Benja- 
min Green,  Portsmouth,  N.  H.  The  presi- 
dent of  the  nev,'  company  is  general  manager 
of  the  Independent  Pharmaceutical  Com- 
p?.ny,  No.  9  May  street,  while  the  treasurer 
is  president  of  the  corporation  that  bears 
his  nsme  at  No.  430  Main  street.  The  third 
d' rector  is  a  druggist,  carrying  on  a  retail 
business  at  Portsmouth. 


TIME   TO  CHANGE. 
"Henry,  here's  a  hair  on  your  coat!" 
"Yes,  my  dear,  it's  one  of  youi's." 
"But   it's    a  blond   hair,   and   my   hair  is 

black." 

"I   know,   dear,   but  you   must   remember 

I  havjn't  worn  this  coat  before  in  a  month." 

— Yonkers    States7nan. 
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SUNDAY  CLOSING^! 

By  Charles  L.  Barrett 


Much  has  been  said  and  a  great  deal 
written  about  the  closing  of  the  drug  store 
on  Sunday. 

In  these  days  of  hurry  and  the  commer- 
cial character  of  the  modern  drug  store  busi- 
ness, with  its  responsibility  and  arduous 
labor,  the  matter  of  shorter  hours  is  a  ques- 
tion which  must  give  us  pause,  and  Sunday 
ssems  to  me  a  good  day  to  begin  with  the 
shortening  process. 

The  bright,  ambitious  young  man  of  to- 
day, who  could  be  moulded  into  an  efficient 
pharmacist,  is  not  drawn  to  the  profession 
because  of  the  long  hours.  When  he  investi- 
gates the  proposition  of  studying  pharmacy 
and  is  up  against  the  problem  of  a  collegiate 
education,  four  years'  practical  experience 
in  a  drug  store,  together  with  the  College 
of  Pharmacy  curriculum,  to  receive  a  diplo- 
ma which  fits  him  into  the  position  of  an 
eligible  for  a  State  Board  examination, 
.which  he  must  pass  to  permit  him  to  prac- 
tice pharmacy,  he  naturally  asks :  "What 
is  there  in  it?"  Under  the  usual  i;egula- 
tions,  what  does  the  "practice  of  pharmacy" 
mean  to  the  young  man  with  education  and 
training,  the  young  man  with  brains  and 
efficiency?  Seven  days  per  week  of  about 
fourteen  to  fifteen  hours  each  day,  afternoon 
and  evening  off'  and  every  other  Sunday — an 
average  of  about  eighty-five  hours  per  week, 
and  often  receives  less  salary  than  the  man 
with  brains  and  efficiency  in  some  other 
vocation  that  requires  fifty  to  sixty  hours  of 
his  time.  The  good  Lord  never  intended 
man  to  so  labor.    He  provided  a  day  of  rest. 

I  believe  in  the  drug  business,  and  I  be- 
lieve it  can  be  successfully  conducted  in  six 
days  each  week;  and  that  the  druggist,  as 
trainsd  for  the  Modern  Drug  Store  business, 
ought  to  be  above  the  plane  of  a  slave  to 
Sunday  hours. 

The  people  for  all  time  have  been  educated 
to  expect  the  same  service  of  the  dioiggist 
on  Sunday  as  on  week  day.  Conditions 
years  ago  made  this,  more  or  less,  necessary, 
when  the  province  of  the  pharmacist  was  to 
prepare  and  sell  medicines.  Those  condi- 
tions do  not  exist  today.  The  dispensing 
physician,  the  dispensary  and  the  hospital 
have  changed  this.  I  would  like  to  ask  this 
•  question — are     majority     of     drug     stores 


opened  on  Sundays,  these  modern  days,  to 
prepare  medicines  for  the  sick,  to  relieve  the 
suff^ering  of  humanity,  or  for  business  and 
profit?  They  are  run  full  blast  in  the  sale 
of  soda  water,  candy,  cigars,  sundries,  etc., 
for  profit.  I\Iany  a  proprietor  will  tell  you 
that  Sunday  is  his  biggest  day.  A  grocery 
would  do  business  on  Sunday  if  it  were 
open.  I  remember  when  such  was  the  case. 
Is  the  druggist  better  than  the  grocer?  Do 
any  more  grocers  fail  since  they  closed  on 
Sunday?     I  think  not. 

I  submit,  that  as  a  necessity,  as  a  business 
proposition,  it  is  not  required  of  the  druggist 
to  open  shop  on  Sunday,  and  as  a  moral 
proposition,  it  means  something  to  a  neigh- 
borhood, for  the  druggist,  who  would  enjoy 
the  confidence  and  esteem  of  his  people,  to 
maintain  a  good  principle  in  living. 

Just  to  help  along  someone  who  may  be 
wavering  along  this  line  of  Sunday  closing, 
permit  ms  to  relate  my  experience  with  my 
concern  in  Camden. 

We  started  in  business  in  1897  and  from 
the  start  closed  on  Sunday  afternoons  from 
1  to  4  o'clock  in  winter,  and  1  to  6  o'clock 
during  the  summer  months.  We  sold  any- 
thing during  open  shop.  We  finally  discon- 
tinued the  sale  of  soda  water  and  cigars, 
then  stamps  Sunday  evenings.  We  found, 
however,  that  this  discrimination  began  to 
cause  dissatisfaction  with  our  people.  About 
this  time — during  the  summer  of  1906 — the 
lid  was  "put  on"  in  Camden  by  the  enforce- 
ment of  the  Blue  Laws. 

We  welcomed  this,  as  we  could  then  fall 
back  on  "the  law"  in  carrying  out  our  plan 
to  sell  only  medicines  and  necessities.  When 
"the  lid"  was  finally  "lifted"  we  made  a  law 
of  our  own,  closing  the  store  on  Saturday 
night  and  opening  on  Monday  morning;  in 
this  way,  the  writer,  who  had  the  dwelling 
part  of  the  building,  would  remain  at  home 
to  rest  and  placed  a  sign  on  the  glass  of  thfe 
front  door  like  this:  "For  medicines  only, 
ring  bell."  For  some  time  he  was  bothered 
with  trivial  calls,  and  once  in  a  whils  for 
stamps  and  perfumes,  etc.,  but  persor.s  were 
promptly  refused  anything  except  medicines, 
or  something  to  alleviate  suffering,  no  that 
today  the  Sunday  calls  amount  to  very  few. 
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When  we  started  in  to  carry  out  this 
"law"  of  ours,  everything  was  not  plain  sail- 
ing. We  were  often  criticised  and  told  it 
was  a  mistake.  We  did  not  ask  any  other 
druggist  to  join  us  in  the  movement.  In- 
stead we  talked  it  over  with  our  best  cus- 
tomers— we  felt  their  pulse  as  it  were.  We 
asked  their  co-operation  to  assist  us  in  car- 
rying out  a  principle  to  allow  our  help  to 
take  Sunday  as  a  day  of  rest  and  recreation, 
and  to  allow  the  firm  to  enjoy  Sunday  even- 
ings in  an  outing.  The  sign  on  the  dooi 
comes  down  and  off  at  6  o'clock. 

By  consistent  and  persistent  effort  we  be- 
lieve we  have  pretty  firmly  intrenched  our- 
selves in  the  good  graces  of  our  people 
for  introducing  and  carrying  out  a  move- 
ment for  no  Sunday  work  for  our  help. 

Now,  is  the  forfeiting  of  Sunday's  busi- 
ness a  monetary  loss?  Let  me  answer  this 
also.  We  are  pleased  to  note  a  steady, 
healthy  increase  in  business  each  year,  and 
we  feel  a  considerable  pride  in  that  we  were 
the  first  to  close  all  day  Sunday,  also  in  the 
fact  that  we  have  succeeded  in  establishing 
a  drug  business  in  six  days  each  week. 

Anyone  can  close  a  part  or  all  of  Sunday. 
It  is  tip  to  the  individtutl.  Study  your  peo- 
ple, their  character,  habits,  likes.  Make  up 
your  mind  you  are  going  to  do  if,  and  stand 
pat.  Formulate  your  plan  and  talk  with 
your  customers  about  it,  take  them  into  your 
confidence;  tell  your  physicians  about  it. 
You  will  be  surprised  how  the  most  of  them 
will  help  you.  First  of  all,  be  sure  of  your- 
self— don't  be  weak-kneed  at  the  first  as- 
sault from  a  kicker.  Stand  by  your  prin- 
ciple. If  it  is  a  good  one,  if  there  is  any 
reason  in  it,  the  public  will  help  you. 

One  thing  more — which  is  an  immense 
and  powerful  lever  to  pry  the  pviblic  into 
position  of  accepting  your  law — make  the 
six  days'  service  valuable  and  worth  while 
to  your  particular  locality.  Don't  fail  to 
demonstrate  your  ability  to  serve  every 
work  day.  Just  simply  keep  serving  your 
patrons  the  very  best  you  know  how,  stand- 
ing solidly  on  your  good  principle,  and  you 
will  hold  their  good  will  and  get  their  busi- 
ness. ""^^ 

Let  your  motto  be — Best  Service,  and  live 
up  to  it.  You  will  not  have  to  do  business 
on  Sunday  to  help  you  pay  your  bills. 

*  Proceedings  of  the  New  Jersey  Pharma- 
ceutical Association. 


SOUTHERN  COLLEGE  OF  PHARMACY, 

ATLANTA,  GA.,  CONFERS  DE- 
GREES ON  TWENTY-SEVEN  GRAD- 
UATES. 

Diplomas  were  conferred  upon  twenty- 
seven  graduates  of  the  Southern  College  of 
Pharmacy  at  the  March  commencement  ex- 
ercises. 

The  graduating  exercises  were  held  at  the 
Atlanta  theatre.  Rev.  H.  M.  DuBose,  pas- 
tor of  the  First  Methodist  Church,  delivered 
the  commencement  address,  and  Thomas  H. 
J2ffries,  president  of  the  Board  of  Trustees 
of  the  college,  presented  the  diplomas.  Those 
who  graduated  are: 

E.  C.  Aggan,  Egypt. 

E.   A.  Aiken,  Georgia. 

D.  Arnaz,  Cuba. 

G.   C.  Bailey,  Alabama. 

T.   F.  Coile,  Florida. 

Ira  Dent,  Georgia. 

B.   M.   Durham,   Georgia. 

J.  A.  Finley,  Tennessee. 

R.  P.  Fletcher,  Florida. 

J.  F.  Holland,  Georgia. 

B.  C.  Howell,  Georgia. 

T.  M.   McCleskey,  Alabama. 

Willis  McLeod,  Mississippi. 

J.   E.   Massey,   Georgia. 

J.  E.  Miller,  Alabama. 

L.  A.  Miller,  Georgia. 

A.  Naggiar,  Egypt. 

G.  B.  Norris,  Alabama. 

W.  M.  Price,  South  Carolina. 

J.   D.   Porter,  North  Carolina. 

L.  D.   Simpson,  South  Carolina. 

J.  W.  Smith,  Georgia. 

L.  L.   Smith,  Georgia. 

P.   J.   Suttlemyre,   North  Carolina. 

St.  J.  E.  Vogt,  Georgia. 

J.   W.   White,   Georgia. 

M.  M.  Yearty,  Florida. 

The  Southern  College  of  Pharmacy  is  one 
of  the  largest  institutions  of  its  kind  in  the 
South.  Students  are  enrolled  from  the  ma- 
jority of  Southern  States;  three  are  natives 
of  Cuba,  and  four  are  natives  of  Egypt. 
The  school  has  both  a  spring  and  fall  ses- 
sion.    The  next  session  opens  April  15th. 


EITHER  WAY. 

Practical  Man — Not  all  who  auto  ought 
to.  "      '^ 

Socialist — Humph!  Not  all  who  ought  to 
auto. — Life. 
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The  firm  of  James  Plummer,  Salisbury,)-, 
N.  C,  which  was  composed  of  Mr.  James 
Plummer  and  Mr.  T.  C.  Linn,  has  been  dis- 
solved. Mr.  James  Plummer  has  purchased 
the  entire  stock  in  the  old  firm  and  will  con- 
tinue the  business. 


Mr.  John  C.  Dew,  manager  of  the  Marion 
Pharmacy,  Marion,  Ala.,  is  making  prepa- 
rations for  remodeling  his  store,  and  will 
install  new  fixtures.  Mr.  Dew  is  one  of 
Marion's  most  popular  and  enterprising 
young  business  men. 


Circuit  Judge  Prince  has  named  M.  L. 
Copeland  receiver  for  the  Palmetto  Drug 
Company,  Laurens,   S.   C. 

*  *     * 

Mr.  David  C.  Lisk,  of  China  Grove,  N.  C, 
has  purchased  controlling  interest  in  the 
Belmont  Pharmacy,  Charlotte,  N.  C.  Mr. 
Lisk  was  for  some  time  connected  with  the 
C.  R.  Mayer  drug  store  in  Charlotte. 

*  *     * 

Mr.  Henry  Stamper,  who  has  been  con- 
nected with  a  drug  store  in  Pine  Blufi^,  Ark., 
has  returned  to  his  old  home  in  Little  Rock, 
where  he  will  be  associated  with  the  Pitt- 
man  Pharmacy.  Mr.  Stamper  is  a  leading 
Presbyterian   Churchman   in  Little   Rock. 

*  *     * 

The  McPherson  Drug  Company,  adjoining 
the  Empire  Hotel,  Main  street,  Salisbury, 
N.  C,  has  been  thoroughly  renovated,  and 
is  now  in  good  shape.  Steel  ceiling,  newly 
frescoed  walls,  a  new  front,  modern  fix- 
tures, etc.,  give  it  a  fine  appearance.  The 
store  is  managed  by  Mr.  A.  D.  Currie  and 
his  assistant,  Mr.  J.  B.  March. 

*  *     * 

The  Adams  Drug  Company,  Birmingham, 
Ala.,  is  advertised  as  "The  Sleepless  Store 
in  the  Heart  of  the  Town's  Heart." 

Dr.  C.  M.  Wright,  of  Garwood,  Texas,  has 
purchased  the  Rock  Island  Drug  Store,  Rock 
Island,   Texas,   from    Mr.   B.    D.    Hayner. 

*  *     * 

A  new  drug  store  will  soon  open  in  Scott, 
Ga.,  and  will  be  owned  by  Dr.  Carter. 


Mr.  V.  F.  Allain,  Morgan  City,  La.,  has 
moved  his  drug  business  to  quarters  recently 
vacated  by  J.  F.  Prohaska,  who  retires  from 
the  grocery  business.  Dr.  William  J.  Mc- 
Clellan  has  announced  that  he  will  open  a 
drugstoi'e  in  the  building  formerly  occu- 
pied by  Mr.  Allain. 

*  *     * 

The  drug  store  of  Mr.  J.  T.  Jacocks  at 
Henning,  Tenn.,  has  been  closed.  Mr.  Ja- 
cocks, who  has  a  drug  store  at  Dyersburg, 
Tenn.,  opened  the  store  at  Henning  last  Oc- 
tober. He  has  not  announced  what  dispo- 
sition will  be  made  of  the  Henning's  store, 
which  is  an  up-to-date  and  well-furnished 
store. 

The  Shaffner-Landquist  Drug  Company, 
Winston-Salem,  N.  C,  is  now  occupying  new 
quarters  at  Main  and  Shallowford  streets. 
This  gives  Winston-Salem  a  drug  store  that 
is  attractive  and  up-to-date  in  every  re- 
spect. 

*  *     * 

Dr.  McMillan,  Cordele,  Ga.,  has  moved  his 
drug  store  to  a  location  in  the  Georgian 
Hotel. 

*  *     * 

Mr.  H.  L.  Hicks,  of  the  Hicks  &  Wat- 
son Drug  Company,  Arlington,  Ga.,  has  been 
making  a  trip  to  Atlanta,  Macon  and  Mont- 
gomery, placing  orders  for  new  stock. 

*  *     * 

Mr.  Jake  Landau  has  purchased  an  in- 
terest in  the  "One-Half  Drug  Store,"  Pales- 
tine, Texas. 
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FORTY-NINE  PHARMACISTS  RECEIVE  DIPLOMAS  AT  THE 
ATLANTA  COLLEGE  OF  PHARMACY 


Forty-nine  young  phai-macists  received 
their  diplomas  from  tiie  Atlanta  College  of 
Pharmacy  at  the  commencement  in  JMarch. 

The  Atlanta  College  of  Pharmacy  is  now 
completing  one  of  the  most  successful  years 
in  its  history,  and  the  1913  class  is  one  of 
the  largest  ever  graduated  from  the  insti- 
tution. 

Ten  different  States  are  represented  at  the 
Atlanta  institution  by  the  forty-nine  gradu- 
ates, two  of  whom  are  young  ladies. 

The  following  is  a  list  of  the  young  men 
and  young  women  of  the  Class  of  1913  who 
after  Thursday  will  enter  into  the  practice 
of  their  profession: 

Harold  Robert  Barmore,   South   Carolina. 

Oscar  Eldrid  Bennett,  Georgia. 

William  Edward  Brooks,  Louisiana. 

Archie  Banley  Cannon,  South  Carolina. 

Charles  Allen  Carroll,  Louisiana. 

Spurgeon  Cheek,  Georgia. 

Luther  Monroe  Davis,  Georgia. 

Thomas  Arthur  Finch,  Arkansas. 

Charles   Leslie   Fox,   Florida. 

Ralph  Alfred  Frey,  Louisiana. 

James  Irwin  Gilmer,  South  Carolina. 

Thomas  Fielder  Hardman,  Georgia. 

Frederick  Lambert  Hooper,  North  Caro- 
lina. 

Charles  Arthur  Huff,  Alabama. 

Jesse  Thomas  Jones,  Mississippi. 

Joseph  Bragg  Keener,  North  Carolina. 

Sumner  Allen  King,  Georgia. 

Mitchell  Vidale  Kirkland,  Florida. 

David  Koplin,  Georgia. 

Ivan  Ernest  Lanier,  Florida. 

James  Kellum  Levie,  Georgia. 

James  Elmer  Lindley,  Georgia. 

John  Ray  Martin,  Mississippi. 

Edgar  Todd  McDaniel,  South  Carolina. 

Henry  Lang  McEachem,  Alabama. 

G9orge  Aubrey  McMullen,  Florida. 

Miss  Kathleen  Melvin,  North  Carolina. 

Allen  Madison  Mikell,  Georgia. 

Joseph  Holland  Monts,  South  Carolina. 

Miss  Vera  Moye,  Georgia. 

Schley  Edward  Neal,  Georgia. 

Henry  Carl  Owen,   Georgia. 

James  Henry  Page,  Alabama. 

Charles  Elma  Patrick,  Florida. 

Grady  R.  Pendleton,  Arkansas, 


E.  R.  Phillips,  Jr.,  Alabama. 
James  Erin  Pinkston,  Louisiana. 
Emil   Marion   Pittman,   Georgia. 
Gray  Portis  Ransom,   South  Carolina. 
William  Oscar  Riggins,  Arkansas. 
Cary  Bledsoe  Botton,  Alabama. 
Paul   Mendenhall   Scott,   South  Carolina. 
Joseph  Wylie   Sims,   South   Carolina. 
Boyd  Turner  Stewart,  Mississippi. 
Thomas  Buck  Strickland,  Georgia. 
Leo  Glower  Swicord,  Georgia. 
Augustus  Gilmer  Vining,  Georgia. 
Robert   Lee   Williams,   Tennessee. 
Jesse  Outz  Wolflf,  South  Carolina. 


NOT  A  CIGAR  SOLD  IN  BRUNSWICK 
SUNDAY. 

Brunswick,  Ga.,  JIarch  9  (Special). — Ths 
druggists  of  Brunswick,  it  appears,  cannot 
get  the  new  Sunday  law  "on  straight." 
After  two  or  three  meetings  and  after  de- 
ciding to  close  altogether  on  Sundays,  the 
association  held  another  meeting  yesterday 
afternoon,  which  was  quite  a  breezy  session. 
After  considerable  discussion,  it  was  finally 
agreed  to  keep  their  places  of  business  open 
for  the  sale  of  drugs  only. 

Brunswick  today  saw  the  tightest  Sun- 
day in  her  history.  The  several  drugstores 
were  open,  and  that  was  all.  Not  a  cigar 
was  sold,  the  newsdealers  were  afraid  to 
even  send  their  newsboys  on  the  street,  and 
at  the  several  social  clubs  it  was  announced 
that  not  a  thing  would  be  sold.  The  drug- 
stores, too,  did  not  keep  open  for  the  entire 
day,  and  their  sales  were  confined  strictly  to 
the  sale  of  medicines. — Atlanta  Constitvr 
tion. 


ANTI-OPIUM  CONGRESS. 
Pekin,  March  9. — The  National  Anti- 
Opium  Congress,  with  a  view  to  assisting 
China  to  suppress  the  opium  trade,  will  ap- 
peal to  the  Young  Men's  Christian  and 
Missionary  societies  throughout  the  world 
to  open  funds  for  the  purchase  of  as  large 
a  portion  as  possible  of  the  opium  stocks 
at  the  treaty  ports.  The  stocks  will  be 
burned. 


Ji 
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THE  PRACTICE  OF  MODERN  PHARMACY  IN  A  SMALL  TOWN* 

By  R.   L,   Sanford 


It  is  the  intention  of  the  author  of  this 
article  to  merely  give  a  description  of  his 
ideas  of  so-called  "modern  pharmacy,"  or, 
as  some  writers  term  the  present  pharma- 
ceutical conditions,  "the  degeneration  of  pro- 
fessional pharmacy  into  merchandising  by  a 
pharmacist."  He  will  attempt  to  give  a  de- 
scription of  some  of  the  departments  and 
side  lines  which  he  considers  profitable  and 
indispensable  to  the  modern  country  drug 
store. 

Prescription  Department. 

The  backbone  or  most  important  depart- 
ment of  every  drug  store,  whether  located 
in  the  city  or  small  town,  should  be  that 
portion  devoted  to  the  filling  of  prescrip- 
tions. 

In  all  towns  the  doctor,  or  doctors,  as  the 
case  may  be,  is  either  friendly  or  unfriendly 
to  the  druggist.  Where  an  unfriendly  con- 
dition exists  it  may  be  due  either  to  the 
narrow-mindedness  of  the  doctor  or  the 
druggist  himself.  Any  physician  who  is 
practicing  medicine,  both  for  the  love  of  the 
profession  and  the  money  he  can  dei'ive 
therefrom,  would  much  prefer  to  prescribe 
in  preference  to  dispensing  his  medicine. 
The  physician  who  dispenses  his  own  medi- 
cine will  easily  add  from  $400  to  $800  to  his 
annual  expense  account;  whereas,  his 
brother  practitioner  who  prescribes  will  add 
approximately  that  amount  to  his  bank  ac- 
count. At  least  50  per  cent,  of  the  people 
who  get  medicine  from  a  dispensing  doctor 
never  pay  for  it;  but  if  the  physician  gives 
the  patient  a  prescription  instead  of  the 
medicine,  the  druggist  as  a  business  man 
will  demand  the  cash  upon  the  delivery  of 
the  prescription,  provided  the  patient's  credit 
is  not  good,  thus  minimizing  the  physician's 
loss  by  crediting  dead-beats. 

If  these  conditions  are  discussed  with  the 
physician,  and  if  the  druggist  is  a  competent 
phai-macist  and  will  carry  the  desired  line 
of  prescription  material,  no  sane  physician 
can  object  to  doing  an  absolute  prescription 
business. 

As  to  the  profitable  side  of  a  well-stocked 
prescription  department,  I  have  found  that 
even  if  there  is  but  one  physician  prescrib- 
ing for  a  drug  store,  and  averages  but  five 
pr3Scriptions   daily,  this,  together  with  the 


additional  sale  to  patients  of  fever  ther- 
mometers, bandages,  cotton,  syringes,  hot- 
water  bottles,  atomizers  and  other  sundries 
recommended  by  the  physician,  should  in- 
crease the  earnings  of  the  store  from  $800 
to  $1000  annually. 

As  a  means  of  insuring  a  continuea  pre- 
scription business  in  his  locauty,  the  drug- 
gist can  successfully  advertise  that  he  is 
willing,  at  all  times,  to  locate  the  physician 
for  patients.  If  the  physician  goes  to  the 
barber  shop,  or  ten  miles  west  of  town  it  is 
easy  for  the  druggist  to  locate  him  by  the 
use  of  a  tablet  or  slate  kept  for  that  purpose. 
It  has  been  our  policy  to  educate  the  people 
to  'phone  us  when  in  need  of  a  doctor  and 
by  advertising  of  this  kind  for  five  years  we 
have  been  gratified  by  learning  that  at  least 
75  per  cent,  of  the  day  calls  of  the  physi- 
cians have  come  through  our  store.  We 
have  repeatedly  advertised  that  the  physi- 
cian who  prescribes  does  so  because  he 
knows  he  cannot  successfully  treat  the  vari- 
ous conditions  of  his  patients  from  a  medi- 
cine case.  We  believe  this  has  resulted  in 
at  least  90  per  cent,  of  the  people  becoming 
prejudiced  against  the  dispenser. 
Veterinary  Prescriptions. 
The  largest  per  cent,  derived  from  money 
invested  in  any  side  line  or  department  of 
the  drug  store  is  from  the  amount  invested 
in  suitable  drugs  and  pharmaceuticals  for 
the  prescriptions  of  a  veterinary  surgeon, 
provided  there  is  one  among  the  coterie  of 
your  store  boosters. 

A  graduate  veterinarian,  or  even  a  man 
who  has  taken  one  or  two  years  in  a  veter- 
inary college,  can  do  more  toward  filling  the 
cash  register  of  the  druggist  than  will  the 
prescription  work  of  the  ordinary  physician. 
The  State  of  Oklahoma  contains  seventy- 
five  graduate  veterinarians.  The  number 
will  be  rapidly  increased  each  year,  and  it 
is  only  a  matter  of  time  until  there  will  be 
a  law  passed  regulating  the  practice  of  vet- 
erinary medicine,  placing  it  on  the  same 
plane  with  pharmacy,  dentistry  and  medi- 
cine. -Any  druggist  who  has  an  opening  for 
a  man  of  this  profession  can  usually  secure 
a  graduate  of  the  Kansas  City  Vetsrinary 
College  by  writing  to  the  dean  of  that  school 
about  the  first  of  each  year. 
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The  people  of  your  community  can  be 
tiained  to  'phone  their  calls  for  the  veterin- 
arian to  your  store,  as  well  as  the  calls  of 
the  physician.  The  veterinarian  will  soon 
realize  that  you  are  his  chief  booster  and  a 
factor  to  be  reckoned  with  in  securing  a 
practice  in  the  community.  This  will  insure 
you  his  hearty  co-operation. 

Paint  DepartTnent. 

Quite  often  we  hear  a  druggist  say: 
"There  is  no  money  in  paint,  and  I  am  not 
going  to  tie  up  a  portion  of  my  capital  in 
an  article  that  does  not  return  a  reasonable 
pel'  cent,  on  the  investment."  This  is  a  mis- 
taken idea.  I  acknowledge  there  is  prac- 
tically no  money  to  be  made  on  the  average 
house  paint,  but  on  such  articles  as  stain, 
varnish,  crack  filler,  colors  in  oil,  carriage 
paint,  wagon  paint,  barn  paint  and  other 
paint  sundries  one  can  make  from  33  1-3  to 
100  per  cent,  on  the  investment. 

The  drug  store,  especially,  with  its  foun- 
tain and  innumerable  articles  pui-chased  by 
ladies,  presents  a  better  opportunity  than 
any  other  business  in  the  town  to  advertise, 
push  and  sell  paint  sundries. 

Poultry  Remedies. 

Every  rural  drug  store  has  many  calls  for 
poultry  preparations.  Business  in  this  line 
can  be  increased  tenfold  by  proper  advertis- 
ing. The  most  essential  thing  is  to  have  a 
leliable  and  exclusive  line  of  poultry  reme- 
dies, including  one  for  each  common  ill.  Ad- 
vertise and  display  the  goods  during  the 
proper  season.  Write  personal  letters  to  in- 
fluential poultry  raisers,  and  don't  be  afraid 
to  occasionally  give  to  a  talkative  customer 
some  preparation  which  you  are  pushing. 
A  walking  newspaper  is  a  mighty  good  ad- 
vertising medium. 

Stock  Preparations. 

Practically  the  same  thing  can  be  said 
about  stock  proprietary  preparations  that 
has  been  said  about  poultry  I'emedies. 

We  have  the  exclusive  agency  of  a  gall 
remsdy  which  we  buy  in  a  suflicient  quantity 
to  make  100  per  cent,  on  each  package  sold. 
This  preparation  we  guarantee  to  the  cus- 
tomer and  are  backed  by  the  manufacturer. 
We  have  succesded  in  building  up  a  reputa- 
tion for  this  article  to  such  an  extent  that 
it  fills  90  per  cent,  of  the  calls  we  receive 
for  gall  remedies.  We  also  have  the  sxclu- 
sive  agency  for  liniments,  dips,  dusting  pow- 


ders and  the  full  line  of  Hess  &  Clark  goods. 
it  IS  not  my  intention  to  laud  the  products 
01  any  one  manufacturer  above  another  be- 
fore this  convention,  but  I  do  suggest  to  any 
of  my  fellow-druggists,  for  your  financial 
benefit  and  reputation  for  carrying  good 
goods,  that  you  immediately  get  into  com- 
munication with  the  representative  of  the 
Dr.  Hess  &  Clark  line,  provided  your  com- 
petitor has  not  already  beaten  you  to  the 
good  things  they  have  to  offer.  I  consider 
their  exclusive  agency  proposition,  advertis- 
ing, discount  and  guarantee  superior  to  that 
offered  by  the  manufacturers  of  any  other 
line  handled  in  the  Southwest. 
Stationery. 

Our  policy  in  selecting  our  stationery  line 
has  been  the  same  as  that  followed  out  in 
other  depai1;ments  of  the  store;  that  is,  we 
have  selected  and  are  pushing  tablets  and 
box  papers  on  which  we  have  exclusive 
agency.  As  an  example,  we  carry  in  our 
best  10-cent  linen  tablets  ten  numbers,  rep- 
resenting the  five  popular  sizes,  ruled  and 
unruled.  In  our  line  of  school  tablets  we 
aim  to  carry  a  large  enough  variety  so  that 
each  school  child  can  buy  its  entire  number 
of  tablets  from  us  without  having  two  of  a 
kind  during  the  year.  We  find  that  the 
average  child  especially  those  in  the  lower 
grades,  prefer  tablets  with  covers  different 
from  those  used  in  the  past. 

In  conclusion,  I  want  to  say  it  has  been 
my  obsei'vation  that  the  most  successful 
druggists  in  the  small  towns  throughout  the 
country  have  been  those  who  advertise  and 
push  some  one  meritorious  article  in  each 
department,  or  side  line  on  which  he  has  the 
exclusive  agency,  and  makes,  in  addition  to 
the  ordinary  retail  profit  on  advertised 
goods,  the  amount  usually  spent  by  manu- 
facturers in  advertising. 

A  certain  amount  of  money  is  spent  in  ad- 
vertising each  year  by  all  progressive  drug- 
gists. Why  not  spend  this  money  in  popu  ■ 
larizing  articles  from  the  various  depart- 
ments on  which  you  have  exclusive  sale  in 
your  town?  In  this  way  you  are  advertising 
yoursalf  in  your  community,  and  are  not 
helping  to  fill  the  coffers  of  the  man  around 
the  corner  by  advertising  goods  which  every 
druggist  has  in  stock. 

*  Proceedings  of  the  Oklahoma  Pharma- 
ceutical Association, 
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THE  RETAILER'S  POINT  OF  VIEW  OF  DRUG  SELLING 
AND   ADVERTISING* 

(An  address  delivered  before  the  New  York  Advertising  Men's  League) 

By  Mr.  John  B.  Foster,  President 

The  John  B.  Foster  &  Bro.  Co.,  Manufacturing  Chemists  of  Newark,  N.  J. 


The  subjects  upon  which  you  have  asked 
ma  to  speak  tonight  are  of  much  interest 
and  importance,  as  they  deal  with  a  side 
of  merchandising  that  has  been  given  little 
or  no  thought  by  you  advertisers. 

The  first  question,  cut  rates  and  protec- 
tive price  selling,  is  really  the  foundation 
of  retailing,  and  as  you  gentlemen  are 
ch'efly  interested  in  advertising  or  selling 
goods  by  persuasive  power  or  printer's  ink, 
I  will  try  and  give  you  an  idea  of  the  re- 
tailer's side.  In  the  first  place,  every  man 
that  goes  into  business  does  so  with  the 
idea  of  making  money,  and  his  first 
thoughts  are  to  buy  at  the  lowest  consist- 
ent prices  and  sell  at  the  highest.  But  he 
soon  finds  out  that  the  selling  end  is  more 
or  less  in  the  hands  of  his  competitors. 
Price  cutting  is  the  ruination  of  business, 
particularly  so  for  the  specialty  or  trade- 
marked  goods  manufacturer.  You  adver- 
tising men  have  had  the  notion  that  you 
could  tell  your  readers  that  they  could  get 
your  merchandise  at  Mr.  Retailer's  store 
at  such  and  such  a  price,  and  there  stop. 
Knowing,  most  of  you,  that  it  was  gen- 
erally retailed  at  a  lesser  price  than  ad- 
vertised, you  ignored  the  retailers,  who 
should  be  your  regular  and  legitimate 
channels.  Or  if  you  did  mention  them  at 
all  to  the  consumer,  you  politely  told  them 
to  be  careful  that  they  got  what  they 
asked  for,  as  the  retailer  had  something  up 
his  sleave  to  hand  out,  "Just  as  good."  Now, 
you  cannot  expect  to  have  the  good-will  c: 
the  retailer  if  you  are  going  to  clothe  him 
in  the  raiment  of  a  rogue  or  a  substituter. 

You  see  what  I  am  driving  at  is  this: 
that  instead  of  taking  the  first  step  to  sat- 
isfy the  retailer,  and  then  persuading  the 
buyer  to  go  to  him,  you  ignore  him  alto- 
gether. If  you  will  get  the  good-will  and 
friendship  of  your  retailer,  and  around  him 
build  up  the  sale  of  your  goods,  you  will 
do  more  business.  I  know  that  some  men 
will  say  that  business  and  friendship   can- 


not go  hand  in  hand,  but  I  say  that  they 
are  mistaken.  You  advertising  men  fail 
to  recognize  one  of  the  most  valuable  as- 
sets in  your  selling  campaign,  when  you 
fail  to  interest  the  retailer.  You  must  re- 
member that  every  retailer  has  his  follow- 
ing, and  one  word  of  recommendation  from 
him  for  any  particular  article  is  worth 
more  than  an  extra  thousand  or  two  in 
circulation.  To  more  fully  illustrate  what 
I, mean,  I  will  tell  you  of  an  incident  that 
occurred  to  me  some  years  ago  during  my 
first  year  of  business. 

I  had  the  misfortune  to  have  a  certain 
preparation  explode  on  my  shelf,  and  in 
exploding  spoiled  quite  a  number  of  arti- 
cles which  were  placed  alongside  of  it.  It 
is  the  general  rule  in  drug  stores  to  keep 
all  articles  of  like  nature  together.  This 
preparation  was  one  that  in  my  particular 
neighborhood  was  heavily  advertised  and 
popular.  Some  of  the  other  goods  on  the 
same  shelf,  while  of  like  nature,  were  ad- 
vertised equally  as  widely,  but  for  some 
unknown  reason  did  not  have  much  sale. 
When  I  took  up  the  matter  of  adjustment 
with  the  manufacturer  of  the  article  that 
had  exploded,  as  well  as  with  those  whose 
cartons  and  labels  had  been  spoiled,  I  ex- 
perienced  the   following : 

The  manufacturer  who  made  the  prep- 
aration that  caused  the  trouble  refused  to 
make  any  adjustment,  and  while  not  in  just 
these  words,  he  as  much  as  told  me  that  I 
ought  to  thank  him  for  sending  customers 
into  my  store  to  buy  the  preparation.  While 
one  of  the  other  manufacturers  whose  ar- 
ticles had  been  spoiled  not  only  adjusted 
the  same,  but  took  the  trouble  to  go  out  of 
his  way  to  replace  his  damaged  goods  with 
new  goods  in  such  a  courteous  manner  that 
it  left  an  impression  of  good-will  which  I 
have  never  forgotten.  The  result  of  this 
little  act  of  courtesy  and  justice  resulted 
in  an  interest  that  caused  a  growth  in  the 
sale  of  this  man's  goods  from  two  or  three 
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bottles  a  year  to  several  gross,  while  the 
other  man's  sales,  which  had  been  steady, 
dwindled  to  two  or  three  bottles. 

Now,  I  know  that  some  of  you  men  will 
say  that  this  was  just  a  case  of  soi'e  head, 
and  wanting  to  get  square.  Not  so.  My 
point  is  this.  That  the  man  who  co-oper- 
ated and  used  every  effort  to  adjust  things 
satisfactorily  had  obtainsd  my  good-will  and 
interest,  and  through  me  his  preparation 
has  sold  to  an  extent  that  it  could  not  have 
been  without  this  interest. 

The  best  way  to  get  this  good-will,  in 
my  opinion,  is  to  first  assure  the  retailer  of 
a  fair  profit,  and  then  use  every  possible 
means  of  protecting  the  fixed  price,  not  by 
force,  but  by  persuasion,  and  if  you  find  a 
retailer  who  insists  upon  cutting  your 
goods  don't  blacklist  him,  but  make  it  a 
part  of  your  selling  campaign  to  have  some 
one  of  the  establishment  call  upon  him. 
smoke  a  good  cigar  or  take  him  out  to  din- 
ner and  point  out  to  him,  in  a  plausible 
way,  how  he  will  make  more  money  if  he 
sells  one  bottle  of  Omega  Oil  at  25  cents 
than  if  he  sold  two  at  17  cents,  and  at  the 
same  time  assuring  him  that  you  are  using 
the  same  effort  to  have  his  competitors  do 
likewise. 

Then,  gentlemen,  when  your  consumer 
comes  into  his  store  to  ask  for  your  par- 
ticular article  he  will  not  only  hand  it  out, 
but  he  will  speak  a  good  word  for  it,  and 
you  positively  will  sell  more  goods  that 
.  way  than  some  of  you  manufacturers  may 
think.  To  illustrate  this :  Take  your 
friend  Eastman.  Did  you  ever  see  a  re- 
tailer or  hear  of  one  who  when  a  customer 
came  in  to  purchase  a  kodak  tried  to  per- 
suade them  to  buy  some  other  make  of 
camera.  Not  much;  he  uses  his  every  ef- 
fort to  point  out  its  advantages  and  tries 
to  add  to  the  number  of  articles  pur- 
chaser rather  than  to  replace  with  some 
other  article.  Why?  Because  he  knows, 
first  of  all,  that  he  will  make  a  legitimate 
profit  on  the  sale;  and  second,  he  knows 
every  other  retailer  will  ask  the  customer 
the  very  same  selling  price. 

So  much  for  cut-rate  selling,  and  to  pro- 
ceed to  our  second  question:  whether  it 
seems  far-sighted  to  offer  private  brands 
for  advertised  brands.  I  think  what  I  have 
just    said    really    answers    that    question. 


There  would  be  no  object  for  the  retailer 
to  try  and  create  a  damand  for  a  private 
brand  if  he  were  making  a  legitimate  profit 
on  an  advertised  brand,  which  will  sell  with 
little  or  no  effort.  The  private  brands  do 
not,  as  a  rule,  offer  a  greater  profit  than 
those  originally  intended  by  the  manu- 
facturer of  advertised  goods. 

The  question  of  chain  drug  stores  and  co- 
operative branding  schemes:  Of  course, 
these  stores  are  bound  to  grow,  but  the  re- 
tail drug  store  chain  system  is  entirely  a 
different  matter  from  a  chain  of  other  re- 
tail stores.  The  personality  of  the  mana- 
gers or  of  the  retailers  enters  so  much 
into  the  success  of  a  retail  drug  business, 
and  as  this  personality  cannot  be  handed 
from  the  head  to  his  assistants,  and  as  it 
also  is  hard  to  find  men  who  have  the  abil- 
ity to  adopt  themselves  to  conditions,  the 
chain  drue  stores  cannot  provs  as  success- 
ful as  chains  of  other  stores. 

The  co-opei'ative  branding  schemes  will 
never  be  veiy  successful  until  their  spec- 
ialties are  advertised  equally  as  widely  as 
those    of   the   regular  manufacturer. 

Your  fourth  question:  Do  you  look  on 
yourself  as  a  dispenser  of  goods  or  do  you 
look  on  yourself  as  a  means  of  developing 
greater  consumption  of  drug  specialties?  I 
don't  exactly  know  how  to  answer,  because 
I  personally  am  nlaced  in  a  little  different 
position  than  most  retailers,  but  I  will  try 
to  answer  it  and  leave  out  my  personal  drug 
specialty  side.  The  tendency  I  believe  of 
the  retail  druggist  today  is  to  bscome  more 
and  more  a  retailer  of  a  great  variety  of 
goods,  and  while  the  drug  snecialty  of  his 
business  has  lessened  somewhat,  the  toilet 
reauisite  end  has  grown  and  is  still  grow- 
ing, but  the  general  tendency  is  to  take  in 
other  lines   of  merchandise. 

Question  No.  5 :  To  what  extent  and 
under  what  circumstances  the  retailer  is 
willing  to  co-operate  with  the  manufac- 
turer? I  would  say,  as  a  I'ule,  retailers  are 
very  willing  to  co-operate  in  manv  ways  in 
promoting  the  sale  of  an  article  that  will 
not  conflict  with  their  conscience,  particu- 
larly if  they  are  assured  of  a  price  profit 
protection  and  wherever  possible  the  sole 
sale   of   goods   for   their   territory. 

Question  No.  6 :  Are  you  most  influenced 
by    local    newspaper,    trade    paper,    general 
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magazine  advertising  or  circularizing?  It 
has  been  my  personal  experience  that  we 
get  best  returns  from  advertising  that  is 
coupled  with  circularizing.  I  have  proved 
this  over  and  over  again,  and  only  lately 
I  persuaded  a  large  general  advertiser  to 
use  our  mailing  list  with  most  gratifying 
results  to  both  of  us.  This  is  but  another 
way  of  getting  the  retailer's  good-will,  and 
this  brings  us  up  to  the  7th  question: 

What  is  your  opinion  of  the  free  deal? 
I  am  satisfied  that  the  free  or  bonus  goods 
deal  is  one  of  the  very  best  ways  for  the 
manufacturer  to  get  the  retailer's  best  ef- 
forts, more  particularly  when  given  in  con- 
nection with  price  protection  rather  than 
for  quantity  purchases.  Take,  for  instance, 
the  Prophylactic  Tooth  Brush  deal.  I  know 
in  my  stores  before  this  deal  was  put  into 
force  we  were  vei-y  indifferent  to  the  sale 
of  Prophylactic  Tooth  Brushes,  and  in 
mary  instances  we  sold  the  regular  tooth 
brushes  when  the  Prophylactic  people 
should  have  had  'the  sale.  Now  that  we 
obtain  as  good  a  profit,  or  nearly  so,  from 
Prophylactic  tooth  brushes  as  we  do  from 
the  regular  sort  we  have  taken  ?.  greater 
interest,  and  as  I  have  said,  their  sale  has 
materially  increased.  In  giving  a  bonus 
deal  I  personally  believe  it  should  be  given 
in  merchandise  as  purchased,  and  not  to 
hand  the  retailer  some  one  of  your  spec- 
ialties which  has  not  a  sale.  The  prac- 
tice of  some  manufacturers  to  try  to  build 
up  a  sale  on  some  new  item  or  some  slow- 
selling  snecialties  by  giving  the  druggist 
free  sroods  does  not  mest  with  general  ap- 
proval. 

Question  No.  8.  Would  you  prefer  to  buy 
all  your  goods  direct  from  manufacturers  or 
all  from  jobbers?  My  idea  is  th-it  it  would 
be  most  advantageous  to  both  retailer  and 
manufacturer  if  goods  could  be  purchased 
direct  from  the  m.anufacturer.  In  this  way 
they  are  both  brought  into  closer  touch,  and 
many  points  of  intere.'^t  can  be  developed  for 
their  mutual  advantar^e.  Of  course,  it  would 
be  next  to  impossible  to  eliminate  the  job- 
bers altogether,  ss  thev  are  most  necessai-y 
in  a  great  mpnv  instances  where  the  sale 
of  goods  is  limited.  But  the  manufacturer, 
I  am  sure,  will  profit  much  by  keening  his 
quantity  price  to   such   a   reasonable   quan- 


tity that  would  enable  the  retailer  to  buy 
direct. 

Question  No.  9.  What  increase  or 
changes  are  you  or  other  druggists  making 
in  the  class  and  quantity  of  stock  you  han- 
dle? I  would  say  the  druggists  on  a  whole, 
or  the  progressive  ones,  are  adding  to  their 
lines  continually,  and  it  is  the  speaker's 
opinion  that  retailing  is  fast  going  back  to 
the  general  store  plan.  The  retail  drug- 
store of  today  is  nothing  more  nor  less  than 
a  miniature  department  store,  and  such 
tendency  is  materially  increasing. 

This,  perhaps,  has  brought  about  what 
has  prompted  you  to  ask  the  10th  question : 
To  what  extent  do  the  large  department 
stores  cut  into  the  drug  trade?  I  think  that 
as  80  per  cent,  of  the  customers  of  the  re- 
tail druggists  are  women,  the  inci'easing  of 
the  variety  of  merchandise  has  overcome 
materially  the  loss  of  sales  due  to  the  large 
department  stores.  Personally,  it  has  been 
m.y  experience  that  the  department  stores, 
with  all  their  advertising  and  alluring 
prices,  do  not  in  any  way  interfere  with 
m.y  business.  The  convenience  of  the  retail 
drug  store  in  connection  with  its  close  per- 
sonal touch  with  its  cu.stomers  far  outweighs 
the  department  store  inducements 

In  closing.  I  wish  to  impress,  if  I  may, 
that  if  you  advertising  gentlemen  will  take 
into  consideration  the  support  that  the  re- 
tailer can  give  you,  if  you  will  co-operate 
with  him,  such  support  and  co-operation,  if 
established,  will   yield   surprising  results. 


DR.  LOUIS  A.  BATES  DIES  IN  NASH- 
VILLE. 

Nashville,  Tenn.,  March  30  (Special).^ 
Dr.  Louis  A.  Bates,  who  formerly  operated  a 
chain  of  drug  stores  in  New  York  City,  died 
suddenly  here  tonight  from  an  acute  attack 
of  uremic  poison,  from  which  ha  had  been 
a  suff'erer  for  some  months. 

Dr.  Bates  was  65  years  of  age  and  was 
worth  in  the  neighborhood  of  $500,000,  which 
he  inherited  from  h's  uncle,  Paul  Tulane, 
founder  of  Tulane  University  at  New  Or- 
leans and  for  whom  the  Hotel  Tulane,  which 
Dr.    Bates   built   at   Nashville   was   named. 

He  had  large  realty  holdings  in  Nashville, 
Birmingham  and  New  York.  His  remains 
will  be  sent  Monday  to  Wetumpka,  Ala.,  his 
old  home,  for  interment. 
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WHEN  FORMULAS  ARE  IDENTICAL, 
CAN  IT  BE  CONSIDERED  SUBSTI- 
TUTION TO  DISPENSE  ONE  WHEN 
ANOTHER  IS  SPECIFIED? 


By  J.  E.  Justice,  Clarksville,  Tenn. 


In  the  consideration  of  tliis  subject  it 
appears  to  the  writer  that  one  word  would 
answer,  and  doubtless  if  we  were  called 
upon  to  answer  this  question  on  our  State 
Board  of  Pharmacy  examination  we  would 
gire  the  same  answar,  at  least  all  answers 
would  have  the  same  meaning. 

So,  after  all,  the  question  resolves  itself 
into  this:  When  is  this  character  of  substi- 
tution permissible,  and  what  are  some  of 
the    evils    as    a    result    of    it? 

It  may  be  permissible,  when  the  prepa- 
ration specified  is  not  obtainable,  with  the 
consent  of  the  one  ordering  it. 

In  case  of  a  physician's  prescription, 
after  making  an  earnest  effort  to  secure 
what  was  specified,  advise  h'm  that  you 
cannot  secure  A.  B.  &  Co.,  but  that  you 
have  Y.  Z.  &  Co.,  which  is  an  identical  for- 
mula, and  get  his  consent  to  use  the  latter. 

Now,  then  the  real  test  comes.  Will  we 
make  an  honest  effort  to  secure  A.  B.  &  Co. 
m  some  other  market,  or  will  we  continue 
to  dispense  Y.  Z.  &  Co.  which  costs  quita  a 
little  less,  and  decide  for  all  time  to  come 
that  the  formula  is  identical  and  costs  less 
and  why  should  we  not  make  the  substitu- 
tion. 

Let's  consider  a  few  of  the  evils  of  this 
practice. 

It  tends  to  habitual  substitution,  not  only 
when  formulas  are  identical,  but  reaches 
farther  and  farther  until  preparations  are 
dispensed,  that  have  only  the  looks  and  per- 
haps the  taste  and  odor  of  the  preparation 
prescribed. 

This  practice  has  reached  a  frightful 
stage  in  some  stores  in  our  own  State,  and 
I  believe  almost  without  exception  the  pro- 
prietors are  not  members  of  this  associa- 
tion and  take  no  interest  in  its  welfare. 
Now,  we  see  the  real  seriousness  of  this 
when  the  life  of  some  loved  one  is  at  stake 
and  the  physician  in  whosfe  hands  we  have 
entrusted  this  life  has  to  encounter  such 
difficulties  as  these   I  have  just  mentioned. 


The  manufacturer,  who  is  spending  enor- 
mous sums  of  money  for  laboratory  equip- 
ment and  large  sums  of  money  experiment- 
ing and  perfecting  formulas,  also  spending 
a  great  deal  advertising  and  putting  out  his 
preparations,  should  have  a  square  deal.  To 
substitute  on  him  I  consider  but  little  less 
than  theft. 

One  other  evil  of  substitution.  The  very 
fact  that  so  many  can  be  induced  to  sub- 
stitute is  one  cause  of  there  being  so  many 
prenarations  on  the  market. 

The  imitator  puts  out  a  preparation  sim- 
ilar to  the  original  at  a  lower  price. 

The  originator  bears  the  expense,  the 
imitator  reaps  the  profits. 

Now,  the  writer  is  not  unmindful  of  the 
hardships  of  the  retail  druggist,  but  they 
must  seek  relief  by  more  honorable  meth- 
ods to  maintain  the  high  standing  of  the 
profession. — Tennessee  Pharmaceutical  As- 
sociation  Proeeodings. 


FIVE-YEAR  COURSE  FOR  MEDICAL 
STUDENTS. 

Effective  January,  1914,  students  in  the 
schools  belonging  to  the  Association  of 
American  Medical  Colleges  will  be  forced 
to  take  a  five-year  course  instead  of  a  four- 
year  course,  as  at  present. 

There  are  now  thirty  colleges  which  en- 
force a  two-years'  course  in  collegiate  work 
oreparatory  to  admittance  to  a  medical  col- 
lege, and  five  other  colleges  have  adopted 
the  rule,  to  take  effect  January.  1914. 

The  entrance  standard,  after  January. 
1914,  will  include  a  year  of  college  work  in 
nhysics,  chemistiT  and  a  modern  language. 
Special  standards  for  chemical  work  have 
been    adopted   by   the    association. 


THEN  AND  NOW. 
This  discerning  remark,  anprfforiate  to 
the  day,  comes  from  John  Wanamaker,  of 
Philadelphia:  "Lincoln  refused  to  play  pol- 
itics, but  now  it  is  polities  to  play  Lincoln." 
The  bearing  of  the  observation  lies  in  its 
application. — Springfield  Rejniblican. 
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Dr.  E.  C.  Porter,  Stephens,  Ark.,  will 
open  a  drug  store  in  the  old  McGehee  Ho- 
tel, which  he  has  purchased  and  is  remod- 
eling. 

*  *     * 

Dr.  J.  B.  Lovering  has  opened  a  new  drug- 
store on  Ninth  avenue,  St.  Petersburg,  Fla. 
A  handsome  soda  fountain  has  been  in- 
stalled. 

*  *     * 

'ihe  Ridg3ville  Drug  Company,  Ridge- 
ville,  S.  C,  is  one  of  the  newest  enterprises 
for  that  city.  The  officers  of  the  company 
are  L.  Jordan,  president;  L.  H.  Dawson,  vice 
president;  C.  E.  Smith,  secretary  and  treas- 
urer. Mr.  Jordan,  formerly  a  Charlestonian, 
located  in  Eidgeville  about  a  year  ago.  Mr. 
Dawson  has  been  connected  with  the  South- 
ern Railroad  at  Ridgeville  for  a  number  of 
years.  Dr.  Smith  is  a  1912  graduate  of  the 
Charleston  Medical  College,  and  is  a  na- 
tive of  Ridgeville.  These  gentlemen,  with 
J.  C.  Welch  and  J.  P.  Metheny,  will  be  di- 
rectors in  the  new  company. 


A  new  drug  store  is  expected  to  open  with- 
in a  short  time  in  the  new  Thomas  Build- 
ing, Loyal  and  Craghead  streets,  Danville, 
Va. 


It  is  rumored  that  the  Riker-Hegeman 
Company  will  open  a  dinigstore  at  1320 
Chestnut  street,  Philadelphia.  This  is  the 
corner  occupied  so  long  by  George  Allen, 
the  hatter.  It  will  be  remembered  by  old 
"P.  C.  P."  students  as  being  next  door  to 
"The  Garrick."  The  rent  is  said  to  be 
$20,000.  If  the  corpsration  opens  this  store 
it  will  give  Philadelphia  probably  the  largest 
drug  stores  of  any  city  in  the  country.  The 
three  stores  of  George  B.  Evans  are  already 
among  the  largest. 


Mr.  T.  F.  Russell  has  opened  a  new  drug- 
store on  Calvert  strest,  Baltimore,  Md.,  op- 
posite the  Calvert  street  station  of  the 
Northern  Central  Railway.  This  should  be 
a  good  location  on  account  of  the  heavy  local 
traffic  through  Calvert  station. 


Mr.  John  Griffiths  and  Mr.  Frank  Wel- 
oiis  have  opened  a  drug  store  at  Marietta, 
Ga.  They  occupy  the  store  vacated  by  Mr. 
W.  A.  Florence.  New  stock  and  fixtures 
have  baen  installed.  A  modern  sanitary  soda 
fountain  is  one  of  the  attractions  in  the 
new  store. 

*  *     * 

Bruce  &  Doster,  Greenville,  S.  C,  have 
added  another  store  to  their  list,  having 
bought  the  Mauldin  Pharmacy,  owned  by 
Mr.  John  M.  Mauldin.  It  is  understood  that 
the  price  paid  for  the  store  was  $17,500. 
Bruce  &  Doster  recently  took  over  the  stock 
and  fixtures  of  the  Cherokee  Drug  Com- 
pany. It  is  announced  that  the  firm  of 
Bruce  &  Doster  will  be  incorporated  with 
a  capital  of  $25,000,  and  that  the  stores  of 
the  firm  will  be  greatly  improved. 

*  *     * 

The  Dr.  J.  T.  Wages  Drug  Company, 
Winder,  Ga.,  has  opened  a  branch  store, 
which  will  be  in  charge  of  Mr.  Cupid  Potts. 

*  *     * 

The  Lehman  Pharmacy,  Hoxie,  Ark.,  is 
a  new  store  just  opened  in  the  Whalen 
Building.  This  gives  Hoxie  three  large 
drug  stores.  The  Lehman  Pharmacy  is  a 
branch  of  a  store  of  the  same  name  in  Po- 
cahontas. 

*  *     * 

P/Ir.  J.  F.  Adams,  of  Little  Rock,  Ark., 
has  opened  a  store  at  Batesville,  Ark.,  in 
the  building  formerly  occupied  by  the  Citi- 
zens' Bank  &  Trust  Co. 
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THE   TEXA^  OPTOMETRY  BILL. 

More  than  half  the  States  in  the  Union 
have  laws  that  regulate  the  highly  impor- 
tant business  of  fitting  glasses  to  eyes  that 
need  them.  Texas  is  one  of  the  States  that 
has  no  law  whatever  protecting  the  eye- 
sight of  its  people.  Everything  else  is  regu- 
lated, but  this  highly  important  matter  has 
been  left  to  shift  for  itself. 

Under  existing  conditions  in  this  State 
the  rankest  incompetence  and  fraudulent 
dealing  continue  to  prey  upon  the  public. 
Unscrupulous  men  travel  through  Texas  dis- 
posing of  eyeglasses  that  are  worthless  and 
for  which  they  receive  exorbitant  prices.  In- 
asmuch as  the  majority  of  the  Western 
States  have  passed  laws  that  have  driven 
out  this  class  of  sharpers,  the  number  of 
them  is  increasing  in  Texas.  In  other  words, 
this  State  has  become  a  refuge  for  men 
whom  the  majority  of  the  States  of  this 
Union  have  classed  as  undesirables 

The  optometry  bill  introduced  into  the 
State  Legislature  by  Senator  Kauffman,  of 
Galveston,  would  correct  the  majority  of 
the  existing  evils.  This  bill  provides  that  a 
board  of  examiners  in  optometry  shall  be 
appointed,  and  that  all  who  desire  to  con- 
tinue the  practice  of  optometry  must  file  an 
affidavit  to  that  effect  with  the  board.  This 
affidavit  must  be  signed  by  a  number  of  rep- 
utable merchants  endorsing  the  personal 
character  and  business  standing  of  the  ap- 
plicant. 

All  those  whose  affidavits  are  accepted 
and  who  have  not  practiced  optometry  in 
this  State  for  a  period  of  four  years  must 
undergo  an  examination  before  the  board. 
Those  who  have  practiced  optometry  in  this 
State  within  a  period  of  four  years  have 
two  years  in  which  to  prepare  themselves 
for  the  examination  which  qualifies  them  to 
continue  their  practice. 

Those  who  desire  to  commence  the  prac- 
tice of  optometry  after  the  law  goes  into 
effect  must  have  had  three  years'  practical 
experience  or  be  graduates  of  a  school  of 
optometry  maintaining  a  course  of  study  of 
not  less  than  two  years'  duration,  and  must 
also  pass  an  examination  before  the  board. 

There  has  been  but  slight  opposition  to 
the  optometry  bill  thus  far,  and  the  greater 
part  of  it  has  come  from  a  few  physicians. 
It  is  difficult  to  understand  why  they  should 


insist  that  a  condition  which  offers  a  pre- 
mium to  incompetence  and  which  mainta;ns 
an  open  field  to  the  faker  should  exist. 

The  proposed  law  does  not  give  optome- 
trists any  prestige  or  privileges  that  they  do 
not  already  enjoy.  It  specifically  forbids 
even  the  pretense  of  medical  practice  on  the 
part  of  the  optometrist. 

It  has  been  claimed  by  some  of  the  op- 
ponents of  the  bill  that  it  gives  optometrists 
the  right  to  assume  the  title  of  "doctor."  The 
law  does  nothing  of  the  kind.  In  fact,  it 
specifically  forbids  it.  There  is  no  dispo- 
sition on  the  part  of  the  optometrists  to  in- 
vade the  province  of  the  physician.  The 
competent  optometrist  differentiates  between 
optical  and  pathological  conditions  and  gov- 
erns himself  accordingly.  He  does  not  at- 
tempt general  diagnosis. 

It  has  been  claimed  by  some  of  the  physi- 
cians who  are  against  the  bill  that  none  but 
medical  men  should  examine  the  eyes,  as  a 
reflex  eye-strain  causes  headaches,  etc. 
Fallen  arches  in  the  foot  causes  reflex  pains, 
but  it  is  not  necessary  that  shoemakers  who 
relieve  the  situation  be  medical  graduates. 

It  is  distinctly  in  the  interest  of  the  peo- 
ple of  this  State  that  there  should  be  a  law 
compelling  competency  in  optometry  and 
driving  out  the  incompetent.  Such  laws  ex- 
ist for  the  regulation  of  dentists,  physicians, 
embalmers  and  horse  doctors,  and  surely  a 
similar  supervision  is  needed  when  the  eye- 
sight is  at  stake. — San  Antonio  Light. 


PERSONAL. 
To  whom  it  may  concern:  We  have  been 
informed  by  the  Treasury  Depai-tment  that 
the  per  capita  wealth  of  the  United  States 
is  $34.72.  According  to  these  official  fig- 
ures we  should  have  $34.72  in  our  gai-ments. 
We  have  made  a  careful  frisk  and  herewith 
give  notice  that  some  gink  has  in  his  pos- 
session the  sum  of  $34.70  which  is  our  prop- 
erty. We  would  advise  a  careful  count-up, 
and  any  person  discovering  the  sum  of 
$69.42  will  know  that  he  has  our  share  and 
his  own.  We  will  gladly  give  the  70  cents 
if  the  finder  will  kick  in  with  the  $34.  No 
questions  asked. — Lnke  McLiike,  in  Cincin- 
nati Enquirer. 


THE    DIXIE    DRUGGIST 


A  NEGLECTED  ASSET.* 
By  H.  D.  Kniseley. 

This  subject,  although  containing  few 
words,  suggests  more  than  I  shall  undertake 
to  present  to  you  at  this  time,  but  I  only 
desire  to  point  out  a  few  double-headers. 

First — Our  credit,  both  with  our  wholesale 
houses  and  our  customers  at  home. 

Second — Discounts,  as  applied  to  our 
every-day  purchases  of  merchandise,  and  in 
the  payment  of  monthly  bills  with  our  whole- 
sale house. 

Third — Advertising:  (a)  The  mailing  list, 
(b)  The  newspaper,  (c)  Distributing  sam- 
ples and  booklets  furninshed  by  manufac- 
turers and  hand  bills,  (d)  Calendars,  fans, 
show  cards  and  window  displays,  (e)  Card 
on  programs  and  tickets  for  the  show  houses 
and  hotel  registers. 

Fourth — Honesty. 

The  second  and  third  items  I  do  not  care 
to  comment  upon,  simply  injecting  them  to 
provoke  discussion,  excepting  I  will  say  this: 
Upon  the  second  topic,  our  average  pharma- 
cist of  today  does  not  look  to  the  profit  and 
loss  account  of  his  business  as  much  as  al- 
most any  other  manager  of  a  business  en- 
terprise looks  to  it,  in  that  he  does  not  use 
the  proper  amount  of  discretion  in  purchas- 
ing by  the  gross  those  staple  lines  that  are 
sold  every  day,  but  you  will  find  upon  inves- 
tigation that,  in  many  cases,  the  bulk  of 
surplus  stock  upon  the  druggist's  shelf  today 
is  lines  put  out  by  manufacturers  of  pro- 
prietary medicines  who  off'er  long  time  and 
easy  payment  plan  to  induce  you  to  take 
four  or  five  times  as  much  as  you  can  sell 
in  one  year.  When  the  bill  becomes  due  you 
always  pay  it  like  a  man  even  if  it  takes 
several  dollars  out  of  the  bank  that  you  need 
to  use  to  purchase  staples. 

The  last  few  years  I  have  found  it  to  my 
interest  to  cut  down  the  quantity  proposi- 
tion of  the  untried  remedies  and  purchase 
staples;  or  what  I  mean  by  that  word  is, 
medicines  that  sell  every  day  and  that  the 
public  will  have  and  have  nothing  else,  in 
large  quantities  and  get  the  best  possible 
price. 

Our  credit,  both  at  home  and  abroad, 
should  be  carefully  guarded,  for  the  three 
most  essential  things  to  the  successful  mer- 
chant are  capital,  capacity  and  credit. 


These  should  be  the  druggist's  three  C's; 
to  enter  the  business  world  with  plenty  of 
capital  and  credit  one's  capacity  is  almost 
unlimited.  But  the  thing  that  troubles  the 
pharmacist  most  is  the  lack  of  capital;  then 
to  secure  sufficient  with  which  to  carry  on 
business  is  the  question.  The  first  point  of 
my  paper,  "Credit,"  is  the  one  I  desire  to 
emphasize.  Take  care  of  your  credit  with 
your  wholesale  house,  your  fellow-merchants 
at  home  and  with  your  customers,  then  will 
your  capital  be  much  larger  than  can  be 
estimated  in  dollars  and  cents. 

The  fourth  item  I  mention  in  this  paper  is 
Honestv.  In  this  word  is  summed  up  all 
those  subdivisions  of  the  successful  man  or 
woman,  the  want  of  which  has  brought 
ruination  to  many  a  person  who  seeks  to 
find  out  who  is  responsible  for  his  or  her 
failure. 

"'Read  before  the  Oklahoma  Pharmaceuti- 
cal Association. 


ALABAMA  TAX  ON  SOFT  DRINKS. 

The  State  Chemist,  Dr.  B.  B,  Ross,  of 
Auburn,  having  learned  through  analysis 
that  certain  drinks  sold  and  taxed  as  "non- 
caffeine"  drinks  contain  in  reality  caffeine, 
the  State  Tax  Commission  will  issue  an 
order  in  the  near  future  increasing  the  taxa- 
tion against  the  companies  manufacturing 
the  drinks  in  question.  Soft  drinks  contain- 
ing caffeine  are  subject  to  a  higher  rate  of 
taxation  than  non-caffeine  drinks. 

Homer  Billingsley,  chief  clerk  of  the  Pure 
Food  and  Drug  Department  of  the  State, 
spent  yesterday  in  Birmingham,  and  ex- 
plained the  matter. 

"The  State  Tax  Board  requested  me  to 
make  a  statement  as  to  whether  or  not  cer- 
tain soft  drinks  sold  to  supplant  coca-cola 
contain  caffeine.  Thereupon  I  got  several 
samples  and  submitted  them  to  Dr.  Ross  for 
analysis.  He  found  that  two  of  the  samples 
contained  caffeine.  One  of  the  drinks  is 
manufactured  in  Birmingham,  and  the  other 
in  Mobile.  I  will  make  the  report  to  the 
State  Tax  Board,  and  the  Board  will  very 
probably  increase  the  rate  under  which  the 
companies   in   question   are   taxed." 

Mr.  Billingsley  declined  to  give  the  names 
of  the  companies  in  ques*"ion. — Birmingham 
(Ala.)  Age-Herald. 
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AN  APRIL  THOUGHT. 
I  expect  to  pass  through  this  life  but  once. 
If,  therefore,  there  be  any  kindness  I  can 
show,  or  any  good  thing  I  can  do  to  any 
fellow  being,  let  me  do  it  now.  Let  me  not 
defer  or  neglect  it,  for  I  shall  not  pass  this 
way  again. — Stephen  Grellet. 


on  in  other  sections,  and  you  can  interest 
othars  by  sending  us  accounts  of  happenir.gs 
in  your  territory. 


THE  DIXIE  DRUGGIST. 

This  is  the  initial  number  of  THE  DIXIE 
DRUGGIST.  We  are  starting  off  as  mod- 
estly as  possible,  hoping  that  what  we  bring 
to  you  will  seem  sufficient  excuse  for  the 
existence  of  another  drug  journal. 

Our  field  is  that  section  known  as  The 
Southern  States.  This  territory  we  expect 
to  cover,  and  shall  make  no  attempt  to  go 
beyond.  We  have  no  desire  to  encroach 
upon  the  field  of  any  other  pharmaceutical 
journal.  We  commend  to  you  as  many  of 
the  drug  journals  as  you  have  time  to  read 
and  money  enough  to  subscribe  to.  They 
will  all  help  you. 

Our  columns  are  open  to  you  for  the  dis- 
cussion of  your  drug  store  problems  and  for 
any  other  matters  you  wish  to  write  upon. 
We  hope  that  you  will  feel  free  to  contribute 
to  our  pages  and  that  you  will  do  so  often. 
Please  send  to  us  bits  of  pharmacy  news, 
notices  of  your  association  and  club  work, 
items  pertaining  to  college  matters  and  any- 
thing that  you  think  would  be  of  interest  to 
your  brother-pharmacist  in  another  field. 
Yon  are  always  interested  in  what  is  going 


TELL  US  AND  SHOW  US. 
Perhaps  this  number  does  not  contain 
just  the  article  or  the  news  you  are  looking 
for.  Will  you  do  us  the  favor  of  telling  us 
just  what  that  is?  Don't  take  it  out  in 
talking  the  matter  over  with  yourself,  and 
criticising  us  to  your  junior  clerks.  A  better 
way  is  to  sit  down  and  drop  us  a  line,  tell- 
ing us  just  what  it  is  you  want  to  know 
about,  and  what  you  think  should  be  done 
to  improve  the  reading  matter  of  THE 
DIXIE  DRUGGIST.  We  confess  that  we 
do  not  know  everything — we  know  very  few 
things,  as  a  matter  of  fact.  But  we  know 
a  few  people  who  are  rated  as  being  strictly 
"on  the  job"  when  it  comes  to  disseminating 
knowledge.  If  you  want  to  know  anything 
let  us  ask  these  people  for  you.  If  you 
know  something  that  will  interest  our  read- 
ers, be  good  enough  to  send  it  to  us.  Thank 
you. 


A   TRIBUTE    TO    THE    SOUTH. 

In  discussing  the  South  as  a  mission  field. 
Rev.  Homer  McMillan,  at  Memphis,  a  few 
days   ago,   said : 

"The  field  which  in  the  providence  of  God 
has  been  assigned  the  Southern  Presbyterian 
Church  is  the  stronghold  of  American  Prot- 
estantism and  so-called  Anglo-Saxon  blood. 
It  is  that  part  of  our  country  which  will  in- 
evitably shape  the  destiny  of  the  nation  and 
will  largely  shape  the  destiny  of  mankind 
throughout  the  world.  It  is  a  region  more 
richly  endowed  by  the  Creator  than  any 
other  equal  area  on  earth.  With  vast  stores 
of  coal  and  iron  and  oil  awaiting  develop- 
ment, it  has  also  seven-tenths  of  our  for- 
ested area,  and  produces  three-fourths  of 
the  world's   cotton  supply. 

"There  are,  perhaps,  more  acres  of  fer- 
tile but  uncultivated  land  in  the  South  than 
can  be  purchased  at  more  reasonable  prices 
than  in  any  other  corner  of  the  civilized 
world.  The  eyes  of  the  nation  are  looking 
this  way.  Some  one  has  said  that  'as  our 
epic  of  the  nineteenth  century  was  the  win- 
ning of  the  West,'  so  our  epic  of  the  twen- 
tieth century  will  be  the  'development  of  the 
South,' " 
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FLORIDA  BOARD   OF   PHARMACY. 

The  Board  of  Pharmacy  of  the  State  of 
Florida  will  conduct  its  Summer  Examina- 
tion of  applicants  for  registration  as  phar- 
macists in  the  Board  of  Health  Building, 
Tampa,  Fla.,  commencing  at  9  A.  M.,  June 
9th,  and  continuing  two  days. 

It  is  required  that  the  applicant  be  at 
least  18  years  of  age,  and  that  he  submit 
proof  of  four  years'  experience  in  the  prac- 
tice of  pharmacy,  actual  time  spent  in  a 
college  of  pharmacy  to  be  credited  as  such. 

Fee  for  examination,  $1.5.  Application  and 
fee  should  be  filed  in  the  office  of  the  secre- 
tary at  least  ten  days  prior  to  the  exami- 
nation. 

D.  W.  Eamsaur, 

Secretary, 
Palatka,  Fla. 


SPRING  POETRY  AND  MUMPS. 
Down  in  Spartanburg,  S.  C,  where  Con- 
verse College,  an  institution  of  learning  for 
young  ladies,  is  located,  one  of  the  local 
druggists  has  made  a  famous  name  for  him- 
self— so  famous,  in  fact,  that  he  has  caused 
the  Spring  Muses  to  get  busy.  The  edi- 
torial writer  on  the  Charlotte  Observer 
has  heard  all  about  it  and  observes,  as 
follows : 

PRISON    WALLS    THAT    RING. 

Hoch  der  mumps!  It  would  almost  ap- 
pear that  this  disease  must  deserve  the  pop- 
ularity hereabouts  which  it  at  present  en- 
joys. It  inspired  a  Spartanburg  druggist 
to  provide  our  immured  poetesses  at  Con- 
verse with  a  freezer  of  ice  cream  and  in- 
spired them  to  reply: 

Dear  Mister  Druggist: 
Of  all  glad  words  of  tongue  or  pen. 
The  gladdest  are  these,  "Ice  cream  again!" 
Goody,  goody,  goody!  is  what  we  shout, 
And  don't  give  a  snap  if  we  never  get  out! 

You  bet  we  are  having  the  time  of  our  life. 
If  we   can't   get   a   spoon,   we'll   eat  with   a 

knife ; 
We  love   you,  we   bless   you,  we  think  you 

are  trumps, 
Please  accept  hearty  thanks  from  The  Girls 

with  the  Mumps. 
O  noble  mumps!    Now  let  us  have  these 
mumpy    ones    inoculated    with    measles,    to 
Bee  what  the  lyrical  outcome  will  be. 


ALABAMA  BOARD  OF  PHARMACY. 

The  Alabama  Board  of  Pharmacy  does 
not  recognize  diplomas  from  any  college  of 
pharmacy  or  medicine.  Has  reciprocal  ex- 
change with  those  States  that  accord  same 
courtesy,  provided  applicant  holds  certifi- 
cate by  examination  and  required  experi- 
ence. 

All  applicants  for  a  Pharmacist  license 
must  be  21  years  of  age,  with  four  years' 
practical  experience  (two  years'  credit 
given  for  college  diploma),  general  aver- 
age, 75  per  cent,  in  all  branches,  and  not 
less  than  60  in  any  one.  Assistants  must  be 
18  years  of  age  and  make  60  per  cent,  gen- 
eral average. 

Applications  must  be  sent  to  the  secre- 
tary not  less  than  five  days  before  the  meet- 
ing of  the  Board,  accompanied  with  affi- 
davit from  parties  with  whom  you  have 
worked,  showing  your  practical  experience. 

Examinations  had  in  Chemistry,  Materia 
Medica,  Practical  and  Theoretical  Phar- 
macy and  Prescription  Work. 

Fees:  Pharmacist,  $5.00;  assistant,  $3.00. 

Next  meeting  of  the  Board  will  be  held 
on  the  ninth  day  of  June,  1913,  at  Talla- 
dega Springs,  Ala. 

E.    P.   Galt, 
Secretary, 
Selma,  Ala. 


A  MUCH-LABELED  BOTTLE. 
Some  one  has  kindly  mailed  us  an  empty 

bottle.  No  letter  accompanied  the  bottle, 
but  judging  from  its  appearance  it  needed 
no  explanation.  It  started  out  as  a  self- 
respecting  flat  whiskey  bottle,  and  having 
been  emptied  commenced  to  make  a  tour 
of  the  drug  stores  in  Canada  and  America. 
Its  itinerary  is  as  marked  as  the  historical 
Gladstone  bag,  for  label  upon  label  stuck 
on  its  side  and  face  state  emphatically  that 
it  has  held  "Methylated  Spirit"  and  "Wood 
Alcohol,"  supplied  by  at  least  twenty-four 
careful  druggists.  Is  comment  necessary? 
Shall  we  tell  the  name  of  the  druggist  in 
Vancouver  who  last  filled  that  bottle  and 
triumphantly  overshadowed  all  the  other  la- 
bels? Should  it  not  be  a  criminal  offense  to 
paste  one  label  over  another? — British  Co- 
lumbia Pharmaceutical  Record, 
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DRUGGISTS   GO   ON   STRIKE. 


Buenos  Ayres   Stores  Force  Government  to 
Meet  Their  Demands. 


The  United  States  has  witnessed  strikes 
of  ahnost  every  conceivable  nature,  but  it 
has  yet  to  suffer  from  a  strike  of  employers. 
Buenos  Ayres,  Argentina,  has  recently  set- 
tled a  strike  that  had  nothing  to  do  with 
labor  and  its  demands. 

As  a  result  of  obnoxious  regulations  pre- 
pared by  the  Minister  of  Finance,  imposing 
additional  taxes  on  specific  medicines  and  on 
perfumes,  whether  made  in  or  imported  into 
Argentina,  more  than  400  druggists  in  the 
city  of  Buenos  Asrres  went  on  a  strike  and 
locked  up  their  stores.  The  objection  of  the 
trade  was  not  to  the  taxes  themselves,  be- 
cause these  will  be  put  off  on  the  consumer 
as  is  the  present  stamp  tax,  but  to  the  mode 
in  which  they  were  to  have  been  imposed  and 
to  the  harassing  and  inconvenient  regula- 
tions for  their  collection.  Especially  objec- 
tionable is  the  graduation  of  the  tax  accord- 
ing to  the  price  of  every  article  charged  to 
the  consumer,  the  different  prices  to  be  in- 
dicated by  the  stamps  to  be  affixed  to  the 
bottles,  boxes  and  packets.  The  expense 
that  would  have  been  incurred  in  the  work 
of  stamping  is  estimated  by  the  druggists  at 
25  per  cent,  of  the  tax.  The  wholesale  stores 
and  the  retail  shops  were  closed  as  a  protest, 
and  the  stores  in  which  perfumery  was  sold 
gave  notice  to  the  public  that  the  sale  of  this 
article  was  suspended. 

The  Government  tried  to  meet  the  emerg- 
ency by  authorizing  the  dispensaries  of  the 
Public  Assistance  Department  and  the  na- 
tional hospitals  to  make  up  medical  prescrip- 
tions for  the  public  at  cost  price,  and  the 
private  hospitals  also  opened  their  dispen- 
saries for  that  purpose,  but  in  a  week  at 
most  there  would  have  been  a  scarcity  of 
drugs  in  those  places.  The  Acting  Presi- 
dent of  the  Republic  had  a  conference  with 
the  diTJggists  and  it  was  arranged  to  devise 
a  more  satisfactory  mode  of  collecting  the 
new  tax. — New  York  Times. 


The  Diamond  Tobacco  Company,  New 
Decatur,  Ala.,  is  a  new  concern  just  organ- 
ized for  the  manufacture  of  twist  and  smok- 
ing tobacco. 


GLUCOSE. 

It  se3ms  to  us  unjust,  silly  and  even  pre- 
posterous for  anyone  to  claim  or  insinuate 
or  intimate  that  glucose  or  corn  syrup  is 
in  any  way,  by  the  greatest  stretch  of  im- 
agination, unwholesome.  It  is  just  as  whole- 
some as  maple  syrup  or  cane  syrup  or  mo- 
lasses. It  is  practically  flavorless,  but  that 
is  not  the  fault  of  the  glucose.  Its  sweet- 
ness is  not  surpassed  by  any  other  product, 
natural  or  unnatural,  except  saccharine, 
which  is  a  synthetic  product  as  well  as  a 
natural  one.  Glucose  is  made  from  corn, 
the  kind  of  corn  that  grows  in  the  great 
cornfields  of  the  West,  in  the  smaller  fields 
of  New  England  and  in  the  gardens  of  most 
farms.  It  is  the  abuse  and  not  the  use  of 
most  things  that  results  in  harm.  It  is  no 
libel  upon  cornmeal  that  the  mountaineers 
of  the  Southern  States  distill  whiskey  from 
it.  It  does  not  affect  the  purity  of  the  corn- 
meal,  and  corn  grew  and  formed  an  impor- 
tant staff  of  life  before  whiskey  was  ever 
invented,  or,  at  least,  produced  as  a  bev- 
erage. 

Now  to  return  to  glucose.  As  everyone 
knows,  probably,  glucose  is  a  water-white, 
heavy  syrup.  It  is  sweet,  but  otherwise  fla- 
vorless, being  a  natural  element  of  corn,  ab- 
solutely without  change  from  its  natural 
state,  which  cannot  be  anything  but  whole- 
some. There  is  no  great  danger,  we  think, 
of  consumers  preferring  glucose  to  cane  or 
maple  syrup  to  eat  upon  their  bread  or  their 
pancakes.  Pure  cane  syrup  has  a  very  de- 
lightful flavor.  It  is  not  merely  sweet,  and, 
like  the  maple  syrup,  it  possesses  a  char- 
acteristic flavor  and  bouquet.  Now,  if  there 
is  any  consumer  who  prefers  glucose  to  cane 
syrup  or  maple  syi-up,  in  the  name  of  all 
that  is  held  sacred,  let  him  have  it.  We 
can  see  no  reason  why  glucose  syrup  should 
not  be  offered  freely  on  the  market,  provided 
it  is  labeled  just  what  it  is,  so  that  the  pur- 
chaser can  see  precisely  what  he  is  buying. 
Almost  invariably,  we  think,  consumers  can 
be  trusted  to  serve  themselves  with  what  is 
the  most  attractive  t<3  the  palate  in  the  line 
of  food,  and  we  do  not  think  glucose,  even 
at  half  the  price,  will  ever  supplant  cane 
syinjp.  There  is  nothing  in  this  question 
from  which  even  a  pure  food  alarmist  can 
consti-uct  a  sensation. — A''.  E.  Grocer. 
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Dr.  John  E.  Noble  has  sold  his  store,  No. 
204  West  Capitol  street,  Jackson,  Miss.,  to 
Mr.  H.  M.  Todd.  Dr.  Noble  will  return 
to  his  old  home  in  Fannin,  where  he  will 
resume  the  practice  of  medicine.  Mi-.  Todd 
is  the  son  of  the  late  Dr.  W.  E.  Todd,  who 
was  a  very  prominent  physician  of  Jackson. 
He  is  a  graduate  of  the  New  Orleans  Col- 
lege of  Pharmacy,  and  has  had  several 
years'  practical  experience  in  the  drug  busi- 
ness. 

*     *     * 

The  old  firm  of  P.  R.  Jones'  Sons,  Dan- 
ville, Va.,  has  been  sold  to  the  Danville 
Drug-  Company,  Inc.,  of  which  Dr.  Robert 
Blackwell  is  president,  and  Mr.  H.  W. 
Thomas  is  secretary,  treasurer  and  general 
manager.  Mr.  Thomas  is  a  well-known 
pharmacist  of  Danville,  and  will  have 
charge  of  the  Jones'  store.  Many  improve- 
ments will  be  made,  which  include  a  new 
front,  a  new  soda  fountain  and  general  re- 
modeling of  the  store.  The  present  store 
force  will  be  added  to. 


Mr.  P.  W.  Vaughan,  of  Durham,  N.  C,  has 
retired  from  active  business  after  a  period 
of  thirty-two  years.  Mr.  Vaughan  is  suc- 
ceeded by  Mr.  Benjamin  Thomas.  Mr. 
Vaughan  was  secretary  of  the  North  Caro- 
lina Pharmaceutical  Association  from  1899 
until  1912,  when  he  declined  re-election.  He 
was  also  at  one  time  z  member  of  the  State 
Board  of   Pharmacy. 

McNair  &  Hammond  is  a  new  drug  firm 
in  Dothan,  Ala.  The  firm  purchased  the 
stock  of  the  Rogers  Drug  Company.  Mr. 
Earl  Hammond  was  in  the  drug  business 
at  Dothan  several  years  ago,  going  from 
there  to  Columb-'r.  He  is  being  welcomed 
b:i.ck  to  Dothan. 

*     *     *  . 

Mr.  E.  K.  Buckhannan,  of  Memphis,  Tenn., 
has  purchased  the  store  of  Dr.  Chalmers 
Thompson  at  Whiteville,  Tenn.,  and  will 
move  the  stock  to  the  Rhodes  Building,  oc- 
cupying the  quartevs  formerly  known  as  the 
B.   H.  Parker  &  Co.  siore. 


Ran  C.  Crawley  and  Julius  Henderson 
have  purchased  the  drug  store  of  J.  Carl 
Payne  in  the  Phoenix  Block,  Waycross,  Ga. 
The  new  owners  are  well-known  young  men 
of  Waycross.  Mr.  Henderson  has  had  ex- 
nerience  in  drug  stores  in  Waycross  since 
his  graduation  in  Atlanta. 
■i--     ^     * 

Mr.  A.  L.  Gayden  and  Mr.  M.  E.  Ward 
have  purchased  the  Taylor  Drug  Company, 
Jackson,  Miss.  The  new  firm  will  be  known 
as  The  Gayden  Drug  Company.  The  busi- 
ness will  be  continued  at  the  Taylor  stand, 
Pearl  and  State  streets. 

:;:  *  :(: 

Messrs.  Chalmers  and  Bi'yant  Ferguson 
have  purchased  the  store  known  as  the 
Model  Pharmacy,  Salem,  Va.,  and  the  store 
will  be  under  new  management. 


Dr.  J.  S.  Graham  has  purchased  the  drug 
business  of  S.  R.  Hudson  and  G.  T.  Red- 
man at  Tuckei-man,  Ark. 

*  :f:  * 

Mr.  J.  U.  Cureton  has  sold  his  interest  in 
the  Nix  Drug  Comp?ny,  Dothan,  Ala.,  to 
Mr.  George  P.  Nix,  and  the  business  will  be 
continued  by  Mr.  George  P.  Nix  and  Mr. 
R.  Q.  Nix  under  the  firm  name.  Nix  Drug 
Company. 

*     *     * 

Mr.  Edv/ard  H.  Smith,  of  Montgomery, 
Ala.,  has  purchased  the  interests  in  the 
Elam.-HEmrick  Drug  Company,  Anniston, 
Ala.,  owned  by  W.  A.  Elam  and  C.  J.  Hou- 
ser.  The  new  organization  will  keep  the 
old  firm  name  Elam-Hamrick  Drug  Com- 
pary,  and  Mr.  R.  A.  Hamrick  will  be  presi- 
dent, while  Mr.  E.  H.  Smith  will  be  S3cre- 
tary  and  treasurer. 


20 


THE    DIXIE    DRUGGIST 


COFFEE  EFFECTS. 
Recent  experiments  by  Di\  H.  L.  Hol- 
lingsworth  on  sixteen  individuals  to  ascer- 
tain the  action  of  caffeine,  the  chief  active 
principle  of  coffee,  on  the  nerves  and  mind, 
demonstrate  that  the  popular  idea  that 
coffee  stimulates  mental  processes  and  coun- 
teracts the  depressing  effects  of  fatigue  are 
correct,  but  that  the  induction  of  wakeful- 
ness by  coffee  is  not  proved.  The  individuals 
experimented  upon  were  students  ranging 
between  the  ages  of  19  and  39,  to  whom 
were  administered  measured  doses  of  caf- 
feine mixed  with  sugar  of  milk  in  capsules. 
"  These  individuals  were  carefully  watched  to 
avoid  error.  It  was  demonstrated  that  the 
effect  was  produced  more  readily  in  the 
evening  than  in  the  morning,  and  that  it 
always  began  to  be  noted  within  ninety  min- 
utes after  administration,  and  it  persisted 
from  one  to  four  hours.  Small  doses  (one 
to  three  grains,  the  contents  of  a  good  cup 
of  coffee)  stimulated  a  typewriter  to  rapid 
execution,  double  doses  retarded  it,  but  the 
quality  of  the  work  with  regard  to  error 
was  improved  by  the  coffee. 

The  effect  on  sleep  was  striking  by  the 
absence  of  confirmation  of  the  common  idea 
that  wakefulness  is  induced  by  coffee.  Even 
doses  reaching  four  grains,  an  estimated 
equivalent  of  a  pint  of  strong  coffee,  had 
no  appreciable  sleep  disturbing  effect  except 
in  a  few  individual  cases.  And  this  result 
is  in  accord  with  ordinary  observation  of 
unbiased  observers.  Many  persons  who 
drink  coffee  several  hours  before  retiring  to 
bed  insist  that  their  wakefulness  is  due  to 
coffee,  without  realizing  that  caffeine,  like 
other  drugs,  is  absorbed  within  two  hours 
and  that  its  effect  passes  off  within  four 
hours,  so  that  when  it  is  taken  at  8  P.  M. 
its  effect  must  disappear  by  midnight.  If 
this  were  not  true  coffee  would  differ  from 
all  other  stimulants,  the  characteristic  of 
which  is  the  brief  duration  of  their  effects 
when  the  dose  is  not  renewed. 

The  result  of  these  and  other  observations 
is  that  coffee  stimulates  the  system  to  bring 
out  its  reserve  supply  of  energy,  which  al- 
ways lies  dormant  until  called  upon  in  an 
emergency,  that  its  moderate  use  is  abso- 
lutely harmless  in  health,  and  its  immoderate 
use  (in  repeated  or  large  quantities)  may 
produce   over-stimulation,   resulting   in   ex- 


haustion. From  the  experiments  here  cited 
half  a  pint  of  coffee  does  not  contain  enough 
caffeine  to  damage  a  healthy  person.  This 
would  be  equivalent  to  two  large  cups  a 
day. — Neiv  York  Sun. 


LITTLE    BITS    OF    INTEREST. 


The  Pennsylvania  Railroad  is  spending 
$40,000,000  for  2872  steel  coaches. 

*  *     * 

The  Library  of  Congress. is  growing  at  the 
rate  of  88,000  volumes  a  year.  It  has  more 
than   doubled   itself   within  the  last  twelve 

years. 

*  *     * 

Indianapolis  has  a  motor-driven  street 
sprinkler  that  throws  the  water  in  front  of 
it  instead  of  behind.  This  makes  it  possible 
for  the  driver  to  see  what  he  is  sprinkling, 
and  also  settles  the  dust  in  front  of  the 
machine. 

*  *     * 

It  would  require  a  pail  334  feet  and  295 
feet  in  diameter  to  hold  the  lard  used  in 
the  United  States  in  one  year. 

*  *     * 

Last  year  over  3000  miles  of  railroad  were 
built  in  the  South.  Texas  built  348  miles. 
This  y.ear  Texas  will  build  nearly  950  miles. 

*  *     * 

It  is  estimated  that  there  are  close  to  63,- 
850  people  in  the  Panama  Canal  Zone,  and 
about  42,000  of  them  are  employed  by  the 
Canal  Commission,  the  Panama  Railroad 
and  the  canal  contractors. 

*  *     * 

There  are  in  New  York  City  750  hotels, 
at  which  350,000  may  be  taken  care  of — 
provided  the  said  350,000  are  able  to  pro- 
duce the  required  rates  and  tips. 

*  *     * 

The  Chinese  Agricultural  Journal  has 
made  its  appearance.  It  is  edited  by  Lai 
Kuei  Liang,  a  graduate  of  the  Massachu- 
setts Agricultural  College,  Class  of  1908,  who 
is  vice  minister  of  Agriculture  and  Forestry 
in  the  Chinese  Republic. 

*  *     * 

A  rifle  ball  moves  1000  miles  per  hour, 
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ARE  TRAINED  NURSES  ENTITLED  TO  DISCOUNTS 
ON  MERCHANDISE  SOLD  THEM  ?* 


By  William  E.   Lee 


The  giving  of  discounts  on  purchases  of 
merchandise  to  trained  nurses  has  been  an 
important  question  with  ma  for  a  number 
of  years.  After  considering  the  question 
in  all  its  phases  I  have  come  to  the  conclu- 
sion that  it  is  one  of  the  greatest  evils  we 
have  to  contend  with.  In  fact,  I  place  it  on 
a  par  with  giving  percentage  to  physicians 
on  their  prescriptions.  My  personal  experi- 
ence in  business  with  nurses  has  been  a 
great  factor  in  arriving  at  this  conclusion. 
As  an  illustration,  let  me  say  a  trained 
nurse  handed  me  a  four-ounce  bottle,  in- 
quiring what  would  be  the  price  to  fill  it 
with  a  certain  preparation?  My  reply  was 
40  cents.  How  much  will  it  cost  me  as  a 
nurse?  I  replied,  40  cents.  After  some  con- 
troversy with  me  she  took  it,  paying  the 
price  I  asked.  The  fact  of  the  case  was, 
she  wanted  it  for  one  of  my  customers,  and 
I  have  no  doubt  that  she  told  them  that  she 
could  purchase  it  cheaper  than  they  could. 

Another  case  was  of  a  nurse  who  wanted 
quite  a  large  quantity  of  an  ointment.  I 
was  asked  by  her  if  I  would  not  make  a  re- 
duction to  her  as  a  nurse,  as  it  was  one  of 
her  family.  She  stated  that  they  were  not 
in  good  circumstances.  I  replied  that  no 
reduction  would  be  made  to  her  as  a  nurse, 
but  if  the  family  were  not  able  to  pay  a 
fair  price  for  it,  I  was  willing  to  dispense 
charity  at  any  time,  so  would  only  make 
a  nominal  charge. 

The  ointment  requiring  some  time  to  com- 
pound, I  asked  her  if  she  would  like  to  have 
it  sent?  Her  reply  was,  she  would  call  for 
it.  It  was  renewed  several  times.  The  last 
time  it  was  renewed  she  called  for  it  be- 
fore it  was  finished.  While  waiting  she  call- 
ed up  the  physician  on  the  telephone,  thank- 
ed him  for  sending  her  so  good  a  patient — 
stating  how  well  they  lived — and  how  ef- 
fectual the  ointment  had  been. 

Question:    Was   I  not  taken  in? 

A  brother  druggist  told  me  of  a  nurse, 
when  she  paid  him  the  bill  for  the  patient, 
she  was  nursing,  asked  him  what  percent- 
age she  was  to  receive?  He  replied — not 
one-tenth  of  one  per  cent.  I  could  quote  a 
large  number  of  similar  cases,  but  I  feel 
this  is  sufficient. 


There  is  another  situation  a  druggist 
places  himself  in,  when  the  discount  re- 
ceived by  a  nurse  is  given  to  the  customer 
(as  I  have  known  of  its  being  done).  An- 
other customer  may  hear  of  it,  the  result 
will  be  that  you  may  lose  one  or  more  cus- 
tomers and  get  a  reputation  of  having  two 
prices. 

After  about  forty  years'  experience  in 
the  retail  drug  business,  I  am  well  satisfied 
that  the  giving  of  discounts  to  anyone  is 
a  mistake,  and  in  my  opinion  the  only  plan 
is  to  treat  all  your  customers  fair  and 
square,  giving  them  full  value  for  moneys 
received  without  any  favoritism — CHAR- 
ITY ONLY  EXCEPTED. 

In  this  paper  I  do  not  wish  it  to  be  un- 
derstood that  I  have  any  prejudice  against 
good  nurses,  as  I  have  from  personal  ex- 
perience known  them  to  be  of  inestimable 
value  in  their  line  of  work.  But  I  again 
reiterate  that  they  are  not  entitled  to  any 
monetary  favors  from  the  retail  druggist. 
To  my  mind  the  retail  druggists  are  prone 
to  allow  almost  anyone  to  impose  upon  them 
and  our  greatest  mistake  is  that  we  fail  to 
assert  our  rights  when  we  should. 

^Proceedings  of  the  Pennsylvania  Phar- 
maceutical Association. 


CHEMISTS    DISCUSS    PURE    FOOD 
PROBLEM. 

Washington. — Chiefs  of  Federal  chemis- 
try laboratories  from  all  parts  of  the 
United  States  discussed  pure  food  ques- 
tions here  today  in  the  office  of  Dr.  Carl 
Alsberg,  Chief  of  the  Bureau  of  Chemistry 
and  Chairman  of  the  Pure  Food  Board.  The 
meeting  will  continue  probably  until  next 
week. 

"We  hope  to  eliminate  much  red  tape," 
said  Dr.  Alsberg.  "With  personal  exchange 
of  opinions  and  experiences  by  the  men  who 
are  charged  with  the  carrying  out  of  the 
pure  food  law  there  will  be  developed 
greater  unity,  economy  and  efficiency  of 
work.  It  will  show  the  men  throughout  the 
field  the  best  and  most  effective  methods 
of  dealing  with  the  legal  sides  of  the  prob- 
lems in  securing  the  proper  enforcement  of 
the  pure  food  laws." 
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OPTOMETRY   AND   THE   PHARMA- 
CIST.* 
By  Walter  Lange. 

The  aggressive  pharmacist  of  today  is 
constantly  seeking  new  lines  to  add  to  his 
business  and  while  most  tend  to  commercial 
additions  there  are  truly  professional 
branches  which  may  well  be  investigated. 
Among  them  is  Optometry  or  the  study  of 
the  refraction  of  the  eye  and  the  fitting  of 
glasses  which  is  now  largely  done  by  jew- 
elers. While  there  is  great  confusion  in  the 
mind  of  the  public  as  to  Oculists  and  Op- 
ticians, an  Optometrist  or  Optician  occupied 
a  relation  to  the  Oculist  similar  to  that  of 
the  Phannacist  to  the  Physician,  and  there 
seems  no  reason  why  a  Pharmacist  should 
not  combine  this  work  with  his  own,  and 
especially  so  if  located  in  a  small  city,  town 
or  village. 

The  day  when  people  bought  their  glasses 
of  traveling  peddlers  or  went  to  a  store  to 
purchase  cheap  spectacles  as  they  did  other 
merchandise,  is  rapidly  passing,  just  as  -the 
diagnosis  and  treatment  of  diseases  of  the 
eye  by  untrained  oculists  has  passed,  and 
now  the  oculist  and  optometrist  or  optician 
are  recognized  as  experts  of  education  who 
are  professionally  trained  to  deal  with  a 
most  important  branch  of  medicine.  The' 
necessity  for  skilled  optometrists  is  appar- 
ent and  soon  each  town  and  village  even  will 
have  its  trained  optometrist  just  as  it  now 
has  its  physician,  dentist  and  phai-macist, 
and  it  will  be  required  that  he  will  have 
pursued  a  course  of  study  in  and  acquired 
a  diploma  from  a  creditable  institution 
teaching  this  branch  before  he  will  be  al- 
lowed to  practice.  In  fact,  some  States  now 
T-equire  the  optician  to  be  examined  and 
licensed  as  they  do  the  pharmacist,  and  one 
of  our  largest  universities  has  added  a 
course  in  Optometry  to  its  curriculum,  with 
educational  requirements  for  entrance  as 
high  as  for  the  pharmaceutical  student. 
Many  other  good  optical  schools  exist,  some 
giving  extension  courses.  By  combining- 
such  a  course  with  that  of  phai-macy,  or  by 
taking  optometry  after  completing  phar- 
macy, the  pharmaceutical  student  could  also 
become  trained  in  a  branch  which  could 
easily  and  very  profitably  be  carried  on  in 
conjunction  with  his  own,  and  with  only  a 
small  outlay  as  to  money,  time  or  space. 


The  expense  for  su<:h  a  course  and  for  a 
reasonable  equipment  need  not  exceed  $500, 
and  the  necessary  stock  need  be  only  very 
small  as  supplies  can  be  had  promptly  from 
the  wholesale  optical  dealers.  So  trained 
and  equipped  the  pharmacist-optician  could 
fill  the  oculist's  prescriptions,  correct  simple 
errors  of  refraction  and  co-operate  with  the 
oculist  as  he  now  does  with  the  physician, 
the  veterinarian,  the  dentist  and  the  other 
specialists. 

*  Proceedings  of  the  Maryland  Pharma- 
ceutical Association,  1912. 


commissioner  abbott  to  the 
fountain'  owners. 

Dr.  J.  S.  Abbott,  the  Food  and  Drug 
Commissioner  of  the  State  of  Texas,  has 
issued  a  notice  to  the  proprietors  of  soda 
fountains,  in  which  he  calls  attention  to  the 
fact  that  all  drinks  must  be  served  in  dry, 
sanitary  glasses. 

It  is  Dr.  Abbott's  opinion  that  "disregard- 
ing- the  contents,  glasses,  mugs  and  other 
container's  from  which  drinks  are  served, 
are  far  more  sanitaiy  in  saloons  than  in  the 
soda  fountains." 

Dr.  Abbott's  order  reads: 

"To  Proprietors  of  Soda  Water  Fountains: 

"Your  attertion  is  respectfuly  called  to 
the  last  division  of  Section  2  of  the  Food 
and  Drug  Law,  as  follows: 

"  'A  food  product  is  adulterated  if  it  has 
not  been  secuiely  protected  from  fli;s,  dust, 
dirst  and  other  injurious  contaminations.' 

"This  Department  is  of  the  opin'on  that 
soda  waters  and  other  beverages  dispensed 
at  fountains  in  wet  glasses  that  hava  been 
simply  rinsed  in  a  tub  of  water  and  that 
have  not  been  diied  with  a  clean  cup  towel 
are  adulterated  within  the  meaning  of  the 
law.  Soda  water  and  soda  fountain  drinks 
should  be  served  in  clean,  dry  glasses,  just 
as  m-lk.  water,  beer  and  other  beverages 
are  served. 

"Very  respectfulljf, 

"J.  S.  ABBOTT, 
"Food    and    Drug   Commissioner." 

Austin.  Texas,  February  24,  1913. 


The  City  Driisr  .Store,  Fort  Gaines,  G;i.,  has 
been   purchased  by  Mr.   George  M.  Mills. 
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PROPOSED  NEW  NON-ALCOHOLIC  DRINK  LAW 
FOR  PENNSYLVANIA 


In  the  Legislature  of  Pennsylvania,  Jan- 
oaiy  21st,  Senator  Gerberich  introduced 
"An  Act  relating  to  Non-Alcoholic  Drinks," 
which  was  lef erred  to  the  Committee  on 
Public  Plealth  and  Sanitation.  The  bill  is 
No.  7,  Session  of  1913,  and  reads  as  fol- 
lows: 

AN  ACT 

Relating  to  non-alcoholic  drinks,  defining 
the  same  and  prohibiting  the  manufacture, 
sale,  offerirg  for  sale,  exposing  for  sale,  or 
having  in  possession  with  intent  to  sell  of 
any  adulterated  or  misbranded  non-alcoholic 
drinks  and  providing  for  the  enforcement 
theieof. 

Section  1.  Be  it  enacted  by  the  Senats 
and  House  of  Representatives  of  the  Com- 
monwealth of  Pennsylvania  in  General  As- 
sembly m2t,  and  it  is  hereby  enacted  by  the 
authority  of  the  same:  That  it  shall  be  un- 
lawful for  any  person,  firm  or  corporate 
body  by  himself,  herself,  itself  or  them- 
self,  or  by  his,  her,  its  or  their  agents,  serv- 
ants or  employes,  to  manufacture,  sell,  of- 
fer for  sale,  expose  for  sale,  or  have  in  pos- 
session with  intent  to  sell,  any  article  of 
non-alcoholic  drink  which  is  adulterated  or 
misbranded-  within  the  meaning  of  this  Act. 

Sec.  2.  That  the  term  "non-alcoholic 
drink,"  as  used  herein,  shall  include  carbo- 
nated beverages  of  all  flavors,  sarsaparilla, 
ginger  ale,  soda  water  of  all  flavors,  lem- 
onade, orangeade,  sweet  cider,  root  beer, 
grape  juice  and  all  other  non-intoxicating 
drinks. 

Sec.  3.  A  non-alcoholic  drink  shall  be 
deemed  to  be  adulterated  within  the  mean- 
ing of  this  Act  if  it  contains  any  added  bo- 
ric acid  or  borate.  Benzoic,  acid  or  henzoate, 
salicylic  acid  or  salicylate,  formaldehyde, 
sulphur  dioxide,  sulphurous  acid  or  sulphite, 
hydrofluoic  acid  or  fluoride,  fluoborate,  fluo- 
silicate  or  other  fluorine  compound,  dulcin, 
glucin,  saccharin,  Betanapthol,  hydronapthol, 
abrastol.  asaparol,  oxides  of  nitrogen,  ni- 
trous acid  or  nitrate  compound  of  copper, 
pyroligneous  acid,  coal  lar  dye,  artificial  fla- 
vor, artificial  ether,  artificial  ester,  saponin, 
soap  bark  extract  or  other  added  substance 
deleterious  to  health. 


Sec.  4.  The  bottles  or  other  containers  in 
which  a  non-alcoholic  drink  is  packed  for 
retail  sale  shall  be  plainly  labeled  or  branded 
on  the  side  of  the  bottle  or  other  container 
with  a  statement  of  the  name  of  the  non- 
alcoholic drink;  Provided  that  gi.igcr  ale,  in 
the  preparation  of  which  capsicum  or  any 
capsicum  product  has  been  used,  shall  be  la- 
beled "Ginger  Ale  ivith  Capsicum." 

S3C.  5.  That  for  the  purpose  of  this  Act 
a  non-alcoholic  drink  shall  be  deemed  to  be 
misbranded. 

First:  If  it  be  an  imitation  of  or  offered 
for  sale  under  the  distinctive  name  of  an- 
other article,  or  if  it  is  colored  or  flavor2d 
in  imitation  of  the  genuine  color  or  flavor 
of  another  substance. 

Second:  If  it  be  labeled  or  branded  or 
tagged  so  as  to  deceive  or  mislead  the  pur- 
chaser. 

Third :  If  the  bottle  or  receptacle  con- 
taining it  or  its  label  shall  bear  any  state- 
ment, design  or  device  regarding  the  in- 
gredients or  the  substances  contained  there- 
in, which  statement,  design  or  device  shall 
be  false  or  misleading  in  any  particular'. 

Sec.  6.  That  any  person  who  shall  vio- 
late any  of  the  provisions  of  this  Act  shall 
be  guilty  of  a  misdemeanor,  and  upon  con- 
viction thereof  shall  be  sentenced  to  pay  a 
fine  of  not  less  than  twenty-fivs  (25)  dol- 
lars nor  more  than  one  hundred  (100)  dol- 
lars, or  to  undergo  an  imprisonment  of  not 
less  than  thirty  (30)  days  nor  moi'e  than 
sixty  (60)  days  or  both,  or  either,  at  the 
discretion  of  the  Court. 

Sec.  7.  The  Dairy  and  Food  Commis- 
sioner shall  be  charged  with  the  enforcement 
of   the   provisions   of   this   Act. 

Sec.  8.  All  fines  and  penalties  imposed 
and  recovered  for  any  violation  of  the  pro- 
visions of  this  Act  shall  be  paid  to  the  Dairy 
and  Fooa  Commissioner  or  his  agent,  and 
when  so  collected  and  paid  shall  th3reafter 
be  by  the  Dairy  and  Food  Commissioner  paid 
into  the  State  Treasury  for  the  use  of  the 
Commonwealth. 

Sec.  9.  That  the  Act  of  Assembly  entitls"d 
"An  Act  relating  to  non-alcoholic  drinks,  de- 
fining the  same  and  prohibiting  the  manu- 
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facture,  sale,  offering  for  sale,  exposing  for 
sale  or  having  in  possesison  with  intent  to 
sell  of  any  adulterated  or  misbranded  non- 
alcoholic drinks,  and  providing  penalties  for 
the  violation  thereof,  and  providing  for  the 
enforcement  thereof,"  approved  the  eleventh 
day  of  March,  Anno  Domini  one  thousand 
nine  hundred  and  nine^  be  and  the  same  is 
hereby  repealed. 


HOW   SOME    DRUGGISTS   ADVERTISE. 

Drugs  and  Prescriptions. 
"Better  to  be  safe  than  sori-y."  You  will 
be  safe  if  you  trust  your  prescriptions  with 
us.  We  have  registered  druggists  to  com- 
pound your  prescriptions,  and  our  drugs 
are  the  best.  Bring  your  prescriptions  to 
and  buy  you  drug  needs  at  The  Quality  Cor- 
ner. —  Miller's  Pharmacy,  Chattanooga, 
Tenn. 


You  owe  it  to  yourself,  to  your  sick  ones, 
and  to  your  doctor,  to  bring  or  send  the 
prescription  to  a  dependable  druggist,  both 
from  a  standpoint  of  economy  and  moral  re- 
sponsibility. Don't  take  chances;  every  fig- 
ure, every  stroke  of  the  pen  in  your  pre- 
scription is  full  of  meaning  which  must  be 
rightly  interpreted — else  it  will  fail  in  re- 
sults.— Newman  Drug  Coirvpany,  Louisville, 
Ky. 


Let  us  fill  your  prescriptions.  Bring 
every  prescription  direct  to  us,  and  it  will 
be  filled  with  accuracy  and  care,  with  stan- 
dardized drugs-  We  sse  to  the  rightness  of 
a  prescription  first — then  our  charges  are  as 
reasonable  as  possible. — Moore  &  Chattfield, 
Montgomery,  Ala. 


Photographic  Supplies. 
Nothing  so  fascinating,  always  interest- 
ing, certainly  an  innocent  amusement.  Ko- 
daks and  cameras  at  all  pric3s  from  little 
Brownies  at  $1.00  and  $2.00  to  any  price 
you  care  to  pay.  A  kodak  takes  your  mind 
off  the  heat  and  makes  your  summer  a  con- 
tinuous holiday.  Even  a  cheap  kodak  will 
give  you  lots  of  pleasure  and  they're  educa- 
tive, too.  We  have  a  full  line  of  kodaks  and 
kodak  supplies. — Dacotah-Pharmacy,  Grand 
Forks,  N.  D. 


DRUGS  AND  CHEMICALS  STEADY. 
There  were  few  price  changes  of  impor- 
tance in  the  local  drug  market  during  the 
week.  The  most  notable  change  was  in 
opium,  which  showed  an  advance  for  the 
first  time  in  several  months,  and  which 
closed  at  $6.00  a  pound.  This  recovery 
was  believed  to  be  due  largely  to  the  re- 
port that  the  Chinese  Government  has  sent 
troops  to  destroy  the  poppy  fields  in  the  vi- 
cinity of  Amoy.  This  diTig  is  still  quoted 
at  $2.00  a  pound  under  the  figure  prevailing 
at  this  time  last  year.  Ergot,  Russian,  was 
higher  at  $1.50,  as  was  mastic  gum  at  70 
cents,  citronella  oil  at  38  cents  and  cocoa 
butter,  in  bulk,  at  34  cents.  The  only  de- 
cline of  note  was  the  drop  of  lemon  oil  to 
$2.85.  The  chsmical  market  was  very  steady, 
with  the  decline  of  lump  sal  ammoniac  to 
10  J4  cents  a  pound  the  only  notable  change. 
— New  York  Times,  March  30. 


READY  1    IT'S  Park  &,  Tilford'S 

TEMPTINGLY  DELICIOUS 

CHOCOLATES  AND  BON   BONS 

FOR  SALE  EVERYWHERE 

PARK  &  TILFORD'S 

Candy  factory 

72nd  street  &  COLUMBUS  AVENUE 

NEW  YORK 

Offices  and  Showrooms 

449-4S3   W.   42nd  STREET 
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Paints. 

In  many  ways  the  fall  of  the  year  is  the 
best   season   for   painting  outside  work. 

We  have  some  of  the  purest  and  best 
paint  material  here  for  you.  Don't  put  it 
oflf  too  long  or  the  bad  weather  may  catch 
you. 

September  is  the  ideal  month  for  this 
work,  and  we  will  hold  ourselves  ready  dur- 
ing this  month  to  supply  you  with  the  best 
materials  and  render  you  our  best  serv- 
ices in  your  selections. — The  Busy  Drug 
Store,  Washington,  Pa. 


Soda  Fountain. 
Any  and  everything  to  quench  thirst  at 
our  Sanitary  Fountain.  "An  oasis  in  the 
desert!"  these  warm  days.  Have  you  tried 
our  ice  cream?  People  who  patronize  our 
fountain  say:  "It  tastes  like  more." — Fisch- 
er's, San-  Antonio,  Texas. 


No  question  but  that  pure  fruit  flavors 
make  a  healthier  drink  than  those  made 
from  acids  and  extracts.  Our  flavors  are 
made  from  absolutely  pure  fruits.  We  also 
use  pure  Jersey  cream  and  Huyler's  Choco- 
late in  serving  drinks  calling  for  them. — 
The  Live  and  Let  Live  Drug  Company,  Chat- 
tanooga,  Tenn. 


You  get  more  at  our  fountain.' 

In  addition  to  the  superior  soda  service 
you  get  here — 

The  better  quality  of  ice  cream; 

The  delicious  flavors — both  syrup  and 
luscious  crushed  fiuit. 

With  each  and  every  beverage  we  serve, 
free  of  charge,  a  wild  cherry  phosphate. 

Also  vanilla  wafers  and   Nabiscos. 

Just  test  Central  service  and  then  com- 
pare.— Central  Drug  Store,  Joliet,  III, 


The  ideal  summer  dessert — is  ice  cream. 
Everybody  likes  it.  And — good,  absolutely 
pure  ice  cream  is  not  only  defightful,  but 
healthful.  It  is  the  lightest  of  desserts.  The 
ideal  ice  cream  is — Montauk.  Always  pure, 
lach,  wholesome  and  refreshing.  Really,  it's 
the  "Cream  of  Creams."  Try  it  tomorrow. 
— The  Montauk  Company,  Norfolk,  Va. 


Ripe,  luscious  and  exquisitely  flavored  our 
soda  water  flavors  are  all  made.  Our  re- 
freshing soda  water  is  not  only  pleasant  as 
a  beverage,  but  is  healthful  and  invigorat- 
ing, and  is  the  popular  summer  drink  with 
everyone.  When  you  are  near  our  store, 
drop  in  and  try  a  glass. — Levy's  Pharmacy, 
JacksonviUe,  Fla. 


Perfumes. 
Perfumes  that  last.  In  Bradley's  illusion 
is  represented  the  highest  achievement  of 
the  skillful  blending  of  nature's  choicest 
flower  odors.  A  single  drop  produces  a  dif- 
fusive atmosphere  of  fragrance  that  is  at 
once  the  stamp  of  refinement  and  distinct- 
iveness in  a  perfume.  It  is  the  pure  ex- 
tract, condensed.  It  is  quality,  not  quan- 
tity. Small  bottle  Lily  Bell,  Violet,  Rose, 
Lilac,  ?1.00. — Charles  Mayer  &  Co.,  Indian- 
apolis, Ind. 


Candy. 
Our  Candy  Department  is  maintained  on 
as  high  a  standard  as  our  Drug  Department. 
We  sell  only  the  best  made  confections,  made 
in  probably  the  most  complete  and  cleanest 
candy  kitchen  in  the  country.  Clean  candy 
when  put  up  in  packages  remains  clean  and 
"package"  candy  is  now  regarded  as  the 
best  way  to  keep  candy  clean. — Danforth's 
Drug  Store,  Wilmington,  Del. 
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ALABAMA  CHEMISTS 
At  a  preliminary  meeting  of  the  Alabama 
members  of  the  American  Chemical  Society 
recently  held  in  Birmingham,  sixteen  of  the 
twanty-six  members  in  the  State  were  pres- 
ent. Prof.  B.  B.  Ross,  the  State  Chemist, 
was  elected  temporary  chairman  of  the  lo- 
cal section,  with  Wallace  L.  Caldwell,  tem- 
porary secretary.  The  section  wiU  be 
known  as  the  Alabama  section.  There  are 
6200  members  in  the  American  society, 
which  is  composed  of  forty-two  local  sec- 
tions. All  of  the  eminent  chemists  of  the 
country  are  members.  In  the  South  there 
are  live  sections:  Atlanta,  Nashville,  Loui- 
siana, North  Carolina  and  the  Alabama  sec- 
tions. Members  of  the  Alabama  section  in- 
clude: F.  G.  Bell,  of  the  Grasselli  Chemi- 
cal Company;  A.  R.  Bliss,  Jr.,  of  Birming- 
ham Medical  College;  Wallace  C.  Caldwell, 
of  the  Pittsburgh  Testing  Laboratory;  W. 
Donaldson,  the  Birmingham  Water  Works 
Company;  D.  F.  Farrar,  of  the  Shelby  Iron 
Works;  Harry  B.  Guernsey,  of  the  Tennes- 
see Company;  Dr.  J.  R.  Harris,  of  the  Ten- 
nessee Company;  Robert  S.  Hodges,  of  the 
University  of  Alabama;  Stewart  J.  Lloyd, 
of  the  University  of  Alabama;  G.  E.  Miller, 
of  the  Tennessee  Company;  C.  F.  Papazoni, 
of  the  Jefferson  Powder  Manufacturing 
Company;  B.  B.  Ross,  State  Chemist,  Au- 
burn; F.  W.  Sperr,  Jr.,  of  the  Tennessee 
Company;  Wilham  Tiddy,  of  the  Tennessee 
Company,  Corey;  C.  N.  Wiley,  of  the  Atlan- 
tic &  Gulf  Portland  Cement  Co.,  Ragland; 
C.  S.  Williams,  Jr.,  of  the  Alabama  Poly- 
technic Institute,  Auburn. 


$30,000  WORTH  OF  OPIUM  BURNED. 
Boston. — Fumes  of  $30,000  worth  of 
burning  opium  threw  a  spell  of  drowsiness 
over  occupants  of  offices  in  the  vicinity  of 
the  Government  appraisers  stores  recently. 
Even  passers-by  experienced  some  effects 
from  the  drug,  and  customs  employes  who 
assisted  in  destroying  it  in  a  furnace,  fairly 
reeled  under  its  influence.  The  opium  was 
part  of  a  contraband  lot  gathered  in  raids. 


"CROUP"  WAS  PIN  IN  THROAT. 
An  unusual  discovery  by  physicians  prob- 
ably saved  the  life  of  Leon  Townsend,  nina- 
n:onths-old  child  of  Assistant  United  States 
District  Attorney  Frederick  Dickinson,  of 
Chicago.  A  rusty  safety  pin  was  taken 
from  the  throat  of  the  baby  at  the  Evans- 
ton  Hospital.  The  pin,  which  was  open 
in  the  throat,  was  located  by  X-ray  exami- 
nations. The  child  had  been  treated  for 
four  weeks  for  croup  and  other  maladies. 
All  remedies  failing,  the  X-ray  was  used. 


VIRGINIA  EXAMINATIONS. 
The  next  meeting  of  the  Board  of  Phar- 
macy, Commonwealth  of  Virginia,  will  be 
held  in  Richmond,  on  Tuesday,  April  loth. 
All  applications  are  required  to  be  filed  with 
the  secretary,  Mr.  T.  A.  Miller,  Richmond, 
at  lenst  ten  days  prior  to  the  examination 
date. 


On  and  Off  the 
Shelves 

When  you  buy  CARDUI  you 
shorten  the  time  between  purchase 
and  sale,  down  to  the  lowest  possi- 
ble point. 

Because  the  advertising   behind 

CARDUI 

and  the  great  popularity  of  this   remedy 
have  been  found  to  "turn"  it  quickly. 

That's  what  you  want — a  quick  "turn- 
over." It's  the  only  way  to  make  big 
annual  profits. 

CHATTANOOGA  MEDICINE  CO. 

CHATTANOOGA  ST.  LOUIS 
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The  Mothers'  Congress,  of  Pueblo,  Colo., 
have  gone  on  record  as  opposing  soda  foun- 
tain beverages  for  children.  They  hold  that 
these  bevsi'ages  are  not  healthful,  and  that 
visiting  the  soda  fountain  is  an  extrava- 
gant habit  for  children  to  acquire. 


The  Calvert  Drug  Company,  Baltimore, 
Md.,  will  shortly  build  a  new  warehouse  at 
Little  Sharp  and  German  streets.  The  bus- 
iness of  the  company  has  increased  to  such 
an  extent  that  it  has  outgrown  the  present 
quarters  on  Charles  street. 


Mr.  R.  R.  Shuman  has  resigned  as  ad- 
vertising manager  of  the  Liquid  Carbonic 
Company,  Chicago,  and,  in  connection  with 
Mr.  Carl  H.  Booth,  of  the  Iro7i  Trade  Re- 
view, has  established  a  service  agency.  They 
will  specialize  in  trade  paper  advertising, 
and    will    have    offices    in    the    Westminster 

Building. 

*     *     * 

It  is  announced  that  Sears,  Roebuck  & 
Co.,  Chicago,  have  decided  to  drop  the  sale 
of  patent  medicines.  Their  advertising 
manager  made  a  statement  in  which  he  said 
that  the  reason  for  dropping  patents  was 
"The  claims  made  for  patent  madicines  are 
inconsistent  with  the  guarantee  which  we 
print  on  the  front  cover  of  our  catalogue, 
and  this  1  per  cent,  of  fraud  must  neces- 
sarily taint  99  per  cent,  of  fair  dealing." 
It  is  said  that  this  will  mean  ths  sacrificing 
of  sales  to  the  amount  of  about  $75,000  a 
year. 


The  Atlanta  Journal,  in  a  recent  Sunday 
issue,  carried  a  full-page  ad.  of  the  drug- 
stores of  Dr.  A.  L.  Curtis,  of  Atlanta.  Dr. 
Curtis  started  in  business  in  Atlanta  twenty- 
one  years  ago  with  one  very  small  drug- 
store. He  now  owns  three  of  the  most  prom- 
inent drugstores  in  that  part  of  town  known 
as  the  "Terminal  Section,"  the  main  stor3 
being  at  the  corner  of  Mitchell  and  Forsyth 
streets,  with  branches  at  119  and  259  Pe- 
terg  street. 


At  the  annual  meeting  of  the  directors  of 
ths  Coca  Cola  Company,  Mr.  S.  C.  Dobbs, 
sales  manager  of  the  company,  was  elected 
a  vice  president.  Mr.  Howard  Candler  is 
the  other  vice  president,  havinfr  held  that 
office  several  years. 


The  Virginia  Rexall  Club  met  in  Nor- 
folk, Va.,  March  12th,  the  meeting  being 
held  at  the  Lynnhaven  Hotel,  and  lasting 
two  days.  There  are  about  one  hundred 
Rexall   stores   in  Virginia. 


The  annual  report  of  the  Boston  Excise 
Board  recommends  granting  Sunday  li- 
censes to  high-grade  restaurants,  restrict- 
ing the  sale  of  liquor  in  drugstores  to  hold- 
ers of  prescriptions  and  for  licensing  those 
who  serve  liquors. 


The  bowlers  of  the  Philadelphia  Drug 
Club  were  the  guests  of  the  bowlers  of  the 
Baltimore  Drug  trade  recently,  and  went 
home  without  the  scalp  of  Lord  Baltimore. 


On  March  2d  ths  drugstore  of  Hicks  & 
Watson  Drug  Co.,  Ai-lington,  Ga.,  was  de- 
stroyed by  fire;  loss  on  stock,  $6000,  with 
insurance  of  $3500.  At  the  same  time  Dr. 
W.  E.  Saunders  lost,  by  damage  to  build- 
ing, $4000,  on  which  there  was  insurance 
of  $2000, 
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LITTLE  BIT  OF  NEWS 
The  drug  store  of  Lee  Cozait,  Dixon,  Ky., 
was  destroyed  by  fire  a  short  time  ago. 

*  *  * 
The  State  of  Pennsylvania  has  decreed 
that  after  this  year  all  graduates  of  medi- 
cal colleges  will  be  required  to  spend  one 
year  in  hospital  work  before  being  per- 
mitted to  practice  publicly.  Every  medical 
man  appi'eciates  the  wisdom  of  this  law. 


The  next  meeting  of  the  Confederate  Vet- 
erans' Association  will  be  held  in  Chatta- 
nooga, Tenn.,  May  27  to  29th,  inclusive.  The 
veterans  will  be  camped  at  Jackson  Park. 
The  camp  will  be  known  as  "Camp  Stew- 
art," in  honor  of  the  late  Gen.  A.  P.  Stew- 
art. There  will  be  many  present  who  are 
familiar  with  the  scenes  around  Chatta- 
nooga, where,  in  186.3,  the  Chickamauga 
fields  were  made  historic. 


The  Coca-Cola  Bottling  Company,  Atlanta, 
Ga.,  has  issued  a  booklet,  entitled  "A  Re- 
ply to  Dr.  Hai-vey  W.  Wiley's  'The  Coca- 
Cola  Controversy,'  by  Harold  Hirsch,  of 
General  Counsel  for  The  Coca-Cola  Com- 
pany." This  is  an  answer  to  Dr.  Wiley's 
attack  upon  Coca-Cola,  which  appeared  in 
the  September  number  of  Good  Housekeep- 
ing. 

*     *     * 

A  micrometer  used  by  a  Swiss  watch 
company  accurately  measures  parts  to  the 
hundredth  of  a  millimeter. 


Peanut  oil,  as  a  fuel  for  motor  engines, 

is  being  tested. 

*     *     * 

The    second    city     to     establish     open-air 
schools  for  tubercular  children  is  St.  Louis. 


A  hospital  for  animals  is  to  be  erected  in 
New  York  City,  at  a  cost  of  $50,000.  The 
building  is  being  erected  at  the  southwest 
corner  of  Bond  and  Lafayette  streets  by  the 
New  York  Women's  Laague  for  Animals.  It 
will  contain  every  device  known  for  hand- 
ling injured  and  ailing  animals. 


LABELS 

FOR    DRUGGISTS 


Send  us  samples 
of  what  you  are 
using  and  we'll 
quote  you  low 
prices. 


GEORGE  TOWNSEND  CO. 

Labels  and  Advertising  Stickers 

146  N.  Seventh  Street,  Philadelphia 


ARE  YOU  ON? 

JTT  In  1 9 1  2  the  South  added  over 
^  $16,000,000  to   the   banking 
capital  of  ten  of  its  states. 
^  These  banks  are  in  small  towns 
as  well  as  in  large  cities. 

^  In  1913  the  South  will  see  its  little 
banks  grow  into  large  institutions  and 
other  new  banks  will  be  established. 
^  Banks  have  to  have  depositors  and 
they  cannot  flourish  without  the  depositors 
are  prosperous. 

^  The  Southern  Druggist  is  a  depositor 
and  he  is  prospering.  If  you  want  his 
check,  Mr.  Manufacturer,  you've  got  to 
sell  him  something;  he's  not  going  to  give 
it  to  you  for  nothing,    ^e^  busy. 

The  Dixie  druggist 

Covers  the  South   li^e  the  Sunshine 
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INCORPORATIONS. 
The  Hodge    Drug    Company,   Texarkana, 
Texas,    capital     stock     $15,000.      Incorpora- 
tors:  W.   R.   Hodge,  John  L.  Williams  and 
A.  A.  Hodge. 

Tompkinsville  Drug  Company,  Tompkins- 
ville,  Ky. ;  capital,  $1000,  Incorporators:  A. 
H.  Counts,  G.  W.  Bushong  and  J.  F.  Marrs. 

Palace  Drug  Store,  Dallas,  Texas;  capi- 
tal, $15,000.  Incorporators:  R.  D.  Lindley, 
Blake  Hall  and  J.  0.  G.  Pyle. 

*  *     * 

Berea  Drug  Company,  Inc.,  Berea,  Ky., 
has    been    incorporated,    with    a    capital    of 

$5000. 

*  *     * 

Nichols  &  Co.,  Inc.,  Pineville,  Ky.  In- 
corporators: H.  A.  Hodges,  J.  L.  Nichols  and 
Chesney  Asher;  capital,  $3000. 

The  capital  of  the  Hazard  Pharmacy, 
Hazard,  Ky.,  has  been  increased  from  $3000 

to  $4000. 

*  *     * 

Ellis  Drug  Company,  Sidon,  Miss.  In- 
corporators: E.  B.  Ellis,  J.  W.  Armistead, 
St  al.;  capital,  $5000. 

Heyer  Drug  Company,  Houston,  Texas; 
capital  stock,  $10,000.  Incorporators:  T.  H. 
Swift,  J.  W.  Thorns  and  Dave  Dugas. 

*  *     * 

Armstrong  Pharmacy,  Greenville,  S.  C; 
capital  stock,  $14,000.  E.  A.  Barnes,  presi- 
dent;  J.   C.   Armstrong,  vice  president  and 

manager. 

*  *     * 

Berry  Bros.,  Columbia,  Miss.;  capital 
stock,  $10,000.  Incorporators:  M.  R.  Berry, 
J.  B.  Berry  and  R.  R.  Hathorn.  The  firm 
will  occupy  the  quarters  formerly  occupied 
by  the   People's   Drug   Store. 

*  *     * 

Hoge-Davis  Drug  Company,  Wheeling, 
W.  Va.;  authorized  capital,  $25,000.  In- 
corporators :  Ernest  K.  Hoge,  Katherine 
Hoge,  W.  J.  Noble,  John  C.  Davis  and  Mai-y 
R.  Davis. 


NINTH     ANNUAL     CONVENTION     OF 

ASSOCIATED      ADVERTISING 

CLUBS  OF  AMERICA. 

It  is  expected  that  fully  10,000  persons 
will  attend  the  next  meeting  of  the  Asso- 
ciated Advertising  Clubs  of  America,  which 
meets  in  Baltimore  the  Week  of  June  8.  The 
Baltimore  club  is  making  great  preparations 
for  the  convention,  having  secured  for  the 
occasion  the  armory  of  the  Fifth  Maryland 
Regiment,  in  which  was  held  the  National 
Democratic  Convention.  This  will  seat 
16,000  persons.  There  are  a  great  many 
druggists  who  will  attend  the  convention 
as  delegates  or  members  of  the  various  ad- 
vertising clubs  throughout  the  country. 


CHICAGO   DRUG  CLUB   BUILDING. 

The  plans  for  the  erection  of  the  new 
Drug  Club  Building  in  Chicago  are  being 
shaped  up.  The  plans  call  for  a  sixteen- 
story  building.  The  fifteenth  and  sixteenth 
fioors,  it  is  said,  will  be  occupied  by  the  Chi- 
cago Drug  Club.  On  these  floors  will  be 
located  a  large  dining  I'oom,  rest  room,  bowl- 
ing alleys  and  billiard  rooms.  The  remain- 
der of  the  building  will  be  taken  up  by  of- 
fices of  manufacturers  and  dealers  in  drugs, 
drug  supplies   and  kindred  interests. 


A  LIBERAL  SENTENCE. 

A  West  Virginia  Judge  arraigned  a 
shanty  boater  for  stealing  a  horse,  de- 
nounced him  as  a  persistent  lawbreaker, 
and  then  sentenced  him  to  ten  years  at  hard 
labor   in  the   State  prison. 

"Have  you  anything  to  say?'  'he  asked 
when  he  was  through. 

"No,"  said  the  sentenced  one,  "except  that 
it  strikes  me  you  are  pretty  durned  liberal 
with  other  people's  time!" — Saturday  Even- 
ing Post. 
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Jokes  We  Have  Met 


"Capsules  of  Cheer 


^[ 
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NEEDED  NO  MORE  HELP. 

An  American  gentleman  got  acquainted 
with  a  Frenchman  who  was  very  anxious 
to  acquire  th3  English  language.  The  Am- 
erican, in  order  to  help  him,  said  that  if  he 
would  send  his  exercises  to  him  he  would 
willingly  correct  them. 

Nothing  was  heard  from  the  Frenchman 
for  some  time,  but  finally  a  letter  cams 
couched  in  the  following  choice  English: 

"In  small  time  I  can  learn  so  many  Eng- 
lish from  his  text-book  and  her  dictionary 
as  I  think  I  will  to  come  at  the  America 
and  to  go  on  the  scaffold  to  lecture." 


FACTS    FROM    FAME'S    FORUM. 

Accoiding  to  fiction,  old  Bluebeard  was 
the  original  "lady-killer." 

Paul  Revere  was  the  first  "night  lider"  to 
gain  prominence  in  this  country. 

Atlas  goes  down  in  history  as  the  great- 
2st  "hold-up"  man  of  ancient  times. 

Had  it  not  been  for  the  "black  hand,'"  the 
heavyweight  championship  of  the  world 
might  still  be  in  the  possession  of  the  Cau- 
casian race. — Lippincott's. 


BIG  GAME. 

In  Savannah,  Ga.,  some  visitors  chartered 
an  old  seagong  hack  driven  by  a  negro.  The 
driver  was  a  knowing  old  fellow  and  pointed 
out  all  the  places  of  interest  along  the 
route.  As  they  were  nearing  Mrs.  Ban- 
non's  place,  which  is  four  miles  from  Sav- 
annah,  a    squirrel    appeared   in   the   road. 

"George,"  said  one,  after  all  -had  noticed 
the  souirrel,  "do  you.  have  any  big  gam3 
around  here?" 

"Yas,  indeed,  sah,"  replied  the  negro; 
"we   has   baseball." — Montgomery  Journal. 


THE   KNOW-NOTHING. 

Secretary  Wilson,  at  a  luncheon  in  Wash- 
irg'ton,  praised  the  modern,  scientific  method 
of  farming  that  has  given  the  farmer  mo- 
tor cars,  player-pianos,  telephones  and  talk- 
ing machines. 

"These  innovations,"  he  said,  "havs  caus- 
ed, however,  in  the  remote  districts  an  occa- 
sional embarrassment.  It's  like  the  case 
of  the  farm.er  who  fitted  up  his  house  with 
electric  bells. 

"A  neighbor  called  on  this  farmer  one  hot 
Sunday  afternoon  in  August.  All  the  win- 
dows were  open,  and  through  one  of  them 
the  back  of  the  farmer's  head  was  visible; 
but  the  front  door,  with  its  electric  bell,  re- 
mained closed. 

"The  neighbor  knocked  at  the  door.  No 
response.  He  knocked  again.  Still  no  re- 
sponse.    He  knocked  very  loud  and  Ipng. 

"Then-  the  farmer  stuck  his  fac3,  crimson 
with  fury,   out  of  the  window. 

" 'Ring  th2  bell,  consarn  ye!'  he  yelled. 
'D'on't  ye  know  nothin'?'  " 

— Cincinrati  Enquirer 


THE  BEST  WAY. 
A  correspondent  wants  to  know  how  to 
prorounce  Chihuahua.  The  best  way  is  to 
say  Chy-hs'ir-hewa  and  then  laugh  as 
though  you  knew  better.  If  it  is  done  ar- 
tistically you  can  get  away  with  it  nearly 
every  time.  The  same  treatment  has  been 
frequently  applied  to  decollate  with  great 
success. — York  Dispatch. 


NO    HORSE    CAR    FOR    HIM. 

"Now  this,"  said  the  salesman,  "this  is  a 
sixty-ho:s3  car — " 

"But  I  don't  want  a  horse  car."  said 
Dubbs,  "I  want  an  automobile" — Harper's 
Weekly. 
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PHABMACEUTICAI.    ASSOCIATIONS. 


Stale 

ALABAMA   

ARKANSAS   .... 

FLORIDA     

LOUISL\NA  .... 
1L\RYLAND  ... 
MISSISSIPPI  .. 
NO.  CAROLINA 
OKLAHOMA  .. 
SO.  CAROLINA. 
TENNESSEE   ... 

TEXAS    

VIRGINIA     

OEORGIA   

A.  PH.  A 

N.  W.  D.  A.  ... 
N.  A,   R.  D 


Piace  of  Meeting 


Date 


Talladega  Springs  1913. 

Hope   May,  1913. 

Tampa   1913. 

1913. 

Ocean    City    June  24-27,  1913. 

GuKpoi-t    1913. 

Ne-.v  Bern   June  11-13.  1913. 

Lawton    1913. 

G!enn  Springs   1913. 

Memphis    1913. 

Galveston    .".1913. 

Old  Ft.  Comfort  .July  8-11,  1913. 

Columbus    June  10-11,  1913. 

Nasbrille.  Tenn. Aug.  25-30,  1913. 

Jacksonville.    Fla Nov..  1913. 

Cincinnati    Aug.  25-29,  1913. 


President 

,  C.  T.  RuCf.  Montgomery 

,T.   Ward,   Hope 

Mason  Thornton,  Ormoud. 

W.   E.  Allen.   Monroe 

D.  P.  Schindel.  Hagersto'n. 
T.  H.  Holcomb,  Greenwood. 
J.  G.  M.  Cordon.  Clayton... 
C.  A.  Dow,   Ronk  Creek... 

Hart.   Columbia 

Finch.    Waverly 

Jackson  .\ustin 

C.  D.  Fox.  Roanoke 

.T.   W.   Ridout   Macon 

S.  A.  Eckstein.  Milwaukee 
Albert  Plant,  New  York... 
H.  W.  Merrltt,  Plains,  Pa.    . 


O.  F. 
E.  C. 
H.  C. 


Secret. iry 

W.  E.  Bingham,  Tuscaloosa 
Miss  M.  A.  Fein.  Little  Rock 
J.  H.  Houghton,  I'alatka. 
Geo.  W.  McDuff,  N.  Orleans 

E.  F.  Kelly,  Roland  Park. 
H.  M.  F,.aser.   University. 
T.  G.  Beard.  Chapel  Hill. 

A.  W.  Woodmancy,  Ok.  City 

F.  M.  Smith,  Charleston. 
T.  .1.  Shannon,  Sharon. 
E.  G.  Eberly,  Dallas. 

E.  L.  Brandis,  Richmond. 
T.  A.  Cheatham.  Macon. 
J.  H.  Heal  Scio,  Ohio. 
J.  E.  Toms,  New  York. 
T.  H.  Potts,  Chicago. 


BOABDS    or  PH.iBMACY. 


ALABAAL4.— L.  C.  Lewis.  President,  Tuskegee, 
"U:  S,  A.  Williams,  Troy,  '10;  W.  E.  Bingham, 
Tuscaloosa,  '14;  W.  P.  Thomason,  GuntersviUe,  '15; 
K.  r.  Gait,  Secretary  Selma,  '13. 

ARKANSAS.— J.  B.  Bond.  President.  Little 
I.'ock.  '15:  J.  A.  Gibson.  Little  Rock,  '14;  R.  A. 
Warren.  Clarksville.  '16;  S.  .J.  JIcMahon.  Bates- 
villo,  '12;  J.  F.  Dowdy,  Secretary,  Little  Rock,  '13. 

FL0RID.4. — E.  Eerger.  President,  Tampa,  '10; 
Leon  Hale.  Tampa,  '14;  H.  H.  D'Alemberte.  Pen- 
sai-ola.  '14;  W.  D.  Jones.  JacksonTil'e,  '13:  D.  W. 
Uajiisaur,  Secretary- Treasurer.   Palatka,  '12. 

GEORGIA.— H.  C.  Thuptrine,  President.  Savan- 
nah. '12;  W.  S.  Elkin.  Jr.,  Atlanta,  '10;  S.  E. 
Bayne.  Macon,  '14;  R.  H.  Land,  .\ugusta,  '13;  Her- 
man Shuptrine,  Savannah,  '12;  C.  D.  .Jordan,  Sec- 
retary,  Monticello,   "15. 

KENTUCKY.— J.  H.  Martin,  President,  'Win- 
chester. '12;  R.  H.  'White.  Mt.  Sterling.  '14;  Ad- 
disim  Dimmitt,  Louisville,  '15:  C.  Lewis  Diehl. 
Louisville.  '13;  G.  O.  Patterson,  Hawesville,  '10; 
J.  "W.  Gayles,  Secretary.  Frankfort  (not  a  mem- 
beri. 

7>0UISIANA.— C.  W.  Outhwaite,  President,  New 
Iberia,  '13;  Gnstave  Seemann,  New  Orleans,  '13; 
Peter  Rupp,  A'ew  Orleans,  '13;  B.  L.  McClung. 
Natchitoches,  '13;  W.  E.  Allen,  Monroe,  '13;  Paul 
Eckels,  Crowley.  '13;  M.  M.  Bradburn,  New  Or- 
leans, '13;  E.  H.  Walsdorf,  Secretary,  New  Or- 
leans. '13. 

MARYLAND.— H.  L.  Meredith,  President, 
Hagerstown,  '13;  W.  C.  Powell,  Snow  Hill,  '17; 
J.  F.  Frames.  Baltimore,  '16;  D.  R.  Mil'ard,  Bal- 
timore. '15;  Ephraim  Bacon,  Secretary,  Roland 
Park.  '14. 


iJniggists  should  stnck 

Dr.  A.  C.  Daniels'  Home  Treat- 
meat  for  Horse,  Dog  and  Cat 

Free  Cabinets,  Signs,  Window 
Displays,  etc.  Best  advertised, 
best  sellers'anrl  warranted  to  give 
satisfaction. 

IVrile  for  particulars  to  DR.  A.  C.  DANIELS, 
172  Milk  Street,  Boston,  Mass. 


MISSISSIPPI.— H.  M.  F  aser.  President,  Univer- 
sity: P.  .T.  Fife,  Jackson;  S.  C.  Lindsey.  Europa; 
T.  O.  Slaughter,  Waynesboro;  W.  W.  Ellis,  Sec- 
retary, Fayette. 

NORTH  CAROLINA.— E.  V.  Zoeller.  President, 
Tarlnro,  '12;  J.  P.  Stowe,  Charlotte,  '10;  W.  W. 
Ilorne,  Fayetteville.  '15;  I.  W.  Rose.  Rocky  Mount, 
■13;  F.  AV.   Hancock,  Sec,   Oxford,   '14. 

OKLAHOMA.— W.  P.  Dodd,  President,  Caddo, 
'13:  L.  D.  Brunk,  Nowata,  '10;  F.  B.  Lillie. 
Guthrie,  '12;  J.  D.  Humphrey.  Bristow,  '15;  J.  C. 
Purton.    Secretary,    Stroud,   '14. 

TENNESSEE.— F.  W.  Ward  President.  Mem- 
phis. '12;  M.  E.  Hutton,  Nashville,  '13;  W.  A. 
McBath,  Knoxville,  '10;  O.  .J.  Nance.  .Tackson.  '15; 
J.  B.  Sand,  NashviPe,  '14;  Ira  B.  Clark.  Secretary, 
Nashville   (not  a  member). 

TEX.A,S.— J.  A.  Weeks,  President,  Ballinger,  '13; 
J.  R.  Crittenden,  Teague,  '13;  W,  F.  Robertson. 
Gonzales,  '13;  H  C,  Jackson,  Austin,  '13:  H.  V. 
Schumann,  New  Braunfels.  '13;  R.  H.  Walker, 
Secretary,  Gonzales  (not  a  member). 

SOUTH  CAROLINA.— C.  A.  Miltord.  President, 
Abbeville,  '14;  J.  M.  Oliver,  Orangeburg,  '16;  H. 
E.  Heinitsch,  Jr..  Spartanburg,  '12;  D.  P.  Frier- 
son.  Charleston,  '13;  L.  P.  Fouche.  .\nderson.  '15; 
n.  T.  Riley.  Florence,  'li  ;  P.  M.  Smith,  Secretary, 
Charleston  (not  a  member). 

"VIRGINL-V.- H.  S.  Arrington.  President,  Nor- 
folk, '17;  C.  P.  Kearfott,  Martinsvi'Ie.  '10;  G.  T. 
Mankin,  Falls  Church,  '13;  J.  E.  Jackson,  Taze- 
well, '15;  T.  A.  Miller.  Secretary-Treasurer,  Rich- 
mond,   14. 


I'ut.  Itcc.  I  .S 
Dr.   A.   C.   DanieU 


The  Toy  for 
Cats 

e  big  novelty  for 
10c.  Catnip,  the  real 
kind  in  ounce  pack- 
ages, carton^,  b:ics. 
ton  and  car-load  lots 

Worlds  HeaJquarlers  for  Catnip' 
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Here  is  the  Ground 

Put  your  ear  to  it,  Mister  Advertiser.  What 
is  it  that  you  are  trying  to  sell  in  any  other 
part  of  the  country  that  you  do  not  want  to 
sell  and  are  not  trying  to  sell 

In  the  South? 

When  you  are  thinking  of  a  little  corner 
drug  store,  hardly  big  enough  for  a  soda 
fountain  and  a  cigar  stand,  you  are  not  think- 
ing of  a  Southern  Drug  Store.  They  are  not 
built  that  way.  They  are  broader  and  better 
than  a  sixth-of-a-dozen  patent  medicine 
shelf. 

If  You  Want  to  Sell 

the  Southern  Drug  Trade  you've  got  to  go  to  it,  and  the 
one  who  gets  the  business  must  more  than  whisper — 
you've  got  to  talk,  and  talk  fast  for  Southern  Druggists 
are  a  busy  lot.    You'd  better 

Advertise  in 
The  Dixie  Druggist 


Mr.  Advertiser 

Take  a  looJ^  at  this  copy  of 

THE  DIXIE  DR UGGIST 

Size  it  up  and  consider  what  it  would  mean 
as  a  medium  forcarrying  your  advertisement. 

You  know  what  the  old  South  was,  you 
know  what  the  present  South  is  and  you 
ought  to  know  what  it  will  be. 

it  is  more  prosperous  every  time  the  sun 
comes  up. 


This  is  no  ordinary  drink-it-just-to-be-drinking- 
something"  beverage.  Coca-Cola  has  distinctive, 
individual  quahties  that  you  will  recognize.  Just  to 
look  at  a  glass  of  it  tells  the  story — bright,  spark- 
ling, clear. 

Deligfhtfully  refreshing — completely  thirst- 
quenching — absolutely  wholesome.  It's  worth 
repeating. 

Delicious — Refreshing 

Thirst-Quenching 


Demand  the  Genuint- — 
Refuse  Substitutes. 

y 

Send  for  our 

free  Booklet.                       ^ 

^^      Whenever 
^        you    see    an 
-Arrow    think 
of    Coca-Cola 
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O  meet  with  big 
success,  one  must 
be  sometimes  very 
bold  and  some- 
times very  pru- 
dent.     It    is    by 


looking  forward  that  one  prevents 
inconveniences.  So  arrange  your 
affairs  that,  whatever  storm  may 
sweep  over  you,  you   may  not  be 

taken  unawares  or  unprepared. 
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"Is  There  a  Crisis  in  the  Drug  Business" 

By  JOHN  I.  KELLY 

A  Paper  Read  Before  the  Baltimore  Retail  Druggists  Association 
Monday.  March  10,  1913 


Mr.  President  and  Gentlemen: 

The  subject,  "Is  There  a  Crisis  in  the 
Drug  Business,"  which  your  president  has 
unfortunately  selected  me  to  discuss,  is  so 
vitally  interesting  and  important  to  each 
of  you  that  I  suppose  there  may  be  a  great 
many  here  who  have  given  much  more 
thought,  and  are  so  far  more  versed  on  tha 
subject  than  I,  that  any  feeble  effort  of  mine 
would  suggest  no  new  thought,  supply  no 
new  theories  or  give  subject-matter  with 
which  you  are  not  already  familiar.  How- 
ever, as  I  have  been  requested  to  give  a 
personal  opinion,  I  ask  your  indulgence, 
particularly  if  my  efforts  do  supply  nothing 
new  and  are  only  in  the  nature  of  a  review. 

The  "Crisis  in  the  Drug  Business,"  re- 
ferred to  and  discussed  by  many,  pro  and 
con,  seems  to  pertain  particularly  to  the 
prescription  end  of  it.  and  as  such  will  be 
most  considered.  "Crisis,"  meaning  a  "vital- 
ly important  or  decisive  state  of  things,  the 
point  at  which  a  change  must  come,  either 
for  the  batter  or  worse,"  somewhat  describes 
the  situation,  though  it  has  been  a  gradual 
evolution,  approaching  slowly,  almost 
stealthily,  until  now,  aroused,  the  condition 
seems  acute,  apparently  a  sudden  and  start- 
ling metamorphosis.  It  may  be  more  prop- 
erly described,  however,  as  a  gradual  but 
decided  revolution  in  conduct  and  method 
of  business,  partly  due  to  natural  conditions 
over  which  the  druggist  has  no  control,  and 
partly  to  changes  which  he  has  been  slow  to 
realize  and  slower  to   adapt  himself. 


Th3se  changes  we  shall  divide  into  scien- 
tific and  commercial.  Through  laboratory 
research  work,  modern  medical  science  has 
progressed  to  such  an  extent  that  in  some 
diseases  the  form  of  medication  has  changed 
sntirely,  while  in  others  medication  is  reduc- 
ed to  a  minimum.  Chemical  combinations, 
synthetics,  biological  products,  vaccines,  etc., 
have  all  in  a  natural  sequence  deprived  the 
pharmacist  of  many  prescriptions. 

The  various  salts  of  mercury  and  potash 
have  been  to  some  extent  replaced  by  sal- 
varsin  and  copavia,  nitre,  menthelene  blue 
seem  about  to  be  effected  by  gonococcous  vac- 
cine and  anti-gonococcic  serum.  Your  gar- 
frles,  douches,  sprays,  external  and  inter- 
nal medication  have  to  a  considerable  ex- 
tent been  supplanted  some  time  ago  by  anti- 
toxin, and  so  on,  but  the  unfortunate  side  of 
it  is  that  in  cities  such  as  ours  much  more 
of  these  products  are  supplied  through  the 
health  department  and  the  hospitals  than 
through  the  legitimate  channel  of  trade,  the 
druggist,  and  oftentimss  to  many  unde- 
sei"ving  people.  Some  family  physicians, 
who  are  nothing  more  than  diagnosing 
agents  for  the  specialists,  and  who,  when 
called  in  to  see  the  sick,  immediataiy  consult 
a  specialist,  with  the  result  that  in  about  50 
per  cent,  of  the  cases  the  subject  generally 
finds  his  or  her  way  into  the  hospital.  The 
great  number  of  dispensaries  in  our  com- 
munity, with  their  indiscriminate  service  and 
consequent  unbridled  abuse,  is  another  cause 
for  the  falling  off  in  the  prsscription  busi- 
ness. 
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The  surgeon,  the  X-ray,  radium,  etc.,  all 
play  their  individual  part  in  the  decline  of 
prescriptions.  These  are  a  few  of  the  rea- 
sons for  a  more  or  less  elimination  of  pre- 
scription writing,  for  which  we  may  say 
that  science  is  either  directly  or  indirectly 
the  contributing  cause. 

THE    COMMERCIAL    SIDE. 

Several  times  agents  for  tablet  houses 
have  called  on  me  and  said:  "Dr.  So  and  So 
has  just  given  me  a  little  order,  or  intends 
to  increase  his  lins  of  our  goods;  of  course, 
we  don't  sell  doctors  direct,  so  if  you  will 
let  me  send  these  goods  through  you  I  will 
bill  them  straight,  subject  to  a  10  per  cent, 
discount  to  you;  this  means  business  for  me 
and  10  per  cent,  on  the  doctor's  purchase 
for  you.  In  other  words,  I  was  to  guaran- 
tee their  bill,  wait  for  my  money  until  the 
doctor  was  ready  to  pay,  and  act  as  their 
collecting  agent,  for  all  of  which  the  above 
traveling  man  most  magnanimously  offered 
the  above  highly  remunerative  10  per  cent, 
and  this  for  the  worst  enemy  the  druggist 
has — the  dispensing  doctor.  That  gentleman 
who  pays  no  taxes  on  his  stock  and  fixtures, 
needs  no  traders'  license,  is  subject  to  no 
drug  inspection,  who  is  insincere  with  his 
patients,  and  needs  but  the  occasion  to  dis- 
credit druggists,  as  a  whole,  in  furthering 
his  schemes  of  diverting  from  the  proper 
channels  that  which  rightfully  does  not  be- 
long to  him." 

Another  reason  is  the  mistake  made  at 
times  by  the  druggists,  as  a  body,  of  oftan 
plunging  headlong,  and  with  the  purest  mo- 
tives possible,  into  any  vortex  created  by  a 
few  overzealous  men,  both  physicians  and 
phaiTnacists,  who  are  more  often  theorists 
than  practical  druggists,  and  to  illustrate 
my  point  I  recall  an  incident  of  more  or  less 
recent  occurrence  that  tended  to  inspire 
little  confidencs  of  thoughtful  physicians 
in  them  as  a  whole. 

Various  medical  associations,  pharmaceu- 
tical associations,  and  nearly  every  journal 
allied  to  medicine  and  the  drug  trade  decried 
th3  use  of  hand-me-downs.  The  committee 
on  revision  of  the  N.  F.  immediately  offered 
us  a  number  of  preparations  of  varying  mer- 
it, that  were  not  even  good  substitutes  for 
the  above,  and  these  I  have  understood  at 
the  suggestion  of  some  physicians. 


Glycerinated  Elix.  Gentian,  if  made  ac- 
cording to  formula,  with  its  excessive 
amount  of  solution  of  saccharine  and  its  re- 
pulsively excessive  amount  of  acetic  ether, 
would  never  supplant  the  preparation  it  was 
intended  to  take  the  place  of. 

Pulv.  Acetanilid  Comp.  is  as  dangerous  a 
heart  depressent  as  tne  nostrum  it  was  sup- 
posed to   displace. 

We  were  told  that  Lactopeptine  was  too 
expensive  to  use  as  a  vehicle,  and  was  worth 
not  a  continental  medicinally;  that  Pancre- 
atin  and  diastase  were  destroyed  by  Pepsin 
in  the  presence  of  an  acid;  besides,  after 
the  chemists  of  the  A.  M.  A.  were  through 
their  analysis,  they  found  there  was  so  little 
Pepsin  that  it  was  scarcely  worth  men- 
tioning, but  if  the  doctor  wanted  a  good 
pharmaceutical  we  could  supply  Pulv.  Pep- 
sin Comp.  or  Elix.  Digestive  Comp.,  either 
just  as  good,  not  quite  so  expensive,  and  cer- 
tainly would  do  no  more  harm.  Associa- 
tions printed  proprietaries  and  substitutes 
side  by  side  and  launched  this  matter  as  a 
propaganda  of  education  for  the  physicians; 
material  that  filled  no  void,  supplied  no  de- 
ficiency and  appealed  to  many  only  as  a 
means  to  increased  profit. 

That  some  physicians  did  prescribe  was 
only  because  they  had  more  confidence  in  the 
druggists  as  compounders  of  the  above  prep- 
arations than  they  had  in  the  manufacturers 
of  the  nostrum ;  because  they  were  friendly 
enough  with  the  individual  druggist  to  open 
an  opportunity  for  a  little  better  profit;  be- 
cause they  thought  their  patients  would  be 
more  economically  handled;  but  had  the  re- 
visionists advanced  a  few  scientific  com- 
binations, elegant  pharmaceuticals  or  easily 
prepared  chemicals,  they  would  have  given 
the  druggist  better  material  for  propaganda 
work  and  appealing  agents  to  most  physic- 
ians. It  was,  however,  to  a  certain  extent 
a  wasted  effort,  lacking  in  conception,  de- 
void of  originality  and  decidedly  wanting  in' 
producing  lasting  results.  So  much  for  some 
of  the  contributing  causes. 

Now  for  the  effect.  Business  conditions 
have  undoubtedly  changed.  This  applies  not 
only  to  the  drug  business,  but  to  every  line 
of  trades  or  professions. 

Our  good  old  friend,  the  family  doctor,  has 
felt  the  effects  of  the  surgeon,  the  special- 
ist,  the   hospital,   the   dispensary. 


THE    DIXIE    DRUGGIST 


Lawyers,  the  effect  of  the  title  guarantee 
companies  and  syndicated  law. 

The  dry  goods  and  notion  business  has 
been  revolutionized  into  department  stores. 

The  horse  dealers,  horseshoers  and  car- 
riage builders  must  feel  the  introduction 
of  the  motor  vehicle. 

Laborers  have  felt  the  innovation  of  the 
steam  shovel,  etc. 

I  could  go  on  almost  indefinitely,  but  these 
changed  conditions  are  the  outcome  of  sci- 
ence or  commercialism,  and  are  inevitable. 
Now,  what  is  the  remedy?  I  had  intended 
to  say  nothing  on  this  subject,  as  it  would 
make  quite  an  interesting  paper  or  be  food 
for  animated  discussion,  but  a  short  consid- 
eration of  this  text  is  so  intimately  associat- 
ed with  the  subject  under  discussion  that  it 
seems  particularly  well  timed.  We  are  on 
the  eve  of  still  another  "crisis" — a  "crisis" 
that  partly  answers  the  question,  "What  is 
the  remedy?"  and  a  close  investigation  will 
discover  that  a  pronounced  reaction  is  set- 
ting in  against  many  of  the  products  of  the 
laboratory  physicians  and  the  faddists  who 
have  led  their  more  guUible  fellow-prac- 
titioners to  adopt  their  experimental  novel- 
ties and  reluctantly  have  found  that  prac- 
ticing medicine  without  the  materia  medica 
is  like  playing  Hamlet  without  the  Melan- 
choly Dane. 

The  reckless  use  of  biological  products, 
vaccines,  etc.,  is  even  now  being  severely 
handled  by  both  medical  and  lay  journals, 
and  as  interesting  reading  I  would  call  your 
attention  to  two  articles,  one  a  serious  edi- 
torial in  the  Journal  of  the  American  Medi- 
cal Association  under  date  of  February  22, 
1913,  page  602,  entitled  "Phylacogens,"  and 
the  other  in  a  lighter  vein,  entitled  "Medi- 
cine," by  Cobb,  in  the  Saturday  Evening 
Post  of  November  30,  1912. 

The  man  who  seeks  the  little  things  gen- 
erally gets  the  little  sought;  the  man  who 
hunts  big  game,  and  is  persistent,  most  often 
makes  a  good  bag,  but  the  old  adage, 
"Everything  comes  to  him  who  waits,"  may 
have  applied  years  ago,  but  many  theories 
and  much  fact  disprove  it  now.  There  are 
still  going  to  be  sick  people  to  prescribe  for 
and  doctors  to  do  the  prescribing.  Some- 
one must  fill  the  prescriptions.  Who  is  it  to 
be?  It  is  going  to  be  the  man  who  can  shape 
and  mold  himself  to  conditions  as  they  arise. 
Most  doctors  are  your  friends.     Even  now 


the  ties  are  becoming  more  firmly  cemented. 
He  is  dependent  on  you  to  a  certain  extent. 
Be  fair  with  him,  and  he  will  in  most  cases 
reciprocate.  And  last,  but  not  least,  just 
for  a  suggestion,  lend  your  aid  to  some  con- 
certed action  to  control  the  dispensary  evil 
by  having  all  applicants  for  treatment  first 
obtain  pauper  cards  from  the  Police  De- 
partment or  Federal  Charities,  then  see 
that  the  dispensing  doctor  is  placed  on  an 
equal  business  footing  with  you,  have  him 
pay  his  legitimate  taxes  on  his  stock,  take 
out  a  traders'  license,  let  the  drug  inspector 
examine  his  stock  for  purity  and  potency, 
and  finally,  see  if  there  is  not  some  way  of 
reaching  the  gentlemen,  for  to  my  mind  a 
physician  has  no  greater  right  to  practice 
pharmacy  without  registration  than  a  drug- 
gist has  to  prescribe. 

Pharmacy  is  a  profession  of  the  highest 
order,  a  sort  of  composite  type,  requiring  the 
manipulative  skill  of  the  mechanic  with  the 
technical  knowledge  of  the  professional  man, 
and  demanding  above  all  other  professions 
at  all  tiines  a  clear  head  and  an  immediate 
and  scrupulous  knowledge  of  your  subject. 
There  is  no  profession  where  demands  are  so 
exacting  and  mistakes  more  consequential. 

Still  you  have  seen  your  profession  tossed 
and  buffeted  about  like  a  ship  on  a  stormy  sea. 
You  have  had  your  honesty  questioned  by  a 
certain  class  of  physicians  when  it  suited 
their  purpose;  you  have  been  called  substi- 
tutors  in  patent  medicine  literature  and  ad- 
vertisements; you  have  stood  endless  viUfica- 
tion  from  one  source  or  another  and  retained 
a  calm,  dispassionate  silence,  an  indifference 
so  intense  as  to  become  startling  in  its  ap- 
parent acquiescence. 

Can  you  blame  the  public  for  believing 
some  of  the  things  said  about  you  when  not 
so  much  as  a  woird  of  defense  or  a  syllable 
of  protest  is  offered  in  rebuttal? 

As  individuals  you  can  protect  yourself 
but  feebly  and  accomplish  but  httle;  united 
you  must  be  a  power.  Every  one  of  you 
wields  an  influence,  great  or  small,  that  in 
the  aggregate  will  well  be  worth  catering  to, 
if  you  work  as  a  unit.  You  have  it  within 
your  power  to  do  much  of  mutual  benefit  if, 
as  a  body,  you  work  toward  a  common  goal. 
Decide  in  meetings  on  that  which  is  best; 
start  with  a  thorough  plan;  play  politics, 
if  necessary,  but  that  politics  that  knows 
no  party  but  the  one  that  is  willing  to  prove 
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your  friend  and  help  you  realize  your  needs. 
All  the  resolutions  passed,  all  the  enthusiasm 
demonstrated  in  your  meetings  will  amount 
to  nothing  and  you  will  revert  into  a  mutual 
admiration  society  unless  followed  up  by 
every  ounce  of  alertness,  activity  and  ag- 
gressiveness that  your  various  committees 
and  your  massed  membership  can  summon  to 
their  aid.  Yours  is  a  worthy  cause;  one 
that  demands  justice  and  equity,  and  in  all 
fairness  to  yourselves,  you  want  to  enter  it 
with  that  energy  that  brings  success.  You 
can  remain  passive  no  longer;  you  must  be 
up  and  doinp  and  your  rights  cannot  be  de- 
nied you  if  your  demands  are  honorable,  just 
and  consistent,  and  I  am  sure  they  will  be. 

Every  letter,  magazine  article  and  trade 
journal  containing  short  essays  from  drug- 
gists scattered  the  length  and  breadth  of 
this  great  land  of  ours  sound  the  same  note, 
strike  the  same  chord,  and  are  united  in  one 
grand  chofus  of  perfect  harmony  the  sum- 
mary of  whose  song  is  "Corrective  Laws  and 
Unity." 

Our  great  trouble  seems  to  be  that  we 
lack  union  and  concerted  action  on  important 
matters.  Laws  are  enacted  and  enforced 
by  every  line  of  tradesmen,  mechanics,  pro- 
fessional men,  and  even  laborers,  protect- 
ing their  individual  interests,  and  which  we 
all  must  live  up  to,  whether  we  consider 
them  fair  or  unfair. 

Your  plumbing  must  be  done  by  none, 
however  skilled,  but  a  registered  plumber, 
and  the  law  is  positive.  Arguments  before 
your  law  courts  can  be  conducted  by  no  one, 
no  matter  how  able,  unless  he  be  a  registered 
lawyer,  and  the  law  is  definite.  No  one 
dares  to  practice  medicine  who  is  unregister- 
ed, and  the  law  is  explicit,  but  where  do  the 
rights  of  the  pharmacist  begin  and  where 
do  they  end?  The  unrestrained  and  indis- 
criminate sale  of  medicines  bj'  department 
stores,  the  corner  grocery,  patent  medicine 
shops  and  what  not,  whose  proprietors  are 
not  only  unregistered,  but  whose  only  knowl- 
edge is  to  handle  it  like  the  rest  of  the  mer- 
chandise they  sell,  without  any  restriction, 
makes  us  feel  like  we  wasted  time  in  be- 
coming registered  at  all. 

Is  antikamnia  more  potent  when  dispens- 
ed as  a  prescription  than  antikamnia  sold 
in  25-cent  boxes  by  department  stores? 


Does  paragoric  sold  on  a  doctor's  prescrip- 
tion require  greater  technical  skill  in 
handling  than  that  sold  in  5-cent  and  10- 
cent  bottles  at  the  corner  grocery? 

Does  the  strength,  purity  or  therapeutic 
value  of  tablets  of  asperin,  calomel  or  pills 
of  quinine  dispensed  by  the  druggist  on  pre- 
scription vary  from  thoss  peddled  by  the  dry 
goods  stores  in  100  lots? 

Does  the  registration  of  pharmacists  mean 
simply  a  guarantee  of  competency  to  fill 
prescriptions? 

Should  drugs  of  a  questionable  degree  of 
potency  be  given  indiscriminately  to  the  pub- 
lic, without  someone  who  understands  them 
to  either  recommend  or  advise  against  their 
use? 

Is  not  the  competition  waged  in  the  traf- 
fic of  medicines  to  an  irresponsible  public 
by  houses  without  registered  proprietors  in 
fact  considered  in  an  entirely  different  line 
of  business,  as  much  a  hardship  to  the  big 
druggist  as  to  the  little  man,  simply  a  ques- 
tion of  proportion,  and  if  continued  must 
mean  but  one  thing,  "the  survival  of  the 
fittest?" 

Suppose  we  turn  from  drugs  and  chemi- 
cals to  other  forms  of  medication.  What 
protection  have  any  of  you?  Only  very  re- 
cently one  of  the  large  general  merchants 
advertised  vaccine  virus,  and  actually  vac- 
cinated his  customers. 

But  the  druggist  lies  supinely  by,  with 
scarcely  a  murmur  of  protest,  while  Nation- 
al, State  and  Municipal  laws  are  made  for 
him.  Laws  that  are  definite,  made  to  prose- 
cute, to  handle  him  criminally  and  contemp- 
uously;  that  afford  no  protection,  allow  not 
the  slightest  leeway,  are  as  fragile  as  glass 
apparently  for  others,  but  for  him  as  un- 
yielding and  inflexible  as  steel,  and  as  posi- 
tive as  the  Decalogue;  made  by  men  who 
have  no  practical  knowledge  of  the  business, 
know  little,  and  inform  themselves  less  on 
the  matter  they  are  legislating.  Why  does 
the  druggist  submit?  Has  he  become  cal- 
lous through  long  exposure  to  this  condition? 
Does  he  hope  to  win  his  immortal  crown 
through  his  great  humility  and  patience,  or 
does  he  accept  as  a  fact  that  he  is  following 
a  well-defined  precedent,  for  as  far  back  as 
Shakespeare's  time  we  find  Romeo  saying  to 
the  apothecary; 
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"Upon  thy  back  hangs  ragged  miser)-. 

The  world  is  not  thy  friend,  nor  the  world'E 
law. 

The  world  affords  no  law  to  make  thee  rich ; 

Then  be  not  poor,  but  break  it,  and  take 
this,  etc." 
But,  unlike  Romeo,  I  advise  obedience  and 
respect  for  the  laws  you  have.  Make  the 
best  of  them  until  such  time  may  arrive 
when  we  can  demand  equitable  treatment; 
when  you  will  live  under  laws  formulated 
by  yourselves ;  when  your  laws  protect,  and 
do  not  discriminate  or  oppress;  when  the 
dignity  of  pharmacy  is  akin,  at  least,  to 
other  professions.  It  may  be  at  a  distance, 
but  the  longest  road  oft-times  has  many 
short  cuts,  so  it  is  with  you  now  to  take  the 
initiatory  step,  for,  as  the  saying  goes, 
"Something  attempted,  something  done,"  any 
movement  toward  a  realization  of  our  ideals 
should  be  eagerly  sought  and  accepted. 

You  have  the  blood  and  sinews  of  the  drug 
trade  of  the  town  among  you.     As  an  asso- 
ciation, don't  follow  the  paths  of  your  pred-li*>3i 
ecessors.     Establish  an  individuality  by  do 


ing  things  differently  from  others.  Let 
every  man  pledge  his  moral,  and,  if  neces- 
sary, his  financial  support,  and  stick  to  it. 
Let  us  prepare  a  new  path  and  tempt  Oppor- 
tunity, and  when  that  great,  but  elusive  and 
fickle  dame,  should  appear,  make  her  wel- 
come so  sincers  and  royal  that  the  good  lady 
would  not  deign  to  leave. 

Unite  in  your  efforts;  combine  in  your  leg- 
islative matters,  combine  on  educational  fea- 
tures; combine  on  social  relations;  combins 
on  grievances;  combine  with  your  ways  and 
means  committee.  We  have  a  common 
cause  to  work  for.  Every  man  is  as  vitally 
interested  as  the  other,  and  has  as  much  at 
stake,  HIS  ALL.  And  I  am  sure  by  unity  of 
action  on  matters  well  discussed  in  meetings, 
much  of  material  advantage  can  be  accom- 
plished, and  before  the  sun  sets  on  many 
another  year  many  trade  defect  will  be  on 
a  fair  way  to  be  remedied,  and  what  now 
appear  to  be  breakers  ah?ad  will  subside, 
calmed  by  the  oil  of  Prosperity,  to  make 
asy  sailing  for  the  Good  Old  Ship  Content- 
ment. 


A  MODERN   FOUNTAIN-SIMPLE  AND  INVI'lINr,.     IN  THE  STORE  OF 
UAVIS  DRUG  COMPANY.  FORT  SMITH,  ARK. 
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The  Palace  Drug  Store,  Marfa,  Texas,  re- 
cently purchased  by  Cecil  Booth,  has  been 

enlarged    and    remodeled. 

*  *     * 

The  Gwyn  Drug  Store,  Mt.  Airy,  N.  C, 
is  now  completed  and  presents  an  unusually 
handsome  appearance.  Mr.  John  Marrion, 
druggist  of  considerable  experience,  has  pur- 
chased an  interest  in  the  drug  company, 
and  with  Mr.  Joe  Gwyn  will  give  Mt.  Airy 
an  up-to-date  store  in  every  particular.  Mr. 
Marrion  will  have  charge  of  the  prescription 
department.  The  Leader  says  that  Mr. 
Gwyn  and  Mr.  Marrion  make  a  team  that  is 
hard  to  beat. 

*  *  :S 

Francis  &  Mackey,  Luling,  Texas,  have 
made  numerous  improvements  in  their  drug 
store. 

*  *     * 

The  Shannon  Drug  Company,  Charlotte, 
Texas,  will  occupy  one  of  the  new  brick 
buildings  recently  erected  by  Roos  Brothers 

in  that  city. 

*  *     * 

The  new  Fallis  Building:,  Pleasureville, 
Ky.,  when  completed  will  be  occupied  by 
the  City  Drug  Store.  The  building  occupies 
a  very  prominent  position  next  to  the  De- 
posit Bank.     The  second  floor  will  be  used 

as  an  Opera  House. 

*  *     * 

The  Owl  Drag  Store,  Temple,  Texas,  has 
installed  a  very  handsome  electric  sign  in 
front  of  its  building,  and  is  attracting  con- 
siderable  attention  to  the  store. 

*  *     * 

Mr.  "Jim"  Pearce,  who  has  been  in  the 
drufr  business  in  Atlanta,  Ga.,  is  now  con- 
nected with  Dr.  Dallas  Williams'  drug  store 
in  Folkston,  Ga. 

*  *     * 

Dr.  T.  H.  Aull,  Bowling  Green,  Ky.,  is 
making  extensive  alterations  to  his  drug 
store. 


The  firm  of  Robertson  &  Law,  Gaines- 
ville, Ga.,  has  been  dissolved,  Mr.  Law  hav- 
ing purchased  the  interest  of  Dr.  Robertson. 
The  business  will  be  continued  at  the  same 
stand  under  the  name  of  DeLacy  Law. 

*  *     * 

Dr.  Brovm,  who  has  been  employed  at 
the  L.  C.  Small  Drug  Store,  Macon,  Ga.,  as 
pharmacist,  has  been  made  manager  of  the 
store.  Dr.  Brown  was  at  one  time  connect- 
ed with  the  sales  force  of  Parke,  Davis  & 
Co.,  and  later  was  in  the  drug  business  in 
Eatonton,  Ga. 

*  *     * 

Cochran  &  Riley,  Jackson,  Tenn.,  have 
opened  their  second  store  in  that  city.  This 
is  known  as  the  City  Drug  Store,  and  is 
said  to  be  a  very  handsome  store.  In  fact, 
one  of  the  handsomest  in  the  State.  The 
new  store  has  a  metal  ceiling  and  the  fix- 
tures are  of  mahogany.  A  very  large  mir- 
ror, 78  x  90  inches,  occupies  a  position  in 
front  of  the  prescription  case.  In  the  cen- 
tre of  the  store  is  a  very  handsome  foun- 
tain, having  50  feet  of  serving  space.  This 
is  the  only  fountain  in  Jackson  that  is  lo- 
cated in  the  centra  of  a  store. 

*  *     * 

The  Powe  Drug  Company,  Laurens,  S.  C, 
has  opened  a  store  in  the  building  formerly 
occupied  by  the  Dodson,  Edwards  Co.  The 
store  is  in  charge  of  D.  J.  H.  Powe,  assisted 
by  Mr.  James  Hill,  formerly  of  Cheraw.   , 

*  *     * 

The  Boyd  Drug  Company,  Watertown, 
Tern.,  has  made  an  assignment  to  F.  A. 
Young,  cashier  of  the  Bank  of  Watertown. 

*  *     * 

R.  S.  McClaren,  for  many  years  with  the 
prescription  department  of  the  Nance  Drug 
Store,  Jackson,  Tenn.,  is  now  with  the- man- 
ufacturing department  of  the  Tri-Tone 
Drug  Company.  Mr,  J.  T.  Cross,  of  Mem- 
phis, succeeds  him, 
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The  Druggist's  Duty  Concerning 
Coal  Tar  Derivatives* 


By  F.  M.  SIGGINS 


I  am  not  a  physician,  I  am  even  ignorant 
of  the  simplest  forms  of  disease  which  many 
druggists  are  familiar  with,  and  my  excuse 
for  the  ignorance  is,  that  I  have  studiously 
avoided  that  line  of  study,  that  I  might  have 
less  incentive  for  the  so-called  art  of  counter 
prescribing. 

But  if  I  am  weak  in  the  knowledge  of  dis- 
ease, I  hope  I  have  not  spent  thirty  years  be- 
hind the  drug  counter  without  using  my  facul- 
ties of  observation,  and  in  as  short  a  time  as 
possible,  I  wish  to  register  my  emphatic  ob- 
jection to  the  further  open  sale  and  use  of 
the  coal  tar  derivatives,  and  I  follow  with 
my  reasons. 

My  first  notice  of  thair  danger  was 
brought  to  me  25  years  ago,  in  the  early 
days  of  Acetanib'd,  by  a  physician,  who  gave 
large  doses,  and  was  enthusiastic  over  the 
results,  and  saw  no  harm  in  its  use.  A 
few  months  later  I  noticed  that  the  doses 
had  been  cut  down  65  per  cent.,  and  I  en- 
quired the  cause.  "Well,"  says  he,  "I  near- 
ly killed  half  a  dozen  of  my  best  friends, 
and  I  thought  it  time  to  stop." 

As  the  years  rolled  on,  scarcely  a  month 
passed  by,  but  what  some  incident  occurred 
that  told  me  we  have  admited  into  common 
use  the  most  dangerous  drugs  ever  placed 
upon  the  pages  of  our  text  books.  I  have  taken 
2  1-2  grain  doses  of  acetphenetidin  with 
salol  at  various  times  for  colds  and  rheu- 
matism, and  thought  for  years  that  it  did  me 
no  harm,  but  now  I  am  reluctantly  compell- 
ed to  acknowledge  the  contrary.  For  after 
two  or  three  days'  use,  with  a  dosage  of 
2  1-2  grains  three  or  four  times  a  day  I  find 
myself  almost  completely  benumbed  and 
heart  action  very  weak.  And  as  I  recall  it 
I  have  always  had  these  symptoms,  though 
less  pronounced,  and  yet  it  has  taken  years, 
with  all  my  knowledge  of  the  drug,  to  tumble 
to  its  viciousness.  A  phys'cian  very  near 
to  me,  commenced  using  the  same  drug  in 
.small  doses  and  in  a  short  time  could  take  a? 
high  as  one  dram,  but  he  has  quit.  Here  are 
the  two  extremes  in  dosage. 


Another  physician  gave  a  colored  woman 
the  well-known  mixture  of  soda  acetanilid 
and  caffeine  and  in  a  short  time  she  was 
consuming  one  ounce  every  two  weeks.  The 
physician  and  woman  are  both  dead. 

Still  another  M.  D.  who  dispensed  about 
1000  3  1-2  grain  acetanilid  tablets  per 
month,  died  with  a  bad  heart.  I  do  not  know 
how  many  of  them  he  took  himself,  but  I 
have  always  had  my  convictions,  and  I  am 
reasonably  certain  that  he  died  without  blam- 
ing the  acetanilid  for  his  condition.  Our 
sales  for  one  year  covering  our  retail  trade 
and  a  wholesale  account  of  about  100  phy- 
sicians totals  100,000  tablets  containing  some 
one  of  the  coal  tar  products.  The  patent 
headache  and  pain  remedies,  estimated  in 
ten  cent  packages,  total  4000  and  the  cold 
cures  700  boxes,  while  the  bulk  goods,  cov- 
ering acetanilid,  acetphenetidin,  hexamethy- 
lene,  sulfonal,  trional,  veronal,  reaches  15 
pounds.  The  profit  on  these  goods  should 
run  about  $400,  but  the  public  is  welcome  to 
our  part  of  it,  if  they  will  let  coal  tar  alone, 
either  voluntarily  or  by  compulsion.  Now 
th^n,  with  these  figures  before  us,  and  with 
the  facts  plainly  evident  to  druggist  or  phy- 
sician who  uses  any  powers  of  discernment, 
what  chance  have  the  common  people  against 
the  wiles  of  the  impertinent  manufacturer 
who  repeatedly  advertises,  "Perfectly  Harm- 
less." 

I  must  now  give  you  the  cases  which 
?  roused  in  me  the  antagonism  to  the  open 
sale  of  all  i-emedies  which  contain  any  coal 
tar  derivative,  no  matter  how  strongly  forti- 
fied with  correctives. 

A  close  friend  of  mine  had  a  young  son 
come  down  with  a  cold,  the  physician  pre- 
scrib2d  twenty  powders,  two  grains  each  of 
acetphenetidin.  Some  time  after  this,  the 
box  came  back  for  a  refill.  I  said  to  Jones, 
"Does  the  Doctor  want  you  to  have  these 
again?"  He  replied  that  he  did.  This  hap- 
pened several  times  in  the  course  of  a  few 
years,  and  the  boy  became  old  enough  to 
come  to  the  store  himself  on  errands,  and 
I  could  not  help  noticing  how  white  and  pale 
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he  was,  and  finally  it  dawned  on  me  what 
ailed  that  boy.  I  went  to  Jones  and  said 
to  him,  "While  it  is  none  of  my  business,  I 
want  to  tell  you  with  all  the  force  possible, 
to  quit  killing  tha  tboy."  "Well,"  he  says,  "I 
told  my  wife  what  you  said,  and  she  replied, 
"That  she  guessed  the  Doctor  knew  as  much 
as  I  did  about  it,  so  he  had  dropped  it,  but 
now  I  believe  you  are  right,  and  those  powd- 
ers stop  right  here."  The  boy  today  is  a 
fine  strapping  rosy-cheeked  youth.  A  young 
man  of  this  town,  a  perfect  giant  in 
strength,  who  could  pick  up  my  175  pounds 
and  throw  me  over  his  head,  became  addicted 
to  the  use  of  one  of  our  popular  effeiwescent 
preparations  for  headache.  Some  time  after 
he  commenced  using  it,  I  began  to  warn  him 
against  the  frequent  dosage,  till  he  almost 
quit  coming  to  our  counter,  not  relishing  my 
"preaching,"  as  he  styled  it.  I  saw  him, 
however,  at  all  the  other  stores  in  town,  and 
knew  that  he  was  using  it  regularly.  Sev- 
eral years  passed,  and  some  prescriptions 
containing  heart  remedies  were  ordered  sent 
to  this  man,  later  a  nurse  was  called.  I 
asked  the  physician  "What  ails  Brown?" 
"Heart  trouble,"  says  he,  I  told  him  what 
I  knew,  and  he  thanked  me,  not  knowing 
the  cause. 

In  a  few  days  this  perfect  specimen  of 
physical  manhood  died, — died  in  the  prime  of 
life,  and  with  a  strength  that  not  one  man 
in  10,000  ever  attains,  died  because  we  men, 
druggists,  doctors,  and  scientists  have  been 
so  slow  to  recognize  the  slow,  sneaking,  in- 
sidious character  of  these  vicious  remedies. 
No  one  can  make  ms  believe,  when  I  pick 
up  the  morning  paper  and  read  the  same  old 
story  day  after  day,  "that  Jones  dropped 
dead  in  Texas,  Smith  in  Maine  and  Black 
.  in  California,"  that  Coal  Tar  was  not  at  the 
bottom  of  90  per  cent,  of  them. 

For  my  part  I  am  in  this  fight  to  stay,  I 
have  decreased  our  sales  all  of  one-half,  by 
my  own  warnings  against  their  use. 

But  how  much  avail  am  I  to  the  ignorant 
young  rounder,  who  comes  out  of  a  night's 
debauch  with  a  big  head,  and  who  still  half 
drunk  wanders  from  drug  store  to  drug  store 
and  asks  for  his  eff'ervescent?  No  one  guil- 
ty because  the  busy  clerk  or  proprietor  did 
not  know  that  he  had  had  another  just  5 
minutes  previous.     With  all  this  knowledge 


before  me  I  have  been  guilty  of  openly  push- 
ing the  sale  by  the  distribution  of  literature 
lauding  these  remedies,  but  no  more  for  me. 

And  I  ask  my  brother  druggists  not  to  put 
out  any  advertising  which  may  contain  on 
one  of  its  pages  a  recommendation  for  a  coal 
tar  remedy.  I  also  hope  to  soon  see  upon  the 
statutes  of  every  State  a  law  similar  to  the 
one  concerning  Cocaine  of  our  own  State. 

For  I  maintain  that  Opium  or  Cocaine  are 
not  one-half  so  deadly  as  Coal  Tar,  for  while 
they  openly  show  what  they  can  do,  the  other 
works  silently  till  the  end  is  near.  For  our 
part,  we  have  quit  putting  up  a  remedy  of 
our  own,  and  I  have  in  mind  the  adoption  of 
a  label,  to  go  on  the  outside  of  all  packages 
sold,  to  read  something  like  this: 

"All  remedies  containing  acetanilid,  acet- 
phenetidin  or  like  product  of  coal  tar  are 
dangerous,  and  should  be  usad  with  caution, 
in  extreme  cases  only,  and  never  habitually." 
Considering  the  effect  on  myself,  on  the  peo- 
ple I  have  sold  to,  the  evidence  of  many 
physicians  who  have  found  out  the  pernici- 
ous effects  and  have  felt  themselves  com- 
pelled to  abandon  or  modify  its  use,  I  ven- 
ture the  opinion  that,  while  it  is  bad  medi- 
cine for  any  one  for  regular  use,  on  those 
who  are  extremely  susceptible  to  it,  it  soon 
vitiates  the  blood,  and  deprives  them  of  their 
full  powers  of  resistance,  when  sudden  shock 
or  disease  o'er  takes  them. 

Gentlemen,  if  by  the  reading  of  this  pa- 
per, I  have  converted  one  person  to  my  point 
of  view  I  shall  feel  amply  rewarded  for  the 
hours  spent  in  its  preparation. 
Proceedings  of  Pennsylvania  Pharmaceutical 
Association* 


PAT'S  INDIGNATION. 

Patrick,  lately  over,  was  working  in  the 
yards  of  a  railroad.  One  day  he  happened 
to  be  in  the  yard  office  when  the  force  was 
out.  The  telephone  rang  vigorously  several 
times,  and  he  at  last  decided  it  ought  to  be 
answered.  He  walked  over  to  the  instru- 
ment, took  down  the  receiver,  and  put  his 
mouth  to  the  transmitter,  just  as  he  had  seen 
others  do. 

"Hillo!"  he  called. 

"Hello!"  answered  the  voice  at  the  other 
end  of  the  line.  "Is  this  eight-six-one-five- 
nine?" 

"Aw,  g'wan!  Phwat  d'  ye  t'ink  I  am?  A 
box  car?" — Exchange. 
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The  Future  of  Pharmacy  in  Relation  to  the 
Modern  Development  of  Medicme 

By  William  G.  Toplis 


The  year  Eighteen  Hundred  and  Eighty- 
one  is  destined  to  become  known  in  medical 
and  pharmaceutical  history  as  the  beginning 
of  the  most  revolutionary  epoch  in  all  of 
the  experience  of  those  branches  of  endeav- 
or. 

That  year  brought  forth  a  discovery 
whose  importance  is  not  yet  generally  recog- 
nized. Not  alone  is  it  concerned  with  medi- 
cine and  pharmacy,  but  it  has  performed  a 
most  important  service  in  engineering  proj- 
ects of  world-wide  importance.  It  may  be 
truthfully  said  that  this  discovery  and  those 
it  led  up  to,  made  possible  the  building  of 
the  Panama  Canal. 

It  was  a  most  important  factor  in  bring- 
ing victory  to  Japan  and  defeat  to  Russia. 

It  is  banishing  pestilence  from  its  breed- 
ing places  everywhere,  and  no  department 
of  life,  either  animal  or  vegetable,  is  beyond 
its  influence.  It  has  placed  the  practice  of 
medicine  upon  a  scientific  basis,  and  in- 
augurated the  era  of  preventive  medicine. 
The  day  of  curative  measures,  with  which 
we  are  most  familiar,  is  passing.  In  most 
of  the  cities  and  large  communities  of  the 
world.  Public  Hygiene  has  become  a  very 
important  department  of  government.  Ob- 
serve our  own  city  of  Philadelphia;  we  have 
there  the  largest  water  purification  plant  in 
existence.  Its  effect,  in  that  city  is  to  re- 
duce the  number  of  typhoid  fever  cases  80 
per  cent,  of  the  former  total,  and  perhaps 
iOO  per  cent,  of  the  water  borne  typhoid,  pe- 
culiar to  the  Philadelphia  water  supply.  A 
ease  of  typhoid  fever  commonly  runs  three 
months.  In  money  it  is  worth  from  fifty  to 
one  bundled  dollars  to  the  attending  physi- 
cian, perhaps  half  of  that  to  the  druggist. 

A  similar  change  has  taken  place  concern- 
ing diphtheria.  Anti-toxin  and  treatment 
are  supplied  to  the  patient  at  the  expense 
of  the  communities  in  by  far  the  greater 
number  of  cases. 

Smallpox  is  practically  unknown,  for  sim- 
ilar reasons. 

Bacterins  as  proph^'lactic  measures 
against  typhoid,  and  a  number  of  other  dis- 
eases, are  coining  into  increased  usefulnesi. 


Chemo  Therapy.  The  latest  advance  has 
done  astounding  things.  With  one  treat- 
ment of  606,  Salvarsan,  specific  disease  dis- 
appears to  return  no  more.  At  least  it 
seems  so  at  this  early  date. 

Much  is  promised  from  the  same  source 
in  the  eradication  of  cancer. 

Leprosy,  incurable,  from  remote  antiq- 
uity, seems  about  to  succumb  to  the  new  en- 
lightenment. 

The  extermination  of  tuberculosis  is  with- 
in hailing  distance.  And  so  on  through  the 
whole  catalogue  of  ills  that  plagued  the  peo- 
ple, unrestrained,  less  than  30  years  ago. 

The  transcendental  discovery  of  Dr.  Koch, 
that  has  made  possible  all  of  these  wonders, 
and  many  others  beside,  and  others  yet  to 
come,  is  the  simple  fact  that  microscopic 
organisms  grow  in  pure  culture,  upon  a 
piece  of  boiled  potato.  This  is  the  corner- 
stone upon  which  has  been  built  the  whole 
science  of  modern  Bacteriology.  With  these 
facts  confronting  us  and  others  of  like  na- 
ture to  follow,  we  naturally  turn  to  inquire 
what  eflFect  these  changes  are  likely  to  ex- 
eit  upon  the  practice  of  pharmacy. 

Every  pharmacist  has  observed  the  great- 
ly increased  development  of  the  commercial 
side  of  the  drug  business  as  compared  with 
its  scientific  side,  which  rather  seems  to  be 
accorded  a  secondary  place  in  the  conduct  of 
its  affairs,  regardless  of  the  fact  that  this 
feature  is  the  one  that  gives  it  character, 
and  the  only  one  that  distinguishes  it  from 
ordinary  merchandising. 

Thirty  years  ago  the  physicians  whom  we 
knew  were  high-minded,  dignified  gentle- 
man, who  held  the  ethics  of  their  profession 
in  such  esteem  that  they  scorned  to  violate 
them.  We  could  not  imagine  any  of  those, 
passing  out  a  handful  of  tablets  to  an  oflSce 
patient  for  a  fifty-cent  fee.  And  yet  the 
man  of  today  who  practices  medicine  under 
such  conditions  is  to  be  condemned  no  mora 
than  his  pi'edecessors  are  to  be  condemned, 
because  each  of  them  is  a  product  of  the 
conditions  of  his  day.  Truly  the  change  is 
to  be  deplored  and  the  remedy  is  not  yet 
ready.     Thus  we  have  a  dreary  spectacle, 
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the  most  noble  calling  on  God's  green  foot- 
stool, degraded,  through  its  commercial  side, 
into  a  mad  competition  for  existence.  There 
are  some  other  causes,  beside  those  noted, 
that  contribute  to  the  sams  effect,  such  as 
increased  numbers  of  individuals  practicing 
both  medicine  and  phaimacy.  The  later 
causes,  however,  are  self-limiting  and  not 
necessarily  fatal  to  the  calling  as  a  business 
proposition,  whereas,  with  preventA-e 
measuies  well  established,  it  is  plain  to  a!! 
that  both  the  practice  of  medicine  and  phar- 
macy as  now  conduct2d,  will  come  to  their 
end. 

This  does  not  mean  that  both  doctors  and 
druggists  will  disappear  completely,  but  it 
ceitainly  means  that  a  new  order  of  things 
is  upon  the  threshold. 

This  is  the  year  Nineteen-Hundred  and 
Thirteen. 

Between  the  years  1922  and  1932  we  may 
expect  to  have  established  a  National  Board 
of  Health,  with  a  chief  officer  in  the  cabinet 
and  an  organization  similar  to  that  of  the 
Army,  in  which  every  physician  and  every 
pharmacist  will  be  an  officer  of  the  United 
States  Government.  Those  physicians,  un- 
der the  new  order,  who  remain  in  the  office 
awaiting  the  call  of  the  sick  will  be  compar- 
atively few  in  number.  The  remainder  will 
be  out  in  the  broad  domain  of  practical  Hy- 
giene. Every  factory,  farm,  field,  forest, 
stream,  mines,  and  what  not,  will  then  come 
under  the  watchful  eye  of  this  new  Army 
which,  with  all  of  the  wisdom  of  science, 
will  guard  the  health  of  the  country,  if  any- 
thing, more  zealously  than  it  is  guarded 
against  foreign  foes.  Every  occupational 
disease  will  be  banished,  every  case  of  com- 
municable diseasa  will  be  promptly  isolated. 
The  men  who  are  to  perform  this  serv- 
ice will  be  the  doctors  and  druggists  of  today 
who  survive  at  that  time,  together  with 
those  who  shall  be  hereafter  graduated  in 
those  professions ;  not  that  all  of  these  men 
are  at  present  fitted  for  this  work,  but  their 
training  and  experience  make  them  the  most 
available. 

They  will,  however,  be  subjected  to 
periodic  examinations  that  shall  determine 
their  advanc3  and  pay,  and  each  one  will 
gravitate  into  the  place  that  best  suits  his 
capacity. 


The  pay  of  these  men  will  be  suitable  to 
the  dignity  of  their  calling,  certainly  not 
less  than  that  of  a  lieutenant  in  ths  United 
States  Army. 

Under  this  new  order  the  people  will  re- 
ceive their  medicine  and  medical  traatment 
upon  the  same  plan  that  they  now  receive 
their  public  school  education. 

To  the  incredulous,  it  may  be  said  that 
ths-  people  of  Philadelphia  alor.e  spend  an- 
nually fifteen  millions  of  dollars  for  medical 
treatment  and  medicine.  Under  the  new  sys- 
tem the  cost  would  be  less  than  half  of  that 
sum,  and  the  people  will  receive  better  at- 
tention than  at  present. 

Schools  of  medicine  and  pharmacy  will 
be  government  institutions,  as  are  West 
Point  and  Annapolis,  and  their  various  lab- 
oratories will  be  the  main  cantres  from 
which  the  operations  of  this  Hygienic  Army 
shall  be  directed. 

To  the  incredulous,  again,  it  may  be  said, 
these  conditions  are  coming,  not  because 
thay  are  being  sought,  nor  even  desired,  but 
they  will  be  thrust  upon  us  through  the 
force  of  economic  necessity. 
*Proceedings  of  Pennsylvania  Pharmaceu- 
tical Association. 


UNITED  DRUG  COMPANY  CONTROLS 
GUTH  PRODUCTS. 

The  United  Drup  Company,  of  Boston, 
has  acquired  control  of  the  Guth  Chocolate 
Company.  The  Guth  Company  makes  sev- 
eral confectionery  brands.  It  is  stated  that 
the  United  Drug  Company  now  controls  the 
Liggett  and  Daggett  candy  companies  and 
these  will  be  combined  with  the  Guth  Com- 
pany into  the  United  Candy  Company. 

The  United  Drug  Company  will  shortly 
open  in  the  new  Grand  Central  station  in 
New  York  what  is  advertised  to  be  the  larg- 
est drug  store  in  the  world,  the  fixtures  alone 
costing  between  $75,000  and  $80,000.  The 
United  Drug  Company  operates  about  fifty- 
five  drug  stores  and  sells  goods  in  about  5500 
stores  throughout  the  country. 

As  indicating  the  growth  of  this  com- 
pany's business,  it  is  stated  that  nearly  one 
million  square  feet  of  space  is  now  utilized 
for  manufacturing  purposes. — Printers'  Ink. 


THE    DIXIE    DRUGGIST 


11 


Dr.  J.  B.  Freeman,  of  Bridgeport,  Ala., 
has    opened    a    drug    store    in    Springfield, 

Tenn. 

*  *     * 

Mr.  L.  L.  Floyd,  Plainville,  Ga.,  will  build 
an  up-to-date  two-story  brick  building  for 
a  drug  store,  which  will  be  opened  soon. 

Mr.  Will  Childdress  is  opening  a  new  drug 
store  in  Monette,  Ark.  He  will  occupy  the 
Simon  Building. 

*  *     * 

Mr.  C.  N.  Harnett  has  opened  a  drug  stora 
in  Clarkstori,  Ga.  This  has  been  a  long- 
needed  institution  in  Clarkston.  The  soda 
fountain  is  an  attraction  for  the  young  peo- 
ple of  the  town,  too. 

A  new  drug  store  is  being  opened  in 
Rockwell,  N.  C.,  by  Mr.  H.  W.  Barnhardt. 

Drs.  Lipscomb  and  HockenhuU  have  in- 
stalled a  drug  store  in  the  Bank  Corner, 
Gumming,  Ga.  The  owners  will  run  the 
drug  store  in  connection  with  their  prac- 
tice. A  waiting  room,  consultation  room 
and  a  laboratory  will  occupy  one-half  of 
the   building,   while   the    remainder   will   be 

given  up  to  the  drug  store. 

*  *     * 

It  is  announced  by  A.  R.  Keen,  the  man- 
ager of  the  Georgian  Terrace,  Atlanta's 
handsome  hotel  for  tourists,  tliat  a  prescrip- 
tion drug  store  will  be  opened  'n  the  large 
room  in  the  north  coinei  of  the  hotel.  The 
btore  will  be  opened  this  oummer,  and  will 
be  the  first  drug  store  in  Atlanta  to  be  lo- 
cated inside  a  hotel. 

*  *     * 

The  new  store  of  Griffith  &  Wellons,  Mar- 
ietta, Ga.,  has  been  openei  and  is  doin.a;  a 
rushing  business.  The  opening  day  was  a 
very  important  occasion  for  the  store,  a 
large  crowd  being  attracted  by  the  music 
and  decorations. 


Frank  A.  Delgado  has  opened  a  :aew 
store  at  Fourth  and  Main  streets,  Jack- 
sonville, Fla.  Among  the  up-to-date  fix- 
tures of  the  new  store  is  a  very  modern 
soda  fountain. 

*  *     * 

It  is  announced  that  Tarrytown,  Ga.,  is 
to  have  a  new  drug  store,  which  will  be 
conducted  by  Dr.  Culpeper. 

*  *     * 

Sam  E.  Welfare  has  opened  a  new  drug 
store  at  Winston-Salem,  N.  C. 

*  *     * 

The  E.  D.  F.  Pharmacy,  Blackville,  S.  C., 
has  been  commissioned.  Capital,  $3000.  Pe- 
titioners are  C.  A.  Epps,  J.  G.  DeLorme  and 
J.  M.  Fleming. 

*  *     * 

A  voluntary  petition  in  bankruptcy  has 
been  filed  by  Sol.  Fiegelson,  doing  business 
as  the  Ineeda  Pharmacy,  2001  Jackson 
street,  Houston,  Tex. 

*  *     * 

O.  L.  Bailey,  of  Ocean  Springs,  Miss.,  and 
R.  H.  Lewis,  Jr.,  of  Gulfport,  Miss.,  have 
purchased  the  Ocean  Springs  drug  store, 
which  will  be  managed  by  Mr.  Lewis.  Ex- 
tensive improvements  will  be  made. 
^  «     *     * 

Mr.  John  B.  Blalock,  formerly  of  Marion, 
Ala.,  has  entered  the  drug  business  in  Shef- 
field, Ala. 

*  *     * 

Robert  M.  Green  &  Sons,  of  Philadelphia, 
have  opened  a  show  room  in  Atlarta,  which 
is  in  charge  of  Mr.  J.  L.  Shipp.  There  are 
very  many  handsome  Green  fountains  in 
the  South,  among  them  being  the  fountains 
in  the  following  named  stores:  T.  H.  How- 
ard, Augusta,  Ga.;  Jerry  George,  Savannah, 
Ga.,  and  the  Journal  Building  Fountain,  At- 
lanta, Ga. 


12 


THE    DIXIE    DRUGGIST 


The  Dixie  Druggist 

A  Monthly  Publication  covering  the 
Drug  Trade  OF  the  Southern  States. 


Blackwelder-Riddle  Building 


Hickory,  N.  C. 


Subscriptions $1.00  a  year 

Foreign  Countries 2.00 

Single  Copies 15  cents 

Subscriptions  payable  in  advance 

The  Dixie  Druggist  is  issued  on  thie  15th  of 
the  month.  News  items  and  notices  intended  for 
any  special  issue  should  reach  us  not  later  than  the 
first  of  the  month. 


Advertising  Rates  will  be  supplied  on  appli- 
cation to  the  Advertising  Manager.  Cuts  and  copy 
intended  for  any  issue  must  be  m  our  office  on  the 
first  of  the  month  for  which  they  are  intended. 


Vol.  1 


May,  1913 


No.  2 


A  THOUGHT  FOR  MAY. 
All  nature  is  but  art,  unknown  to  thee; 
All  chance  direction,  which  thou  canst  not 

see; 
All  discord,  harmony  not  understood; 
All  partial  evil,  universal  good; 
And  spite  of  pride,  in  erring  reason's  spite. 
One  truth  is  clear,  whatever  is,  is  right. 

— Pope. 


WINDOW    DISPLAYS. 

A  great  many  druggists  put  too  little 
stress  upon  the  importance  of  the  window 
display.  It  is  a  very  frequent  thing  to  see 
good  window  space  going  to  waste.  Too 
often  the  clerk  is  left  to  "put  in  anything" 
and  puts  it  in  just  "any  old  way."  This 
should  not  be. 

If  your  window  is  woi'th  the  time  and 
talents  of  an  expert  window  decorator,  such 
as  are  sent  out  by  the  national  advertisers, 
is  it  not  worth  the  time — spare  time,  let  us 
say — of  your  clerk?  It  is  a  mighty  poor 
window  that  a  national  advertiser  will  not 
jump  at  tha  chance  to  decorate  for  you.  The 
chances  are  that  nearly  every  retail  drug- 
gist in  the  South  has  one  very  good  win- 
dow. Take  advantage  of  it.  Make  a  care- 
fully-planned window  display  and  you  will 
be  agreeably  surprised  at  the  interest  it  will 
attract.     That  is  what  your  store  needs. 


Subscriptions  to  THE  DIXIE  DRUG- 
GIST are  coming  in  every  day.  Have  you 
sent  in  yours?  Our  next  number  may  have 
a  single  article  that  will  be  worth  more  than 
a  year's  subscription  to  you.  You  don't  want 
to  miss  these  good  things. 


BALTIMORE  DRUG  EXCHANGE 
Standing  committees  of  the  Baltimore 
Drug  Exchange  for  the  ensuing  year  are  as 
follows:  Legislation,  R.  A.  McCormick,  of 
McCormick  &  Co.,  chairman;  A.  C.  Meyer, 
of  A.  C.  Meyer  &  Co.;  J.  F.  Hines  and 
Parker  Cook,  of  the  Emerson  Drug  Co.;  Dr. 
A.  R.  L.  Dohme,  of  Sharp  &  Dohme;  Horace 
Burrough,  of  the  Burrough  Bros.  Mfg.  Co.; 
James  Owens,  of  Carr,  Owens  &  Co.;  A.  E. 
Mealy,  of  Gilbert  Bros.  &  Co.;  Allen  Carter, 
of  the  Resinol  Co.;  John  A.  Yakle,  of  the 
Kohler  Mfg.  Co.,  and  James  E.  Hancock, 
of  John  F.  Hancock  &  Son.  Membership 
and  Entertainment,  J.  Emory  Bond,  of 
Parke,  Davis  &  Co.,  chairman;  George  A. 
Armor,  of  McCormick  &  Co.;  Parker  Cook, 
of  the  Emerson  Drug  Co.,  and  H.  A.  Brawn- 
er,  of  Swindell  Bros.  Public  Improvements 
and  Trade  Interests,  W.  M.  McCormick,  of 
McCormick  &  Co.;  A.  G.  Stollenwerck,  of 
the  Resor-Bisnol  Co.,  and  C.  Wilbur  Miller, 
of  the  Davison  Chemical  Co.  Credits  and 
Collections,  James  Owens,  chairman.  Pub- 
licity, A.  E.  Mealy,  chairman;  A.  C.  Meyer 
and  J.  Emory  Bond.  Auditors,  James  Owens, 
chairman,  and  A.  C.  Meyer. 


DEMAND  FOR  GOOD  PHARMACISTS. 
On  another  page  mention  is  made  of  the 
difficulty  one  man  has  been  having  in  se- 
curing good  men  for"  pharmaceutical  posi- 
tions, and  this  is  only  one  instance  of  many 
that  have  occurred  during  the  past  year. 
Employers  who  are  willing  to  pay  first-class 
salaries  to  good  men  have  been  unable  to 
get  them,  the  supply  being  not  nearly  up 
to  the  demand.  For  a  number  of  years  all 
of  the  best  men  of  the  graduating  class  have 
been  engaged  long  before  they  had  completed 
their  course  in  college,  the  medium  grade 
men  have  been  easily  placed,  and  even  the 
poorest  students  have  had  little  difficulty  in 
getting  fair  positions  and  holding  them.  The 
only  men  who  have  had  any  great  difficulty 
in  securing  satisfactory  berths  have  been 
those  who  have  been  too  lazy  to  work,  or 
who  have  had  other  traits  of  general  charac- 
ter that  no  employer  would  wish  in  any  of 
his  employes.  Never  in  the  history  of  the 
College  has  there  been  a  better  demand  for 
first-class  men,  and  it  is  doubtful  if  there 
ever  has  been  a  time  when  there  were  .so 
few  good  men  available.  Despite  the  pessi- 
mism that  exists  in  the  minds  of  some  peo- 
ple as  to  lack  of  opportunity  for  a  young 
man  to  advance  in  pharmacy,  it  is  a  fact 
that  there  are  still  many  excellent  oppor- 
tunities for  those  who  are  ambitious  enough 
to  fit  themselves  for  good  positions.  There 
is  no  room  in  any  business  for  the  shiftlsss 
and  lazy.— Bulletin  of  the  Philadelphia  Col- 
lege of  Pharmacy. 
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ALABAMA    BOARD    OF    PHARMACY. 

The  Alabama  Board  of  Pharmacy  does 
not  recognize  diplomas  from  any  college  of 
pharmacy  or  medicine.  Has  reciprocal  ex- 
change with  those  States  that  accord  same 
courtesy,  provided  applicant  holds  certifi- 
cate by  examination  and  required  expevi- 
ence. 

All  applicants  for  a  Pharmacist  license 
must  be  21  years  of  age,  with  four  years' 
practical  experience  (two  years'  credit  giv- 
en for  college  diploma),  general  average, 
75  per  cent,  in  all  branches,  and  not  less 
than  60  in  any  one.  Assistants  must  be  18 
years  of  age  and  make  60  per  cent,  general 
average. 

Applications  must  be  sent  to  the  secre- 
tary not  less  than  five  days  before  the  meet- 
ing of  the  Board,  accompanied  with  affi- 
davit from  parties  with  whom  you  have 
worked,  showing  your  practical  experience. 

Examinations  had  in  Chemistry,  Materia 
Medica,  Practical  and  Theoretical  Pharmacy 
and  Prescription  Work. 

Fees:     Pharmacist,  .$5.00;   a'-sistant,    S.S.OO. 

Next  meeting  of  the  Board  will  be  held 
on  the  ninth  day  of  June,  1913,  at  Talla- 
dega Springs,  Ala. 

E.   P.   Galt, 
Secretary, 
Selma,  Ala. 


LOUISIANA    EXAMINATIONS. 

The  February  examinations  held  at  Tu- 
lane  University,  New  Orleans,  resulted  in 
the  following  27  of  42  applicants  being  pass- 
ed for  registration: 

Registered  Pharmacists — Mrs.  Gertrude 
Berensohn,  New  Orleans;  Miss  Helen  C. 
Bell,  Bunkie;  Caspar  R.  Rosetta,  Jos.  L. 
Bernaur,  Ceo.  V.  Vlaren,  Jos.  D.  Fossier, 
Edwood  Koffskey,  New  Orleans;  Jos.  Ward 
Cappel,  Marksville;  F.  L.  Delahoussay,  La- 
fayette; Eugene  Eleazer,  Kaplan;  W.  Mertz 
Craves,  Mer  Rouge;  Jos.  Hugh  Goldsby, 
Amite;  Robt.  Jos.  Hollier,  Abbeville;  Jos. 
C.  Hanley,  Lake  Providence;  Andrew  L. 
Rachal,  Alexandria;  N.  C.  Richard,  Donald- 
sonville;  John  F.  Sullivan,  Lake  Providence; 
Alvin  L.  Woods,  Lutcher;  W.  M.  Windham, 
Sulphur,   and   Elzie  H.   White,  Dodson,   La. 

Qualified  Assistants — L.  J.  Maloney,  New 
Orleans;  Maurice  Broussard,  Loreauville; 
Anthony  P.  Kennair  and  -Ernest  J.  Vick- 
nar,  John  H.  Cason,  R.  H.  Donaway  and  A. 
O.  Lee,  of  New  Orleans. 


SEND  US. 
Send  us  a  photograph  of  your  store;  a 
iiew  idea  for  a  window  display;  a  different 
way  to  advertise;  anything  new  you  have 
learned  and  feel  like  passing  on  to  your 
brother-druggist. 


FLORIDA  BOARD  OF  PHARMACY. 

The  Board  of  Pharmacy  of  the  State  of 
Florida  will  conduct  its  Summer  Examina- 
tion of  applicants  for  registration  as  phar- 
macists in  the  Board  of  Health  Building, 
Tampa,  Fla.,  commencing  at  9  A.  M.,  June 
9th,  and  continuing  two  days. 

It  is  required  that  the  applicant  be  at 
least  18  years  of  age,  and  that  he  submit 
proof  of  four  years'  experience  in  the  prac- 
tice of  pharmacy,  actual  time  spent  in  a 
college  of  pharmacy  to  be  credited  as  such. 

Fee  for  examination,  $15.  Application  and 
fee  should  be  filed  in  the  office  of  the  secre- 
tary at  least  ten  days  prior  to  the  exami- 
nation. 

D.  W.  Ramsaur, 

Sscretary, 
Palatka,  Fla. 


VIRGINIA  EXAMINATIONS. 

Examinations  for  registration  in  Phar- 
macy, held  by  the  Board  of  Pharmacy  of 
the  Commonwealth  of  Virginia,  April  15, 
resulted  in  the  following  successful  appli- 
cants : 

Registered  Pharmacists — J.  M.  Hord,  L. 
H.  Cosby,  H.  T.  Haley,  G.  W.  Hudson,  Max 
Schwartz  and  J.  G.  Gilkeson,  all  of  Rich- 
mond; W.  A.  Smith,  K.  D.  Taylor  and  R.  V. 
Nelliger,  all  of  Norfolk;  P.  H.  Reynolds, 
Parker;  R.  J.  Borden,  Staunton;  R.  G.  Gar- 
rett, Lynchburg;  H.  L.  Brown,  Roanoke;  G. 
E.  Heller,  Bedford;  R.  N.  S.  Griffin,  Dan- 
ville, and  F.  J.  Stoll,  New  York,  N.  Y. 

Registered  Assistant  Pharmacists — J  B. 
Spiggle,  J.  W.  Wightman,  R.   L.  Miller,  T. 

A.  Ligon,  G.   L.   Miller,  R.  K.  Hawkins,  G. 

B.  Updike  and  C.  L.  Ingram,  all  of  Rich- 
mond; F  W.  Martin  and  H.  W.  Layden,  of 
Norfolk;  H.  S.  Ramsey,  Bedford;  G.  H. 
Parker,  Jr.,  Franklin;  R.  F.  Parks,  Culpeper, 
and  G.  W.  Woodward,  of  Charlottesville. 

Mr.  W.  L.  Lyle,  Bedford,  Va.,  qualified  as 
a  member  of  the  Board  of  Pharmacy,  suc- 
ceeding G.  T.  Mankin,  of  Falls  Church, 
whose  term  had  expired. 


FACTS  ABOUT  THE  SOUTH. 
Former    Vice-President    Fairbanks    says, 
"The  new  South  is  a  realistic  fact — not  an 
idle  fancy." 

*  *     * 

One-fourth  of  the  United  States  entire 
export  trade  for  over  a  quarter  of  a  cen- 
tury has  been  the  South's  cotton. 

*  *     * 

The  South  produces  practically  all  the 
phosphate  used  in  the  United  States,  and 
more  than  two-thirds  of  the  fertilizers. 

*  *     * 

During  the  past  thirty-two  years  the  value 
of  the  South's  cotton  surpassed  the  world's 
entire  output  of  both  gold  and  silver  bv  over 
$5,000,000,000.  ' 
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AN  AMERICAN  SOJJA  FOUNTAIN  IN  MANILA  SELLING 
BEVERAGES  FROM  THE  SOUTH 


THE  LURE  OF  THE  "FIZZ." 
Few  things  appeal  to  us  and  capture  our 
fancy  like  a  bubbling  spring.  As  it  comes 
sparkling  out  of  the  cool  depths  of  the  earth 
it  smiles  up  at  us  in  the  friendliest  way,  like 
some  shy,  living  creature,  inviting  us  to  come 
and  slake  our  thirst.  The  mere  sight  of  a 
spring  usually  makes  us  thirsty  at  once, 
no  matter  how  recently  we  may  have  filled 
up  on  tap  water  or  well  water. 

No  little  of  the  charm  of  the  soda  foun- 
tain is  due  to  the  rush  and  bubble  hissing 
and  swirling  and  foaming  into  the  glass. 
And  who  can  tell  how  much  of  the  fatal 
seductiveness  of  equally  effervescent  but  less 
innocent  beverages,  with  their  crimson  spar- 
kle or  creamy  foam,  or  "purple  bubbles  wink- 
ing on  the  brim,"  may  be  due  to  their  hyp- 
notic appeal  to  our  fascinated  eye,  as  we 
"look  upon  the  wine  when  it  is  red,  when  it 
moveth  itself  aright?" 

Certain  it  is  that  the  most  popular  and 
irresistible  liquors,  from  lowly  lager  to  lord- 
ly champagne,  are  those  that  sparkle  and 
foam  and  bite,  with  the  keen,  fresh  tang  of 
carbonic  acid  gas.  Even  whiskey  has  to  be 
mixed  with  something  sparkling,  "soda"  or 
"PoUy,"  in  order  to  make  it  attractive  to  the 
eye  or  even  to  the  palate,  except  of  the  edu- 
cated or  jaded  minority. 


No  small  amount  of  the  charm  of  "fizzy" 
ti  rinks,  whether  innocent  or  hurtful,  lies  in 
the  "fizz."  The  motto,  "All  fizz  abandon,  ye 
who  enter  here!"  over  the  door  of  every  sa- 
loon and  bar,  if  enforced,  would  well  nigh 
sound  the  death  knell  of  drunkenness. — 
Woods  Hutchinson,  A.  M.,  M.  D.,  in  Every- 
body's Magazine. 


ITEMS  OF  INTEREST 
Mr.  J.  W.  Caton,  a  1912  graduate  of  the 
Philadelphia  College  of    Pharmacy     is     in 
charge  of  one  of  the  stores  of  the  Knight 
Drug  Company,  Savannah,  Ga. 

*  *     * 

Mr.  H.  A.  Ross,  who  was  apothecary  at 
the  Pennsylvania  Hospital,  49th  and  Market 
streets,  Philadelphia,  is  located  at  Okolona, 
Ark. 

*  •     * 

A  new  brick  building,  two  stories,  and 
having  a  frontage  of  50  feat,  has  been  erect- 
ed for  the  Teague  Di-ug  Company,  Teague, 

Texas. 

*     *     * 

Mr.  Robert  B.  Melcher,  who  was  at  one 
time  connected  with  the  retail  drug  trade  of 
Louisville,  Ky.,  and  more  recently  called  on 
the  Southern  drug  trade  in  the  interests  of 
a  jobbing  bouse,  died  in  Atlanta,  recently. 
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Mr.  D.  A.  Elvington,  formerly  with  Mr. 
R.  R.  Bellamy,  Wilmington,  N.  C,  has  pur- 
chased of  Mr.  Bellamy  the  store  known  as 
the  Kingsbury  Pharmacy,  at  Second  and 
Princess,  Wilmington.  Mr.  Elvington  has 
been  employed  at  the  Hardin  Drug  Store. 
Mr.  Kingsbury  will  go  to  Washington,  D.  C, 
where  he  will  make  his  home. 

:i;         *         * 

Mr.  Walton  Roberts,  of  Summit,  Ga.,  has 
purchased  the  store  of  the  Brooklet  Drug 
Co.,  Brooklet,  Ga. 

•+     *     * 

N.  S.  and  C.  S.  Meadows  have  purchased 
the  Birch  Pharmacy,  Vidalia,  Ga.  Mr.  N. 
S.  Meadows  has  been  in  the  employ  of  the 
People's  Drug  Store  at  Vidaha,  and  Mr. 
C.  S.  Meadows  has  been  with  the  Bulloch 
Drug  Co.,  at  Statesboro,  Ga.  They  are  well 
equipped  to  handle  the  business,  which  has 
been  very  successfully  conducted  by  Dr. 
Birch. 


The  li'iiiLon  Brothers  Diug  Store,  an  old- 
established  business  in  Bessemer,  Ala.,  has 
been  sold  to  J.  J.  Martin,  of  Birmingham. 
Mr.  Martin  pui chased  the  interest  of  Mr. 
T.  R.  Pulton  a  short  t^ma  ago  and  has  but 
lecently  purchased  the  interest  of  Mr.  D. 
H.  Fulton,  becomir.g  sole  owner  of  the  well 
known  store.  Mr.  D.  H.  Fulton,  it  is  un- 
derstood, will  remain  with  the  store. 
*     *     * 

S.  M.  Thompson,  Decatur,  Ala.,  has  sold 
his  interest  in  the  Decatur  Drug  Company 
to  Dr.  E.  S.  Price,  Tom  Petty  and  T.  A. 
Bowles,  all  of  whom  are  well  known  and 
popular  business  men  of  the  Decaturs. 

Mr.  F.  C.  Hodges,  of  Abbeville,  S.  C,  has 
purchased  the  stock  and  fixtures  of  the 
Tate  Drug  Co.,  at  Calhoun  Falls,  S.  C,  and 
will  continue  the  business  under  the  name 
of   Hodges   Pharmacy. 


Mr.  Lloyd  Waldrop,  a  druggist  formerly 
connected  with  the  Jacobs'  Drug  Stores  of 
Atlanta,  Ga.,  has  purchased  the  Benson 
Drug  Store,  Tallapoosa,  Ga.  Dr.  Benson, 
the  former  owner,  has  retired  from  the  drug 
business,   after  having   spent  a   quarter  of 

a  century  in  charge  of  this  store. 

*  *     * 

The  Bunn  Building  Pharmacy,  Waycross, 
Ga.,  which  was  managed  by  R.  C.  Scruggs, 
is  now  under  the  management  of  J.  C.  Reg- 
ister and  Cecil  Spear. 

*  *     * 

Carpenter  Brothers,  Greenville,  S.  C, 
have  purchased  the  store  of  E.  C.  Jameson 
&  Son,  on  Buncombe  street.  Mr.  E.  C.  Jame- 
son will  remain  with  the  store.  This  makes 
the  sixth  store  controlled  by  Carpenter 
Brothers.  They  operate  their  Main  street 
Store,  another  at  Southern  Railway  Depot, 
one  at  Woodside  Mill,  ore  at  Brandon  Mill 
and  one  at  Ottaray  Mill. 


The  Watson  Drug  Company,  Augusta,  Ga., 
has  purchased  the  C.  H.  Howard  Drug  Com- 
pany, of  that  city.  Mr.  Jacob  Watson  is 
at  the  head  of  the  corporation  which  has 
applied  for  a  charter.  The  Howard  store 
is  located  at  912  Broad  street,  and  is  con- 
sidered one  of  the  best  locations  in  Augus- 
ta. Mr.  Watson  came  to  Augusta  from 
Hawkinsville,  Ga. 

*  *     * 

J.  R.  Berney  and  F.  DeL.  Smith  have  pur- 
chased the  interest  of  Mr.  P.  B.  Harrell  in 
the  Barney-Harrell  Drug  Co.,  Ensley,  Ala. 
Mr.  Harrell  has  gone  to  Selma  where  he 
will  conduct  a  store. 

*  *     * 

Tha  Jackson  Drug  Store,  at  Griffin,  Ga., 
has  been  purchased  by  Mr.  Forbes,  of  New- 
ton, Ga.,  while  Mr.  Rufus  Jackson,  former 
proprietor  of  the  Jackson  store,  has  pur- 
chased the  Forbes  store,  at  Newton, 
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LIQUIDS  BY  PARCEL  POST. 

The  Postmaster  General  has  announced 
the  following  amendment,  covering  the  mail- 
ing of  liquids  by  parcel  post: 

Sec.  22.  Admissible  liquids  and  oils, 
pastes,  salves,  or  other  articles  easily  lique- 
fiable,  will  be  accepted  for  mailing  regardless 
of  distance  when  they  conform  to  the  fol- 
lowing conditions. 

2.  When  in  strong  glass  bottles  holding 
four  ounces  or  less,  the  total  quantity  sent 
m  one  parcel  shall  not  exceed  twenty-four 
ounces,  liquid  measure.  Each  bottle  shall 
be  wrapped  in  paper  or  other  absorbent  sub- 
stance and  placed  in  a  box  made  of  card- 
board or  other  suitable  material  and  then 
placed  in  a  box  and  packed  in  a  container 
made  of  double-faced  corrugated  pasteboard 
of  good  quality.  The  corners  of  the  con- 
tainer must  fit  tightly  and  be  reinforced 
with  tape  so  as  to  prevent  the  escape  of  any 
liquid  if  the  contents  should  be  broken,  and 
the  whole  parcel  shall  be  securely  wrapped 
with  strong  paper  and  tied  with  twine.  Sin- 
gle bottles  of  liquid  holding  four  ounces  or 
less  may  also  be  packed  as  prescribed  in 
the   following   paragraph : 

3.  When  in  glass  bottles  holding  more 
than  four  ounces,  the  total  quantity  sent 
in  one  parcel  shall  not  exceed  sixteen  ounces 
liquid  measure.  The  bottle  must  be  very 
strong  and  must  be  inclosed  in  a  block  or 
tube  of  metal,  wood,  papier  mache,  or  sim- 
ilar material;  and  there  must  be  provided 
between  the  bottle  and  the  block  or  tube  a 
cushion  of  cotton,  felt  or  other  absorbent. 
The  block  or  tube  must  be  at  least  five  thir- 
ty-seconds of  an  inch  thick  in  its  thinnest 
part  for  bottles  holding  eight  ounces  or  less, 
and  at  least  three-sixteenths  of  an  inch  for 
bottles  holding  more  than  eight  ounces.  The 
block  or  tube  must  be  rendered  water-tight 
by  an  application  on  the  inside  of  paraffin  or 
other  suitable  substances  and  must  be  closed 
by  a  screw-top  cover  with  sufficient  screw 
threads  to  require  at  least  one  and  one-half 
complete  turns  before  it  will  come  off.  The 
cover  must  be  provided  with  a  washer  so 
that  no  liquid  will  escape  if  the  bottle  should 
be  broken. 

4.  When  in  a  metal  container,  the  weight 
of  the  parcel  must  not  exceed  eleven  pounds. 
The  container  must  be  hemetically  sealed. 


inclosed  in  a  strong  box  and  securely  wrap- 
ped. 

5.     All   nackages   containing   liquid  must 
be  marked  "fragile." 

A.  S.  Burleson, 
Postmaster   General. 


STRANG  SUCCEEDS  NEILLY. 
David  Strang  succeeds  William  C.  Neilly 
as  advertising  manager  of  the  United  Drug 
Company,  Boston  (Rexall)V"  Mr.  Strang 
has  been  assistant  advertising  manager.  Mr. 
ITeilly  becomes  treasurer  of  the  Syndicate 
Publishing  Company,  of  New  York.  He  is 
succeeded  as  president  of  the  United  Drug 
Company,  Ltd.,  of  Canada,  by  Mr.  J.  J. 
/.lien,  of  Ottawa. 


SURE   THING. 

The  Guest — "When  I  asked  you  if  you 
had  given  me  a  quiet  room  you  said  that 
after  9  o'clock  I  could  hear  a  pin  drop,  and 
now  I  find  it's  right  over  a  bowling  alley." 

The  Night  Clerk — "Well,  can't  you  hear 
'em  drop?" — Hartford  Post. 


READY!    IT'S  Park  &  TiLFORD'S 

TEMPTINGLY  DELICIOUS 

CHOCOLATES  AND  BON   BONS 

FOR  SALE  EVERYWHERE 

PARK  &  TILFORD'S 
Candy  factory 

72nd  street  &   COLUMBUS  AVENUE 

NEW  YORK 

Offices  and  showrooms 

449-4S3   W.   42nd  STREET 


THE    DIXIE    DRUGGIST 


17 


Ice  Cream. 
Orders  taken  in  any  quantity  for  family 
use.  Standard  quality,  possessing  distinct- 
ive flavor.  Quick  delivei-y.  Fresh  straw- 
berry ice  cream,  vanilla,  chocolate.  Fresh 
strawberry  sherbet.  If  you  want  real  good 
ice  cream,  'phone  your  order  today. — Van 
Smith  Drug  Store,  Austin,  Tex. 


Summer  days  are  ice  cream  days,  and  you 
want  the  best  cream  obtainable.  Call  us 
up.  You'll  find  we  have  ths  best  and  that 
the  price  is  right. — Boughton's,  Mansfield,  0. 


Ice  ci'eam  that  is  pure,  wholesome  and  de- 
licious, made  from  fresh,  rich  cream  and  the 
finest  of  fruit  flavors,  will  be  delivered  to 
your  home  in  any  quantity.  We  give  all 
orders  our  prompt  and  careful  attention. — 
Bell's,  St.  .Joseph.  Mo. 

You  should  surely  serve  Milton  Ice  Cream 
every  Sunday  and  at  hast  one  other  day 
during  the  week.  The  dessert  provided  on 
these  days  will  be  the  most  delicious  imagin- 
able and  a  continued  enjoyment  to  every 
member  of  the  family. — Milton  Dairy  Co.. 
St.  Paul,  Minn. 


Stationery. 
At  this  season  of  the  year,  owing  to  ab- 
sence of  friends,  a  great  deal  of  stationery 
is  used.  One  of  our  most  important  depart- 
ments is  our  Stationery  Department.  We 
carry  an  immense  line  of  all  the  newest  con- 
ceits in  writing  paper,  white,  in  colors  and 
with  borders.  We  are  making  special  prices 
on  fine  stationery  for  summer  use  and  sug- 
gest that  you  place  your  order  now,  either 
for  calling  cards,  monogram  stationery,  or 
high-grade  writing  papers.  Let  us  have 
your  order  now;  we  will  fill  it  promptly. — 
Jaccard's,  St.  Louis,  Mo. 


Drugs. 
Sunburn  Is  Painful — The  disagreeable 
features  of  the  outing  can  be  prevented  by 
the  use  of  Snowatine.  It  soothes  the  pain, 
prevents  the  prickly  irritation  and  keeps  the 
skin  soft  and  smooth. — The  Modern  Pharma- 
cy, Binghamton,  N.  Y. 


This  is  a  world  of  progress  and  change 
and  in  no  part  of  it  is  progress  more  con- 
tinuous than  in  pharmacy.  Those  who  fail 
to  advance  with  it  soon  fall  to  ths  rear  of 
the  procession.  Our  constant  efl'ort  is  to 
keep  abreast  of  all  advances  so  that  our  cus- 
tomers may  be  insured  the  benefit  of  the 
best  goods  and  the  latest  and  most  scientific 
service. — Gillespie  and  Reiber,  St.  Joseph, 
Mich. 


When  you  think  of  pure  drugs,  high  grade 
toilet  articles,  etc. — 

When  you  think  of  accurately  compound- 
ad  prescriptions — 

When  you  think  of  exceptional  drug  serv- 
ice— 

And  reasonable  prices — 

Think  of  Miller's  Pharmacy,  "The  Quality 
Corner,"  Chattanooga,   Tenn. 


Prescription  economy  does  not  mean  to  buy 
medicines  where  you  can  get  them  the  cheap- 
est— unless  you  can  be  sure  of  absolute  pur- 
ity, fi-eshness  and  medicinal  activity.  Bring 
your  prescriptions  to  us  and  we  know  that 
you  will  get  the  best  and  not  pay  too  much 
for  it,  either.  This  is  prescription  economy. 
— Curtin  and  Perkins,  St.  Joseph,  Mo. 


We  may  not  be  the  nearest  drug  store  to 
you,  but  we  will  come  the  nearest  to  pleasing 
you,  both  in  service  and  quality. — Miller's 
Pharmacy,  Chattanooga,  Tenn. 
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LITTLE  BITS  OF  NEWS. 
The  Pension  Office  estimates,  according  to 
a  correspondent  of  the  Public  Ledger,  that 
the  last  soldier  of  the  Civil  War  will  die  in 
1955.  This  estimate  is  in  accordance  with 
the  results  obtained  by  students  of  vital  sta- 
tistics. A  veteran  who  survives  until  1955 
will  have  lived  90  years  after  the  close  of 
ths  war.  The  last  veteran  of  the  war  of 
1812  died  in  New  York  a  few  years  ago, 
after  having  lived  more  than  90  years  after 
the  close  of  that  war,  while  the  last  soldier 
of  the  Revolutionary  war  lived  86  years  after 
peace  was  declared. 

The  United  States  last  year  imported  153,- 
000,000  pounds  of  cocoa,  the  greatest  amount 

on  record. 

*  *     * 

Coffej  from  the  region  around  Oaxaca, 
Central  Mexico,  is  said  by  experts  to  com- 
pare with  the  best  Java. 

Olive  oil  produced  in  Austria  last  year 
totaled  1,609,064  gallons,  while  the  output  in 
1911  and  1910  was  1,956,921  and  820,787 
gallons,  respectively. 

Honduras  has  onj  central  university,  lo- 
cated at  Tegucigalpa,  and  five  normal 
schools,  at  Tegucigalpa,  San  Pedro  Sula, 
Santa  Rosa,  Comayagua  and  Santa  Barbai'a. 
Over  these  the  Minister  of  Public  Instruction 
at  Tegucigalpa,  the  capital,  has  direct  con- 
trol. 

*  *     * 

Reference  has  been  made  to  the  word  cy- 
clone as  applied  to  the  storms  in  the  West. 
We  are  told  by  authorities  that  a  cyclone 
sweeps  over  hundreds  of  miles  of  sea  or 
shore,  while  a  tornado,  although  having  the 
sanre  whirling  motion,  is  nevsr  wider  th.an 
a  mile.  The  Omaha  storm,  while  destroy- 
ing a  territory  24  blocks  in  length,  confined 
itself  to  a  width  of  only  about  two  blocks. 
Had  it  been  a  cyclone  of  equal  strength,  we 
are  informed,  nothing  of  the  Omaha  sec- 
tion would  have  escaped  destruction. 

*  *     * 

The  Cigar  Blanufacturers'  Association,  of 
Tampa,  Fla.,  proposss  a  plan,  so  says  the 
Tobacco  Leaf,  to  obtain  legislation  giving 
makers  of  clear  Havana  cigars  the  privilege 
of  making  their  goods  under  the  supervision 
of  the  Government.  The  plan  is  to  have 
clear  Havanas  lab3led  as  such  by  the  Gov- 
ernment and  m^xed  and  domestic  goods  to 
bear  labels  testifying  to  their  "character." 


A  MEX,ICAN  "FOLLOW-UP. ' 
Awnings.     Cannons   may  tear   them,   but 
we    repair    th^m.      International    Tent    and 
Awning  Company.     Calle  Dolores  4. — Ad  in 
The  Mexican  Herald. 


Style  No.  269 

Why  a  Torsion  Balance 

It  is  accurate  and  remains  so. 

it  has  no  knife  edges  to  wear  or  shift. 

It  is  quicl<. 

It  can  be  operated  with  an  arrest  with- 
out injury. 

It  justly  has  the  reputation  of  highest 
quality. 

THE  TORSION  BALANCE  COMPANY 

Office:  92  Reade  Street,  New  York,  N.  Y. 

Factory  and  Shipping  Address: 

147-9  Eighth  Street,  Jersey  City,  N.  J. 


On  and  Off  the 
Shelves 

When  you  buy  CARDUl  you 
shorten  the  time  between  purchase 
and  sale,  down  to  the  lowest  possi- 
ble point. 

Because  the  advertising   behind 

CARDUl 

and  the  great  popularity  of  this   remedy 
have  been  found  to  "turn"  it  quickly. 

That's  what  you  want— a  quick  "turn- 
over." It's  the  only  way  to  make  big 
annual  profits. 

CHAHANOOGA  MEDICINE  CO. 


CHATTANOOGA 


ST.  LOUIS 
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EGBERT  C.  REESE. 
Mr.  E.  C.  Reese,  for  many  years  man- 
ager of  the  Chicago  Branch  of  The  Coca- 
Cola  Company,  died  at  his  home  in  Chicago 
on  April  3.  Mr.  Reese  was  a  well-known 
and  very  popular  man  in  the  drug  trade 
world.     He  was  70  years  of  age. 

*  *     * 

Coleman's  Pharmacy,  Helena,  Ga.,  has 
made  an  assignment  in  favor  of  its  credit- 
ors, the   largest  being  local  banks. 

*  *     * 

Mr.  Stack  Branch,  Ludowici,  Ga.,  is  tha 
proprietor  of  a  very  modern  and  up-to-date 
drug  store  in  his  town.  He  is  enjoying  a 
very  excellent  trade. 

*  *     * 

A  drug  store  was  one  of  the  buildings  en- 
tirely destroyed  by  a  recent  fire  in  Smith- 
ville,  Ga. 

*  *     * 

The  Staples  Drug  Company  Building, 
Edna,  Texas,  has  had  another  store  added 
to  it. 

*  *     * 

Mr.  C.  L.  Rabun,  of  Thomasville,  Ga.,  is 
now  in  charge  of  the  Jsfferson  Theatre 
Pharmacy,  St.  Augustine,  Fla.  He  has 
associated  with  him  Mr.  R.  L.  Furman. 

*  *     * 

John  P.  Cox  has  purchased  the  store  of 
C.  E.  Gillespie,  at  Hazen,  Ark. 

*  *     * 

G.  M.  Chatfield  has  purchased  the  E.  C. 
Spann  store  at  Dexter  and  Peri-y  streets, 
Montgomery,  Ala.  Mr.  Chatfield  is  well 
known  in  the  di-ug  trade  of  Montgomery. 

*  *     * 

The  George  A.  Kelly  Company,  Pitts- 
burgh, Pa.,  announces  that  the  company  now 
occupies  new  offices  and  warehouse  at  An- 
derson street  and  Duquesne  Way,  Pittsburgh. 


The  Associated  Drug  Stores  Company  has 
leased  the  building  on  the  northeast  corner 
of  Lexington  street  and  Park  avenue  for  its 
fourth  drug  store  in  Baltimore.  The  build- 
ing is  now  occupied  by  the  Hopkins  Drug 
Company  and  will  be  altered  and  renovated 

before  occupation  on  July  1. 

*  *     * 

Lawrence  Jsnkins,  of  Forest  City,  N.  C, 
will  open  a  store  at  Maiden,  N.  C,  early  in 
the  month  of  May,  moving  his  equipment 
from    Forest   City. 

Articles  of  incorporation  have  been  filed 
by  the  West  Gadsden  Drug  Company,  Gads- 
den, Ala.  Officers  are;  President,  L.  E. 
Lokey;  vice-president,  Louis  Lokey;  secre- 
tary, R.  R.  Dunaway. 

*  *     * 

Tom  Haralson,  Sr.,  has  purchased  the 
People's    Drug    Store,    the   colored    store   of 

Jackson,  Tenn. 

*  *     * 

Mr.  E.  P.  Jepson,  formerly  with  Lamar 
&  Rankin  Dr.  Co.,  Atlanta,  Ga.,  expect? 
to  be  connected  with  Dean,  Ely  &  Robert- 
son Di'ug  Co.,  Birmingham,  Ala. 


FIGHT  OVER  90  CENTS;  TWO  DIE. 


Druggist  Killed  by  Employe,  Who  Then 
Ends  Own  Life. 
(By  the  Associated  Press) 
Dewey,  Okla.,  April  5. — A  controversy 
over  90  cents  between  John  W.  Ray,  a  drug- 
gist, and  G.  A,  Hillerbert,  who  was  employ- 
ed by  Ray,  culminated  in  the  death  of  both 
men  here  last  night.  Ray  was  shot  and 
killed  as  he  stood  in  the  rear  of  his  store, 
and  the  authorities  did  not  learn  the  iden- 
tity of  his  slayer  until  today,  when  they 
found  the  body  of  Hillerbert,  concealed  in  a 
closet  on  the  premises.  After  shooting  Ray 
Hillerbert  ran  into  the  closet  and  killed  him- 
self. 
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HOW  SOME  DRUGGISTS  ADVE  RTISE 
Whan  you  come  shopping  bring  that  pre- 
scription to  our  drug  store  and  it  will  be 
carefully  compounded  and  ready  for  you 
when  your  shopping  is  over.  Prescript'ons 
here  are  filled  in  the  most  careful  manner. 
We  use  drugs  of  the  highest  quality. — The 
Wm.  Hengerer  Co.,  Buffalo,  N.  Y. 


The  Drug  Store — the  coolest  place  in  town. 
If  we  haven't  what  you  want  we  will  get 
it  for  you  at  once. — Williams'  Drug  Store, 
Folkston,  Ga. 


At  all  seasons  be  sure  to  bring  or  send 
your  prescriptions  to  us,  and  be  sure  of 
drugs  of  known  quality  and  freshness.  Am- 
ple and  adequate  facilities  for  scientific  com- 
pounding, knowledge  and  training  in  our 
work.  There's  the  combination  for  safety, 
results  and  satisfaction. — Rose  Drug  Co.,  St. 
Joseph,  Mo. 


Recovery  Is   Doubtful 
if  the  quality  of  the  Drugs  and   Medicines 
given  a  patient  is  not  above  doubt. 

We  spare  no  effort  in  obtaining  the  purest 
and  most  reliable  goods.  Eificiency  is  de- 
pendent upon  freshness  in  almost  all  Drugs, 
find  all  Prescriptions  are  compounded  from 
Drugs  which  have  not  deteriorated  through 
age. 

Accuracy  is  the  strong  feature  of  our  Pre- 
sTiption  Department. — The  White  Cross 
Pharmacy,  Rutland,  Vt. 


Our  Belmont  Linen  unusual  stationery 
value.  Each  box  of  Belmont  Linen  contains 
fifty  sheets  of  strictly  high  grade  Linen  Pa- 
per with  fifty  Envelopes  to  match.  In  all 
our  years  of  stationery  selling,  we've  never 
F.esn  the  equal  of  this  dependable  stationery 
at  so  small  a  price.  Get  a  box  when  you're 
in  tomorrow. — The  Strottss-Hirshberg  Co., 
Youngstoivn,  Ohio. 


More  Contract  Irish  Linen  Stationery,  a 
pound,  30c.  Yes,  it  is  real  linen,  too,  made 
by  Whitting,  made  for  us  under  contract  at 
certain  periods  of  the  year  when  the  mak- 
ing can  be  done  for  less,  and  instead  of  be- 
irg  in  fancy  boxes,  it  is  in  neat  sealed  pack- 
ages. There's  108  sheets  to  a  pound. — S.  P. 
Dunham  and  Co.,  Trenton,  N.  J. 


LABELS 

FOR    DRUGGISTS 


Send  us  samples 
of  what  you  are 
using  and  we'll 
quote  you  low 
prices. 


GEORGE  TOWNSEND  CO. 

Labels  and  A  dcertising  Stickers 

146  N.  Seventh  Street,  Philadelphia 


FOR  SALE 

A  Drug  Store  in  a 
Southern  City. 

This  is  an  old  established 
business  and  is  a  good  op- 
portunity for  a  live  man 
to  take  hold  and  make 
money. 

For  further  informaiion,  address 

M.  V.  G.,  Care  The  Dixie  Druggist 
Hickory.  N.  C. 
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The  Quisenbsrry-Rice  Drug  Co.,  Rogers, 
Ark.,  capital  $10,000.  Incorporators:  M. 
H.  Rice,  B.  W.  Quisenberry  and  W.  B.  Holy- 
field. 

*     *     * 

Kentucky  Drug  Company,  Lexington,  Ky., 
capital  stock  $10,000.  Incorporators :  J. 
Hughes  Rice,  Lucy  Rice  Willis  and  Orpha 
Scott. 


Doster  Brothers-Bruce  Company,  Green- 
ville, S.  C;  capital  $20,000.  J.  B.  Bruce, 
president;  J.  T.  Doster,  vice-president;  D.  L. 
Doster,  secretary  and  general  manager. 


PubHc  Drug  Company,  Houston,  Texas; 
capital  $15,000.  Incorporators:  G.  W.  Stolte, 
George  Elrod  and  Frank  A.  Forbes. 


Central  Drug  Co.,  Spartansburg,  S.  C; 
capital  $12,000.  Officers  named  are:  Isaac 
Andrews,  presidsnt;  G.  de  Foix  Wilson,  vice- 
president,  and  R.  E.  Kibler,  secretary-treas- 
urer. 

*  *     * 

Farmers  Drug  Co.,  Hemingway,  S.  C; 
capital  $5000.  Incorporators:  E.  A.  Sim- 
mons, P.  B.  Watson. 

Nelson  County  Drug  Co.,  Shipman,  Va.; 
capital  $2000.  Incorpators:  T.  H.  McGinnis, 
R.  H.  Trice  and  C.  A.  Davis. 

*  *     * 

Covey  &  Martin  Co.,  Fort  Worth,  Tex., 
has  been  incorporated  by  J.  W.  Covey,  C. 
C.  Martin  and  E.  J.  Brock. 

*  *     * 

Swannonoa  Pharmacy,  Black  Mountain, 
N.  C;  authorized  capital  $5000,  and  $2000 
paid  in.  Incorporators :  N.  B.  Pool,  R.  L. 
Boyd  and  B.  C.  Carpenter. 

*  *     * 

The  Allain  Drug  Company,  Morgan  City, 
La.,  organized  by  Dr.  W.  J.  McClellan,  presi- 
dent; Dr.  J.  C.  Berwick,  vice-president,  and 
Mr.  V.  F.  Allain,  secretary.  The  new  com- 
pany acquires  the  stock  of  Dr.  McClellan, 
and  has  a  capital  of  $15,000. 

*  *     * 

Ford's  Drug  Store,  Jackson,  Miss.;  capital 
$50,000.  Incorporators:  J.  G.  Ford,  R.  E. 
Taliaferro,  et  al. 


Taylor-Bennett  Drug  Company,  Louisville, 
Ky. ;  capital  stock  $20,000.  Incorporators: 
E.  H.  Bennett,  T.  P.  Taylor  and  H.  A.  Tay- 
lor. 

*  *     * 

Stephenville  Drug  and  Jewelry  Company, 
Stephenville,  Texas;  capital  stock  $5000.  In- 
corporators. T.  H.  Perry,  L,  H.  Perry,  Pat- 
tys Perry. 

*  *     * 

Crighton  Drug  Company,  Conroe,  Mont- 
gomery county,  Texas ;  capital  stock  $10,000. 
Incorporators:  O.  C.  Lang,  H.  R.  Moore, 
H.   M.  Crighton. 

*  *     * 

The  Philip  P.  Cresap  Company,  formed  to 
manufacture  pharmaceutical  preparations  in 
New  Orleans.  Capitalized  at  $25,000.  Offi- 
cers are:  J.  J.  Weinfurter,  president;  E.  O. 
Cresap,  vice-president;  Philip  Cresap,  secre- 
tary-treasurer  and    manager. 

*  *     * 

The  Consolidated  Drug  Company,  Doerun, 
Colquitt  county,  Ga. ;  capital  $5000,  with 
privilege  of  increasing  to  $10,000,  Petition- 
ers: C.  A.  Edwards,  W.  M.  Smith,  A.  H. 
Fussell  and  A.  C.  Fussell. 

*  *     * 

Coupland  Drug  Company,  Texas;  capital 
$7000.  Incorporators:  W.  C.  White,  Alfred 
Albers,  A.  L.  Kimmens. 
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KNEW  MORE  THAN  THE  CAPTAIN. 

Capt.  Robert  C.  Warr,  about  to  retire  from 
sea  life  after  49  years  of  it,  said  on  the  Cam- 
pania : 

"Yes,  it  is  true  that  sea  captains  are 
sometimes  annoyed  by  passengers  who  thinli 
they  know  more  about  navigation  than  the 
navigator  himself. 

"I  know  a  captain  to  whom  a  passengei 
once  said: 

"  'What  town  is  this  we  are  approaching 
cap?'   " 

"  'Derwent,  sir.' 

"  'No,  cap,  you  are  mistaken.  Look  ai 
this  map  here.  According  to  this  map  it'( 
Fordham-on-Tyne.' 

"The  captain  said  nothing,  and  a  momeni 
later  the  passenger  asked: 

"  'What  channel  is  that,  captain?' 

"  'Egg  Channel,  sir.' 

"  'Why,  man.  you're  wrong  again!  The 
map   gives   it  as   Mellins   channel.' 

"Three  or  four  times  this  sort  of  thing 
went  on.  Then  the  passenger,  pointing  to 
a  gull,  said: 

"  'What  kind  of  a  gull  is  that,  cap?' 

"  'Look  at  your  map  and  find  out,'  the 
captain  gnaffly  answered."  —  Washington 
Star. 


SUFFICIENT  EVIDENCE. 
"You  drank  too  much  punch  at  that  re- 

.eption  yesterday." 
"Who  saw  me  drink  too  much?" 
"It  wasn't  necessary  to  total  up.     When 

:   came   in   you   were  holding   an   animated 

•onversation  with  the  piano  lamp." — Wash- 

ngton  Herald. 


FOREHANDED. 


A  German  shoemaker  left  the  gas  turned 
)n  in  his  shop  one  night,  and  on  arriving 
n  the  morning  struck  a  match  to  light  it. 
There  was  a  terrific  explosion  and  the  shoe- 
naker  was  blown  out  through  the  door  al- 
most to  the  middle  of  the  street. 

A  passerby  rushed  to  his  assistance  and 
after  helping  him  to  rise  inquired  if  he  was 
injured. 

The  little  German  gazed  at  his  place  of 
business,  which  was  now  burning  quite  brisk- 
ly, and  said. 

"No,  I  ain't  hurt.  But  I  got  out  shust  in 
time,  eh." — What  to  Eat. 


CLOTHES  AND  THE  MAN. 

It  is  doubtful  if  "Uncle  Joe"  Cannon  ever 
owned  a  silk  hat.  Nobody  around  Washing- 
ton remembers  seeing  him  wear  one.  Next 
to  his  cigar,  nothing  is  quite  so  familiar  to 
his  friend  as  the  type  of  black  soft  hat  which 
he  has  made  famous.  It  recalls  an  amusing 
incident  that  occurred  in  the  old  Arlington 
hotel  a  few  years  ago. 

Mr.  Cannon  strolled  into  the  place  one 
evening  with  his  secretary,  L.  White  Bus- 
bey.  Now  it  happened  that  Busbey  was  al- 
ways a  good  deal  heavier  on  dress  than  his 
chief.  This  particular  night  he  was  immacu- 
late. 

A  man  in  the  lobby  was  showing  a  visitor 
the   sights. 

"There's  'Uncle  Joe'  Cannon,"  he  said, 
nudging  the   stranger. 

"You  don't  tell  me."  exclaimed  the  visitor, 
looking  at  Busbey.  "Who  is  that  old  slouch 
with  him." — Kansas  City  Star. 


GRANDFATHER'S  CRITICISM. 

The  christening  party  consisted  of  the 
proud  father,  the  baby— a  girl — the  grand- 
father and  the  rest  of  the  folks.  The  grand- 
father stood  nearest  the  priest  during  the 
ceremony. 

"What's  the  child's  name?"  asked  the 
priest  of  the  grandfather  at  the  appropriate 
moment. 

"I  dunno,"  the  grandfather  replied.  And 
he  turned  to  the  father  and  whispered  hoase- 
ly:  "What's  its  name?" 

"Hazel,"  replied  the  father. 

"What?"  asked  the  grandfather. 

"Hazel,"  repeated  the  father. 

The  grandfather  threw  up  his  hands  in 
disgust. 

"What  d'ye  think  av  that?"  he  asked  the 
priest.  "With  the  calendar  av  the  saints 
full  av  gur-rl  names — an'  him  namin'  his 
after  a  nut !" — Saturday  Evening  Post. 
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PHARMACECTICAI.    ASSOCIATIONS. 


Stale 

ALABAMA   

ARKANSAS  .... 

FLORIDA    

LOUISIANA  .... 
MARYLAND  ... 
MISSISSIPPI  .. 
NO.  CAROLINA. 
OKLAHOMA  ... 
SO.  CAROLINA. 
TENNESSEE   ... 

TEXAS    

VIRGINIA    

GEORGIA  

A.  PH.  A 

N.  W.  D.  A.  ... 
N.  A.   R.  D 


Pl.^ce  of  Meeting 


Date 


Talladega  Springs  1913. 

Hope    May,  1913. 

Tampa  1913. 

,1913. 

Ocean    City    Jnne  24-27,' 1913. 

Gulfport    1913. 

Ne-,y  Bern   June  11-13,  1913. 

Lanton    1913. 

G'enn  Springs   1913. 

Memphis    1913. 

Gnlyeston    .".1913. 

Old  Pt.  Comfort  .July  8-11,  1913. 

Columbus   June  10-11,  1913. 

Nashville,  Tenn. Aug.  25-30,  1913. 

Jacksonville,   Fla Nov.,  1913 . 

Cincinnati    Aug.  25-29,  1913. 


President 

.  C.  T.  RuCE,  Montg-omery. .. 

J.  Ward,  Hope 

Mason  Thornton.  Ormond. 
.  W.  E.  Allen,   Monroe 

D.  P.  Schindel.  Hagersto'u. 
T.  H.  Holeomli,  Greenwood. 

J.  G.  M.  Cordon,  Clayton... 
,  C.  A.  Dow,  Ronk  Creek... 

O.   F.   Hart.   Columbia 

,  E.   C.    Finch,    Waverly 

H.  C.  Jackson  Austin 

.  C.  D,  Fox,  Roanoke 

■  J.  W.  Ridout  Macon..*.... 
.  W.  P..  Day.  Milwaukee... 
.Albert  Plant,  New  York... 
,  H.  W.  Merritt,  Plains,  Pa.    . 


Secretary 

W.  E.  Bingham,  Tuscaloosa 
Miss  M.  A.  Fein,  Little  Rock 
J    H.  Houghton.  Palatka. 
Geo.  W.  McDuff,  N.   Orleans 

E.  F.  Kelly,  Roland  Park. 
H.  M.  P..-aser.  University. 
J.   (}.   Beird,    Cliiipe:    Hill. 
A.  W.  Woodmancy,  Ok.  City 

F.  M.  Smith,  Charleston. 
T.  J.  Shannon,  Sharon. 
E.  G.  Eberly,  Dallas. 

E.  L.  Brandis,  Richmond. 
T.  A.  Cheatham,  Macon. 
J.  H.  Beal  Scio,  Ohio. 
J.  E.  Toms,  New  York. 
T.  H.  Potts,  Chicago. 


BOARDS   OFPHAKMACT. 


ALABAMA. — L.  C.  Lewis,  President,  Tuskegee, 
"14;  S.  A.  Williams,  Troy,  '16;  W.  E.  Bingham, 
Tuscaloosa,  '14;  W.  P.  Thomason,  GuntersviUe,  '15; 
E.  P.   Gait,  Secretary  Selma,  '13. 

ARKANSAS.— J.  B.  Bond,  President,  Little 
Rock,  '15;  J.  A.  Gibson,  Little  Rock,  '14;  R.  A. 
Warren.  Clarksville,  '16;  S.  J.  McMahon,  Bates- 
Tille,  '12;  J.  F.  Dowdy,  Secretary,  Little  Rock,  '13. 

FLORIDA.— E.  Berger,  President,  Tampa,  '16; 
Leon  Hale,  Tampa,  '14;  H.  H.  D'Alemberte,  Pen- 
sacola,  '14;  W.  D.  Jones,  Jacksonville,  '13;  D.  W. 
Ramsaur,  Secretary-Treasurer,  Palatka,  '12. 

GEORGIA.— H.  C.  Thuptrine,  President,  Savan- 
nah, '12;  W.  S.  Elkin,  Jr.,  Atlanta,  '16;  S.  E. 
Bayne.  Macon.  '14;  R.  H.  Land,  -Vugusta,  '13;  Her- 
man Shuptriue,  Savannah,  '12;  C.  D.  Jordan,  Sec- 
retary,  Monticello,   '15. 

KENTUCKY.— J,  H.  Martin,  President,  Win- 
chester, '12;  R.  H.  White,  Mt.  Sterling,  '14;  Ad- 
dison Dimmitt,  Louisville,  '15;  C.  Lewis  Diehl, 
Louisville,  '13;  G.  O.  Patterson.  Hawesville,  '16; 
J.  W.  Gayles,  Secretary,  Frankfort  (not  a  mem- 
ber). 

LOUISIANA.— C.  W.  Outhwaite,  President,  New 
Iberia,  '13;  Gustave  Seemann,  New  Orleans,  '13; 
Peter  Rupp,  New  Orleans,  '13;  E.  L.  McClung. 
Natchitoches.  '13;  W.  E.  Allen,  Monroe,  '13;  Paul 
Eckels,  Crowley,  '13;  M.  M.  Bradburn,  New  Or- 
leans, '13;  E.  H.  Walsdorf,  Secretary,  New  Or- 
leans, '13. 

MARYLAND.— H.  L.  Meredith,  President, 
Hagerstown,  '13;  W.  C.  Powell,  Snow  Hill,  '17; 
.T.  F.  Frames.  Baltimore,  '16;  D.  R.  Mil'ard,  Bal- 
timore. '35;  Ephraim  Bacon,  Secretary,  Roland 
Park,  '14. 


MISSISSIPPI.— H.  M.  F  aser.  President,  Univer- 
sity; P.  J.  Fife.  Jackson;  S.  C.  Lindsey,  Europa ; 
T...  O.  Slaughter,  Waynesboro;  W.  W.  Ellis,  Sec- 
ret'ary,  Fayette. 

NORTH  CAROLINA.— E.  V.  Zoeller,  President, 
T,irl  oro,  '12;  J.  P.  Stowe,  Charlotte,  '16;  W.  W. 
Home,  Fayetteville,  '15;  I.  W.  Rose,  Rocky  Mount, 
'13;  F.  W.   Hancock,  Sec,   Oxford,   '14. 

OKLAHOMA.— W.  F.  Dodd,  President,  Caddo, 
'13;  L.  D.  Brunk,  Nowata,  '16;  F.  B.  Lillie, 
Guthrie,  '12;  J.  D.  Humphrey,  Bristow,  '15;  J.  C. 
Burton,    Secretary,    Stroud,   '14. 

TENNESSEE.— F.  W.  Ward  President,  Mem- 
phis, '12;  M.  E.  Hutton.  Nashville,  '13;  W.  A. 
McBath,  Knoxville,  '16;  O.  J.  Nance.  Jackson,  '15; 
J.  B.  Sand.  Nashvil'e,  '14;  Ira  B.  Clark,  Secretary, 
Nashville   (not  a  member). 

TEXAS.— J.  A.  Weeks,  President,  Ballinger,  '13; 
J.  R,  Crittenden.  Teague,  '13;  W.  F.  Robertson, 
Gonzales,  '13;  H  C.  Jackson,  Austin,  '13;  H.  V. 
Schumann,  New  Braunfels.  '13;  R.  H.  Walker. 
Secretary,  Gonzales  (not  a  member). 

SOUTH  CAROLINA.— C.  A.  Milford,  President, 
Abbeville,  '14;  J.  M.  Oliver,  Orangeburg,  '16;  H. 
E.  Heinitsch.  Jr..  Spartanburg,  '12;  D.  P.  Frier- 
son.  (Tharlcston,  '13;  L.  P.  Fouche,  Anderson,  '15; 
D.  T.  Riley,  Florence,  '17;  F.  M.  Smith,  Secretary, 
Charleston  (not  a  member). 

VIRGINIA.- H.  S.  Arrington,  President,  Nor- 
folk, '17;  C.  P.  Kearfott,  Martinsville,  '10;  W.  L. 
Lyle,  Bedford;  J.  E.  Jackson,  Tazewell,  '15; 
T.  .\.  Millir.  Secrctaiy-Treasurer.  Richmond,  '14. 


Druggists  should  stock 
Dr.  A.  C.  Daniels'  Home  Treat- 
meat  for  Horse,  Dog  and  Cat 

Free  C.ibinets,  Signs.  Window 
Displays,  etc.  Best  advertised, 
best  sellers  and  warranted  to  give 
satisfaction. 

fVrilc  for  particulars  to  DR.  A.  C.  DANIELS, 
172  Milk  Street.  Boston,  Mass 


Catoip  Ball  B,' 


For  Sata 
Drri^'giBte  . 


Put.  lleg.  t  .s.  I' .It.  Ofr. 


TheToy  for 
Cats 

The  big  novelty  for 
10c.  Catnip,  the  real 
kind  in  ounce  pack- 
ages, cartons,  bags, 
ton  .Tnd  car-load  lots. 


Dr.  A.   C.  Daniels,    Worlds  Headquarters  for  Catnip. 
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is  reaching  a  trade  that  you  need  to 
get  in  touch  with,  Mister  Manufac- 
turer and  if  you  are  thinking  of 
covering 

THE  SOUTH 

you  will  be  pleased  with  the  re.^ults 
that  we  can  bring  you. 

It  will  cost  you  more  to  send  a 
postal  card  to  these  people  than  it 
will  take  a  page  of  space  with  us. 

Put  an  ad  in  The  Dixie  Druggist 
and  listen.  If  you  don't  hear  any- 
thing you  need  to  change  your 
business.  You  haven't  anything  to 
sell. 


Your  Opportunity 

Is  knocking  at  the  door. 
It  answers  to  the  name  of 

THE  DIXIE  DRUGGIST 

If  you  are  wise  to  your  business,  you  will  take 
advantage  of  your  opportunity  to  reacfi  through 
this  journal  a  prosperous  trade — the  Southern 
Druggist. 

Remember  what  we  said  about  the  South  last 
month — "it  is  more  prosperous  every  time  the 
sun  comes  up." 


This  is  no  ordinary  drink-it-just-to-be-drinking- 
something"  beverage.  Coca-Cola  has  distinctive, 
individual  qualities  that  you  will  recognize.  Just  to 
look  at  a  glass  of  it  tells  the  story — bright,  spark- 
ling, clear. 

Delightfully  refreshing- — completely  thirst- 
quenching — absolutely  wholesome.  It's  worth 
repeating. 

Delicious — Refreshing 

Thirst-Quenching 


1 


Whenever 

you    see    an 

Arrow    think 

of    Coca-Cola 


THE  COCA-COLA  COMPANY,  Atlanta,  g^. 


THE 

DIXIE  DRUGGIST 

A  Monthly  Publication  Issued  to  the 
Retail  Drug  Trade  of  the  South 


JUNE,  1913 


SU  ALLY  when  a  man 
falls  short  of  success, 
the  trouble  lies  in  some 
specific  direction ;  it 
may  be  bad  judgment 
in  buying;  it  may  be 
poor  selling  methods; 
it  may  be  improper  handling  of  people. 
Whatever  the  fault,  I  believe  men  could 
educate  themselves  out  of  it,  if  they  really 
resolved  to  do  so  and  went  about  it 
intelligently— C.  D.  PEACOCK. 


THE  DIXIE  DRUGGIST 

BLACKWELDER-RIDDLE  BUILDING  HICKORY,  N.  C. 
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A  BUSINESS  IKVESTMENT 

That's  what  it  means  to  the  Retail 
Druggist  who  is  a  regular  reader  of 

THE 
DIXIE  DRUGGIST 

The  small  amount  of  two  cents  a  week 
invested  in  this  Southern  Drug  Journal  will 
pay  you  large  dividends. 

Send  in  your  subscription  right  now 
while  you  are  thinking  about  it. 

Every  time  you  get  a  number  in 
which  you  find  a  business-builder  or  a 
labor-saver  just  tuck  away  a  dime  and  at 
the  end  of  the  year  you  will  find  that  your 
savings  have  amounted  to  enough  to  sub- 
scribe for  another  year  and  pay  yourself 
looi  dividends. 


The  Dixie  Druggist 

A  Monthly  Magazine  for  Southern  Druggists. 
"Covers  the  South  like  the  Sunshine" 

Blackwelder-Riddle  Building  Hickory,  N.  C. 


Vol.  1 


June,  1913 


No.  3 


Advertising  for  the  Retail  Druggist^ 

By  Mr.  E.  S.  Mason,  Smithville,  Tenn. 


My  experience  of  twelve  years  in  the  retail 
drug  business,  four  years  as  apprentice  and 
eight  years  as  proprietor,  has  convinced 
me  of  the  fact  that  advertising  pays  the 
retail  druggist.  All  successful  businesses 
of  today,  in  any  line,  have  bsen  made  such, 
by  advertising  of  some  kind. 

The  retail  druggist  who  would  procure 
new  customers  and  increase  his  sales  with 
his  old  customers,  must  do  so  by  advertising. 
Various  kinds  of  advertising  can  be  done 
but  the  kind  to  be  desired  is  the  kind  that 
brings  the  best  results  for  the  amount  ex- 
pended. But  then,  the  question  to  be  decided 
by  the  retail  druggist  is,'  What  kind  is  the 
most  profitable? 

For  the  druggists  in  the  smaller  towns  I 
believe  there  is  no  better  medium  for  adver- 
tising than  the  local  papers ;  while  the  paper 
often  contains  but  littls  news,  yet  its  arrival 
is  anxiously  awaited  and  it  is  read  by  every 
member  oi  the  family.  In  this  way  the  drug- 
gist gets  his  name  before  more  people  for 
less  money  than  in  any  other  way.  I  also 
believe  that  the  city  druggist  could  use  his 
local  paper  to  much  profit. 

But  different  kinds  of  newspaper  adver- 
tising can  be  done.  Large  display  advertise- 
msnts  do  not  pay,  except  for  some  special 
occasion;  locals  interspersed  with  the  read- 
ing matter  are  the  best,  though  they  cost 
a  little  more.  They  should  be  set  up  in  the 
same  type  as  the  reading  matter,  and  it  is 
well  to  have  it  worded  so  that  the  reader 
will  have  it  almost  read  before  discovering 
that  it  is  an  advertisement.  Circulars  are 
also  excellent  for  advertising.  I  get  up  one 
something  similar  to  the  following:  First 
I   call   attention  to  the   fact   that  my   stock 


of  drugs  is  complete,  and  that  I  am  in  a 
position  to  fill  any  prescription  just  as  writ- 
ten, with  pure  drugs.  I  next  call  attention 
to  the  various  side  lines  handled,  as  sta- 
tionery, school  supplies,  wall  paper,  paints, 
etc.  I  call  special  attention  to  picture  frames, 
a  line  which  I  handle  with  much  profit.  I 
advertise  to  sell  a  large  16x20  frame,  com- 
plete with  glass,  for  one  dollar;  agents  sell 
the  same  frame  for  one  dollar  and  a  half  to 
two  dollars;  the  frame  can  be  put  in  the 
house  for  fifty-five  or  sixty  cents,  and  so 
pays  a  good  profit,  besides  being  a  good 
drawing  card.  These  circulars  should  be 
kept  on  the  counter  and  one  wrapped  in  ev- 
ery package  leaving  the  store,  in  this  way 
they  are  carried  right  into  the  home  and 
are  sure  of  being  read.  It  is  well  to  mail 
some  of  them  out,  yet  this  is  most  expen- 
sive. 

While  the  druggist  should  at  all  times  give 
drugs  his  special  attention,  yet  there  are 
many  side  lines  to  his  business  that  can  be 
handled  with  much  profit  if  properly  adver- 
tised, and  can  be  handled  without  interfer- 
ing with  his  drug  sales.  One  of  the  best 
advertisements  for  a  druggist  to  have  is 
for  him  to  establish  a  reputation  of  "having 
anything  that  is  called  for."  While  it  is 
hardly  possible  always  to  be  thus  prepared, 
yet  if  we  will  give  this  point  our  attention, 
we  will  come  so  near  filling  every  order  that 
it  vnll  be  quite  a  recommendation  for  us. 
Study  ou:  local  conditions,  find  out  what 
kind  of  advertising  pays  you  best,  then  ad- 
vertise and  keep  advertising  as  long  as  you 
are  in  business. 

{*Read  before  the  Tennessee  Pharmaceuti- 
cal Association.) 
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Commercial  Monoply  a  Hinderance  to  the 
Progress  of  Pharmacy"^ 

By  Mr.  H.  D.  KNISELEY,  Checotah,  Okla. 


If  you  take  a  glance  at  either  side  of  the 
modern  drag  store  and  follow  its  walls  to  al- 
most the  rear  of  the  building  you  will  in 
most  cases  fail  to.  find  the  prescription  de- 
partment. 

When  you  enter  the  modern  pharmacy  you 
are  met  with  almost  any  employee  in  the 
usual  courteous  manner,  but  really  they  had 
rather  sell  you  almost  any  article  in  the 
house  rather  than  have  you  hand  them  a 
prescription  with  the  request  that  it  be  got- 
ten ready  as  soon  as  possible. 

In  the  strife  and  competition  for  the  dol- 
lar and  the  necessity  for  making  every  dol- 
lar possible  with  which  to  meet  the  high 
cost  and  expense  of  running  a  business,  a 
the  pharmacist  is  compelled  to  carry  almost 
every  kind  of  merchandise  that  can  be  as- 
sociated with  the  drug  business  and  the  nec- 
essary amount  of  time  devoted  to  each  to 
make  them  a  success  leaves  very  little  time 
to  look  after  the  manufacture  of  every-day 
tinctures  and  syrups,  medicated  wines,  much 
less  the  lines  that  require  much  time  and 
attention. 

When  I  speak  of  the  lack  of  and  hinder- 
ance to  the  progress  of  pharmacy,  I  mean 
to    view    the    proposition    from    the    educa- 


tional point  of  view,  and  to  further  em- 
phasize my  point  I  desire  to  say  that  a  young 
man  can  scarcely  enter  the  pharmacy  of 
today  and  ever  qualify  himself  to  pass  or 
make  successful  examination  before  any 
state  board  of  pharmacy,  and  the  only  rea- 
son I  can  give  is  that  the  long  hours  and 
the  close  attention  that  must  be  g'ven  to 
business  do  not  afford  the  apprentice  suf- 
ficient time  to  study  and  make  research  and 
record  results.  In  fact,  the  mind  cannot  be 
concentrated  upon  one  subject  long  enough 
to  fix  a  new  idea  or  indelibly  fix  an  old  one. 
We  should  not  be  satisfied  with  the  accom- 
plishments of  those  who  have  gone  before 
us,  but  our  aim  should  be  to  discover  some- 
thing new. 

I  am  sure  that  the  average  young  man 
of  today  can  only  become  proficient  in  phar- 
maceutical lines  or  circles  unless  he  is  a 
graduate  from  one  of  the  high  schools  of 
our  country  and  from  a  recognized  college 
of  pharmacy,  and  I  am  truly  glad  that  the 
standard  of  proficiency  is  being  gradually 
raised  until  it  will  only  be  a  few  years  at 
most  until  pharmacy  will  be  on  a  parity  with 
other  professions. 

(*Read  before  the  Oklahoma  Pharmacetitical 
Association)  ■ 


A  NEW  INSTITUTION  FOR  SAN  ANTONIO 


A  new  wholesale  drug  house  for  San  An- 
tonio is  the  South  Texas  Drug  Company, 
recently  chartered  by  the  State  of  Texas. 
The  new  drug  house  will  add  much  to  the 
City  of  San  Antonio  as  a  drug  market,  as  it 
already  is  the  home  of  a  wholesale  house, 
with  a  capital  of  $1,000,000. 

The  new  company  has  a  capital  of  $25,000, 
and  the  organizers  are  mainly  all  from  New 
Brunsfels,  Texas.  They  are  rated  as  men 
of  good  business  qualifications.     Mr.   H.   G. 


Henne  is  president;  H.  V.  Schumann,  vice- 
president  and  general  manager;  S.  H.  Fries, 
Adolph  Holz,  Edward  Schleyer,  Walter 
Clemens  and  Alfred  Lenzen,  stockholders. 

A  large  three-story  building  on  Military 
Plaza  has  been  rented  and  will  be  occupied 
by  the  new  Company.  The  original  idea  of 
the  new  Company,  it  is  said,  was  to  organ- 
ize with  a  capital  of  $400,000  and  a  surplus 
of  $100,000,  but  a  more  conservative  plan 
was  adopted,  and  the  policy  will  be  to  add 
to  the  capital  as  may  be  required. 
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A  Paper  on  Refills'" 

By  Mr.  W.  E.  Bingham,  Tuscaloosa,  Ala. 


At  first  thought  you  will  probably  think 
this  a  queer  subject  for  a  paper,  but  on  a 
little  investigation  you  will  find  it  of  great 
importance  in  a  drug  store  which  can  boast 
of  a  good  prescription  business.  The  im- 
portance of  it  will  be  of  especial  interest 
when  several  prescription  clerks  are  em- 
ployed, and  also  to  the  man  who  has  recently 
begun  his  career  behind  the  prescription 
desk. 

To  present  the  subject  properly,  I  make 
the  statement  thai,  there  is  need  of  some  re- 
liable system  to  guard  against  mistakes  (?) 
in  re-filling  prescriptions.  I  venture  the 
assei'tion  that  there  is  not  a  druggist  in 
Alabama,  but  who  has  had  more  or  less 
trouble  when  it  comes  to  refilling  prescrip- 
tions. 

Unless  a  prescription  has  written  or  print- 
ed on  it  "non  repetantur,"  or  has  some  habit- 
forming  drug  in  it,  it  goes  without  saying 
that  it  is  usually  refilled  as  often  as  the 
customer  desires  to  have  it  done. 

We  druggists  all  agree  that  prescriptions 
are  not  always  complete  when  they  leave 
the  hands  of  the  busy  practitioner,  and  often 
the  doctor  has  to  be  called  up  to  interpret 
what  sometimes  proves  to  be  a  Chinese  puz- 
zle to  the  druggist,  or  correct  an  uninten- 
tional error,  or,  as  a  last  resort,  use  his  best 
judgment  as  to  .how  to  fill  it,  if  it  does  not 
change  the  character  of  the  compound. 

When  a  prescription  is  filled  for  the  first 
time  a  careful  notation  should  be  made  there- 
on as  to  the  method  of  compounding,  and 
any  variation  from  the  prescription  as  wiit- 
ten  should  also  be  noted,  so  that  if  the  pre- 
scription falls  for  a  refill  into  the  hands  of 
another  clerk,  or  even  the  original  clerk, 
should  he  forget  the  modus  operandi  first 
used,  there  would  be  no  difference  in  results. 
It  is  generally  the  opinion  of  the  customer 
that  when  the  prescription  is  first  filled  it 
is  filled  right,  no  matter  if  it  is  filled  wrong, 
and  it  is  hard  to  convince  the  public  that  a 
refilled  prescription  is  right  if  it  is  not  true 
in  every  respect  to  the  original,  both  as  to 
color  and  taste,  as  well  as  general  appear- 
ance. 


{,*Prouedings  o/ Alabama  rkarmaceutkal  Association) 


In  this  day  of  multitudinous  pharmaceuti- 
cal manufacturing  houses,  when  so  many  of 
our  physicians  seem  wedded  to  prescribing 
ready  made  medicines,  elixirs,  pills,  tablets, 
etc.,  etc.,  the  druggist  is  very  apt  to  get  a 
difi:erent  color  or  taste  on  rerills  unless  he 
notes  on  the  prescription  whose  make  he 
first  used.  There  may  be  several  elixirs  of 
some  composition  varying  in  color  and  per- 
haps in  taste,  and  a  slight  difference  in  a 
refill  will  often  cause  a  long  explanation 
which  very  often  fails  to  be  satisfactory  and 
may  result  in  the  loss  of  a  good  customer. 

lake  prescriptions  put  up  in  capsules.  Un- 
less you  note  .on  the  original  prescription  the 
size  capsule  used,  the  refill,  even  by  your- 
self, of  the  same  medicine  in  a  smaller  or 
larger  capsule  than  was  used  in  the  original 
will  generally  leave  a  suspicion  of  doubt  In 
the  mind  of  the  customer  regardless  of  your 
explanation.  How  easy  it  would  be  to  avoid 
any  such  trouble  or  doubt  for  the  refill  clerk 
if  when  first  filling  the  prescription,  a  no- 
tation be  made  thereon  as  to  size  of  capsule 
used,  whether  the  medicine  was  dry  or  in 
mass  before  capsuling,  and  by  so  doing  avoid 
even  a  suspicion  of  error  on  the  part  of  your 
customer. 

Another  prolific  source  of  trouble  on  refills 
is  on  prescriptions  calling  for  pills,  tablets, 
tablet  triturates,  etc.  As  we  all  know,  they 
vary  in  size,  shape  and  color,  even  to  the 
rival  of  the  many-colored  chamelion  lizard, 
yet  mostly  of  the  same  composition  and  dos- 
age; here  again  we  are  up  against  the 
BEST  THAT  IS  from  a  multitude  of  manu- 
facturing houses  and  our  shelves  are  filled 
with  pills  and  tablets,  black  and  brown,  gela- 
tine and  chocolate  coated,  as  well  as  the  now 
nearly  obsolete  sugar  coated;  pink  and 
white,  round  and  oval  and  square,  all  bid- 
ding, so  to  speak,  for  the  prescription  of  the 
physician.  And  unless  you  are  careful  to 
note  the  exact  style,  if  you  please,  used  in 
compounding — no,  not  compounding,  for  that 
is  nearly  a  lost  axt  in  a  retail  store — but  in 
counting  out  the  pills,  tablets,  etc.,  into  the 
box  on  your  prescription,  the  refill  man  is  up 
against  a  serious  proposition  and  often  an 
unsatisfactory  explanation. 
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Another  source  of  trouble  on  a  refill  is  in 
the  compounding  of  extemporaneous  pre- 
scriptions for  pills,  for  unless  the  filler  of 
the  original  prescription  notes  what  excipi- 
ent,  if  any,  that  he  used,  the  refill  man  may 
have  used  a  different  excipient  and  a  dif- 
ferent amount,  and  the  two  pill  masses  may 
vary  in  size  and  color  and  it  would  be  a  trick 
if  any  two  druggists  would  compound  them 
just  alike;  and  while  the  making  of  pills  is 
almost  a  back  number  in  the  average  drug 
store,  yet  occasionally  we  find  a  thoughtful 
physician  who  realizes  that  he  can  get  bet- 
ter results  to  have  his  prescriptions  carefully 
compounded  out  of  dependable  drugs  by  a 
reliable  druggist  rather  than  expect  results 
from  the  general  run  of  ready-made  pills 
that  flood  up  the  market. 

Another  source  of  trouble .  on  refills  is 
numbering  the  prescriptions.  This  trouble 
is  more  frequently  caused  at  the  home  of  the 
customer,  who,  in  the  case  of  liquid  prescrip- 
tions nearly  always  succeeds  in  defacing  the 
number,  so  that  it  is  illegible.  I  have  used 
on  my  labels  such  a  notation  as  "Always 
pour  the  medicine  from  the  side  of  bottle  op- 
posite label,"  but  this  I  find  does  but  little 
good.  In  using  ungummed  labels,  it  woiks 
well  to  write  the  number  on  the  inside  of  the 
label,  and  generally  in  case  the  other  num- 
ber is  defaced,  this  can  be  seen  through  the 
bottle  and  thus  save  sometimes  a  long  and 
often  useless  search.  These  are  some  of  the 
annoyances  which  the  average  druggist 
meets  up  with  in  his  business,  and  the  man 
who  fills  the  prescription  owes  it  to  the  other 
fellow  to  note  what  he  has  done  and  how  he 
did  it,  so  that  our  customers  may  meet  up 
with  nothing  that  calls  for  an  explanation, 
or  that  may  shake  his  confidence  in  our  abil- 
ity. 


VEGETABLE  RED;  A  NEW  COLOR. 

While  recently  making  some  experiments 
with  different  harmless  coloring  agents  for 
use  in  toilet  preparations,  such  as  tooth- 
washes,  antiseptic  solutions,  etc.,  I  made  use 
of  one  which  has  an  extended  and  increasing 
employment  in  food  products  and  confection- 
ery, but  which  is  practically  unknown  in 
pharmacy,  so  far  as  I  have  been  able  to 
learn,  and  as  it  would  seem  to  merit  con- 


sideration for  such  purposes,  I  wish  to  bring 
It  before  the  members  of  this  section. 

ihe  name  of  this  color  is  sulphonated  or- 
chu  or  arena  (sometimes  called  orcin),  but 
in  the  trades  wnere  it  is  usually  empioyea 
It  is  sold  under  the  vague  and  somewnat 
misleading  name  ol  "Vegetable  Red." 

Arcnii  is  a  particular  lorm  of  the  color- 
ing matter  aerived  by  the  ammomacal  fer- 
mencaiion  ol  certain  species  of  lichens  of  tne 
genera  KoceUa  and  L,ecanora,  and  probaDly 
several  otneis.  ir'repared  in  paste  lorm  from 
tne  loregomg  sources  tne  color  is  known  as 
avc/nt.  vvnen  lu  occuis  m  a  somewnat  arieu 
condition  it  is  known  as  persis.  in  the  dry 
powdered  form  it  is  Jinown  as  cuabear,  and 
tnis  IS  tne  lorm  wnich  is  most  largeiy  Known 
ana  used  in  pharmacy,  it  is  an  inteiesting 
fact,  unknown  to  most  pharmacists,  that  lit- 
mus is  produced  from  the  same  source  by 
adding  potassium  or  sodium  carbonate  dur- 
ing the  lermentation. 

ine  paste  archil,  when  in  the  unmodified 
form,  has  about  tne  same  coloring  properties 
as  budbear,  but  it  has  been  found  that  by 
sulphonating  it  a  modification  is  produced 
which  IS  very  much  more  etfective  and  satis- 
factory as  a  coloring  agent.  Ihis  sulphona- 
tion,  however,  removes  it  from  the  class  of 
purely  vegetable  compounds  and  according 
to  some  authorities,  the  presence  of  the  sul- 
phonated color  must  be  declared  the  same  as 
a  coal-tar  color. 

It  produces  about  the  same  shades  and  is 
subject  to  about  the  same  changes  in  acid 
and  alkaline  media,  as  cudbear,  with  the  note- 
worthy difference  that  it  appears  to  be  much 
more  permanent.  For  instance,  an  alkaline 
antiseptic  solution,  colored  with  cudbear, 
when  mixed  with  solution  of  hydrogen  diox- 
ide solution,  becomes  decolorized  in  a  very 
short  time,  while  if  sulphonated  orcin  is  used 
to  produce  the  color,  the  latter  is  scarcely 
affected  by  solution  of  hydrogen  dioxide, 
even  after  twenty-four  hours'  standing. 

For  private  formulas  and  unofficial  prep- 
parations,  therefore,  it  may  prove  to  be  of 
value.  The  cost  of  the  article  is  the  only 
disadvantage,  as  it  costs  from  $4  to  $5  per 
pound,  while  having  little  or  no  higher  color- 
ing power  than  cudbear;  its  advantage  over 
that  color  being  its  greater  permanence. — 
Prof.  H.  La  Wall,  in  Journal  A.  Ph.  A. 
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c. 


The  McPalls  Pharmacy,  Anderson,  S.  ^., 
has  been  given  the  right  to  change  its  name 
to  Evans  Pharmacy. 


Ground  has  been  broken  for  the  nevj  build- 
ing of  the  Richlands  Pharmacy,  Richland, 
Va. 


Finleyson  Brothers,  Bainbridge,  Ga.,  have 

purchased  the  store  known  as  the  Mitchell 
Pharmacy,  Broad  Street,  Bainbridge. 
*     *     * 

A  recent  fire  in  Pulaski,  Tenn.,  destroyed 
;he  store  of  Lloyd  Drug  Company,  loss  es- 
timated at  $6000;  insured. 


Freel's  Drug  Store,  Oakdale,  Tenn.,  was 
destroyed  by  fire  which  visited  that  town  a 
short  time  ago,  destroying  property  woj'th 
$25,000.  The  approximata  loss  of  the  Free) 
Store  was  $5000. 

*     *     * 

The  new  building  of  Hanklns  &  Riley, 
Junction,  Texas,  has  been  completed.  The 
lower  story  will  be  used  for  a  drug  stors  and 
the  upper  floors  as  a  public  hall. 


Gordon's  Drug  Store,  Woodsdale,  West 
Va.,  "out  the  pike,"  from  Wheeling,  now  'jc- 
cupies  a  new  building,  which  has  been  equip- 
ped with  new  fixtures  and  presents  a  hand- 
some appearance. 

The  Oregon  Pharmacy,  Greenwood,  S.  C., 
will  soon  occupy  attractive  quarters  in  the 


new  office  building. 


A  fire  at  China  Grove,  N.  C,  a  short  time 
ago,  destroyed  the  store  of  Dewit  C.  Swear- 
engen,  the  loss  being  estimated  at  about 
$5000.     Origin  was  unknown. 


W.  H.  Barnhardt,  who  recently  opened  a 
drug  store  at  Rockwell,  N.  C,  is  reported  as 
"doing  a  large  business." 


The  Hoge-Davis  Company,  Martin's  Per- 
ry, W.  Va.,  has  recently  installed  new  fix- 
tures. 


A  voluntai-y  petition  in  bankruptcy  has 
been  filed  by  R.  T.  Adair,  doing  business  as 
the  Central  Pharmacy,  Monroe  street,  Mont- 
gomery, Ala. 

*     *     * 

An  involuntary  petition  in  brankruptcy 
has  been  filed  against  the  Bell  Drug  Com- 
pany, Dawson,  Ga. 

An  involuntary  petition  in  bankruptcy 
against  P.  H.  Todd,  operating  as  the  Todd 
Drug  Company,  106  N.  Forsyth  Street,  At- 
lanta, Ga.,  has  been  filed. 

*     *     * 

The  Mission  Drug  Store,  Yoakum,  Texas, 
has.  filed  a  petition  in  voluntary  bankruptcy 
in  the  Federal  Court  at  Victoria,  Tex.  M. 
C.  Driscoll  has  been  appointed  temporary  re- 


Dr.  J.  W.  Ring,  Elkin,  N.  C,  has  recent- 
ly moved  into  his  new  store,  which  is  equip- 
ped with  handsome  fixtures  of  local  manu- 
facture. 

*     *     * 

Dr.  J.  M.  Oglesby,  Bartow,  Pla.,  is  erect- 
ing a  new  brick  building  for  the  Oglesby 
Drug  Co.,  of  that  city. 

Dr.  C  H.  Pates,  Scranton,  S.  C,  has  com- 
menced building  a  new  structure  on  the  site 
of  his  old  store,  which  was  burned  recently. 

«     *     * 

The  Tampa  Drug  Co.,  Tampa,  Fla.,  is 
erecting  a  new  building,  to  cost  $48,000. 
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The  Success  of  the  Small  Store 


Owner  Must  Be  Progressive  and  Ambitious 


Mr.  E.  W.  Harrington,  the  traveling  rep- 
resentative of  the  Ohio  Pharmaceutical  As- 
sociation, contributed  an  article  a  short  time 
ago  to  one  of  ths  jounals  of  the  trade,  in 
which  he  gave  some  interesting  points  on  the 
retail  drug  business.  Mr.  Harrington  has 
spent  much  time  in  travehng  around  th? 
countiy  and  has  an  intimate  knowledge  of 
condit'ors  in  the  drug  trade. 

Druggists,  as  a  rule,  have  the  reputation 
of  being  very  poorly  informed  on  matters 
outside  ths  drug  store,  and  some  of  them 
have  been  known  to  be  singled  out  as  very 
narrow-minded  in  their  views.  Why  this 
should  be  the  case  of  the  druggist,  any  more 
than  any  other  business  man,  is  explained 
by  various  writers  in  various  ways.  There 
is  no  reason  why  a  druggist  should  not  be 
posted  in  his  business  and  in  other  lines  as 
well. 

Mr.  Harrington  says  that  the  druggist  not 
only  should  be  posted,  but  that  he  7nust  or 
he  cannot  b?  up-to-date.  We  quote  further 
from  h's  article,  as  follows: 

"According  to  our  commercial  agencies, 
the  average  life  of  the  drug  store  is  about 
twenty  years,  then  bankruptcy  overtakes 
it.  The  reason  is  that  the  expense  of  this 
store  has  exceeded  its  receipts.  Now,  as 
the  new  year  is  beginning,  every  druggist  is 
starting  a  new  set  of  books  and  probably 
each  of  them  has  thought  to  himself  that  he 
would  have  more  system  to  his  business  in 
the  year  1913  than  in  the  year  just  past. 

"Every  city  in  the  United  States  has 
grown  to  be  a  metropolis  by  the  a'd  of  its 
country  relatives.  The  carpet-bagger 
druggist,  as  he  is  called,  is  the  man  with 
success  written  on  his  goal.  Sometimes 
the  druggist  in  the  small  town  is  inclined 
to  apologize  for  the  size  of  his  business. 
He  hangs  back  in  the  case  of  local  busi- 
ness competition.  He  thinks  that  his 
opinion  does  not  amount  to  much  and  is 
not  resT)ected  because  he  is  only  a  small 
fish.  No  pharmacist  or  other  merchant, 
no  matter  how  small,  need  feel  that  he 
is    a    nonentity.      Every    merchant    of    the 


business  world  counts  as  one.  The  small 
druggist  is  closer  to  his  trade  and  gets  word 
of  the  present  conditions  and  coming  events 
in  the  channel  that  the  man  higher  up  can- 
not conceive,  and  then  if  there  were  no 
acorns  there  would  never  be  any  mighty 
oaks.  Every  drug  store  in  the  rural  district 
caters  more  or  less  to  the  farmer's  trade.  He 
finds  by  doing  so  that  the  Chicago  or  Buffalo 
mail-order  house  is  his  strong  competitor. 
There  is  only  one  argument  in  such  competi- 
tion and  that  is,  price.  It  never  occurs  to 
the  mail-order  house  to  solicit  business  on 
the  goods'  merit  and  quality.  Their  main 
argument  is  'buy  from  us  because  we  sell 
cheaper  than  your  dealer.' 

"Does .  the'r  customer  stop  to  figure  the 
first  postage,  the  money  order  expense, 
that  drive  to  the  express  office  after  the 
package  and  paying  the  express  charges? 
If  you  have  mail-order  competition,  show 
your  customers  that  your  goods  are  bet- 
ter and  worth  the  price  you  ask  and  that 
you  stand  behind  them.  Offset  the 
mail-order  argument  with  that  of  quality. 
The  average  druggist's  calibie  is  about 
as  much  as  he  thinks  it  is.  I  am  a  firm 
believer  in  the  ability  of  the  average  drug- 
gist and  that  is  to  grow  as  much  as  he  makes 
up  his  mind  to.  If  he  has  ambition,  there 
is  no  limit  to  his  success.  The  man  who 
places  a  lim.t  upon  what  he  can  do,  or  thinks 
he  can  do,  places  the  limit  on  what  he  will 
do.  If  you  place  ambition  and  ability  high 
enough,  your  business  and  luck  will  develop 
more  than  the  average  success.  Don't  worry 
over  imaginary  lack  of  ability  nor  your 
clerk's  lack  of  ability.  Your  clerk  is  worth  to 
you  just  what  you  can  afford  to  pay  him. 
The  man  behind  the  gun  cuts  quite  an 
appreciable  figure  when  it  comes  down  to 
real  facts.  It  is  very  true  that  the  drug- 
gist today,  either  city  or  lural,  must  keep 
posted  on  matters  concerning  his  busi- 
ness; also  on  other  lines  of  business  or 
he  cannot  be  up-to-date.  Still  a  druggist 
cannot  know  everything,  although  I  have 
seen  some  whom  I  thought  seemed  to 
think  that  they  did." 
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Some  Drug  Store  Records* 

By  Mr.  E.  L.  Hayes,  Pawhuska,  Okla. 


I  was  largely  led  to  the  adoption  of  rec- 
ord keeping  from  the  fact  that  I  do  not  pos- 
sess the  faculty  of  remembering  figures  from 
day  to  day  and  from  month  to  month,  and 
found  that  if  I  wanted  exact  knowledge  on 
any  subject  that  it  would  be  necessary  to 
maka  and  keep  an  exact  record,  thus  eLmi- 
nating  all  guess  work  and  chance. 

In  the  first  place  I  noticed  that  when  I 
was  visited  by  a  cigar  salesman  it  always 
seemed  to  be  a  game  between  him  and  me 
as  to  how  many  cigars  of  the  various  brands 
I  needed  and  should  buy.  His  ideas  were 
always  larger  than  mine;  if  I  stuck  to  my 
ideas  as  to  quantity  I  might  possibly  under- 
buy; if  I  adopted  his  figures  I  was  pretty 
sure  to  over-buy.  I  carry  from  twenty-five 
to  thirty  brands  of  cigars,  which  I  buy  reg- 
ularly from  several  houses.  The  same  ex- 
parience  was  repeated  every  time  a  difl'erent 
salesman  called  on  me. 

As  cigars  tie  up  money  fasten  and  as  the 
net  profit  is  smaller  than  most  people  think, 
I  decided  to  keep  an  exact  recoid  of  each 
cigar  carried  in  stock,  showing  th;  number 
bought,  sold  and  on  hand  each  month.  I 
thei-efore  started  and  have  kept  such  a  rec- 
ord for  over  three  years.  I  opsi'ied  the  rec- 
ord on  January  1,  1909,  taking  a  complete 
inventory  of  all  cigars  on  hand  at  that  time; 
as  cigars  were  received  during  the  month  I 
made  a  memorandum,  and  on  the  last  day  of 
the  month  again  tcok  an  inver.toiy.  With 
th's  data  I  made  up  my  record  for  the  month 
as  follows:  The  head  of  the  sheet  read, 
"Cigar  Record  for  January,  1909"  In  the 
first  column  I  listed  the  names  of  all  the 
cigars  carried  in  stock,  beginning  with  the 
higher  priced  ones,  and  also  grouping  the 
brands  usually  bought  from  the  same  deal- 
ers. In  the  second  column  was  entered  the 
number  of  each  cigar  received  during  the 
month.  In  the  th'rd  column  appeared  the 
number  of  each  cigar  on  hand ;  and  the 
fourth  column  showed  the  number  of  each 
kind  sold. 


(*  Read  be/ore  the  TfnH,  Pllfirfi'aceutical  Association.) 


In  making  up  the  record  for  each  month  I 
took  my  sheet  for  the  previous  month,  show- 
ing number  on  hand,  added  cigars  received, 
deducted  the  number  on  hand  and  balance 
showed  the  number  sold  during  month.  This 
may  sound  like  a  lot  of  work,  but  I  have 
found  that  there  is  always  more  or  less  work 
connected  with  most  drug  stores.  In  reality 
it  takes  just  about  one  hour  once  a  month  to 
make  up  this  record.  After  perfecting  my 
system  and  getting  familiar  with  it  I  found 
that  I  could  do  it  in  much  less  tima  than  at 
first.  lam  very  particular  to  havte  the  whole 
thing  balance,  as  it  would  be  worthless  un- 
less correct.  I  use  a  sheet  of  note  size  pa- 
per for  each  month  and  do  the  work  on  the 
typewriter  so  as  to  make  the  record  neat 
and  uniform,  listing  each  cigar  in  the  same 
order  each  month.  I  now  have  a  complete 
monthly  record  of  every  cigar  handled  since 
January  1,  1909. 

The  question  naturally  arises  as  to 
whether  the  benefits  are  sufficient  to  compen- 
sate for  the  work  and  trouble.  After  using 
this  system  regularly  for  this  length  of  time 
I  am  certain  that  in  my  case  the  benefits  rep- 
resent a  big  profit  on  the  tima  devoted  to  the 
work.  I  now  KNOW — and  I  spell  it  with 
capital  letters — exactly  how  many  of  each 
cigar  I  have  sold  each  month  for  over  three 
years;  how  many  of  each  I  have  bought  and 
how  many  of  each  were  on  hand  at  tha  end 
of  each  month. 

I  am  in  a  position  to  know  more  about  jny 
needs  in  the  cigar  line  than  any  salesman 
can  tell  me;  consequently  I  can  in  the  main 
avoid  two  very  serious  errors,  namely:  un- 
dar-buying  and  over-buying.  These  records 
show  me  whether  I  should  buy  in  large  or 
small  quantities  and  approximately  the  num- 
ber of  any  particular  cigar.  I  also  know 
when  any  cigar  is  getting  to  be  a  slow  seller, 
and  proceed  to  close  it  out.  Most  important 
of  all,  I  find  that  I  can  largely  avoid  getting 
out  of  various  brands,  thus  increasing  my 
salas,  while  at  the  same  time  I  do  not  carry 
as  large  a  total  stock  as  when  working  with- 
out any  system. 
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I  do  not  claim  that  this  record  system  is 
infallible  or  a  "cure-all,"  because  anyone 
handling  cigars  knows  that  brands  and  sales 
fluctuate,  but  in  the  main  it  is  a  pretty  safe 
guide,  and  I  repeat  that  I  would  not  now  dis- 
continue its  use  unless  I  had  a  better  method 
to  adopt  in  its  stead. 

After  using  the  system  at  the  cigar  case  a 
short  time  I  became  impressed  with  its  ad- 
vantages and  put  the  same  system  in  use 
on  tablets  and  envelopes,  which  have  always 
been  an  important  item  in  our  business.  I 
use  practically  the  same  method  here  as  on 
cigars,  and  find  it  just  as  useful. 

The  foregoing  examples  are  not  the  only 
records  which  I  keep,  but  they  are  the  only 
ones  that  I  keep  in  just  this  way.  I  make 
it  a  point  to  take  an  inventory  of  the  entire 
stock  on  the  first  of  January  each  year, 
which  to  my  mind,  is  one  of  the  most  im- 
portant of  all  things  connected  with  the 
management  of  any  business,  regardless  of 
its  size  or  character.  I  have  also  a  complete 
record  for  the  past  six  years  showing  cash 
received  every  day  and  amounts  paid  out  for 
merchandise  and  for  expenses  each  month. 
Sometimes  I  think  I  carry  the  matter  of 
records  too  far,  but  I  feel  they  are  quite  a 
help  to  me  in  many  ways  and  that  person- 
ally I  could  not  get  along  without  them. 

In  conclusion,  I  will  say  that  while  I  do 
not  expect  every  druggist  to  adopt  my  record 
system,  I  feel  certain  that  some  could  with 
profit  adopt  some  modifications  of  it  in  cer- 
tain departments  of  their  business,  and  I 
am  satisfied  that  after  a  few  months'  trial 
they  wou'd  continue  its  use. 


Quality 
is  a  word  much  used  and  is  modified  in  many 
ways.  To  us  it  has  but  one  meaning — the 
best — That  is  what  we  have  consistently 
striven  for  in  sixteen  long  years  of  active 
connection  with  the  drug  business.  Qual- 
ity in  materials,  quality  in  workmanship  and 
quality  in  product. 

We  fill  prescriptions  RIGHT. 

You  owe  it  to  yourself  to  have  our  quality 
in  your  medicines. — Gehring's  Pharmacy, 
Wichita,  Kan. 


COURT'S  RULING  ON  PRIVATE  LABEL 
RESPONSIBILITY. 

The  Court  of  Appeals  of  New  York  State 
made  an  interesting  decision  on  April  3  in 
an  action  brought  by  Fannie  E.  Wilson,  of 
Brockport,  against  a  Buffalo  druggist.  The 
woman's  husband  had  purchased  a  remedy 
warranted,  it  is  alleged,  to  contain  nothing 
but  vegetable  substances.  Other  ingredients 
in  itj  it  was  claimed,  caused  the  loss  of  Mrs. 
Wilson's  teeth. 

The  druggist  sold  the  preparation  under 
a  label  indicating  that  it  was  his  own  prepa- 
ration. Nevertheless,  he  claimed  that  the 
preparation  was  manufactured  "by  a  reli- 
able firm"  and  that  he  in  turn  was  thus  ab- 
solved from  liability. 

The  court  held  that  the  druggist,  by 
reason  of  the  representation  on  the  label 
that  he  was  the  manufacturer,  "became  re- 
sponsible to  the  plaintiif  for  the  strength  and 
quality  of  the  preparation,  notwithstanding 
its  patented  or  proprietary  character;  and 
if  the  compound  contained  an  injurious  sub- 
stance instead  of  being  purely  vegetable  as 
the  label  declared,  the  defendant  became  li- 
able in  law  for  the  injuries  suffered  by  the 
purchaser  in  consequence  of  ignorantly  tak- 
ing the  concealed  poison." — Printers'  Ink. 


LOUISIANA   ASSOCIATION. 

The  31st  annual  meeting  of  the  Louisiana 
State  Pharmaceutical  Association  was  held 
on  May  13,  14  and  15,  at  the  parlors  of  the 
New  Orleans  Drug  Club,  No.  924  Canal  st.. 
New  Orleans. 

The  entertainment  committee,  composed 
of  J.  N.  W.  Otto,  chairman;  F.  A.  Dicks, 
L.  E.  Lyons,  U.  C.  Johnston,  Adam  Wirth, 
A.  Di  Tripani  and  George  S.  Humphrys,  ar- 
ranged a  very  interesting  program. 

The  social  features  consisted  of  luncheons 
by  the  local  branches  of  the  leading  phar- 
maceutical houses,  smoker  by  the  New  Or- 
leans Pharmaceutical  Association,  an  outing 
at  Pointe-la-Hache,  and  a  banquet. 

The  meeting  was  well  attended  and  a 
number  of  very  interesting  papers  were 
read. 
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The  Personal  Element  in  Advertising 

How  to  Talk  About  Your  Own  Store 


A  very  interesting  paper,  read  before  a 
meeting  of  the  American  Pharmaceutical 
Association  by  John  R.  Thompson,  dealt 
with  the  "personal  element  in  advertising," 
and  shows  how  a  druggist  is  qualified  to 
write  his  advertising  and  making  it  effective 
by  putting  himself  into  it. 

Mr.  Thompson's  paper  reads: 

A  member  of  your  commercial  section 
asked  me  to  write  a  paper  for  his  section. 
I  told  him  I  would  if  he  would  assign  me  a 
subject.  This  he  promptly  did,  and  it  was 
something  about  advertising.  "Can  the  re- 
tail drug  store  compete  with  big  stores  in  the 
advertising  field?"  I  think,  was  his  sugges- 
tion. I  pondered  the  subject  for  many  days. 
One  day  the  answer  was  "Yes;"  but  the  next 
day  it  would  be  "No,"  just  as  emphatically; 
so  I  finally  gave  it  up,  and  came  to  the  con- 
clusion that  the  right  answer  was  twins. 

The  answer  is  "yes,"  because  some  retail 
druggists  compete  very  successfully  with  the 
big  stores  in  the  advertising  field,  and  the 
answer  is  "no"  because  many  drugg'sts  have 
tried  this  sort  of  competition  and  failed  to 
make  good. 

For  a  druggist  located  in  the  suburbs  of  a 
city  to  use  the  daily  papers,  is,  of  course, 
out  of  the  question,  for  he  would  be  com- 
pelled to  publish  his  advertisements  in  a  cir- 
culation that  covers  a  large  community  and 
he  could  hope  to  affect  only  a  small  portion 
of  this  community.  If  he  is  located  where  a 
majority  of  the  readers  can  conveniently 
reach  him,  there  is  no  reason  why  he  can- 
not successfully  bid  for  the  business. 

The  druggist  in  a  small  town  or  in  a  local 
neighborhood  cannot  employ  the  same  meth- 
ods, either  in  advertising  or  conducting  his 
business,  as  do  the  large  stores,  any  more 
than  the  owner  of  one  or  two  tenement 
houses  may  supply  light  and  heat  and  jani- 
tor service  as  is  done  by  the  large  apart- 
ment house  owner.  The  methods  of  the  large 
store  are  not  the  methods  of  the  small  one, 
but  there  are  many  good  ways  of  advertis- 
ing a  small  store  that  may  be  just  as  suc- 
cessful in  proportion  as  those  used  by  the 
large  competitors.  jj 


It  is  up  to  the  druggist  to  find  out  how 
he  can  advertise.  I  tried  many  methods  be- 
fore I  finally  struck  my  gait,  and  the  plan 
I  used  might  not  work  out  under  other  cir- 
cumstances. I  published  circulars  describ- 
ing my  specialties  in  more  or  less  glowing- 
language;  I  got  out  price  lists  and  talks  on 
prescriptions.  Sometimes  my  friends  would 
tell  me  my  efforts  were  good  advertising,  but 
I  never  could  see  that  they  produced  re- 
sults in  the  way  of  more  business. 

After  several  years  of  effort  in  th^  field 
I  one  day  wrote  an  ad.  for  my  little  four- 
page  store  paper,  which  opened  up  like  this: 
"This  little  paper  is  sent  out  to  tell  the 
people  about  my  drug  store."  That  was 
the  only  inspiration  I  think  I  ever  had.  It 
wasn't  much,  but  I  used  it  for  all  it  was 
worth.  Here  is  the  way  I  reasoned  to  my- 
self: Now  folks  will  say,  "You  say  you 
are  going  to  tell  us  about  your  drug  store, 
now  go  to  it."  And  I  did  go  to  it.  I  began 
to  use  the  personal  pronoun,  and  talked  in 
my  advertisements  just  as  I  talked  to  peo- 
ple over  my  counter.  There  is  nothing  in  the 
world  more  interesting  that  personal  exper- 
ience. People  would  rather  hear  you  talk 
about  yourself  than  anything  else — if  you 
tell  the  truth.  They  will  read  your  adver- 
tisements about  your  business — your  busi- 
ness— not  the  drug  business  in  glittering 
generality — but  your  business — if  you  give 
it  to  them  straight  and  tell  the  truth.  From 
the  time  I  began  to  really  and  truly  "tell 
the  truth  about  my  drug  store"  I  could  count 
results  in  cash.  There  are  thousands  of  in- 
teresting things  about  the  goods  in  a  drug 
store,  and  the  story  of  the  druggist  himself 
when  told  on  the  printed  page  or  by  word 
of  mouth  will  be  absorbed  with  avidity,  pro- 
vided always  that  it  is  the  druggist's  own 
story. 

There  was  a  book  published  recently  by 
Mary  Antin  called  "The  Promised  Land." 
The  book  contains  no  romance,  no  history. 
no  tragedy.  It  is  the  simple  story  of  P/Iaiy 
Antin  and  it  is  all  true.  You  will  re-d  ev- 
ery line  of  it  and  read  lots  of  it  tw'ce  s'.mp 
ly  because  it  is  the  true  story  of  a  h.iman  he- 
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ing.  Put  yourself  into  your  ads.  and  they 
will  bring  results;  the  more  you  tell  about 
yourself  the  more  people  will  like  you. 

Every  druggist  can  advertis3.  Not  neces- 
sarily like  some  other  fellow  does  it.  He 
must  do  some  experimental  work  and  find 
out  where  he  is  strong.  It  may  bs  window 
d'.splays.  There  is  surely  room  at  the  top 
in  that  field.  It  may  be  at  the  soda  foun- 
tain. There  are  plenty  of  chances  for  im- 
proving soda  fountain  drinks  and  methods. 
It  may  be  in  ths  keeping  of  a  neat  store,  and 
here,  too,  there  is  much  chance  for  better- 
ment. It  may  be  in  the  publishing  of  a  small 
periodical,  as  in  my  own  case.  My  paper 
never  contained  any  article  that  will  be  quot- 
ed in  the  encyclopedia;  it  was  not  a  brilliant 
example  of  grammatical  excellence;  but  it 
was  a  good  advertisement  for  my  drug 
store  because  it  was  "me"  from  beginning 
to  endj  and  I  was  a  good  druggist;  that 
point,  of  course,  was  always  kept  to  the  fore. 
I  was  no  better,  understand,  than  many 
others  right  around  me,  but  I  got  more  busi- 
ness than  they  did  because  I  kept  telling  ths 
people  what  a  good  druggist  I  was. 

Many  druggists  say  they  cannot  write  an 
ad.  Any  druggist  can  write  a  better  ad. 
himself  than  any  one  else  can  write  for 
him. 

Put  this  in  your  pipe  and  smoke  it — if 
you  have  a  drug  store  that  is  worth  pat- 
ronizing you  can  tell  the  people  around  you 
about  it  if  you  want  to — and  want  to  hard 
enough. 


THE  FOOD  VALUE  OF  CANDY. 

Time  was  when  candy  was  considered  in- 
digestible, unwholesome  and  a  thing  to  be 
tabooed,  especially  as  related  to  the  diet  of 
children.  Nowadays  many  physicians  not 
only  ridicule  the  idea  of  sweets  being  dele- 
terious, but  recommend  the  use  in  modera- 
tion of  pure  candies  for  children  and  healthy 
adults,  claiming  high  value  as  a  food  prod- 
uct. 

Dr.  Leonard  Keene  Hirschberg,  of  Johns 
Hopkins  University,  Baltimore,  in  a  state- 
ment made  recently,  on  this  subject,  said: 

"I  have  repeatedly  and  deliberately  eaten 
the  commercial  glucose  and  havs  given  it  to 
my  own  child,  with  only  content  and  pleas- 
ure as  the   result.     Moreover  when   I  was 


a  lad  of  12  years  old,  after  school  hours  I 
was  employed  in  a  candy  store  where  all 
dainties  wsie  made  from  inexpensive  glu- 
cose contained  in  barrels.  You  may  be  sure 
I  ate  my  fill  in  those  days  and  set  a  good  ex- 
ample to  all  purchasers  of  glucose-made 
sweets.  The  digestive  system  of  various 
species  are  arranged  so  as  to  digest  cer- 
tain diffeient  classes  of  food.  The  coral 
takes  carbonates  of  lime  from  sea  water  to 
build  its  fairy-like  skeletons;  the  ostrich 
jump  with  joy  as  the  pebbles  rattle  merrily 
in  its  hidebound  stomach;  milk  sugar  with 
hardly  a  particle  of  sweetness  nourishes  th8 
first  years  of  baby's  existence  much  better 
than  cane  sugar  or  even  ice  cream  with  a 
little  cornstarch,  against  which,  for  infants 
and  invalids,  Gooa  Housekeeping  is  holding 
up  its  hands  in  holy  horror.  The  bees  seek 
the  sweetness  of  the  pollen  of  the  flowers; 
mice  in  the  barn  nibble  out  the  germ  or  the 
chit  of  corn;  for  there  is  the  fat  or  protein 
they  need  and  relish,  and  leave  untasted  the 
starch  they  do  not  care  for.  Our  good  friend 
Dr.  Wiley,  who  should  know  what  is  good  for 
us,  says  in  his  cehbrated  work  on  foods,  that 
candies  are  made  from  cane  sugar,  beet  su- 
gar and  glucose,  and  although  they  are  eat- 
en more  as  a  delicacy,  yet  their  food  value 
is  high  on  account  of  the  sugar  they  con- 
tain. What  mora  can  you  ask?  The  same 
thought  was  in  the  mind  of  the  Bourbon 
Queen,  the  spouse  of  Louis  XVI,  who  asked 
why  the  besieging  peasants  who  yelled  for 
bread  were  not  supplied  with  cake.  She  an- 
ticipated the  opportunities  now  available  for 
many  who  might  otherwise  be  deprived  of 
the  use  of  cane  sugar.  For,  despite  popular 
delusions  to  the  contrary,  no  evil  conse- 
quences follow  the  use  of  glucose  any  more 
than  follow  the  use  of  cane  sugar." 


THE  BIG  DITCH. 
Latest  estimates  given  out  are  to  the 
effect  that  water  will  be  let  into  the  Culebra 
cut  of  the  Panama  Canal  about  October  1 
this  year.  The  steam  shovels  will  be  able 
to  remove  about  5,500,000  cubic  yards  of 
material  between  now  and  October  1,  leav- 
ing 2,500,000  cubic  yards  to  be  taken  out 
with  dredges  after  the  water  has  been  turn- 
ed into  the  cut. 
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A  store  opened  a  short  time  ago  at  Sara- 
sota, Pla.,  is  known  as  Wampole's  Pharmacy. 
The  store  at  Sarasota  is  owned  by  Mr. 
Franlf  A.  Wampole,  owner  of  the  Manatee 
Drug  Co.,  Manatee,  Fla.  Mr.  J.  T.  Morgan 
manages  the  store  at  Sarasota. 


Mr.  S.  L.  Brannon,  formerly  of  Elgin, 
Tex.,  expects  to  open  a  drug  store  at  Bas- 
trop, Texas,  this  month. 


It  is  announced  that  Mr.  J.  B.  Anderson, 
the  well-known  confectioner,  at  Eighth  and 
Marliet  streets,  Chattanooga,  Tenn.,  will  add 
a  drug  and  prescription  department  to  his 
store.  Mr.  J.  M.  Hays,  teller  in  the  First 
National  Banlc  at  Chattanooga,  has  been  ad- 
mitted to  partnership  in  the  Arm,  the  capital 
stock  of  the  Company  has  been  increased  and 
several  thousand  dollars  will  be  spent  in  re- 
modeling the  store. 


Mr.  Warren  J.  Smith,  of  W.  J.  Smith  & 
Bro.,  Athens,  Ga.,  will,  it  is  rumored,  open 
a  branch  establishment  of  his  wholesale 
house  at  Fitzgerald,  where  his  son,  a  1912 
pharmacy  graduate,  is  engaged  in  the  drug 

business. 

*     *     * 

Improvements  art  being  made  to  the  store 
of  the  Kleas  Drug  Company,  Port  Arthur, 
Texas,  and  include  a  40-foot  extension,  as 
well  as  plate  glass  front. 


AVERYT   DRUG  COMPANY  TO   START 
CHAIN  OF  STORES. 

Papers  of  incorporation  have  been  filed  in 
the  probate  court  of  Birmingham,  Ala.,  by 
the  Averyt  Drug  Company,  nominal  stock 
is  $2000;  headquarters  to  be  in  Birming- 
ham. It  is  understood  that  the  purpose  of 
the  company  to  acquire,  own  and  operate  a 
chain  of  drug  stores  in  the  city  of  Binning- 
ham  and  elsewhere  in  the  State.  It  is  ru- 
mored that  options  have  been  secured  on 
several  of  the  drug  stores  in  Birmingham, 
North  Birmingham,  Ensley  and  throughout 
the  immediate  district. 

Dr.  E.  W.  Avei-yt,  owner  of  the  Averyt 
Pharmacy  of  Ensley,  Ala.,  becomes  a  large 
stockholder  in  the  new  Company  and  will 
be  president,  the  others  interested  being  R. 
E.  Chadwick,  cashier  of  the  Bank  of  Ens- 
ley; D.  P.  Knapp,  assistant  cashier  of  the 
Bank  of  Ensley,  and  J.  F.  Lee,  of  J.  M.  Dew- 
berry &  Co.,  investment  bankers  of  Birming- 
ham. Mr.  Lee  will  be  secretary  and  Mr. 
Knapp  will  be  treasurer.  It  is  understood 
that  the  capital  of  the  Company  will  be  in-, 
creased  to  $150,000. 


At  the  annual  meeting  of  the  Tennessee 
Association  of  Rexall  Druggists,  held  in 
Chattanooga,  about  40  of  the  eighty  mem- 
bers were  present. 


"P.  C.  P."  CELEBRATES. 

Samuel  M.  Bines,  the  sole  survivor  of 
the  class  of  1848,  the  Philadelphia  College  of 
Phai-macy,  and  F.  Gutekunst,  of  the 
class  of  1865,  were  given  an  ovation  at 
the  fortv-ninth  annual  reunion  and  ban- 
quet of  the  alumni  of  the  institution  at  the 
Hotel  Walton.  Jcseph  F.  Elward,  of  the 
Class  of  1913,  was  among  those  who  re- 
sponded to  toasts.  About  250  persons  were 
present.  Professor  Joseph  P.  Rent'r.gton 
was  toastmaster. 
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A    THOUGHT    FOR    JUNE. 
How  many  cowards,  whose  hearts  are  all  as 

false 
Aj  stairs  of  sand,  wear  yet  upon  their  chins 
The  beards  of  Hercules  and  frowning  Mars ; 
Who,  inward  search'd,  have  livers  white  as 

milk! 

— Merchant  of  Venice. 


THE   DIXIE   DRUGGIST. 

We  take  pleasure  in  presenting  to  our 
readers  the  third  number  of  The  Dixie 
Druggist.  We  hope  that  you  will  see  an 
improvement  in  the  journal,  and  that  you 
will  be  satisfied  that  it  is  the  proper  drug 
journal  for  you  to  subscribe  to. 

The  Dixie  Druggist  appreciates  the  nu- 
merous expressions  of  congratulations  that 
have  come  to  it,  but  would  like  these  ex- 
pressions a  whole  lot  more  if  they  were  ac- 
companied with  a  check  for  a  year's  sub- 
scription to  the  publication. 

Think  how  you  would  feel  if  you  gave  a 
big  opening  and  invited  all  your  fellow- 
townsmen,  and  they  came  in  and  said  "Gee, 
Jones,  but  you  have  a  nica  place  here.  Good 
luck,  old  pal!"  and  then  went  away  and  let 
you  staive  to  death. 

We're  Jones  and  Jones  wants  to  hear  from 
you. 


THE  AMERICAN  PHARMACEUTICAL 
ASSOCIATION. 

Right  now  is  the  time  to  commence  plan- 
ning to  attend  the  next  meeting  of  tha 
American  Pharmaceutical  Association,  wh  ch 
meets  in  Nashville,  Tenn.,  August  18  to  24. 
This  is  an  excellent  opportunity  for  the 
pharmacists  of  the  South  to  come  in  contact 
with  the  leading  men  in  the  profession — the 
men  who  make  the  U.  S.  P.  and  N.  F. — the 
great  teachers  in  the  pharmaceutical  col- 
leges— the  well-known  chemists  and  men 
who  are  practical,  common-sense,  every-day 
druggists.  Get  in  line  and  be  on  hand  when 
the  curtain  rises. 

If  you  want  to  make  any  inquiries  about 
the  Association  or  wish  to  join,  address  any 
one  of  these  gentlemen:  Ira  B.  Clark,  Saey., 
Tenn.  Board  of  Pharmacy,  5th  and  Woodland 
streets,  Nashville,  Tenn.;  Wm.  R.  Whii:e, 
Secy.,  Nashville  Branch  A.  Ph.  A.,  311  Grace 
Ave.,  Nashville,  Tenn. ;  T.  J.  Shannon,  Secy., 
Tenn  Pharmaceutical  Association,  Sharon, 
Tenn. 


THE    DAY'S    WORK. 

■You  all  get  them,  those  funny  little  or- 
ders from  various  sources.  Send  them  to  us 
and  let  the  other  fellow  have  a  laugh. 

Here  is  what  one  druggist  sands,  as  ex- 
amples of  what  he  has  had  brought  to  him. 

"send  me  feine  oil  sedate,  10c." 
another : 

"send  me  feine  old  sedate,  10c." 

What  would  you  send  for  "feine  oil  .se- 
date"?     Guess  again. 

Let's  have  some  samples  of  "just  common- 
sense  intelligence"  in  your  neighborhood. 


Are  you  a  member  of  your  State  Pharma- 
ceutical Association?  If  not,  why  not?  If 
you  are  a  good  druggist  the  association  needs 
you.  You  need  the  help  it  will  give  you  in 
many  ways.  You  will  find  the  dues  very 
small  in  comparison  with  the  benefits  to  be 
derived. 


The  man  who  doesn't  see  a  chance  to 
make  a  living  every  day  in  the  year  ought 
to  have  his  eyes  opened  with  a  can  opener. 
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THE   PASSING  OP   THE   DRUG   STORE 

Life,  that  journalistic  pestle,  wherein  op- 
timism and  pessimism  are  ground  into  an  ad- 
mixture in  such  a  way  that  we  never  know 
which  predominates,  seems  to  believe  that 
the  trained  pharmacist  may  yet  find  himself 
an  expert  "assistant  barkeeper." 

Life  has  waged  war  for  a  long  time 
against  the  practice  of  vaccination,  and  en- 
joys nothing  better  than  taking  an  occa- 
sional fall  out  of  the  medical  profession,  so 
it  is  no  great  surprise  that  the  pharmacist 
should  come  in  for  a  few  jabs  now  and 
then. 

The  situation  is  sized  up,  in  a  recent  is- 
sue, like  this: 

"The  old-fashioned  drug  store,  where  a 
man  could  obtain  in  a  few  moments  all  of 
the  materials  for  a  first-class  sickness,  to 
say  nothing  of  suicide,  seems  to  be  passing. 
It  has  gone  through  the  various  stages  in  its 
development,  from  the  herb  to  the  postal 
card. 

"The  first  druggist  was  equipped  only  with 
a  bronze  axe.  He  went  out  and  cut  up  roots, 
boiled  them  over  a  fire  and  produced  a  com- 
bination hair  restoi'er  and  physic.  Prom  this 
idea  started  all  of  the  patent  medicines. 

"The  fashion  of  gradually  destroying  our 
interiors  by  the  use  of  drags  seems,  however, 
to  be  passing.  We  are  finding  out  so  many 
other  ways  to  die.  One  can  be  run  over  by 
automobiles  or  railroad  trains  so  much  eas- 
ier than  dosing  one's  self  for  two  or  three 
years  under  the  advice  of  a  family  physician 
before  one  can  be  operated  on  with  the  same 
results. 

"It  was  not  so  many  years  ago  that  the 
hard-working  druggist  put  his  trusty  phar- 
macopoeia under  his  arm  in  the  morning 
and,  pulling  down  his  shutters,  passed  the 
day  in  mortaring  and  pestling  his  customers 
into  a  premature  grave.  Now,  this  gentle- 
man deals  out  light  literature,  creamless 
soda-water  and  films. 

"There  seems  to  be  no  hope  for  him  in  the 
future,  except  to  become  an  assistant  bar- 
keeper." 


OUR  ADVERTISERS. 
We  ask  your  attention  to  the  advertise- 
ments of  the  wholesalers  and  manufacturers, 
found  elsewhere  in  this  issue.  These  houses 
will  appreciate  it  if  you  will  mention  the 
fact  that  you  saw  their  ads.  in  The  Dixie 
Druggist.  We  don't  know  that  it  will  save 
you  any  money  to  mention  this  fact,  but  we 
are  quite  sure  nothing  will  be  tacksd  on  your 
bill.  You  will  favor  us  as  well  as  our  ad- 
vertisers. 


JAMES  B.  DUKE  ACQUIRES  INTER- 
EST IN  LIGGETT  COMPANY. 

According  to  a  report  published  in  the 
New  York  Jmirnal  of  Commerce,  James  B. 
Duke,  president  of  the  British-American  To- 
bacco Company,  and  formerly  president  of 
the  American  Tobacco  Company,  has  bought 
a  large  interest  in  the  Liggett  Drug  Com- 
pany, a  concern  that  is  closely  allied  with 
the  United  Drug  Company. 

Inasmuch  as  the  United  Drug  Company 
numbers  amongst  its  stockholders  some  5000 
and  more  retail  druggists  throughout  the 
country,  it  is  considered,  so  the  rumor  goes, 
that  Mr.  Duke  has  acquired  an  interest  in 
the  Liggett  Company  for  the  purpose  of 
marketing  his  tobacco  products  to  the  retal 
trade.  There  has  been  a  rumor  to  the  •  f- 
fect  that  Mr.  Duke  has  disposed  of  his  in- 
terests in  the  American  Tobacco  Company, 
but  this  has  been  denied  by  those  on  the  in- 
side. 


PROFESSIONAL  CURIOSITY. 

First  Doctor:  I  operated  on  h'm  for  ap- 
pendicitis. 

Second  Doctor:  What  was  the  matter 
with  him? — Life. 


BUTTONS  ON  MEN'S  SLEEVES 
Dr.  Otto  A.  Wall,  the  botanist,  has  little 
patience  with  extreme  styles  in  men's  wear. 
In  his  lectures  to  young  men  at  the  St,  Louis 
College  of  Pharmacy,  he  warns  against  ec- 
centric dressing,  declaring  innovations  are 
results  of  foolishness.  He  illustrates  in  this 
way: 

"Buttons  on  coat  sleeves  are  there  be- 
cause a  long  tims  ago  officers  in  the  Ger- 
man army  were  inclined  to  wipe  their  noses 
on  their  sleeves.  Buttons  were  put  on  the 
sleeves  to  stop  this  and  when  the  habit  had 
baen  broken,  the  buttons  were  moved  to  the 
other  side  and  retained  as  ornaments.  So 
you  see  how  foolish  styles  are." — From  the 
St.  Louis  Post-Dispatch. 
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ONE  CENT  LETTER  POSTAGE. 
Action  on  the  part  of  Postmaster  General 
Albeit  S.  Buvbson,  i.  volving  the  appoint- 
ment of  a  commission  to  investigate  the  "ac- 
tual financial,  physical  and  working  condi- 
tions of  the  postal  service"  is  regarded  by 
business  men  all  over  the  countiy  as  the 
initial  step  towards  one  cent  letter  postage. 

Postmaster  General  Burleson  indicates 
that  there  have  been  so  many  conflicting  re- 
ports as  to  the  general  conditions  of  the  de- 
partment that  he  has  decided  to  have  a  full 
and  complete  investigation  made  with  a  view 
to  determining  the  exact  status  of  affairs. 

The  commission  is  composed  of  Daniel  C. 
Roper,  Joseph  Stewart,  A.  M.  Dockery  and 
James  I.  Blakeslee,  First,  Second,  Third  and 
Fourth  Assistant  Postmasters  General  re- 
spectively, and  Merrit  0.  Chance,  Chief 
Clerk  of  the  department.  These  are  the  new 
officials  just  appointed  under  the  Wilson  ad- 
ministration to  conduct  the  affairs  of  the 
post  office  department.  • 

Now  that  the  parcels  post  is  in  actual 
operation  and  bids  fair  to  be  extended  during 
the  next  few  years,  it  is  claimed  by  business 
men  generally  that  their  demand  for  a  one 
cent  letter  rate  should  be  heeded.  They 
point  to  the  fact  that  the  post  office  depart- 
ment is  now  realizing  an  enormous  surplus, 
something  like  $65,000,000  per  year,  from  the 
letter  mail.  Although  letter  mail  constitutes 
but  fourteen  per  cent,  of  the  revenue  of  the 
department  it  pays  about  seventy-five  per 
cent,  of  the  revenue  received  from  all  class- 
es, and  it  is  evident  that  this  is  a  decided 
discrimination  against  users  of  first  class  or 
letter  mail. 


ALMOST  PHILANTHROPIC. 

"Do  you  really  believe,  doctor,  that  your 
old  medicines  actually  keep  anybody  alive?" 
asked  the  sceptic. 

"Surely,"  returned  the  doctor.  "My  pre- 
scriptions have  kept  three  druggists  and 
their  families  alive  in  this  town  for  twenty 
years." — Lippineott's. 


THE  ORIGINAL  SHOPPER 
Aunt  Mandy   (to  the  clerk  at  the  general 
store)  :  You  all  ain't  got  no  fo'-cent  calicer, 
is  you, — or  is  you?    Ef  you  is,  is  you  all  got 
some  jes'  a  speck  cheapah? 

— Woman's  Home  Companion. 


BIRMINGHAM  ALUMNI. 
At  the  annual  meeting  of  the  Alumni  As- 
sociation of  the  Pharmacy  Department  of 
the  Birmingham  Medical  College,  held  May 
21,  the  following  officers  were  elected  for 
the  coming  year: 

President,  H.  R.  Snow,  Ph.  G.,  Ph.  C,  1913, 
1st  vice-president,  C.  J.  Reid,  Ph.  G.,  1908; 
2nd  vice-president,  T.  A.  Robinson,  Ph.  G., 
1912;  third  vice-president,  W.  E.  Yerby,  Ph. 
G.,  1912;  secretary,  H.  E.  Duncan,  Ph.  G., 
1913;  treasurer,  E.  A.  Southworth,  Ph.  G., 
1912;  Ph.  G.,  1913;  registrar,  S.  H.  Max- 
well, Ph.  G.,  1911. 

The  meeting  was  well  attended  and  much 
enthusiasm  was  shown.  The  Association  will 
hold  another  meeting  in  the  fall. 

A  large  class  was  graduated  at  the  Phar- 
macy School  this  year.  Much  interest  is 
being  shown  in  the  fact  that  the  College 
will  become  a  part  of  the  University  this 
fall,  when,  it  is  expected,  that  a  large  num-  4t 
ber  of  students  will  attend. 


BIRMINGHAM    MEDICAL    COLLEGE- 
PHARMACY    GRADUATES. 
The     Commencement     exercises     of     the 
School  of  Pharmacy  of  the  Birmingham,  Ala. 
Medical  College,  took  place  on  the  evening 
of  May  21,  when  the  following-named  gen- 
tlemen received  their  degrees  in  pharmacy: 
Pharmaceutical  Chemistry  (Ph.  C). 
John     Annesley     DeGaris,     Ph.  G.,     Ala- 
bama;   Henry    Robert    Snow,    Ph.    G.,    Ala- 
bama;    Earle  Alberta  Southworth,  Ph.  G., 
Arkansas. 

Pharmacy  (Ph.  G.) 
Ernest  DeWitt  Bright,  Mississippi;  Ben- 
jamin Grigsby  Copeland,  II,  Oklahoma;  Hal 
Emens  Duncan,  Alabama;  Felix  Earle  Free- 
man, Alabama;  John  Howard  Hays,  Ala- 
bama; Benjamin  J.  Levy,  Alabama;  Elbert 
Houston  Murphree,  Alabama;  Clarence 
James  Porter,  Alabama;  Elmer  Guy  Rock- 
hill,  Missouri;  Oscar  Stephen  Rouse,  Missis- 
sippi; Thomas  Herbert  Sanford,  Alabama; 
Worley  Wann  Sherrill,  Alabama;  Heniy 
Robert  Snow,  Alabama;  Ernest  Clay  Wright, 
B.  S.,  Mississippi. 


SPECIAL   NOTICE. 
Drug  stores  (snaps)  in  all  States  for  sale; 
also    positions.      Physicians,    veterinarians, 
dentists,  nurses,  located  and  furnished.  F.  V. 
Kniest,  R.  P.  Omaha,  Neb.,  estab.  1904. 


THE    DIXIE    DRUGGIST 


15 


Ihe  West  End  Drug  Stoie,  Division  & 
Bioad  streets,  Nashville,  Tenn.,  owned  by  S. 
C.  Davis,  has  been  purchased  by  Max  Bloom- 
stein  and  D.  H.  Neill.  IVIr.  Davis  will  de- 
vote his  attent  on  to  his  up-town  store.  Mv. 
Davis  expects  to  open  a  new,  store  in  Nash- 
ville, which,  it  is  said,  will  be  one  of  the 
handsomest  in  the  South. 

*  *     * 

The  drug  store  at  700  Dauphin  strest 
New  Orleans,  which  has  been  conducted  by 
Mr.  M.  T.  Breslin  for  the  past  35  years,  has 
been  purchased  by  Mr.  David  Bruenn.  Mr. 
Breslin  retires  from  ths  retail  drug  trade, 
after  having  spent  many  years  in  the  work, 
and  having  been  the  recipient  of  honors  from 
his  fellow-phaimacists.  He  is  president  of 
the  New  Orleans  College  of  Phaimacy  and 
was  at  ona  time  president  of  the  Louisiana 
Pharmaceutical  Association.. 

Mr.  Bruenn  has  been  engaged  in 
the  drug  business  for  twenty  years  and 
spent  about  12  years  as  a  clerk  in  the  store 
ha  has  just  purchased.  He  did  not,  however, 
succeed  from  the  clerkship  to  the  proprietor- 
ship. 

*  *     * 

B.  P.  Johnson  has  purchased  the  store  of 
T.  J.  Talboy,  Canton,  Oklahoma. 

*  *     * 

The  Live-and-Let-Live  Drug  Co.,  of  Chat- 
tanooga, Tenn.,  owned  by  William  Rosen- 
heim and  Mark  Morrison,  has  been  pur- 
chased by  G.  H.  and  Frank  Miller,  for  $220,- 
000.  This  includes  buildmg,  stock  and  fix- 
tures. It  is  under.stood  that  the  new  man- 
agement will  make  a  "Rexall"  store  of  the 
place,  which  is  one  of  th?,  most  prominent  in 
Chattanooga. 

*  *     * 

The  Ficka.s-Tomlirson  Drug  Co,  succeads 
the  Joseph  Montgomery  D;ug  Co.,  at  Mem- 
phis, Texas. 


Wilke,  Butler  Drug  Co.,  Marietta,  Ga., 
succeeds  W.  A.  Sams. 

:B       *       « 

Ruff  &  Hastings,  Montgomery,  Ala.,  are 
succeded  by  Mr.  C.  T.  Ruff. 

*  *     * 

The  Crescent  Drug  Store,  Welsh,  La.,  has 
teen  purchased  by  Mr.  Orvide  J.  Toups,  of 
Houma,  La. 

*  *     * 

E.  K.  Buckhannon  succeeds  R.  C.  Thomp- 
son, at  Whitsville,  Tenn. 


Dr.  Clayton  Cook  has  purchased  the  in- 
terest of  Dr.  J.  M.  Frix  in  the  Cook  Drug 
Co.,  Adairsville,  Ga.,  thereby  gaining  full 
ownership."  Dr.  Cook  is  a  graduate  of  the 
Southern  College  of  Pharmacy.  Dr.  Frix 
will  take  a  position  with  Lamar  &  Rankin 
Drug  Co.,  Atlanta,  Ga.,  being  connected  with 
ths  sales  force  of  that  company. 


Henry  Hart  and  Grady  Webb  have  pur- 
chased the  City  Drug  Store  from  Fred 
Schaefer,  West  Point,  Ga.  This  is  one  of  the 
most  prominent  locations  in  West  Point  and 
considered  one  of  the  best  stores  in  that  sec- 
tion. It  will  be  continued  as  The  City  Drug 
Company. 

*  *     * 

Mr.  C.  H.  Caven  succeeds  Mr.  G.  W.  Hart 
as  manager  of  the  Lumberton  Drug  Com- 
pany, Lumberton,  N.  C.  Mr.  Caven  was  con- 
nected with  ths  store  of  Farriss  &  Kluttz, 
Greensboro,  N.  C.  Mr.  Hart  will  represent 
H.  K.  Mulford  Co.,  in  South  Carolina. 

*  :|;  * 

The  drug  stor2  of  Nock  &  Snyder,  2nd 
&  Jefferson  streets,'  Louisville,  Ky.,  has  been 
purchased  by  the  Taylor-Isaacs  Co.,  and 
will  be  known  as  Store  No.  6,  of  the  Taylor- 
Made  Chain. 
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1,000,000    PRESCRIPTIONS    FILLED    IN 
46  YEARS. 

One  million  original  prescriptions  filled  by 
a  single  drug  store  in  a  period  of  46  years, 
and  more  than  30  years  in  the  drug  business, 
conducting   an   all-day   and   all-night   store, 
with  never  a  time  during  the  entire  period 
when  the  doors  were  locked — such  are  the 
two  records  made  by  J.  J.  Schott,  proprietor 
of  Schott's  drug  store.  Market  street,  Gal- 
veston, Texas.     J.  J.  Schott  went  into  busi- 
ness in  1867,  and  inaugurated  an  all-night 
and  all-day  service  in  1882.     "We  have  no 
keys  to  the  doors  of  the  stoie  and  could  not 
lock  them  if  we  wished  to,"  he  says.     The 
record  of  1,000,000  prescriptions  is  also  un- 
usual in  that  it  represents  original  prescrip- 
tions, not  prescriptions  refilled,  for  if  these 
were  taken  into   consideration   the   number 
would  be  increased  by  one-third.     The  one- 
millionth  prescription  was  filled  Monday  af- 
ternoon, January  13th.     If  laid  flat  on  one 
.another    the    prescriptions    would    make    a 
stack  more  than  400  feet  high.    As  a  drug- 
gist in  Galveston,  Mr.  Schott  has  a  very  in- 
teresting career.    He  entered  the  drug  bus- 
iness as  a  clerk  in  the  store  of  George  A. 
Behrman  in  1859   and   remained  with  him 
about  eight  years.     During  this  time,  says 
Mr.  Schott,  he  did  not  fill  prescriptions,  but 
was  merely  a   clerk.     In   1864  he   became 
manager  of  the  store,  in  which  position  ha 
remained   until   1867,   when   he   went   into 
business  for  himself.     According     to     Mr. 
Schott  he  was  not  classed  as  a  real  druggist, 
that  is,  he  did  not  fill  any  prescription  until 
1864.     "During  the  yellow  fever  epidemic 
in  Galveston  in  1864,"  says  Mr.  Schott,  "I 
was  the  only  druggist  in  Galveston  who  put 
up   prescriptions.      There  were   only   three 
drug  stores  left  after  those  who  got  scared 
moved  away,  and  the  other  two  druggists 
were  sick  and  never  filled  a  prescription  dur- 
ing the  yellow  fever  epidemic.    I  learned  to 
fill   prescriptions    under   an   old    Virginian 
who  had  graduated  from  one  of  the  best 
schools  of  pharmacy  in  the  State  of  New 
York.    He  coached  me  before  and  during  the 
first  years  of  the  Civil  War,  and  when  the 
yellow  fever  epidemic  broke  out  I  had  to  get 
into  the  harness  and  filled  prescriptions  my- 
self."— The  Pharmaceutical  Era. 


A  BIG  MARGIN 


is  allowed  the  dealer  on 


CARDUI 


PUSH  IT 

For  cash  Cardui  costs  only 

^7.60  per  dozen  in 

^30.00  lots. 

CHATTANOOGA  MEDICINE  CO. 

CHATTANOOGA  ST.  LOUIS 


Style  No.  254 


Looks  well  with  any 
style  fixtures 

Sensitive  to  2  grains. 
Capacity  20  pounds. 

Write  for  Catalogue. 

THE  TORSION  BALANCE  COMPANY 

Factory  : 

147-9  Eighth  Street,  Jersey  City,  N.  J. 

Office:  92  Reade  Street,  New  York,  N.  Y. 
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SUMMER  DRINKS. 
Drink  up,  folks!  When  you  are  passing 
down  Elm  today,  or  any  day  for  that  mat- 
ter, drop  in  and  let  us  serve  you  a  plate  of 
our  very  fine  ice  cream.  It  is  the  most  de- 
licious to  be  found.  You  will  like  it  so  well 
you  can't  help  tell  your  friends  about  it. — E. 

C.  Sykes,  Greensboro,  N.  C. 

*  *     * 

For  all  'round  best  Sodas  and  Sundaes 
from  the  best  store  in  town,  and  the  best 
town  on  earth,  come  to  Volz  Bros.,  Lockport, 
111. 

^     *     * 

Our  soda  fountain  is  now  dispensing  the 
delicious  soda  water  for  which  it  is  famous. 
We  US8  exclusively  "True  Fruit"  flavors,  well 
charged  soda,  pure  cream. — Johnson  &  John- 
son, Charlottetown,  P.  E.  I. 

*  *     * 

Our  soda  fountain  service  is  worthy  of 
your  patronage.  We  do  not  try  to  see  how 
many  various  and  fancy  dishes  we  can  put 
out,  but  we  give  you  the  best  Ice  Cream 
and  the  best  Ci-ushed  Fruits,  and  bounteous 
measures.  Our  store  is  cool.  The  electric 
fans  keep  the  air  always  in  motion — which 
you  will  certainly  enjoy  after  a  tired  after- 
noon shopping — it  will  pay  you  to  walk  a  lit- 
tle out  of  your  way  to  patronize  our  soda 
fountain. — Gillespie  &  Reiber,  St.  Joseph, 
Mich. 

*  *     * 

Warm  weather  brings  a  thirst  and  a  con- 
tinuous longing  for  a  quencher.  In  this  par- 
ticular line  of  goods  we  have  a  large  selec- 
tion of  different  brands,  among  which  are: 
Fruit  Syrups  of  all  kinds,  from  25c  to  90c 
per  bottle. — Georges  Patry,  Quebec,  Que. 

*  *     * 

Ice  cream  soda.  We  make  a  specialty  of 
having  eveiything  strictly  pure  and  whole- 
some. When  you  want  a  good  soda,  call  at 
our  store.— Lucas  Bros.,  Mansfield,  0. 


Ice  cream  when  well  made,  is  nourishing. 
Ours  is  that.  Every  ingredient  is  absolutely 
pure  and  fresh.  The  flavorings  are  rich  and 
fruity.  By  the  dish,  10c,  pint  20c,  quart,  35c, 
at  Shei-man's,  Salina,  Kan. 

*  *     * 

We  have  the  only  first-class  and  most  up- 
to-date  Soda  Fountain  in  the  district.  All 
our  products  are  absolutely  the  best  and 
most  wholesome.  When  you  drink  a  soda 
here  you  go  away  pleased  that  you  got  the 
best  in  the  city.  If  you  have  not  tried  ours 
— do  so — the  effect  will  be  pleasant. — Savas 

Bros.,  Port  Arthur,  Ont. 

*  *     * 

KODAKS. 
You  lose  half  the  pleasure  of  a  summer  out- 
ing if  you  go  without  a  Kodak.  Getting  good 
pictures  is  easy.  We  tell  you  how.  Keep  a 
record  of  the  pleasant  vacations — it's  no 
trouble  and  very  little  expense. — Stillman's 
Pharmacy,  Joliet,  111. 

*  *     * 

Saturday  Candy,  29c.  Take  a  box  home 
tonight  and  have  a  good  time  with  the  chil- 
dren tomorrow.  Still  Drug  Company, 
Greensboro,  N.  C. 

*  *     * 

We  always  please.  The  customers  of  this 
store  always  get  the  "best"  in  drug  buying. 
Not  only  the  best  in  the  way  of  highest  qual- 
ity, but  the  best  in  point  of  service.  We  are 
proving  this  day  and  night.  Let  this  be  your 
drug  store — Curtin  &  Perkins,  St.  Joseph, 
Mo. 

*  *     * 

STORE    SLOGANS. 
"On    the    Corner," 
"On  the  square." 

"The  Store,  that  Gives  the  Most  Change 
Back." 

"The  Quality  Shop." 
"Get  it  at  Brown's." 
"Jones  has  it." 
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SOME  THINGS  TO  CONSIDER  IN  WRIT- 
ING AN  AD. 

Is  it  true? 

Is  it  too  broad? 

Is  it  reasonable? 

Is  it  farfetched? 

Is  it  painfully   funny? 

Is  it  grammatical? 

Has  it  too  much  novelty  ? 

Does  it  knock? 

Are  there  supsifluous  words? 

Is  the  language  too  flowery? 

Will    it    be    understood    by    the    avera^je 
reidsr? 

Does  your  caption  "say  something"? 

Have  you  put  the  "punch"  in? 

Is  the  first  ssntence  woith  reading? 

Are  punctuation  and  spelling  correct? 

Is  the  construction  of  sentences  smooth? 

Is  the  ad.  likely  to  start  a  controversy? 

Is  it  contrary  to  the  policy  of  thehouse? 

Is  there  too  much  copy  for  the  size  of  tyiia 
desired? 

Is  the  illustration  dignified? 

Does  it  tell  a  story,  per  se? 

Does  it  fit  the  copy? 

Is  it  pleasing? 

Does  the  ad  "look  good"  to  you? 

Would  you  read  it  in  a  newspaper  if  you 
hadn't  written  it? 

Do  you  think  it  will  interest  the  man  who 
is  to  buy  the  goods? 

Deep    down    in   your   own   heart,    do   you 
think  it  is  a  good  ad? 

— Printers'  Ink. 


USE  A  BILLION  MATCHES  A  DAY. 

In  the  United  States  alone  some  billion 
matches  a  day  are  burned,  in  spite  of  all  the 
electricity  in  use  and  in  addition  to  all  the 
gas  and  cigar  lighters. 

These  matches  burned  in  a  day  amount  to 
over  two  carloads  of  the  best  timber  and 
weigh  50,000  pounds.  Some  25  tall  trees 
have  to  be  cut  to  produce  this  huge  pile. 
If  only  24  hours'  consumption  could  be 
placed  end  to  end  they  would  extend  about 
30,000  miles,  more  than  the  distance  around 
the  world. 

Many  of  our  matches  are  imported  from 
Sweden  and  Norway,  and  even  Austria. 
Most  of  them  are  safety  matches. 

— From  the  San  Francisco  Chronicle. 


MR.  DRUGGIST 

Are  you  using  me  to  increase  your  profits? 
If  not",  why  not?  Others  are  making  a 
good  thing  of  me  because 


I  am  practical,  a  necessity,  and  an  essential  wherever 
water  colors  arc  taught.  The  children  can't  turn  me 
over  and  in  this  way  I  save  the  teachers  much  annoy- 
;ince.  I  am  a  little  thing,  have  no  competitor  and  can't 
be  done  without  wherever  I  am  introduced. 

/vr  y}///    information    concerning   me  and  what  I 
ant  thonght  o/by/riends  ivho  Jlave  tried  me  address. 

W.  THOMAS  YOUNG,  Sales  Agent 
Corinth,  Mississippi. 


READY  1    IT'S  Park  &  Tilford'S 

TEMPTINGLY  DELICIOUS 

CHOCOLATES  AND  BON   BONS 

FOR  SALE  EVERYWHERE 

PARK  &  TILFORD'S 

Candy  factory 

72nd  street  &  COLUMBUS  AVENUE 
NEW  YORK 
Offices  and  Showrooms 
449-453   W,  42nd  STREET 
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All  the  Texas  and  Louisiana  representa- 
tives of  the  Southern  Drug  Company,  Hous- 
toHj  Texas,  were  called  in  for  a  meeting  and 
Lanquet  a  short  time  ago.  Addresses  were 
mada  by  IVIr.  B.  B.  Gilmer,  president  of  the 
Southern  Drug  Co.,  Mr.  W.  A.  Caperton, 
salesmanager  of  the  Eli  Lilly  Co.,  and  others. 
An  interesting-  feature  of  the  meeting  was 
a  motion  picture  lecture  by  Mr.  Caperton, 
in  which  hs  explained  to  the  men  the  manu- 
facture of  pharmaceutical  preparations. 


After  October  1,  the  Birmingham  Al-i., 
Medical  College  will  be  a  part  of  the  Uni- 
versity of  Alabama.  The  graduate  school  of 
medicine  of  the  Univ2rsity  has  but  recently 
acquired  the  services  of  Dr.  Thomas  P. 
Sprunt,  who  comes  from  Johns  Hopkins,  Bal- 
timore, where  he  was  associated  with  Dr. 
Welch,  the  famous  patholog'st.  Birmingham 
'is  to  be  congratulated  upon  tha  strengthened 
conditions  of  its  scientific  institutions. 


Mr.  J.  S.  Jetton,  former  salas  and  ad- 
vertising manager  of  the  Phoenx  Cotton 
Oil  Company,  hes  been  appointed  sales  and 
advertising  manager  of  the  Nunnally  Com- 
pany, Atlanta.  Mi.  Jetton  was  but  recent- 
ly ehcted  president  of  the  Art.  Club  of  Mem- 
phis, Tenn. 


One  of  the  most  unique  cold  stoiage  plants 
in  the  country  is  in  a  small  town  on  the  Mis- 
souri &  North  Arkansas  R.  R.,  near  Mar- 
shall, -A-rk.,  says  "Ice."  In  th's  plant  neither 
ice  nor  mechanical  refrigeration  is  used.  It 
consists  of  a  room  50x400  faet  in  a  natural 
cave,  known  as  "Blowing  Cave."  During  the 
summer  months,  it  is  said,  the  air  circulates 
through  the  cave  at  a  temperature  of  50 
degrees.  Mr.  M.  F.  Carr,  of  Clinton,  Iowa, 
but  recently  purchased  ths  cave  and  20  acres 
of  adjoining  land  and  will  use  it  for  com- 
mercial storage  purposes. 


Jerome  Neal,  12  years  old,  has  asked  the 
Supreme  Court  of  New  York  to  grant  him 
a  judgment  of  $10,000  for  the  loss  of  his 
r'ght  index  finger,  against  the  firm  of  J.  & 
A.  Coh?n,  drugg'sts.  No.  4201  Broadway.  He 
alleges  that  last  November  he  had  a  sore 
fnger  and  the  porter  from  the  drug  store 
invited  him  in  to  have  the  fingsr  treated, 
and  in  conssquence  the  finger  had  to  be  am- 
putated. Druggists  will  draw  a  moral  from 
this. 

*     *     * 

Dr.  W.  D.  Bigelow,  Assistant  Chief  of 
the  Bureau  of  Chemistry,  and  formerly  one 
of  Dr.  Wiley's  chief  I'eutenants,  has  resign- 
ed from  the  Department.  It  is  rsported  that 
Dr.  Bigelow  is  to  become  chief  chemist  of  a 
research  laboratory  to  be  established  in 
Washington  by  a  canners'  association. 


The  Interstate  Chemical  Co.,  Rome,  Ga,, 
has  opensd  a  branch  at  Montgomery,  Ala. 
R.  D.  Christian,  Rome,  Ga.,  is  president  of 
the  Company.  The  Montgomery  branch  was 
organized  with  a  capital  of  $100,000. 


The  Co-Operative  Drug  Manufacturing 
Co.,  Jackson,  Tenn.,  lately  organized,  has 
placed  four  traveling  salesmen  in  the  field. 


The  E.  M.  Matthews  Co.,  Florence,  S.  C, 
is  preparing  to  go  into  the  wholasale  busi- 
ness, and  will  push  a  line  of  remedies  and 
flavorings  of  its  own  manufacture. 
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THE  STOREKEEPER'S  PHILOSOPHY 
I've  been   a-sellin'    merchandise    from    this 

'ere  general  store, 
An'  buyin'  butter,  eggs  an'  hides  for  fifty 

years  or  more. 
An'   knowed  the   folks  that   come   an'   gone 

since  long  before  the  war, 
An'  mostly  knowed  why  they  have  come  an' 

what  they're  fitted  for — 
An'  learned  some  most  peculiar  things  about 

the  human  kind. 
The  some  of  which  I've  jist  f ergot  an'  some 

I've  kept  in  mind; 
An'  one  sticks  to  me  closer  than  the  bark 

upon  a  log. 
It's  "Alius  trust  a  feller  that  you're  certain 

loves  his  dog!" 

The   meanest   man   I   ever  knowed    (now    I 

won't  mention  names) 
Was  him  that  sold  some  maple-wood  to  o' 

War  Widder  Ames, 
An'  took  her  pension  money,  too,  an'  charged 

her  double  tack, 
An'   then    come   back   'fore   mornin'    an    he 

stole  that  cordwood  back! 
When  hearin'  of  it,  I-says-I,     "Well,  I  don't 

want  a  cent! — 
I  ain't  a-sayin'  nothin',  but  I've  got  suspi- 

cionment!" 
An'  jist  like  what  I   figured,     it  was    one 

o'  them  'ere  hogs 
That's  got  a  repytation  for  a-pizenin'  nay- 

bors'  dogs! 

Now  I  don't  care  how  shif'less  nor  how  pore 

a  feller  is — 
It's   mostly   alius   more   the   fault   of   Luck 

than  what  it's  his; 
There's  some  that  wouldn't  prosper  if  they 

had  a  spade  an'  kit, 
An'  mebbe  had  a  gold  mine  with  a  shirt-tail 

lease  on  it! — 
An'  lots  ain't  over-honest;  so  when  that  'ere 

class  o'  carp 
Comes  here  an'  asks  for  credit,  well  I  look 

'em  over  sharp; 
But  if  he  has  a  coondog  an'  he  loves  him, 

I'm  doggone  , 
I'll  trust  him  for  terbacker  or  for  ennything 

I  swan! 

—JOHN  D.  WELLS. 
In  the  Buffalo  Evening  News. 


LABELS 

FOR    DRUGGISTS 


Send  us  samples 
of  what  you  are 
using  and  we'll 
quote  you  low 
prices. 


GEORGE  TOWNSEND  CO. 

Labels  and  A  doertising  StickfiTS 
146  N.  Seventh  Street,  Philadelphia 


FOR  SALE 

A  Drug  Store  in  a 
Southern  City. 

This  is  an  old  established 
business  and  is  a  good  op- 
portunity for  a  live  man 
to  take  hold  and  make 
money. 

For  further  information,  address 

M.  V.  G.,  Care  The  Dixie  Druggist 
Hickory.  N.  C. 
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The  Quality  Drug  Co.,  Crockett  Co.,  Tenn., 
capital  $5000;  incorporators,  John  L.  Pow- 
ell, Ida  D.  Park,  E.  L.  Evans,  L.  T.  Las- 
ter  and  Thad  Haley. 

*  *     * 

The  West  Gadsden  Drug  Co.,  West  Gads- 
den, Ala.;  capital  $5000;  officers:  L.  E.  Lo- 
key,  president;  Louis  Lokey,  vice-president; 
R.  R.  Dunaway,  secretary. 

*  *     * 

The  Wide-a-Wake  Pharmacy,  Bluefield, 
West  Va. ;  capital  $10,000;  incorporators: 
E.  T.  Oliver,  H.  V.  Baker,  E.  A.  Cooper,  F. 
J.  Pool  and  H.  C.  Jordan,  all  of  Bluefield. 

*  *     * 

Heyer  Drug  Co.,  Houston,  Tex.;  capital 
$10,000;  incorporators.  Thos.  H.  Swift,  J.  W. 
Thorne  and  David  Dugas. 

*  *     * 

The    Gattis    Drug   Co.,   Nashville,    Tenn.; 

capital  $10,000. 

*  *     * 

Rush-Grayson  Drug  Co.,  Biloxi,  Miss.; 
capital,  $10,000.  R.  C.  Rush  and  G.  W. 
Grayson,  incorporators. 

*  *     * 

Civil's  Drug  Store,  Inc.,  Columbia,  S.  C, 
capital    $5000.     John    K.    Civil    and    H.    R. 

Wright,  petitioners. 

*  *     * 

Kim  Komer  Pharmacy,  Inc.,  Portsmouth, 
Va.,  $5000  to  $15,000.  C.  E.  Wise,  president 
and  treasurer;  F.  C.  Hanrahan,  vice-presi- 
dent; Alice  W.  Wise,  secretary. 

*  *     * 

Marion  Drug  Co.  Inc.,  Marion,  Va. ;  J.  D. 
Buchanan,  president;  C.  Lee  Richardson, 
vice-president;  O.  C.  Sprinkle,  secretary- 
treasurer.  ' 

*  *     * 

Smith-Dumas  Drug  Co.,  Charleston,  S.  C; 
capital  $5000;  Frank  M.  Smith,  president; 
L.  Y.  Dumas,  secretary  and  treasurer. 


The  Public  Drug  Co.,  Houston,  Texas., 
composed  of  G.  W.  Stolte,  Geo.  Elrod  and 
F.  A.  Forbes,  and  recently  incorporated  with 
a  capital  of  $15,000,  has  opened  its  new 
store,  which  is  rated  as  one  of  the  hand- 
somest in  the  Southwest.  One  of  the  at- 
tractive features  is  a  24-foot  soda  foun- 
tain. The  store  is  in  the  heart  of  the  the- 
atre, hotel  and  shopping  district. 

*  *     * 

Joseph  P  Hall,  Company,  Inc.,  Suffolk,  Va. 
capitalized  with  a  minimum  of  $16,000;  max- 
imum, $25,000.  Joseph  P.  Hall  is  president; 
L.  D.  Pruden,  vice-president;  William  Bal- 
lard, secretary  and  treasurer. 

*  *     * 

Johns  Drug  Co.,  North  Johns,  Ala.;  capi- 
tal, $2400 ;  incorporators,  James  Sachs,  pres- 
ident; W.  Israel,  vice-president;  J.  W.  Hud- 

dleston,  secretary-treasurer. 

*  *     * 

The  Freeze  Drug  Co.,  China  Grove,  N.  C. ; 
capital,  $10,000,  $3000  of  the  capital  being 
subscribed  by  W.  Scott  Freeze  and  others. 

*  *     * 

The  Smith  Drug  Co.,  Houston,  Texas; 
capital,    $50,000;    incorporators:      Thos.    S. 

Smith,  J.  R.  Clark,  Harrison  Kalb. 

*  *     * 

Bowlesburg  Pharmacy  Co.,  Bowlesburg, 
West  Va.;  capital  $5000.  Authorized  to  en- 
gage in  the  wholesale  and  retail  drug  busi- 
ness. 

*  *     * 

The  Owl  Drug  Company,  Asheville,  N.  C; 
authorized  capital  $20,000,  with  $2500  paid 
in;  incorporators:  D.  N.  MacKay,  E.  N.  Mac 
Kay  and  G.  C.  Propst.  The  owners  are  also 
connected  with  McKay's  Pharmacy,  Pack 
Square,  Asheville.  The  Owl  Drug  Company 
has  secured  a  lease  on  the  Depot  Pharmacy, 
opposite  Southsrn  Railroad  Station,  and  will 
remodel  this  place,  making  it  one  of  the  best 
stores  in  the  city. 
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Jokes  We  Have  Met 


Capsules  of  Gneer 
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ABOUT   HIS    SIZE. 

A  man  with  a  thirst  for  information  as 
well  as  his  other  thirst,  which  was  equally 
habitual,  entered  the  bar  of  a  downtown  ho- 
tel yesterday  and  started  a  conversation  with 
the  prescription  clerk. 

"When  a  man  orders  a  drink,"  said  the 
customer,  ordering  a  drink  and  pouring  it 
high,  "do  you  ask  him  whether  he  wants  10 
or  15   cent  goods?" 

"Never,"  replied  the  pharmacist. 

"Well,  why    don't  you?" 

"Well,  we  size  a  customer  up.  We  give 
him  the  sort  that  he  appears  to  be  used  to 
having.    And  we  seldom  miss  a  guess." 

"That's  veiy  interesting.  Well,  I  must  be 
going.     What  do  I  owe  you?" 

"Ten  cents." — Cleveland  Plain  Dealer. 


SOMETIMES  LESS. 
"Twice  did  Smith  refuse  to  take  a  drink 
on  conscientious  grounds." 

"Then  the  third  time  he  should  have  been 
justified  in  taking  one." 
"Why  so?" 

"Because  three  scruples  make  on  dram." 
— Baltimore  American. 


JSEFUL  'LIZA  JANE. 

Evidently  'Liza  Jane  was  a  very  useful 
tjerson.  She  and  the  old  woman  came  into 
a  London  shop  and  the  old  woman  began 
examining  some  pieces  of  cheap  calico.  She 
pulled  at  once  piece  first  this  way,  then  that, 
wetting  it  and  rubbing  it  with  her  fingers, 
to  try  if  the  colors  were  fast. 

But  she  seemed  not  entirely  satisfied.  At 
last  she  cut  off  a  piece  with  a  pair  of  scis- 
sors, and  handed  it  to  'Liza  Jane. 

"Here,  Liza  Jane,"  she  said,  "you  chew 
that,  and  see  if  it  runs." 

And  'Liza  Jane  raised  it  to  her  mouth 
and  solemnly  went  to  work, — From  Youth's 
Companion. 


A   CONNOISSEUR   OF   WORKS. 

"Perhaps  you  are  familiar  with  the  works 
of  Ingersoll?"  smilingly  inquired  the  book 
salesman,  as  he  reached  under  his.  coat  for 
the  sample  bindings. 

"Sure,  I  am,"  replied  Mr.  Goldberg,  the 
jeweller;  "undt  it's  a  good  vatch  for  der 
money ! " — Lippincott's. 


OF  THE  SCHOOLS. 

"My  doctor  ordered  two  weeks  at  the  sea- 
shore." 

"He's  a  homeopath;  isn't  he?" 

"Yes,  why?" 

"Two  weeks  is  a  small  dose.  I'd  go  to  an 
allopath  and  see  if  I  couldn't  get  a  trip  to 
Europe." — From  the  Washington  Herald. 


HIS  LIMIT. 

"Darling,"  he  said,  "I  would  do  anything 
for  you." 

"Would  you  become  a  member  of  the  leg- 
islature for  me?" 

"I  mean  anything  honorable,"  he  has- 
tened to  explain." — From  Redlayids  Racon- 
teur. 


DETRIMENTAL   SUGGESTIVENESS. 

"I  see  you  have  disposed  of  that  fine  horse 
you  bought  from  the  city." 

"Yes,"    replied    the    regretful 
"he  hurt  my  business.     He  had 
for  pulling  a  sprinkling  cart  and 
every  hydrant."     From  Judge. 


milkman; 
been  used 
stopped  at 


NO  BUBBLES  IN  HERS. 

Little  Elsie,  given  her  first  glass  of  min- 
eral water,  made  a  very  wry  face  over  it. 

"It  tastes  that  way,  dear,  because  it'a 
charged,"  said  her  mother. 

"I  guess,  mamma,"  said  Elsie,  pushing  it 
aside,  "I'll  just  have  some  of  the  kind  you've 
paid  for." — From  the  Boston  Transcript. 
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PHABMACEUTICAI.     ASSOCIATIONS. 


State 


Place  of  Meeting 


Date 


ALABAMA  1914. 

ARKANSAS  1914. 

FLORIDA    1914. 

LOUISIANA  1914. 

MARYLAND   ...Ocean    City    .Tune  24-27,  1913. 

MISSISSIPPI IfiU. 

NO.  CAROLINA.HENDEESONVILLE 1914. 

OKLAHOMA   1914. 

SO.  CAROLINA.  G'enn  Springs   .Tnlr  9,  191.'5 

TENNESSEE  ...Memphis    .I'llv  .M,  191.3 

TEXAS    ..'....  1914. 

VIRGINIA    Old  Pt.  Comfort  .July  8-11,  1913. 

GEORGIA  191„ 

A.  PH.  A Nashville,  Tenn  .Aug.  25-30,  1913 . 

N.   W.  D.  A.    ...Jacksonville.    Fla Nov.,  1913. 

N.  A.  R.  D Cincinnati    Aug.  25-29,  1913. 


President 

.  C.  T.  Ruff,  Montgomery.. 

J.  Ward,  Hope 

Mason  Thornton,  Ormond, 
W.  E.  Allen,   Monroe 

D.  P.  Schindel.  Hagersto'n 
T.  H.  Holeomh,  Greenwood 

.  S.  P.  Harper.  Selma 

,  C.  A.  Dow,  Ronk  Creek.., 
O.  P.  Hart,   Columbia 

E.  C.  Pinch,  Waverly... 
.  H.  C.  Jackson  Austin... 

.  C.  D.  Fox,  Roanoke 

.  J.  W.  Ridout  Macon . . . 
.  W.  B.  Day,  Milwaukee. 
.Albert  Plaut,  New  York 
.  H.  W.  Merritt,  Plains,  Pa, 


Secretary 

.W.  E.  Bingham,  Tuscaloosa 
Miss  M.  A.  Fein,  Little  Rock 
J    H.  Houghton,   Palatka. 
Geo.  W.  McDuff,  N.   Orleans 

.E.  F.  Kelly,  Roland  Park. 

.H.  M.  P..aser,  University. 

T.   G.   Beard.    Ch.iiiel    Hill. 

.A.  W.  Woodmancy,  Ok.  City 
F.  M.  Smith,  Charleston. 

.  T.  J.  Shannon.  Sharon. 

.  E.  G.  Eberly,  Dallas. 

.  E.  L.  Brandis.  Richmond. 

.  T.  A.  Cheatham,  Macon. 
J.  H.  Beal  Scio,  Ohio. 

.  J.  E.  Toms,  New  York. 

.  T.  H.  Potts,  Chicago. 


BOARDS    OF  PHARMACY. 


ALABAMA. — L.  C.  Lewis,  President,  Tuskegee, 
"14;  S.  A.  Williams,  Troy,  '16;  W.  B.  Bingham, 
Tuscaloosa,  '14;  W.  P.  Thomason,  Guntersville,  '15; 
E.  P.  Gait,  Secretary  Selma,  '13. 

ARKANSAS.— J.  B.  Bond,  President,  Little 
Rock,  '15;  J.  A.  Gibson,  Little  Rock,  '14;  R.  A. 
Warren,  Clarksville.  '16;  S.  J.  McMahon,  Bates- 
Tille,  '12;  J.  F.  Dowdy,  Secretary,  Little  Rock,  '13. 

FLORIDA.— E.  Berger,  President,  Tampa,  '16; 
Leon  Hale,  Tampa,  '14;  H.  H.  D'Alemberte,  Pen- 
sacola.  '14;  W.  D.  Jones.  Jacksonville,  '13;  D.  W. 
Ramsaur,   Secretary-Treasurer,  Palatka,  '12. 

GEORGIA.— H.  C.  Thuptrine,  President,  Savan- 
nah, '12;  W.  S.  Elkin,  Jr.,  Atlanta,  '16;  S.  E. 
Bayne.  Macon,  '14;  R.  H.  Land,  Augusta,  '13;  Her- 
man Shuptrine,  Savannah,  '12;  C.  D.  Jordan,  Sec- 
retary.  Monticello,   '15. 

KENTUCKY.— J.  H.  Martin,  President,  Win- 
chester, '12;  R.  H.  White,  Mt.  Sterling,  '14;  Ad- 
dison Dimmitt,  Louisville,  '15;  C.  Lewis  Dlehl, 
Louisville,  '13;  G.  0.  Patterson,  Hawesville,  '16; 
.T.  W.  Gayles,  Secretary,  Frankfort  (not  a  mem- 
ber). 

LOUISIANA.— C.  W.  Outhwaite,  President,  New 
Iberia,  '13;  Giistave  Seemann,  New  Orleans,  '13; 
Peter  Rupp,  New  Orleans,  '13;  E.  L.  McCIung, 
Natchitoches,  '13;  W.  E.  Allen.  Monroe,  '13;  Paul 
Eckels,  Crowley.  '13;  M.  M.  Brartliurn,  New  Or- 
leans, '13;  E,  H.  Walsdorf,  Secretary,  New  Or- 
leans. '13. 

MARYLAND.— H.  L.  Meredith,  President, 
Hngerstown,  '13;  W.  C.  Powell,  Snow  Hill,  '17; 
■T.  F.  Frames,  Baltimore,  '16;  D.  R.  Mil'ard,  Bal- 
timore, '15;  Ephralm  Bacon,  Secretary,  Roland 
Park,  '14. 


Druggists  shnulH  stocl^- 

Dr.  A.  C.  Daniels'  Home  Treat- 
meat  for  Horse,  Dog  and  Cat 

Fre.t  Cabinets,  Signs.  Window 
Displays,  etc.  Best  Tdvertised, 
best  sellers  and  warranted  to  give 
satisfaction. 

IVrilc  for  particulars  to  DR.  A.  C.  D4NIELS, 
172  Milk  Street,  Boston,  Mass. 


MISSISSIPPI.— H.  M.  F.aser,  President,  Univer- 
sitv;  P.  J.  Fife,  Jackson;  S.  C.  Lindsey,  Europa; 
T.  O.  Slaughter,  Waynesboro;  W.  W.  Ellis,  Sec- 
ret.iry,  Fayette. 

NORTH  CAROLINA.— E.  V.  Zoeller,  President, 
T.irl  oro.  '12;  J.  P.  Stowe,  Charlotte,  '16;  W.  W. 
Home,  Fayetteville,  '15;  I.  W.  Rose,  Rocky  Mount, 
'13;  F.  W.   Hancock,  Sec,   Oxford,   '14. 

OKLAHOMA.— W.  F.  Dodd,  President,  Caddo. 
'13;  L.  D.  Brunk,  Nowata,  '16;  F.  B.  Llllie. 
Guthrie,  '12;  J.  D.  Humphrey,  Bristow,  '15;  J.  C. 
Burton.   Secretary,    Stroud,   '14. 

TENNESSEE. — F.  W.  Ward  President,  Mem- 
phis. '12;  M.  E.  Hutton,  Nashville,  '13;  W.  A. 
McBatb,  Knoxville,  '16;  O.  J.  Nance,  Jackson,  '15; 
J.  B.  Sand,  Nashville,  '14;  Ira  B.  Clark,  Secretary, 
Nashville   (not  a  member). 

TEXAS.— J.  A.  Weeks,  President,  Ballinger,  '13; 
J.  R.  Crittenden,  Teague,  '13;  W.  P.  Robertson, 
Gonzales,  '13;  H  C.  Jackson,  Austin,  '13;  H.  V. 
Schumann,  New  Braunfels,  '13;  R.  H.  Walker, 
Secretary,  Gonzales  (not  a  member). 

SOUTH  CAROLINA.— C.  A.  Milford,  President, 
Abbeville,  '14;  J.  M.  Oliver,  Orangeburg,  '16;  H. 
E.  Heinitsch.  Jr..  Spartanburg,  '12;  D.  P.  Frier- 
snn.  Charleston,  '13;  L.  P.  Fouche.  .\nderson,  '15; 
D.  T.  Riley,  Florence,  '17;  F.  M.  Smith,  Secretary, 
Charleston  (not  a  member). 

VIRGINI.\. — H.  S.  Arrington,  President,  Nor- 
folk, '17;  C.  V.  Kearfott,  Martinsville.  'Ifi;  W.  L. 
liVle,  Bedford;  J.  E.  Jackson.  Tazewell,  '15; 
T.  A.  Mil!<T.  Sccretary-Trcasnrer,  Richmond,  '14. 


The  Toy  for 
Cats 

e    big   novelty  for 

:.  Catnip,  the  real 

d  in  ounce   pack- 

ges,    cartons,  bags, 

ton  and  car-load  lots. 

Dt.  a.   C.  Daniels,    IVorlda  Headquarters  for  Catnip. 


Catnip  Ball  b/Iu'^sisis  ^^ 

y^^^^j^J      The 
/^^^^^^V  10c 

^Or         W    Trade  Mfirk     Ifc  agC! 

^^    Pat.  Kefc-.  L.S.  I^at.  Off.  ^       ,^„  , 
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COME  ALONG! 

Perhaps  you  have  had  the  experience 
of  having  the  dust  kicked  up  in  your 
eyes.  You  knov/  that  the  reason  was 
that  you  were  in  the  rear  of  a  fast- 
going  something-or-other. 

THE 
DIXIE  DRUGGIST 

is  offering  to  the  leading  manufac- 
turers and  wholesalers  an  opportunity 
to  throw  the  dust  into  the  eyes  of 
their  competitors. 

If  you  want  to  come  along,  jump 
right  in.  If  you  prefer  to  have  the 
sand  thrown  into  your  eyes,  that's 
strictly  your  own  business. 

How  about  July  Number?     Are  you  on? 


O-U-T! 

When  things  are  coming  your  way 
and  everything  is  lovely,  you're  in 

When  there's   nothing  coming  in, 
you're  out — you  bet  you  are. 

There  is  just  one  way  to  cover  the 
Southern  Drug  Trade  and  that  is  through 
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Clksiiracitcgir 


This  is  no  ordinary  drink-it-just-to-be-drinking- 
something"  beverage.  Coca-Cola  has  distinctive, 
individual  quahties  that  you  will  recognize.  Just  to 
look  at  a  glass  of  it  tells  the  story — bright,  spark- 
ling, clear. 

Deliffhtfully  refreshing — completely  thirst- 
quenching — absolutely  wholesome.  It's  worth 
repeating. 

Delicious — Refreshing 

Thirst-Quenching 
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Demand  the  Genuine- 
Refuse  Substitutes. 

Send  for  our 
free  Bookkt, 


v---^: 


Whenever 

you    see    an 

Arrow    think 

of    Coca-Cola 


THE  COCA-COLA  COMPANY,  Atlanta,  ga. 


THE 

DIXIE  DRUGGIST 

A  Monthly  Publication  Issued  to  the 
Retail  Drug  Trade  of  the  South 


JULY,  1913 


HE  merchant  who 
does  not  advertise 
is  hke  a  hunter 
without  a  dog. 
He  may  be  a 
good  shot  and 
carry  a  very  fine  gun,  but  he  will  not 
kill  many  birds  without  a  dog  to 
scare  them  up  for  him. 

—HERBERT  N.  CASSON 
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A  BUSINESS  INVESTMENT 

That's  what  it  means  to  the  Retail 
Druggist  who  is  a  regular  reader  of 

THE 
DIXIE  DRUGGIST 

The  small  amount  of  two  cents  a  week 
invested  in  this  Southern  Drug  Journal  will 
pay  you  large  dividends. 

Send  in  your  subscription  right  now 
while  you  are  thinking  about  it. 

Every  time  you  get  a  number  in 
which  you  find  a  business-builder  or  a 
labor-saver  just  tuck  away  a  dime  and  at 
the  end  of  the  year  you  will  find  that  your 
savings  have  amounted  to  enough  to  sub- 
scribe for  another  year  and  pay  yourself 
looi  dividends. 


The  Dixie  Druggist 

A  Monthly  Magazine  for  Southern  Druggists. 
"Covers  the  South  like  the  Sunshine" 

Blackwelder-Riddle  Building  Hickory,  N.  C. 
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Texas  Pharmacists  Go  After  Peddlers 


Texas  ^Pharmaceutical    Association    Adopts    Recommendations    of 
Legislative  Committee 


The  Pharmacists  in  the  State  of  Texas 
have  gone  on  record  in  the  matter  of  the 
itinerant  medicine  vendor.  The  druggists, 
by  the  publicity  they  have  given  to  the 
matter,  have  increased  the  tax  receipts  from 
peddlers  from  $19,000  to  $165,000  a  year. 
The  druggists  have  adopted  resolutions  to 
employ  counsel  to  prosecute  the  litigation 
and  force  payment  of  peddlers'  taxes. 

Chairman  C.  E.  Craycroft  of  Sherman, 
head  of  the  Legislative  Committee,  made 
the  following  report  and  recommendations, 
when  the  Texas  Association  met  in  Galves- 
ton last  month : 

"The  first  law  considered  by  your  com- 
mittee was  one  to  require  the  medicine  ped- 
dlers to  pass  an  examination  before  the 
State  Board  of  Pharmacy  and  secure  a 
license.  After  a  thorough  investigation  it 
was  found  that  such  a  law  was  passed  in 
Minnesota  and  afterward  held  unconstitu- 
tional by  the  Supreme  Court  of  that  State. 

"The  next  bill  considered  was  one  entirely 
prohibiting  the  peddling  of  medicine,  which 
law  would  no  doubt  have  proven  constitu- 
tional if  we  could  have  secured  its  passage, 
but  we  regret  to  report  that  after  a  hard- 
fought  battle  it  was  lost  in  the  Senate  by 
two  votes. 

"This  committee  then  worked  for  the  pas- 
sage of  the  State  Auditor  law,  abolishing 
the  office  of  County  Auditor  and  creating 
five  State  Auditors,  whose  duty  would  be 
not  only  to  audit  all  State  and  county  rec- 
ords but  also  to  collect  the  occupation  taxes 
due  the  State  which  are  not  now  being  col- 


lected. Before  publicity  was  given  to  the 
fact  that  the  peddlers  were  not  paying  their 
$100  State  and  $.50  county  taxes,  the  State 
received  only  about  $19,000  a  year  from  this 
source,  but  we  are  infoiTned  by  the  Con- 
troller's office  that  from  the  best  estimate 
they  could  give  on  the  present  collections, 
this  amount  has  increased  to  about  $165,000. 
In  other  words,  our  activity  has  caused  the 
State  to  receive  about  $146,000  a  year 
above  what  was  formerly  paid. 

"We  condemn  the  present  method  of  au- 
diting, both  State  and  county,  believing  that 
the  best  interests  of  the  taxpayers  would 
be  conserved  if  the  auditing  system  was 
put  under  the  method  adopted  by  the  Fed- 
eral Government  in  examining  the  national 
banks.  We  consider  the  method  of  appoint- 
ing the  County  Auditors  to  be  out  of  line 
with  business  principles,  as  this  officer,  un- 
der the  present  system,  must  look  to  the  very 
people  whose  records  he  audits  for  his  posi- 
tion. If  the  national  banks  were  allowed  to 
select  their  own  examiners,  the  method 
would  be  considered  ridiculous,  yet  this  is 
the  method  by  which  the  County  Auditors 
are  elected. 

Results  of  Fight. 

"While  we  were  not  successful  in  secur- 
ing the  enactment  of  the  laws  desired,  a  great 
deal  was  done.  The  medicine  peddlers  were 
well  organized  and  started  a  campaign  to 
repeal  all  laws  now  regulating  them,  but 
were  forced  to  give  up  their  fight  in  order 
to  oppose  our  activity.  Another  good  re- 
sult was  the  testing  of  the  constitutionality 
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of  the  present  occupation  tax  law,  which  was 
held  constitutional  in  the  opinion  handed 
down  by  the  Court  of  Civil  Appeals  on 
March  26th,  1913,  the  style  of  the  case  being 
Shed  vs.  State. 

"We  desire  especially  to  call  attention  to 
the  fact  that,  except  in  a  few  instances, 
medicine  peddlers  are  not  paying  their 
taxes,  and  would  suggest  that  an  organized 
effort  be  made  to  force  the  collection  of  these 
taxes.  On  account  of  the  local  political  in- 
fluence of  the  peddlers,  it  seems  impossible 
to  get  the  county  officers  to  require  the  pay- 
ment of  the  taXj  and  we  believe  the  only  suc- 
cessful means  would  be  for  the  druggists  to 
employ  special  counsel  to  prosecute  the  liti- 
gation. 

"We  know  of  one  county  in  which  four- 
teen peddlers  are  operating,  only  one  of 
whom  has  paid  his  tax,  and  although  a  per- 
sistent effort  has  beer  made  for  the  past 
three  years  to  get  the  county  and  State  of- 
ficers to  require  pajTiient,  the  peddlers 
openly  defy  the  law. 

"We  recommend  that  the  work  we  have 
done  be  continued  until  the  Texas  retail 
druggists  have  received  justice  and  the  State 
is  rid  of  the  itinerant  venders  of  medicine." 


A  NEWSPAPER  PRESCRIPTION. 

Newspaper  writers  are  sometimes  hard 
put  to  it  for  something  to  fill  up  their  col- 
umns with,  especially  on  Monday  mornings. 
The  following  story  was  hatched  out  by  a 
clever  pencil-pusher: 

A  colored  man  walked  into  a  Cincinnati 
pharm.scy  r.nd  told  the  clerk  he  wished  a 
pai-ticular  prescription  filled.  The  customer 
extended  a  small  Pible  ar;d  pointed  to  a 
passage: 

Exodus  .30:23-24:  "Take  thou  also  unto 
thee  principal  spices,  of  pure  sweet  myrrh, 
500  shekels,  and  of  sweet  cinnamon  half  so 
much,  even  250  shekels,  and  of  sweet  cala- 
mus 250  shekels.  And  of  cassia  500  shekels 
after  the  shekel  of  the  sanctuary,  and  of 
olive  oil  a  hin." 

After  searching  the  various  Biblical  con- 
cordances, dictionaries,  etc.,  at  the  library 
— which  is  near  the  store — the  clerk  found 
the  necessary  inf omiation ;  also  a  method 
of  preparation,  and  the  unique  prescription 
was  filled. 


THE  FAMILY  DOCTOR. 

In  an  age  of  specialization  in  all  that 
affects  the  ills  that  flesh  is  heir  to,  it  is  alto- 
gether pleasing  to  hear  a  plea  for  the  fam- 
ily doctor.  The  American  Medical  Associa- 
tion, at  its  recent  session,  proclaimed  its 
"positive  recorded  approval  of  the  reten- 
tion of  the  family  physician  as  general  con- 
sultant in  health  matters."  The  respective 
spheres  of  the  pure  specialist  and  the  gen- 
eral practitioner  of  medicine  are  recognized; 
there  is  separate  function  for  each.  Science 
and  specialization  give  us  no  substitute  for 
the  family  doctor,  who  is  friend,  confidant, 
sympathizer,  comforter,  benefactor  and 
healer.  He  is  one  who  is  with  us  in  our 
troubles  as  well  as  in  our  diseases. 

One  of  the  best  tributes  to  this  type  of 
men  in  the  medical  profession  is  hidden  away 
in  Dr.  George  W.  Bagby's  appreciative  es- 
says, "A  Piece  About  Doctors."  There  they 
are  described:  "Faithful  keepers  of  the 
great  seal  of  family  secrets,  trusty  wardens 
of  the  ineffably  precious  health  of  our  loved 
ones,  silent  and  pitying  witnesses  of  human 
suffering  and  human  weakness,  who  shall 
rightly  tell  your  worth  and  with  what  pat- 
ent of  nobility  shall  ye  be  fitly  honored? 
.  .  .  In  the  realm  where  there  will  be  no 
use  for  doctors,  but  where  many  doctors 
shall  be,  it  shall  come  to  pass  that  beside 
the  river  of  living  waters  and  under  the 
trees  whose  leaves  are  for  the  healing  of 
the  nations,  each  upon  his  little  knoll  of 
emerald  sward,  the  good  doctors  of  this 
world  shall  be  seated.  .  .  .  And  around 
each  doctor  shall  be  the  host,  small  or  great, 
as  the  case  may  be,  of  them  to  whom  he 
ministered  on  earth.  They  shall  press  for- 
ward with  lips  no  longer  dumb,  with  hands 
no  longer  afraid  to  tell  by  their  clasp  what 
even  the  lips  might  not  like  to  say,  and  with 
eyes  blazing  full  and  wai-m  from  the  un- 
masked soul.  And  from  lips  and  hands  and 
eyes  shall  come  measureless  requital.  And 
the  little  ones,  the  little  ones  whose  first 
wail  and  whose  last  sigh  the  good  doctors 
heard,  they  shall  come  with  purest  kisses 
and  cherubic  palms,  with  such  sweet  thanks 
and  caressing  as  only  the  always-angels 
know." — Richmond  {Va.)  Dispatch. 
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North  Carolina  Pharmaceutical  Association 


By  Prof.  J.  G.  Beard,  Secretary 


The  North  Carolina  Pharmaceutical  As- 
sociation held  its  thirty-fourth  annual  meet- 
ing in  the  city  of  New  Bern  on  the  11th, 
12th  and  13th  of  June  in  the  graded  school 
auditorium. 

In  the  absence  of  the  president,  J.  G.  M. 
Cordon,  of  Clayton^  the  Association  was 
called  to  order  on  the  morning  of  the  11th 
by  Vice-President  C.  P.  Harper,  of  Selma. 

Dr.  B.  F.  Huske,  the  local  Episcopal  rec- 
tor, invoked  Divine  blessings  on  the  meet- 
ing and  upon  the  gathered  delegates,  whom 
he  said  represented  "an  unselfish,  conscien- 
tious, unappreciated  body  of  citizens" 

The  druggists  were  welcomed  on  behalf 
of  the  city  of  New  Bern  by  Mr.  E.  H.  Mead- 
ows, who  was  for  many  years  a  druggist 
himself  and  a  charter  member  and  vice- 
president  of  the  North  Carolina  Pharma- 
ceutical Association.  Mr.  Meadows  spoke  of 
many  matters  of  vital  importance,  urged 
the  members  to  take  no  backward  steps  but 
be  counted  among  the  progressives.  He  sug- 
gested that  all  applicants  to  practice  phar- 
macy become  proficient  in  microscopical  ex- 
aminations. He  also  suggested  that  the 
Association  encourage  the  education  of 
women  to  practice  pharmacy.  "There  are 
none  so  well  adapted  to  pharmacy  as  ladies," 
said  Mr.  Meadows.  "Their  care,  reliability, 
neatness  and  intelligence  recommend  them." 
He  then  turned  the  keys  of  New  Bern  over 
to  the  visitors. 

Mr.  C.  P.  Harper  responded  to  the  very 
cordial  welcome  and  promised  the  city  that 
at  the  end  of  the  three  days'  meetings  he 
would  return  the  keys  of  the  city,  that  the 
visitors  would  keep  off  the  grass  and  that 
the  color  of  red  used  in  painting  the  town 
would  be  as  light  a  shade  as  possible. 

Dr.  R.  D.  V.  Jones,  a  local  physician,  also 
welcomed  the  druggists  in  a  very  hearty 
manner  and  paid  them  homage  as  "diligent 
seekers  toward  unselfish  ends." 

Mr.  F.  W.  Hancock,  of  Oxford,  secretary- 
treasurer  of  the  Noi-th  Carolina  Board  of 
Pharmacy,  responded  to  Dr.  Jones'  address 
in  a  very  able  manner.  Mr.  Hancock  is  a 
native  of  New  Bern,  and  expressed  his  pleas- 
ure at  being  once  more  on  boyhood  ground. 


He  has  a  host  of  friends  throughout  that 
section  of  the  State,  and  all  will  be  glad 
to  learn  of  his  re-election  for  a  term  of  five 
years  as  a  member  of  the  Examining  Board, 
which  position  he  has  held  for  a  very  long 
period.  Mr.  Hancock  was  also  a  charter 
member  of  the  Association,  and  of  the 
thirty-four  annual  meetings  held  to  date, 
he  has  attended  thirty-three,  the  sirigle  ex- 
ception being  caused  by  sickness.  No  drug- 
gist in  the  State  has  the  interests  of  the 
Association  more  at  heart  than  has  Mr. 
Hancock^  and  he  has  always  striven  to 
carry  out  the  duties  of  examiner  and  in- 
spector as  faithfully  as  possible. 

On  Wednesday  night,  at  nine  o'clock,  the 
delegates  were  accorded  an  elegant  recep- 
tion at  the  handsome  colonial  home  of  Mr. 
and  Mrs.  C.  D.  Bradham.  A  wealth  of  flow- 
ers artistically  arranged,  a  splendid  orches- 
tra furnishing  exquisite  music,  a  charming 
and  beautiful  hostess  and  genial  host,  whose 
gracious  hospitality  is  far-famed,  and  the 
presence  of  many  townspeople,  made  the  vis- 
iting pharmacists  delighted  with  their  local 
secretary,  Mr.  Bradham,  and  the  first  en- 
tertainment feature  of  the  meeting. 

Thursday  was  a  very  busy  day  for  the 
delegates.  President  Cordon,  having  arrived 
the  night  before,  read  his  address.  He  re- 
viewed thoroughly  the  work  of  the  Asso- 
ciation for  the  past  year,  and  spoke  of  the 
many  improvements  made  and  others  con- 
templated. A  number  of  suggestions  were 
offered  for  the  betterment  of  phai-maceuti- 
cal  conditions,  especial  stress  being  laid  on 
the  need  of  Sunday  closing  and  rest  and 
higher  education.  This  address  proved  not 
only  interesting,  but  was  very  instructive 
and  thoroughly  enjoyed  by  all. 

Following  this,  Secretary  J.  G.  Beard,  of 
Chapel  Hill,  made  his  annual  report.  He 
showed  the  Association  to  be  in  a  healthy, 
prosperous  condition,  but  uiged  that  means 
be  considered  for  the  enlargement  of  the 
membership  and  for  an  increased  attend- 
ance at  the  meetings. 

A  number  of  interesting  papers  were  in- 
troduced during  the  morning  session,  and, 
after  being  read,  were  discussed  at  length. 
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Among  the  papers  presented  were:  "Store 
Salesmanship  and  Nomenclature,"  by  R.  H. 
Roth,  of  Asheville.  Mr.  Roth  offered  sev- 
eral ideas  which  were  given  favorable  con- 
sideration. "Some  of  the  Beauties  of  Phar- 
macy and  the  Relation  of  the  Pharmacist 
and  Physician,"  by  E.  L.  Tarkington,  of 
Wilson.  Mr.  Tarkington  is  a  druggist  who 
delights  in  his  work  and  who  is  proud  of 
his  profession,  and  his  paper  was  eloquent 
in  pointing  out  the  esthetic  side  of  phar- 
macy. "Sketch  of  Samuel  Johnston  Hins- 
dale, of  FayettevDle,"  by  Prof.  E.  V.  How- 
ell, of  Chapel  Hill,  Dean  of  the  University 
of  North  Carolina  School  of  Pharmacy  and 
Chairman  of  the  Committee  on  Papers  and 
Queries.  In  addition  to  the  above  sketch. 
Professor  Howell  read  a  preliminary  paper 
on  "Formaldehyde  and  Permanganate  Dis- 
infection." This  latter  paper  questioned  the 
efficacy  of  this  popular  form  of  disinfection, 
and  cited  several  instances  where  different 
bacteria  in  culture  media  were  subjected  to 
the  vapors  formed  fiom  the  decomposition 
of  the  above-named  drugs  without  apparent 
injury  to  the  germs.  "Suggestions,  to  In- 
crease Interest  in  the  Sale  of  Disinfectants," 
by  Eugene  Rimmer,  of  Tarboro.  "Analysis 
of  Tea,"  by  F.  H.  Lunn,  of  Winston-Salem. 
"Analysis  of  Coffee,"  by  C.  L.  Cox,  of  War- 
saw. 

The  first  business  transacted  at  the  after- 
noon session  was  the  election  of  officers  for 
the  ensuing  year.  This  election  resulted 
as  follows: 

President^  C.  P.  Harper,  of  Selma;  First 
Vice-President,  G.  C.  Goodman,  of  Moores- 
ville;  Second  Vice-President,  E.  L.  Tarking- 
ton, of  Wilson;  Third  Vice-President,  E.  G. 
Birdsong,  of  Raleigh ;  Secretary,  J.  G.  Beard^ 
of  Chapel  Hill  (re-elected)  ;  Treasurer,  G. 
E.  Burwell,  of  Charlotte  (re-elected)  ;  mem- 
ber Board  of  Pharmacy,  F.  W.  Hancock,  of 
Oxford. 

The  Committee  on  Time  and  Place  of  Next 
Meeting  reported  in  favor  of  Hendersonville. 
Upon  balloting,  the  members  confirmed  the 
choice  of  the  committee,  and  the  thirty-fifth 
annual  meeting  of  the  N.  C.  P.  A.  will  be 
held  in  Hendersonville,  "The  Land  of  the 
Sky,"  on  the  17th,  18th  and  19th  of  June, 
1914. 

A  boat  trip  up  the  Trent  River  was  sched- 
uled for  the  afternoon,  but  owing  to  the  in- 


clemency of  the  weather  the  plan  was  aban- 
doned. 

The  final  session  dealt  with  a  number 
of  small  matters.  The  reins  of  government 
were  turned  over  to  the  newly-elected  offi- 
cers and  the  Association  adjourned  until 
next  year. 

J.  G.  Beard,  Secretary, 

Chapel  Hill  N.  C. 


WORK  OF  THE  W.  O.  N.  A.  R.  D. 

The  following  resolutions  adopted  by  the 
Women's  Organization  of  the  N.  A.  R.  D. 
received  the  endorsement  of  30,000  women: 

Whereas,  The  attention  of  the  members 
of  the  W.  0.  N.  A.  R.  D.  has  been  from 
time  to  time  directed  to  the  harmfulness  of 
some  of  the  advertising  matter  that  is 
placed  on  drug  store  counters  for  miscel- 
laneous distribution,  these  advertisements 
being  extremely  offensive,  even  without  the 
disgusting  illustrations  which  render  them 
worse,  this  matter  being  used  in  window 
displays  and  thrown  on  streets  and  lawns, 
to  fall  into  the  hands  of  young  girls  and 
boys;  and 

Whereas,  From  a  sense  of  modesty 
women  frequently  patronize  department 
stores  instead  of  drug  stores  because  in  the 
fonner  they  may  be  served  by  women  em- 
ployes, when  necessity  demands  that  they 
purchase  remedies  or  applications  of  an  em- 
barrassing nature;  and 

•  Whereas,  Men  and  women  through  fre- 
quent contact  with  suggestive  pictures  and 
offensive  printed  matter  become  callous  to 
the  sanctity  of  womanhood;  therefore,  by 
the  W.  O.  N.  A.  R.  D.  in  convention  as- 
sembled, be  it 

Resolved,  That  the  Secretary  of  the 
Woman's  Organization  is  hereby  instructed 
to  have  printed  suitable  literature  embody- 
ing extracts  from  the  paper  on  this  impor- 
tant subject  that  was  read  by  Mrs.  Staley 
during  the  meeting  of  this  convention,  this 
to  be  placed  in  the  hands  of  the  officers  of 
each  of  our  local  chapters  for  distribution 
among  their  members,  the  object  being  to 
secure  signed  petitions  for  the  suppression 
of  this  obscene  advertising  matter,  these  pe- 
titions to  be  used  by  the  W.  O.  N.  A.  R.  D. 
in  the  most  helpful  manner  possible. 
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The  drug  firm  of  Irwin  &  Floyd,  Spar- 
tanburg, S.  C,  has  been  dissolved  by  mu- 
tual consent.  Dr.  Irwin  has  acquired  Mr. 
Floyd's  interest,  and  the  store  will  be  con- 
ducted under  the  name  of  Arthur  Irwin,  as 
it  was  before  Mr.  Floyd  entered  the  firm. 

*  *     • 

Lewis  Drug  Company,  Anderson  S.  C,  is 
occupying  new  quarters. 

*  *     * 

Mr.  J.  S.  McDonald  succeeds  Mr.  C.  H. 
Craven  as  manager  for  the  Lumberton  (N. 
C.)    Drug  Company. 

*  *     * 

Dr.  H.  T.  Wood  has  purchased  the  drug 
business  of  Church  Brothers  at  Goodletts- 
ville,  Tenn. 


The  Rice  Annex  Pharmacy,  Houston, 
Texas,  has  been  enlarged,  giving  the  store 
almost  double  the  amount  of  floor  space  as 
before.  The  parlor  is  fitted  with  fourteen 
new  tables  and  latest  style  chairs.  A  mez- 
zanine floor  has  been  built  in  the  prescrip- 
tion department  as  well  as  in  the  bookkeep- 
ing department.  The  store  has  a  staff  of 
five  doctors,  and  calls  are  received  by  pri- 
vate 'phone  service. 

*  *     * 

Mr.  John  E.  Hamilton  is  the  new  man- 
ager for  the  Heyer  Drug  Company,  Hous- 
ton, Texas. 

*  *     * 

Fire  destroyed  the  drug  store  of  Harrell 
Drug  Company,  Whigham,  Ga. 


Charlotte  Drug  Company,  East  Ti-ade 
Street,  Charlotte,  N,  C,  suffered  a  slight 
loss  from  fire  a  short  time  ago. 

*  *     • 

Damage  estimated  at  $1200  was  sustained 
by  the  Gate  City  Drug  Store,  Birmingham, 

Ala.,  last  month. 

*  *     * 

W.  H.  Stevens,  a  prominent  newspaper- 
man of  Beaumont,  Texas,  has  I'eturned  to 
his  first  love,  the  drug  business,  and  is  lo- 
cated in  Louisiana. 


Dr.  John  Tull  has  opened  a  new  drug 
store  at  Waynesville,  N.  C.  Dr.  Tull  for- 
merly was  connected  with  the  Chautauqua 
Drug  Store  at  Waynesville. 

Increased  business  has  compelled  the  City 
PhaiTnaey,   Covington,   Ga.,  to   add   another 
clerk  to   its  prescription  department. 
*     *     * 

Kendall,  the  drug  man,  of  Shelby,  N.  C, 
has  had  his  place  considerably  improved, 
making  it  very  attractive. 


F.  P.  Dunn  is  having  a  new  building 
erected  for  his  dnag  store  at  Lyons,  Texas. 

*  *     * 

Frank  M.  Wallin,  druggist,  Rogers,  Ark., 
has  filed  a  petition  in  voluntary  bankruptcy. 
His  assets  are  quoted  at  $19,600;  liabilities, 
$21,023. 

*  *     * 

The  Seawall  Drug  Store,  Galveston, 
Texas,  was  burglarized  a  short  time  ago, 
the  loss  being  nearly  $400. 


Suit  was  brought  by  J.  R.  and  Ada  Hill 

against     the     DeMoville     Drug     Company, 

Nashville,   Tenn.,   in   which    it   was   alleged 

that   their   daughter  was   made    ill    by   ice 

cream    purchased    at   the    store.      Jesse    M. 

Peck    entered    suit    on    the     same     grounds, 

claiming   that    he     was    "poisoned"    at     the 

same  time. 

*     *     * 

The   McMillan   Pharmacy   Company,   Cor- 
dele,  Ga.,  has  applied  for  a  charter. 
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WOMEN'S  ORGANIZATION. 


NATIONAL  ASSOCIATION  RETAIL 
DRUGGISTS. 

The  Women's  Organization  of  the  N.  A.  R. 
D.  is  an  association  in  which  every  woman 
who  is  connected  with  the  drug  business 
or  who  is  a  member  of  the  family  of  a  retail 
druggist  should  be  interested. 

This  organization,  which  was  started  in 
Boston  several  years  ago,  has  grown  to  be 
of  national  importance,  and  its  members 
have  accomplished  good  results.  They  have 
in  contemplation  the  accomplishment  of 
many  more  good  things.  Be  it  understood 
these  ladies  are  not  suffragettes,  neither  are 
they  meddlers,  but  rather  are  they  help- 
mates. They  have  set  out  to  do  women's 
work  in  women's  way. 

In  a  number  of  States  there  are  already 
chapters  of  the  national  organization,  and 
■any  woman  who  is  eligible  to  membership 
may  send  her  application  to  the  local  chap- 
ters. In  places  where  there  are  no  chap- 
ters, applications  may  be  filed  with  the  na- 
tional secretary,  Mrs.  Nellie  Florence  Lee, 
823  North  Twenty-fourth  Street,  Philadel- 
phia, Pa. 

For  the  benefit  of  those  who  may  wish 
information  on  the  subject  we  print  the  fol- 
lowing extract  from  the  Constitution  of  the 
association : 

ARTICLE  IV— Local  Membership. 

Art.  IV.,  Sec.  1.  Local  chapter  member- 
ship shall  consist  of  a  woman  personally  en- 
gaged in  the  retail  drug  business;  an  imme- 
diate member  of  the  family  of  a  retail  drug- 
gist actually  engaged  in  business,  a  woman 
graduate  of  a  recognized  -college  of  phar- 
macy, or  the  wife  or  daughter  of  a  man  di- 
rectly employed  by  the  N.  A.  R.  D.  who  is 
actively  engaged  in  promoting  the  welfare 
of  that  body. 

Local  chapter  membership  may  also  con- 
sist of: 

Sec.  2.  (a)  Any  woman  engaged  In  phar- 
maceutical manufacturing  as  principal. 

(b)  The  wife  or  daughter  of  a  resident 
representative  of  a  pharmaceutical  manu- 
facturer. 

(c)  The  wife  or  daughter  of  a  chief  in 
the  Government  laboratory. 

(d)  The  wife  or  daughter  of  a  professor 
in  a  recognized  college  of  pharmacy. 


The  Board  of  Directors  has  two  members 
from  the  Southern  states,  namely,  Mrs.  John 
T.  Roe,  64  North  Monterey  Street,  Mobile, 
Ala.,  and  Mrs.  Charles  D.  Fox,  515  Church 
Street,  Roanoke,  Va.  . 

Mrs.  Lee,  the  national  secretary,  expects 
to  pay  a  visit  to  Greensboro,  N.  C,  in  Sep- 
tember. We  hope  that  before  that  time 
many  new  members  from  the  South  may 
be  enrolled. 


SUNBURN  FROM  THE  BOTTLE. 

"That  young  man,"  said  the  druggist, 
looks  like  a  millionaire  polo  player,  fresh 
from  Coronado  beach  or  Miami,  but,  as  a 
matter  of  fact,  he  is  a  shoe  salesman  in 
Blank's  Department  store." 

"How  did  he  get  that  lovely  sunburn, 
then?"  the  patron  asked. 

"Out  of  this  bottle,"  smiled  the  druggist, 
taking  down  a  vial  marked  "Bronzine." 
"This  is  bottled  sunshine.  I  have  sucesded 
where  Swift's  Brobdingnagian  philosophers 
failed.  And  an  application  of  this  fluid  is 
just  like  an  application  of  sunshine — it  turns 
the  skin  a  splendid  golden  brown. 

"Sunburn,  a  splendid  sunburn,  is,  you 
know,  the  one  touchstone  whereby  you 
know,  summer  and  winter,  your  leisured 
young  millionaire — your  Alfred  Vander- 
bilt  or  Hari-y  Payne  Whitney  or  Joseph 
Widener.  You  can  all  wear  good  clothes, 
but  it  takes  the  young  millionaire,  whose 
life  is  passed  out  of  doors  in  the  superbest 
climates,  to  sport,  a  good,  strong  sunburn. 

"So  every  druggist  carries  nowadays  as 
strong  a  line  of  'bronzines'  and  'nut-browns' 
and  'solarines'  as  of  freckle  removers  or  skin 
foods." — From  the  New  York  Tribune. 


POINT  OF  PRECEDENCE. 
A  litigation  once  arose  in  the  University 
of  Cambridge  whether  Doctors  in  Law  or 
Doctors  in  Medicine  should  hold  precedence. 
The  Chancellor  asked  whether  the  thief  or 
the  hangman  preceded  at  an  execution? 
Being  told  that  the  thief  usually  took  the 
lead :  "Well,  then,"  said  the  Chancellor,  "let 
the  Doctors  in  Law  have  the  precedence,  and 
let  Doctor?  in  Medicine  be  next  in  rank." — 
Life, 


THE    DIXIE    DRUGGIST 


Thinks  Sale  of  Narcotics  Should  Cease 


Mr.  T.  W.  Norwood,  a  prominent  drug- 
gist of  Savannah^  Ga.,  in  a  contribution  to 
the  Savannah  Press,  gives  his  views  on  the 
proposed  tax  on  druggists  for  the  support 
of  an  inspector  to  enforce  anti-narcotic 
laws.     Mr.  Norwood  says: 

"This  is  a  good  move  in  the  right  direc- 
tion and  should  be  supported  by  all  drug- 
gists, although  it  somewhat  resembles  the 
penning  of  all  the  sheep  and  a  few  of  the 
goats  to  prevent  the  goats  (many  of  whom 
are  left  on  the  outside)  eating  the  clothes 
off  the  line,  for  there  are  comparatively  few 
druggists  who  degrade  themselves  by  sell- 
ing narcotics  illegally.  Only  a  small  per 
cent,  of  such  sales  are  made  by  druggists. 

"I  have  before  me  a  recent  report  on  the 
habit-producing  drug  traffic  in  the  United 
States.  This  report  does  not  vary  greatly 
from  others.  There  are  twenty-seven  cases 
mentioned.  There  are  cases  of  white,  col- 
ored and  Chinese  arrested  for  smuggling, 
or  having  in  their  possession  and  selling  of 
opium  cocaine,  heroin,  etc.  Of  this  num- 
ber only  eight  are  druggists  or  drug  clerks. 

"Mention  is  made  of  $50,000  worth  of  co- 
caine found  in  a  San  Francisco  hotel,  sup- 
posed to  have  been  smuggled  in  from  Mex- 
ico. Through  such  sources  the  cocaine  ped- 
dlers get  their  supplies. 

"Opium  dens  were  raided  in  many  places. 
One  young  smuggler  was  killed  by  supposed 
buyers  of  his  dope. 

"One  druggist  was  found  selling  heroin 
to  high  school  boys  and  girls.  It  is  feared 
some  of  them  have  become  hopeless  victims 
of  the  drug. 

"Can  any  one  wonder  that  the  clean  drug- 
gists of  the  country  are  busying  themselves 
in  an  effort  to  prevent  these  conditions, 
knowing  only  too  well  the  terrible  effects  of 
these  drugs.  They  are  willing  to  be  penned 
(taxed)  with  the  few  goats  who  are  in  their 
ranks  in  order  that  the  odor  of  the  goat 
may  not  be  laid  at  their  door. 

"Then  let  the  physician  be  required  to 
keep  a  record  of  narcotics  prescribed,  and 
I  would  suggest  prescribe  only  when  abso- 


lutely necessary,  for  as  the  druggist  knows, 
the  tendency  with  many  people  is  to  often 
repeat  those  prescriptions  which  contain 
narcotics.  Fortunately,  under  our  present 
laws  narcotic  prescriptions,  unless  the 
amount  be  very  small,  cannot  be  refilled 
v/ithout  the  physician's  order.  Many  of  us 
cm  recall  dope  fiends,  made  so  before  these 
laws  were  passed^  by  the  advice  given  by 
the  physician.  "An  eighth  of  a  grain  of 
morphine  will  ease  your  pain  or  put  you  to 
sleep,"  never  thinking  that  the  patient 
would  obey  his  instructions  entirely  too 
well. 

"Let  the  wholesaler  require  a  written  or- 
der before  supplying  narcotics  to  the  re- 
tailer. Let  th^  druggist  have  prescription 
or  written  order  from  the  doctor  before  the 
drup:  passes  out  of  his  hands.  Then  the 
narcotic  inspector  will  be  able  to  locate  the 
druggist  who  sells  illegally  and  the  physi- 
cian who  prescribes  illegally  for  the  friends, 
then  he  can  rid  both  professions  of  the  rot- 
ten timber,  which,  by  its  goaty  odor,  casts 
suspicion  on  many  of  a  better  class. 

"The  druggist  who  doesn't  wish  to  sup- 
port this  movement  will  be  forced  to  do  so 
to  prevent  the  public  detecting  the  odor  of 
the  goat,  I  have  recently  been  told  by  a 
man  who  travels  the  State  that  the  nar- 
cotic laws  were  more  strictly  enforced  in 
Savannah  than  any  place  he  knew  of. 
Thanks  to  Judge  Charlton,  Solicitor  Hart- 
ridge  and  Health  Officer  Brunner.  May 
their  good  work  continue. 
"I  am.  Sir, 

"T.  W,  Norwood." 


The  Southern  Wholesale  Druggists'  As- 
sociation met  in  Columbia,  S.  C,  May  27th. 
Representatives  from  the  leading  jobbing 
houses  in  North  Carolina,  South  Carolina, 
Georgia  and  Florida  were  present.  The 
visitors  were  entertained  by  the  Murray 
Drug  Company,  of  Columbia.  R.  A,  Solo- 
mon, Savannah,  Ga.,  was  elected  president, 
and  A.  J.  Geer,  Charleston,  S.  C.  secretary- 
treasurer. 
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NASHVILLE,  TENN.,  AS  A  DRUG 
MARKET. 

Nashville,  Tenn.,  is  proud  of  herself  as  a 
drug  center,  and  the  Nashville  Banner,  in  a 
recent  issue,  devotes  considerable  space  to 
the  claims  for  the  city.     It  says: 

"Nashville  has  reason  to  be  proud  of  her 
standing  in  the  drug  trade  of  the  country. 
Two  big  jobbing  houses  and  several  manu- 
facturing establishments  representing  a 
combined  business  of  close  to  $2,000,000  a 
year,  have  pushed  the  name  of  the  Rock 
City  far  to  the  front  and  established  her  as 
a  powerful  competitor  of  cities  of  greater 
population  in  teiTitory  that  they  claim  as 
their  own. 

"The  importance  of  the  drug  jobber  and 
the  impression  he  makes  on  his  customers  is 
largely  due  to  the  assortment  nresented  and 
the  Quickness  of  service  rendered  by  h'm 
and  by  the  public  carriers  in  delivering  the 
.eoods.  Stocks  carried  by  the  Nashville 
houses  are  bigger  than  those  in  many  of  the 
large  cities,  and  in  the  territory  covered  ad- 
vantages of  shinment  are  with  Nashville. 
Tennessee,  Southern  Kentucky.  North  Ala- 
bama. North  MississiDpi  and  Northwest 
Georgia  look  almost  exclusively  to  Nashville 
for  their  sunplies  in  the  line  of  drugs  and 
dmeeists'  sundries  and  they  buy  in  vast 
Quantities. 

"In  addition,  Nashville's  drug  jobbers 
have  accomplished  more  at  home  than  prob- 
ably any  other  local  jobbers.  They  enjoy 
the  trade  of  all  the  retailers  of  Nashville 
to  some  extent,  and  have  many  customers 
on  their  books  who  only  in  the  rarest  in- 
stances send  orders  out  of  town.  It  is  esti- 
mated that  this  feature  will  amount  to  half 
a  million  a  year. 

Advanced  Positions. 

"Both  the  Nashville  jobbing  houses  have 
taken  advanced  positions  in  having  labora- 
tories for  testing  their  goods  as  well  as  for 
manufacturing  nurposes.  The  two  houses 
are  both  of  long  standing,  being  in  the  na- 
ture of  landmarks  in  the  city.  Berry,  De- 
Moville  &  Co  was  founded  by  the  late  Mr. 
W.  W.  Berry  before  the  Civil  War,  while 
the  firm  that  developed  into  the  Spurlock- 


Neal  Company  was  started  by  Mr.  William 
Litterer  immediately  upon  his  return  from 
the  war  between  the  States. 

"The  men  identified  with  the  business 
have  always  been  closely  allied  with  the  in- 
terests of  all  Nashville  and  prominent  in 
her  citizenship.  Mr.  W.  W.  Berry,  head  of 
the  firm  of  Berry,  DeMoville  &  Co.  is  one 
of  the  best-known  and  most  prominent  citi- 
zens, being  president  of  the  American  Na- 
tional Bank  and  identified  with  several  other 
large  interests.  He  is  known  for  his  pub- 
lic spiritedness  and  interest  in  the  welfare 
of  the  city. 

"Mr.  Charles  Martin,  vice-president  and 
general  manager  of  the  Spurlock-Neal  Com- 
pany, is  also  among  the  best  known  and  most 
popular  of  Nashville's  business  men.  He  is 
a  leader  in  every  movement  for  the  city's 
advancement,  and  gives  much  time  to  the 
work  of  the  Traffic  Bureau  and  other  or- 
ganizations looking  to  the  commercial  ad- 
vantage and  advancement  of  the  city. 

"Both  these  jobbing  houses  have  exten- 
sive manufacturing  plants,  and  in  this  field 
also  are  the  Webb  Manufacturing  Company, 
the  Cumberland  Manufacturing  Company, 
and  the  Rigo  Chemical  Company,  all  doing 
an  immense  business.  Besides  the  terri- 
tory covered  by  the  jobbers,  the  manufac- 
turers extend  their  operations  into  Arkan- 
sas, Oklahoma,  Northeast  Texas.  Northern 
Louisiana  and  Southern  Georgia,  and  keep 
a  large  number  of  men  constantly  on  the 
road." 


RECENT  FIRES. 
'Chase  Drug  Store,  Eunice,  La.,  destroyed 
when  four  other  stores  were  wiped  out. 

*  •     * 

Henry  &  Carville,  Dixon,  Ky.,  drugs  and 
fixtures;  loss,  ?5500. 

*  *     * 

Olustee    Drug    Company,    Olustee,    Okla.; 
loss,  total. 

*  *     * 

E.  L.  Barnwell,  Jr..  Gilmer,  Texas. 

*  «     * 

Lloyd    Drug     Company,     Pulaski,     Tenn; 
$6000  loss;  partially  insured. 
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The  firm  of  B.  R.  Fitzpatrick  &  Son,  He- 
lena, Ark.^  has  been  reorganized  under  the 
old  firm  name.  The  new  owners  are  C.  S. 
Fitzpatrick,  E.  D.  Crenshaw  and  M.  E.  Bell. 
This  store,  known  as  the  Palace  Drug  Store, 
was  established  more  than  twenty-five  years 
ago  by  Mr.  B.  R.  Fitzpatrick,  who  died  a 
short  time  ago.  Mr.  Bell,  who  will  manage 
the  business,  formerly  was  connected  with 
the  Phoenix  Drug  Company,  of  Alexandria, 

La. 

*  *     * 

Registered  drug  clerks  of  Dallas  County, 
Texas,  have  organized,  the  purpose  being  to 
develop  "good-fellowship  among  those  in  a 
like  profession,  and  to  improve  the  educa- 
tional,   mental    and   moral    welfare    of     its 

members." 

*  *     * 

The  Phoenix  Drug  Company,  DeRidder, 
La.,  has  moved  into  larger  quarters  in  the 

Thompson  Building. 

*  *     * 

Arthur  D.  Lear  has  purchased  a  quarter 
interest    in   the    Sanitary    Pharmacy,    Don- 

aldsonville.  La. 

*  *     * 

The  Rer  /o-Martin  Drug  Company  has 
purchased  the  store  of  Chatmas  &  Ward  at 

Marlin,  Texas. 

*  *     * 

W.  S.  &  F.  L  Ames,  owners  of  the  Cen- 
tury Drug  Store,  Hattiesburg,  Miss.,  have 
purchased  the  drug  store  established  by  the 
Asheville  Paint  &  Glass  Co.,  a  short  time 
ago,  in  the  new  Langren  Hotel,  Asheville. 
The  store  will  be  known  as  the  Century 
Drug  Store.  A  soda  fountain  will  be  in- 
stalled on  the  roof  of  the  Langren  by  these 

up-to-date  druggists. 

*  *     * 

The  Payne  Drug  Company,  Wilmington, 
N.  C,  has  just  celebrated  its  first  birth- 
day. The  store  has  a  record  of  having  filled 
over  6000  prescriptions  during  its  first  year 
of  business. 


Eugene  Rogers,  Saline,  La.,  is  having  a 
new  brick  building  erected,  to  be  occupied 
by  him  as  a  drug  store. 

*  *     * 

A  new  building  is  being  constructed  for 
the  Wynne  Drug  Company,  Stuart,  Fla. 

W.  E.  Lawrence  succeeds  P.  B.  King  as 
proprietor  of  King's  Economical  Drug 
Store.      The    store    will    go    under    the    old 

name. 

*  •     * 

H.  R.  Lindsay,  W.  P.  Paxton  and  Peter 
Acker  are  the  incorporators  of  the  Lark 
Medicine  Company,  Paducah,  Ky. ;  capital, 
$3000,  with  limit  of  indebtedness  of  $100,- 
000. 

*  *      * 

Lawreneeburg  Drug  Company,  Lawrence- 
burg,  Ky. ;  capital,  $1000.  Incorporators: 
John  A.  Siler,  T.  M.  Bell  and  M.  Park 
Smith. 

*  *     * 

Pearson  Remedy  Company,  Burlington, 
N.  C;  authorized  capital,  $25,000;  paid  in, 
$270.     C.  M.  Horner,  R.  H.  Pearson  and  E. 

B.  Horner,  incorporators. 

*  *     * 

The  Griffin  Drug  Company,  Rocky  Mount, 
N.  C;  authorized  capital,  $10,000;  sub- 
scribed, $5000.  Speight,  Quillen  &  Speight, 
M.  P.  Dawson  and  R.  S.  Bunn,  incorpora- 
tors. 


At  the  annual  meeting  of  the  Traveling 
Men's  Auxiliary  of  the  Florida  Pharmaceu- 
tical Association  the  following  drug  sales- 
men were  elected  officers:  John  Dickinson, 
Jacksonville,  president;  J.  H.  Wendler, 
Lakeland,  first  vice-president;  C.  E.  Blen- 
worthy,  Philadelphia,  second  vice-president; 
L.  C.  Tinker,  New  York  and  Jacksonville, 
secretary;  J.  O.  McBride,  Jacksonville, 
treasurer. 
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ANCIENT  DRUGS  FOR  MODERN 
DOCTORS. 

Dr.  Oliver  T.  Osborne,  Professor  of 
Therapeutics  in  the  Yale  Medical  School,  in 
an  article  in  the  Journal  of  the  American 
Medical  Association  (May  10th),  has  this  to 
say  of  the  United  States  Pharmacopoeia : 

"In  this  age  of  exposure  of  'patent-medi- 
cine' fiauds,  and  the  age  of  education  as  to 
the  danger  of  some  drugs,  the  uselessness 
of  others,  and  the  limitations  of  all,  the  peo- 
ple have  a  right  to  expect  that  the  next 
Pharmacopoeia  will  be  a  book  that  can  be 
relied  on  as  a  standard  of  purity  and  of 
chemical  and  pharmaceutical  perfection  in 
all  its  drugs  and  preparations.  They  have 
a  right  to  expect  that  this  book  will  rep- 
resent the  drugs  found  by  medical  experts 
to  be  of  the  best  therapeutic  value  at  this 
date,  namely  1913  A.  D. 

"Can  there  be  any  other  guide  for  the 
acceptance  of  a  drug  or  preparation  for  offi- 
cialization  in  an  up-to-date  book  of  this  age 
than  that: 

"1.  The  drug  must  have  therapeutic 
value. 

"2.     The  drug  must  be  pure. 

"3.     The  preparations  must  be  the  best. 

"What,  then,  determines  the  best  drug? 
Investigations  in  the  laboratory  and  clini- 
cal experience;  and  almost  every  drug  that 
is  known  to  have  clinical  value  shows  labora- 
tory activity.  If  a  drug  has  no  activities,  or 
only  dangerous  activities,  when  used  on  ani- 
mals in  the  laboratory,  it  is  not  a  drug  that 
should  be  dignified  by  recognition  in  a  1913 
book  of  standard  valuable  drugs.     .     .     . 

"At  this  date  the  new  Pharmacopoeia  will 
contain  at  least  845  drugs  and  preparations. 
About  half  of  these  are  not  needed.  One 
hundred  and  fifty-eight  drugs  and  prepara- 
tions were  recommended  for  omission  from 
the  last  Phannacopoeia  by  the  sub-com- 
mittee on  Scope.  Just  half  of  these,  namely, 
seventy-nine,  were  voted  in  by  the  Execu- 
tive Committee  over  the  adverse  recom- 
mendation  of  the   sub-committee   on   Scope. 

"It  was  'love's  labor'  absolutely  'lost'  to 
collect  117,000  prescriptions  from  all  over 
the  country  in  order  to  ascertain  how  many 
times  a  given  drug  or  preparation  was  or- 
dered. How  many  times  a  drug  or  prepa- 
ration is  ordered  is   no  criterion   as  to   its 


value.  Beer  is  in  enormous  demand,  but 
it  has  not  yet  been  shown  that  it  has  any 
medicinal  or  food  value.  Is  the  nutrient 
value  of  a  food  deteimined  by  the  frequency 
with  which  it  is  used?  The  turnip  is  a  vege- 
table that  is  constantly  bought  and  con- 
stantly eaten,  but  its  food  value  is  almost 
nil.  The  Pharmacopoeia  is  supposed  to  be 
a  book  of  standards  for  drugs,  and  each 
drug  should  have  some  valuable  activity." 


THE   UNIVERSITY  OF  NORTH 
CAROLINA. 


Department  of  Phaemacy,  Chapel  Hill. 

The  graduating  class  of  the  University 
of  North  Carolina  Pharmacy  School  is  com- 
posed of  Messrs.  C.  L.  Cox,  of  Warsaw;  F. 
H.  Lunn,  of  Winston-Salem,  and  J.  E.  Mur- 
ray, of  Baltimore,  Md.  These  young  men 
received  their  degrees  from  the  University 
on  the  4th  of  June  in  Memorial  Hall.  This 
degree  of  Ph.  G.  was  conferred  by  Dean 
E.  V.  Howell. 

The  William  Simpson  Pharmaceutical 
Society,  inaugurated  by  the  Class  of  1914, 
last  September,  has  had  a  very  bright  and 
successful  year.  Its  purpose  is  to  discuss 
all  questions  pertaining  to  pharmacy  and 
to  advance  ideas  and  suggestions  for  the 
benefit  and  advancement  of  young  druggists. 
Weekly  meetings  are  held,  at  which  time 
papers  are  read  by  the  members  on  all  sub- 
jects and  branches  of  pharmacy,  and  the 
meeting  is  then  turned  over  to  a  general 
discussion  on  the  papers. 

The  department  of  pharmacy  is  now  oc- 
cupying Person  Hall,  and  the  increased 
floor  space  allows  the  addition  of  increased 
laboratory  work  and  several  new  courses. 


Mr.  L.  B.  Curtis  and  Mr.  D.  W.  Ramsaur 
have  purchased  the  Ponce  de  Leon  Phar- 
macy of  Palatka  from  the  Trueman  Drug 
Company.  Mr.  Ramsaur  is  a  prominent 
dimggist  of  Palatka,  and  is  secretary  of  the 
State  Board  of  Pharmacy.  Mr.  Curtis  has 
been  connected  with  the  Actan-Stewart  Com- 
pany of  Palatka  and  is  a  graduate  of  the 
Philadelphia  College  of  Pharmacy.  The  new 
owners  will  make  extensive  improvements  to 
the  store. 
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The  Imperial  Pharmacy  is  the  name  of 
the  new  drug  store  opened  in  the  Imperial 
Hotel,  Sumter,  S.  C,  by  Manager  Gregory. 

*  *     * 

Mr.  John  K.  Civil,  formerly  connected 
with  the  Murray  Drug  Company,  Columbia, 
S.  C,  and  later  traveling  representative  for 
the  Upjohn  Company,  N.  Y.,  is  the  proprie- 
tor of  Civil's  Drug  Store,  located  in  the 
Keenan  Building,  Main  and  Elmwood 
Streets,  Columbia,  S.  C.  Mr.  H.  A.  Wright, 
a  graduate  of  the  Southern  College  of  Phar- 
macy, Atlanta,  is  associated  with  Mr.  Civil. 

*  *     * 

Mr.  Sam  E.  Welfare  has  opened  a  new 
drug  store  in  Winston-Salem,  N.  C. 

*  *     * 

A  new  drug  store  for  Dublin,  Ga.,  has  re- 
cently opened  in  the  old  Laurens  Bank 
Building,  and  is  known  as  the  City  Drug 
Store.  Handsome  fixtures,  including  a  large 
soda  fountain,  have  been  installed  and  the 
store  stocked  with  a  full  line  of  high-grade 

goods. 

«     *     • 

Dr.  E.  B.  Joiner,  formerly  of  Toomsboro, 
Ga.,  is  the  proprietor  of  a  new  drug  store 

at  Wrens,  Ga. 

*  «     * 

A.  E.  Dimmock  has  opened  a  new  drug 
store   at   808   West   Hill   Avenue,   Valdosta, 

Ga. 

*  *     * 

A  new  drug  store  for  Pleasanton,  Texas, 
has  been  opened  by  Mrs.  A.  B.  Gillette,  of 

Christine. 

*  *     * 

Another  new  store  in  Texas  is  that  of  G. 
A.  Risken,  at  Riviera. 

*  *     * 

The  City  Drug  Company  succeeds  the  Red 
Cross  Pharmacy  at  Leesburg,  Ga.  Mr.  J.  G. 
Pruett  is  in  charge  of  the  store. 


San  Benito,  Texas,  announces  the  open- 
ing of  its  third  drug  store,  known  as  the 
City  Drug  Store,  and  owned  by  Drs.  J.  H. 
Driver  and  R.  F.  Johnson. 

Dr.  Max  Bloomstein,  the  well-known 
druggist  of  Church  Street,  Nashville,  Tenn., 
will  open  a  new  drug  store  at  the  corner 
of  West  End  and  Twenty-first  Avenues,  a 
fashionable  section^of  that  city.  Mr.  D. 
Hardee  Neill  will  manage  the  new  store. 

*  *     ^ 

The  James  Drug  Company,  Atlanta,  Ga., 
has  leased  the  property  at  141  Peachtree 
Street  for  a  term  of  eight  years,  the  con- 
sideration being  $50,000,  or  more  than  $6000 
a  year.  This  is  one  of  the  most  prominent 
locations  in  Atlanta,  and  has  been  occupied 
by  the  Cruickshand  Cigar  Company. 

*  *     * 

Mr.  L.  E.  Mayfield,  Columbus,  Miss.,  is 
opening  a  drug  store  at  Artesia,  Miss.  In 
addition  to  his  store  at  Columbus,  he  now 
operates  one  at  Crawford.  Mr.  John  John- 
ston wiU  manage  the  Artesia  branch. 

*  *     * 

A  new  drug  store  will  be  opened  at  Quin, 
Ala.,  by  Dr.  Collins. 

*  *     * 

The  Santa  Rosa  Pharmacy,  Milton,  Fla., 
is  a  new  enterprise  for  that  city.  Mr.  Wal- 
ton C.  Rhoades  is  the  proprietor  of  the 
new  store. 

*  *     * 

Drs.  Hockenhull  and  Lipscombe  have 
fitted  up  an  "ethical  drug  store"  at  Cum- 
mings,  Ga. 

*  *     * 

Gainesville,  Ga.,  is  boasting  of  a  new 
drug  store  owned  by  Dr.  P.  E.  B.  Robertson, 
and  managed  by  J.  A.  T.  Robertson.  The 
store  occupies  a  prominent  location  "on  the 
Square." 
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A  THOUGHT  FOR  JULY. 

A  thing  of  beauty  is  a  joy  forever: 
Its  loveliness  increases;  it  will  never 
Pass  into  nothingness;  but  still  will  keep 
A  bower  quiet  for  us,  and  a  sleep 
Full  of  sweet  dreams,  and  health  and  quiet 
breathing. 

— Keats. 


STOP  IT. 

Those  who  read  more  than  one  newspaper 
get  tired  of  the  advertisement  that  is  run 
from  time  to  time  in  the  newspapers  of  the 
country,  always  the  same  old  hackneyed 
reader    something  like  this: 

"After  a  great  deal  of  correspond- 
ence and  effort,  Mr.  Blank,  the  popular 
druggist,  has  succeeded  in  getting  The 
Skinnem  Company  to  make  a  special 
half-price  offer  of  the  celebrated  rem- 
edy, etc." 

How  many  customers  who  really  know 
"the  popular  druggist"  believe  that  he  has 
time  to  sit  down  and  waste  a  lot  of  "effort 
and  correspondence"  getting  a  patent  medi- 
cine man  to  make  a  special  rate  for  his 
neighborhood?  Any  child  who  has  had  the 
advantage  of  a  seven-months'  school  term 
knows  that  Mr.  Blank  is  not  built  that  way. 


"Truth  in  Advertising"  is  something 
worth  demanding.  A  manufacturer  who 
will  advertise  to  the  public  that  "the  popu- 
lar druggist"  has  been  kept  up  nights  try- 
ing to  persuade  the  said  manufacturer  to 
cut  the  price  on  any  patent  medicine  can 
feel  no  pangs  in  advertising  his  remedies 
as  a  cure  for  all  diseases  of  the  stomach, 
bowels,    kidneys    and    what-not. 

Don't  be  a  party  to  it. 


WHAT  THEY  SAY  ABOUT  "THE  DIXIE 
DRUGGIST." 
J.  J.  Willard,  formerly  in  charge  of  the 
local  office  of  the  Coca-Cola  Company,  who 
is  now  making  his  home  at  Hickory,  N.  C, 
expects  to  publish  the  initial  issue  of  The 
Dixie  Druggist  early  in  the  present  month. 
Mr.  Willard  is  a  brother  to  Samuel  L.  Wil- 
lard, the  company's  Eastern  manager,  has 
a  wide  acquaintance  in  the  trade  and  a 
broad  knowledge  of  conditions  below  the 
Mason  and  Dixon  Line,  to  which  territory 
he  will  confine  his  editorial  efforts.  He  has 
had  considerable  experience,  too,  in  this  line 
of  work,  and  we  predict  that  the  venture 
will  be  a  successful  one. — P.  A.  R.  D.  Bulle- 
tin. 

*  *     * 

The  Dixie  Druggist  is  the  name  of  a  new 
publication  at  Hickory,  N.  C.  We  learn  from 
the  title  page  that  it  "covers  the  South  like 
sunshine."  No.  1,  Volume  1,  just  at  hand, 
contains  much   of   interest   to   the  trade   in 

the  South. — Meyer  Brothers'  Druggist. 

*  *     * 

The  Dixie  Druggist  is  the  title  of  a  new 
monthly  publication  which  comes  to  the  edi- 
tor's desk  from  Hickory,  N.  C,  with  the  an- 
nouncement that  it  "is  to  cover  the  Southern 
States  and  shall  make  no  attempt  to  go  be- 
yond." The  first  number,  consisting  of  32 
pages,  is  well  filled  with  information  and 
news,  which  should  particularly  interest  the 
drug  trade   in    the    territory   named. — The 

Pharmaceutical  Era. 

*  *     * 

The  Voice-Salesman  acknowledges  the  re- 
ceipt of  copies  of  The  Dixie  Druggist,  pub- 
lished at  Hickory,  N.  C.  It  is  a  creditable 
publication,  and  will,  no  doubt,  be  appreci- 
ated by  the  drug  trade  of  the  South,  which 
it  is  especially  intended  to  serve. — The 
Voice-Salesman. 
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THE  DISPENSING  PHYSICIAN. 

Dr.  C.  A.  Bryce,  the  editor  of  Tlie  South- 
ern Clinic,  discusses  at  length  the  subject  of 
"The  Dispensing  Physician"  in  a  recent 
issue  of  his  interesting  medical  journal. 
This  is  a  subject  that  has  two  sides  as  well 
as  a  good  stretch  of  middle-ground  to  it. 
We  believe  that^  as  a  rule,  the  doctors  are 
no  more  anxious  to  dispense  their  medicines 
than  the  druggist  is  to  do  counter-prescrib- 
ing. There  are  times  when  one  is  as  neces- 
sary as  is  the  other.  We  give  below  Dr. 
Bryce's  editorial: 

"The  propriety  or  policy  of  dispensing  his 
own  remedies  by  the  physician  is  an  open 
question  and  one  that  has  been  and  will 
be  discussed  with  very  plausible  arguments 
for  and  against  the  practice.  There  are 
many  conditions  to  be  considered  before  we 
can  lay  down  any  hard  and  fast  rule  for  the 
guidance  of  those  who  contemplate  dispens- 
ing their  own  prescriptions.  We  might  just 
as  well  ask  if  it  is  proper  or  fair  for  the 
dispensing  pharmacist  to  prescribe  over  the 
counter.  To  which  nine  out  of  every  ten 
doctors  will  say  'certainly  not;'  and  yet  we 
all  know  that  in  certain  localities  and 
among  a  certain  class  it  is  almost  impossible 
for  the  prescription  druggist  to  refuse  to 
advise  and  suggest  simple  remedies  for  the 
numerous  minor  ailments  of  his  patrons.  In- 
deed, under  numerous  conditions,  both  for 
economy  and  for  the  urgency  of  the  case 
where  the  services  of  a  physician  cannot  be 
immediately  secured,  it  is  a  duty  as  well 
as  a  matter  of  humanity  for  the  druggist 
to  prescribe  to  the  best  of  his  ability. 

"Though  we  did  not  start  in  to  discuss 
the  druggist  as  a  prescriber  and  only  men- 
tioned it  as  one  of  the  questions  that  we  all 
would  naturally  decide  adversely  to  the 
pharmacist  until  we  took  a  broader  view 
of  it. 

"Returning  to  the  dispensing  physician, 
we  will  say  that  the  country  doctor  or  vil- 
lage physician  not  readily  in  reach  of  the 
drug  store  is  compelled  to  be  a  dispenser, 
and  we  will  consider  only  those  physicians 
who  do  so  from  choice. 

"Among  the  advantages  of  this  system  we 
find  the  following  claimed  by  its  advocates: 
It  prevents  the  refilling  of  the  prescription, 
or  its  use  for  similar  conditions  for  others 
than  the  person  prescribed  for;   it  always 


permits  the  doctor  to  know  that  his  patient 
receives  just  what  he  prescribes  without 
danger  of  substitution  or  deterioration  of 
drugs;  it  gives  a  profit  to  the  prescriber  and 
lessens  the  cost  to  the  patient;  it  eliminates 
all  criticism  of  the  patient's  progress,  the 
propriety  of  the  remedies  prescribed,  and  the 
doctor's  abilities  over  the  druggist's  coun- 
ters; and  lastly,  it  causes  the  patient  to 
consult  the  physician  during  the  progress 
of  his  case  rather  than  the  druggist.  It 
may  be  mentioned  further  that  it  eliminates 
the  possibility  of  mistakes  on  the  part  of  in- 
competent or  careless  drug  clerks,  and  en- 
ables the  doctor  to  administer  remedies  fre- 
quently in  urgent  conditions  when  the  loss 
of  time  in  getting  them  from  the  drug  store 
might  be  the  pivotal  point  between  life  and 
death. 

"We  have  made  no  allusions  to  the  actual 
increase  in  money  from  the  sale  of  the  drugs 
proper,  though  a  few  physicians  have  told 
us  that  they  made  a  material  profit,  on  medi- 
cines furnished  their  patients. 

"Prom  our  viewpoint  it  seems  to  be  not 
only  allowable  but  necessary,  according  to 
prevailing  conditions,  for  the  physician  to 
dispense  and  for  the  intelligent  druggist  to 
prescribe,  and  just  as  conditions  will  re- 
lieve this  necessity,  physicians  and  druggists 
should  only  follow  their  respective  profes- 
sions and  not  encroach  upon  the  rights  of 
each  other. 

"Personally,  we  are  not  in  favor  of  physi- 
cians dispensing  for  many  reasons.  It  is  sel- 
dom the  patient  credits  the  doctor  with  do- 
ing this  for  his  (the  patient's)  good;  but 
more  often  that  he  may  make  this  little 
amount  out  of  him  extra.  This  position  is 
very  unpleasant  to  any  sensitive  physician. 
It  takes  much  time  from  the  doctor's  legiti- 
mate hours  of  work,  study  and  recreation 
to  prepare  and  keep  a  record  of  his  prescrip- 
tions. Unless  he  is  a  good  business  man  he 
will  give  away  far  more  of  his  drugs  than 
he  will  sell.  He  will  lose  the  good-will  and 
co-operation  of  the  drug  fraternity,  and  miss 
the  opportunity  of  having  his  own  mistakes 
held  up  while  passing  through  the  hands  of 
h's   friend,  the  druggist. 

"Every  physician  should  have  a  little  com- 
pact case  of  emergency  remedies  on  hand; 
beyond  this  the  conscientious  and  competent 
druggist  will  prove  the  best  friend  to  him 
and  his  patients  alike." 
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NORTH  CAROLINA 

Seventy  (70)  applicants  were  examined 
at  the  meeting  of  the  North  Carolina  Board 
of  Pharmacy,  held  at  New  Bern,  June  6th 
and  7th,  1913.  The  following  thirty  (30) 
passed: 

John  P.  Andrews  Albemarle;  John  T. 
Boone,  East  Durham;  Henry  C.  Brown, 
Goldsboro;  John  A.  Betts,  Fayetteville ;  Har- 
very  E.  Cline,  Concord;  Ralph  G.  Canaday, 
Benson;  Joseph  P.  Cordon,  Clayton;  Thomas 
A.  Crowell,  Monroe;  Charlie  L.  Cox,  War- 
saw; Elbert  G.  Daniel,  Zebulon;  Carey  H. 
Fleming,  Hassell;  Lloyd  S.  Goodrun,  David- 
son; Paul  C.  Hood,  Dunn;  Lawrence  B. 
Whitley,  Washington,  D.  C;  John  L.  Hen- 
derson, Hicliory;  Hugh  F.  Hurst,  Richmond^ 
Va.;  Joseph  H.  Jones  Reidsville;  Francis  H. 
McMullan  Asheville;  Emil  R.  Mayerberg, 
Goldsboro;  Fred  H.  Harley,  Lenoir;  Richard 
H.  Marston,  Henderson;  Henry  G.  Mitchell, 
Louisburg;  William  W.  Tucker,  Concord; 
Eugene  Thomas,  Roxboro;  John  A.  Trent, 
Leaksville;  Thomas  A.  Turner,  Durham; 
Julian  E.  White^  Raleigh;  Benjamin  Wil- 
liams (Col.),  Raleigh;  William  S.  Wolfe, 
Mt.  Airy;  Frontis  Lents,  Mooresvile. 

The  next  meeting  of  the  Board  will  be 
held  at  Raleigh^  Tuesday,  November  18th, 
1913. 


TEXAS  BOARD. 

The  following-named  applicants  made  suc- 
cessful grades  at  the  examination  held  by 
the  Texas  Board  of  Pharmacy  in  Dallas, 
Texas,  May  20th,  1913 : 

E.  M.  Acker,  J.  W.  Beck,  C.  L.  Bell,  M.  E. 
Belson,  M.  H.  Blaine,  F.  D.  Brock,  R.  C. 
Brown,  B.  B.  Brown,  B.  G.  Buck,  R.  L.  Car- 
son, E.  E.  demons,  W.  M.  Connor,  J.  E. 
Davis,  Honor  Dickens,  C.  L.  DiUahurty,  E. 
T.  Dodd,  J.  Easterling,  A.  E.  Etie,  C.  H. 
Featherston,  H.  S.  Finley,  J.  L.  Fleming,  J. 
W.  Pondren,  R.  L.  Gaskell,  W.  D.  Gill,  J. 
C.  Goolsby,  E.  C.  Harrell,  Neill  Hart,  A.  E. 
Hilbun,  J.  R.  Huckaby,  J.  C.  Jones,  W.  C. 
J.  Marquart,  T.  D.  Moore,  C.  J.  Nastoupil, 
E.  R.  Nelson,  D.  N.  Nicholson,  W.  W.  Oli- 
ver, Albert  Porter,  Homer  Powell,  W.  F. 
Richie,  L.  C.  Skelton,  R.  E.  Skillern,  R.  M. 
Smothei-man,  B.  H.  Smith,  J.  C.  Smith,  W. 
W.  Stone,  J.  F.  Taylor,  W.  D.  Varnado,  D. 
E.  Winstead,  E.  E.  Wright  and  G.  W.  Yan- 
tis. 


ALABAMA  STATE  BOARD. 
The  next  meeting  of  the  Alabama  Board 
of  Pharmacy  will  be  held  on  the  14th  day 
of  October,  1913,  at  Montgomery,  Ala.  Ap- 
plications must  be  sent  to  the  Secretary  not 
less  than  five  days  before  the  meeting  of 
the  Board,  and  must  be  accompanied  with 
aflldavit  from  employers  showing  practical 
experience  of  the  applicant.  Fees:  Phar- 
macist, $5.00;  assistant,  $3.00.  For  infor- 
mation, address  E.  P.  Gait,  Secretary, 
Selma,  Ala. 


WHOLESALE  DRUG  HOUSE  FOR 
SALEM,  VA. 

A  recent  issue  of  the  Salem  (Va.)  Sen- 
tinel has  the  following  to  say  about  a  new 
venture  in  the  co-operative  drug  field: 

"A  charter  has  been  issued  by  the  State 
Corporation  Commission  to  the  Retailers' 
Co-operative  Corporation  of  Salem,  the  ob- 
ject of  which,  we  understand,  is  to  conduct 
a  wholesale  drug  business  in  Salem  upon  a 
co-operative  plan.  The  officers  named  in  the 
charter  are: 

"John  T.  Burns,  president. 

"R.  W.  Kime,  vice-president. 

"F.  L.  Shelor,  treasurer  and  general  man- 
ager. 

"C.  E.  Shelor,  secretary. 

"This  company  will  occupy  the  building 
on  Alabama  Street,  owned  by  Denit  & 
Brown,  which  will  be  thoroughly  remodeled, 
fitted  with  steam  heat  and  modernized  in 
every  particular.  The  company  will  be 
capitahzed  at  $250,000,  $50,000  of  which  has 
been  subscribed  by  Salem  people  as  com- 
mon stock. 

"The  remaining  $200,000  will  be  sold  to 
merchants  as  preferred  stock  at  $50.00  per 
share,  one  share  each. 

"The  company  expects  by  this  plan  to  se- 
cure the  patronage  and  co-operation  of  the 
merchant  shareholders  to  whom  a  liberal 
discount  will  be  given.  This  company  ex- 
pects to  be  ready  for  business  in  sixty  days, 
and  proposes  to  manufacture  a  line  of  flavor- 
ing extracts,  liniments  and  staple  prepara- 
tions." 


W.  B.  Forbes,  owner  of  the  Jackson  Drug 
Company,  Griffin,  Ga.,  has  petitioned  the 
Court  for  permission  to  change  the  name 
of  the  firm  to  Forbes'  Pharmacy. 
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The  Averyt  Drug  Company,  Birmingham, 
Ala.,  has  purchased  the  Collier  Drug  Com- 
pany, of  that  city.  This  store  will  be  the 
main  store  of  the  Averyt  chain  of  ten.  The 
Averyt  system  now  includes  the  Averyt 
store  of  Ensley,  the  Madison  Pharmacy, 
North  Birmingham,  and  the  Collier  Drug 
Company. 


W.  J.  Brooks  has  purchased  the  store  of 
the  Southern  Drug  Company,  Jackson, 
Tenn. 

*     *     * 

Dr.  W.  A.  McPhaul,  owner  of  the  Pope 
Drug  Company,  Lumberton,  N.  C,  has  sold 
the  business  to  Henry  L.  and  Edwin  J.  Pope 
and  E.  Ragan  Mclntyre.  The  store  origi- 
nally belonged  to  the  uncle  and  father  of 
the  Pope  brothers^  who  now  own  interests 
in  the  store. 


Mr.  Fred  Schaefer,  of  West  Point,  Ga., 
has  purchased  the  Frazer  Drug  Store,  Fitz- 
gerald, Ga.  The  store  will  be  known  as 
Schaefer's   Pharmacy. 

*  *     * 

Mr.  F.  G.  Ridley  has  purchased  the  City 
Drug  Store  and  the  interest  of  his  partner 
in  the  firm  of  Cochran  &  Ridley,  Jackson, 
Tenn.  Mr.  Ridley  will  manage  the  main 
store,  and  has  engaged  Mr.  C.  H.  Crego 
as  manager  for  the  other  store. 

*  •     * 

The  Carroll  Drug  Company,  Morristown. 
Tenn,,  has  been  sold  to  M.  F.  Hudson  and 
J.  F.  Childress,  of  Sweetwater,  Tenn.,  who 
will  continue  the  business   under  the  same 

name. 

*  *     * 

The  San  Marcos  Pharmacy  has  been  sold 
by  Whit  Euso  to  W.  H.  Burnett. 


The  Cook  Drug  Company,  Salisbury,  N. 
C,  has  been  purchased  by  Fletcher  M. 
Smith.  This  gives  Mr.  Smith  three  stores 
in  Salisbury:  People's  Drug  Store,  Smith 
Drug  Store  and  Cook  Drug  Store.  Until 
two  years  ago  Mr.  Smith  was  a  prominent 
traveling  man  in  this  section. 

*  *     * 

R.  G  Givens  has  purchased  a  half  inter- 
est in  the  Bloomington  Pharmacy,  Bloom- 
ington,  Texas. 

*  *     * 

The  English  Drug  Company,  Monroe,  N. 
C,  has  been  incorporated  with  a  capital  of 
$50,000,  of  which  $10,000  has  been  paid  in 
by  J.  R.  English,  S.  O.  Blair  and  H.  A.  Shep- 
ard. 

*  «     « 

Dr.  J.  A.  Wynn  has  purchased  an  inter- 
est in  the  Monk-McLean  Drug  Company, 
Moultrie.  Ga.,  and  will  be  actively  associated 
with  the  firm. 

«     •     • 

The  Park  Drug  Company,  Cleveland, 
Tenn.,  has  been  sold  to  Mr.  J.  C.  Moore, 
formerly  a  member  of  the  firm  of  Allison  & 
Moore  Drug  Co.,  Knoxville,  and  later  man- 
ager for  the  Campbell  Drug  Company, 
Cleveland. 

*  *     * 

Dr.  S.  A.  Boland  has  purchased  an  inter- 
est in  the  fiiTn  of  Hodges  Drug  Company, 
Winder,  Ga. 

*  *     * 

The  Jones  Pharmacy,  502  Anita  Avenue, 
Houston,  Texas,  has  been  sold  to  E.  A.  An- 
derson and  E.  L.  Seixas,  who  have  changed 
the  stjle  of  the  firm  to  Anita  Pharmacy. 

*  *     * 

The  Red  Cross  Pharmacy,  Leesburg  (Ga.) 
is  in  new  hands  and  will  be  known  as  the 
City  Drug  Company. 
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EDMONDSON'S  CHANGE. 

One  of  the  important  deals  in  commer- 
cial circles  during  the  past  week  was  the 
purchase  of  the  Frank  Edmondson  &  Brother 
drug  stores  by  Dr.  George  K.  iiidmondson. 

Dr.  George  Edmondson  has  been  associ- 
ated with  his  brocner,  Dr.  Frank  Edmond- 
son, for  fourteen  years  in'tne  letaU  drug 
business  in  Atlanta,  Ga.  Dr.  Frank  has 
sold  his  interest  in  the  business  and  Dx'. 
George  becomes  the  soie  owner  of  the  two 
big  stores.  The  business  will  be  operated 
in  the  future  as  Edmondson  Drug  Company. 

ihe  organization  of  this  well-known  uusi- 
ness  concern  dates  oacK  twenty  years,  wiien 
it  was  established  as  Goldsmith  &,  Edmond- 
son. Five  years  later  it  became  Frank  Ed- 
mondson &  Brother.  Under  this  name  it  has 
operated  until  the  present. 

Dr.  George  Edmondson  came  to  Atlanta 
from  LaGrange,  entering  business  with  his 
brother  on  his  arrival  in  this  city.  He  has 
displayed  a  wonderful  lot  of  good  business 
tact.  This  with  courteous  treatment  and  a 
determined  desire  to  please  has  made  him 
and  his  place  of  business  universally  popu- 
lar. He  and  Dr.  Frank  begun  business  on 
Broad  Street  in  a  modest  but  business-like 
manner.  From  the  little  drug  store  they 
have  grown  until  today  Dr.  George  Edmond- 
son is  at  the  head  of  two  of  the  largest  and 
most  modern  retail  drug  houses  in  the  city, 
located  at  No.  11  North  Broad  Street  and 
No.  106  North  Pryor. 

Dr.  Edmondson  states  that  they  will  con- 
tinue to  feature  their  prescription  depart- 
ment at  each  of  the  stores.  This  particu- 
lar phase  of  the  business  has  added  greatly 
to  the  popularity  of  the  stores.  All  pre- 
scriptions are  compounded  by  capable  and 
long-experienced  druggists. 

Another  feature  will  be  that  of  the  de- 
livery service.  Dr.  Edmondson  states  that 
dehveries  will  be  made  promptly  to  any  part 
of  the  city. 

Dr.  George  Edmondson,  through  honest 
dealings,  good  service  and  courteous  treat- 
ment, has  won  the  esteem  and  confidence  of 
countless  hundreds  of  Atlantians,  all  of 
whom  will  learn  with  delight  of  his  upward 
step  in  the  business  world  by  purchasing 
these  two  well-known  drug  houses. — The 
Atlanta  Journal. 


FOOD  AND  DRUG  OFFICIALS 
The  next  meeting  of  the  association 
known  as  the  Association  of  American 
Dairy,  Food  and  Drug  Officials,  will  meet 
at  Kineo,  Maine,  on  Moosehead  Lake,  which 
is  150  miles  from  Portland.  This  was  de- 
cided at  the  convention  recently  held  at  Mo- 
bile, when  the  thermometer  was  pointing 
skyward.  Whatever  else  the  delegates 
wrangled  over  they  were  easily  decided  on 
a   cooler  spot  for  the  next  convention. 

Mr.  James  H.  Wallis,  of  Idaho,  was 
chosen  president  of  the  association.  Other 
officers  are:  J.  S.  Abbott,  Texas,  first  vice- 
president;  S.  E.  Strode,  Ohio,  second  vice- 
president;  S.  C.  Dinsmore,  Nevada,  third 
vice-president;  H.  F.  Potter,  Connecticut, 
treasurer;  W.  M.  Allen,  North  Carolina, 
secretary.  Members  of  the  Executive  Com- 
mittee are:  Joel  G.  Winkger,  Minnesota, 
three  years ;  W.  S.  Barney,  Iowa,  two  years ; 
H.  E.  Barnard,  Indiana,  one  year.  The 
president  and  secretary  are  ex-officio  mem- 
bers of  the  Executive  Committee. 


Style  No.  271 

We  supply  many  druggists  with 
an  extra  scale  for  rush  hours. 

Prices  $12.00  and  up. 

Write  us  and  mention  styles  No.  271, 
No.  275.  No.  276,  No.  277. 


Style  No. 


THE  TORSION  BALANCE  COMPANY 

Factory  and  Shipping  Address: 
147-9  Eighth  Street,  Jersey  City,  N.  J. 
Office:  92  R.ade  Stre.l,  New  York,  N.  Y. 
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At  the  sixth  annual  meeting,  held  at  Law- 
ton,  Okla.,  the  Olclahoma  Pharmaceutical 
Association  elected  the  following  officers :  W. 
L.  Sutherland^  Lawton,  president;  R.  C.  Rol- 
lins, Medill,  first  vice-president;  M.  M.  Mc- 
Coy, Enid,  second  vice-president;  W.  G. 
Woodmancy,  Oklahoma  City,  secretary-treas- 
urer; C.  A.  Dow,  Pond  Creek;  Thomas 
Roach,  Oklahoma  City;  F.  H.  Huddleston, 
Weatherford,  were  elected  delegates  to  the 
American  Pharmaceutical  Association.  The 
next  convention  will  be  held  in  Enid,  May, 
1914. 

*  *     * 

The  annual  meeting  of  the  Alabama  Phar- 
maceutical Association  was  held  at  Talla- 
dega Springs,  at  which  time  S.  L.  Toomer, 
of  Auburn,  was  elected  president;  D.  P.  Mc- 
Dirmid,  Talladega,  first  vice-president;  V. 
T.  Kissel,  Birmingham,  second  vice-presi- 
dent; W.  E.  Bingham^  Tuscaloosa,  secre- 
tary; F.  F.  Ravenscroft,  Union  Springs, 
treasurer.  Anniston  was  selected  as  the 
place  of  the  next  meeting. 

*  *     * 

At  the.  meeting  of  the  Louisiana  State 
Pharmaceutical  Association,  it  was  decided 
to  hold  the  next  meeting  at  Shreveport  next 
May.  The  officers  elected  were:  E.  H.  Wals- 
dorf,  New  Orleans,  president;  Paul  Eckels, 
Crowley,  first  vice-president;  P.  C.  Weil- 
bacher.  New  Orleans,  second  vice-president; 
Dr.  George  S.  Brown,  New  Orleans,  treas- 
urer; L.  P.  Birdsong,  Hammond,  correspond- 
ing secretary^  and  George  W.  McDuff,  New 
Orleans,  recording  secretary. 

*  *     * 

The  New  Orleans  Phannaceutical  Asso- 
ciation elected  A.  Di  Trapini^  president; 
George  S.  Humphreys,  vice-president;  Gus 
Seeman,  treasurer,  and  August  C.  Flach, 
secretary. 


The  next  meeting  of  the  Kentucky  Phar- 
maceutical Association  will  be  held  the 
third  Tuesday  in  June,  1914,  at  Lexington, 
so  it  was  decided  at  the  1913  meeting  re- 
cently held  at  Mammoth  Cave,  where  the 
following  officers  were  elected  for  the  en- 
suing year:  President,  G.  A.  Hutchinson, 
Nicholasville;  first  vice-president,  Leon 
Evans  Mayfield;  second  vice-president,  Rob- 
ert Berryman,  Versailles;  third  vice-presi- 
dent, R.  H.  Cox,  Bellevue;  secretary,  J.  W. 
Gayle,  Frankfort;  treasurer,  W.  H.  Tebbles 
Somerset. 


The  Mississippi  Pharmaceutical  Associa- 
tion met  in  annual  convention  at  Gulfport. 
The  election  of  officers  resulted  in  the  fol- 
lowing: President,  G.  W.  Simmons,  Utica; 
first  vice-president,  J.  B.  Atkinson,  Water 
Valley;  second  vice-president,  T.  M.  Mac- 
beth, Memphis;  secretary  and  treasurer. 
Miss  Flora  Scarborough,  Laurel.  H.  H. 
Jones,  Gulfport;  W.  P.  Craig,  Indianola,  and 
C.  L.  Jackson,  Newton,  compose  the  Ex- 
ecutive Committee.  The  next  meeting  will 
be  held  at  Jackson. 


Leroy  Cotter  of  Tampa,  was  elected  presi- 
dent of  the  Florida  Pharmaceutical  Asso- 
ciation, and  Atlantic  Beach  was  selected  as 
the  place  of  the  next  meeting,  June,  1914. 
Several  very  excellent  papers  were  read. 

W.  J.  Maloy,  of  White  Springs,  first  vice- 
president;  H.  H.  D'Alambert,  of  Pensa- 
cola,  second  vice-president;  E.  G.  Cole,  Hast- 
ings, ';hird  vice-president;  J.  H.  Haughton, 
Palatka,  secretary,  and  W.  M.  Johnson,  of 
Gainesville,  treasurer,  were  the  other  offi- 
cials elected. 
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GEORGIA  ASSOCIATION. 

The  annual  meeting  of  the  Georgia  Phar- 
maceutical Association,  held  in  Columbus, 
Ga.,  was  well  attended  by  members  from 
all  sections  of  the  State. 

R.  H.  Land,  a  member  of  the  State  Board 
of  Pharmacy,  retired  from  the  Board.  He 
was  presented  with  a  handsome  watch  and 
chain. 

Macon  was  selected  as  the  place  of  the 
next  meeting.  No  date  was  set,  and  it  will 
be  named  by  the  committee. 

The  following  officers  for  the  ensuing 
year  were  elected:  President,  Dr.  R.  C. 
Wilson,  Professor  of  Pharmacy  of  the  State 
University^  Athens;  first  vice-president,  W. 
A.  Pigman,  Savannah ;  second  vice-president, 
S.  E.  Bayne,  Macon;  third  vice-president,  B. 
F.  Mills,  Tifton;  secretary,  T.  A.  Cheatham, 
Atlanta;  treasurer,  D.  G.  Wise,  Atlanta, 
hold-over. 


PHARMACEUTICAL  COLLEGES 
St.  Louis  College  of  Pharmacy,  2108  Lo- 
cust Street,  St.  Louis,  Mo.     Forty-ninth  an- 
nual session  will  open  October  7th  and  con- 
tinue seven  months. 

*  *     * 

Kansas  City  College  of  Phai-macy,  714 
Wyandotte  Street,  Kansas  City,  Mo.  Next 
session  opens  September  15th. 

*  *     * 

School  of  Pharmacy  of  Medical  College 
of  Virginia,  Richmond,  Va.  Next  session 
opens  October  1st.  J.  R.  McCauley,  secre- 
tary. 

*  *     * 

University  of  Maryland  School  of  Phar- 
macy. Charles  Caspari,  Jr.,  Dean,  Balti- 
more, Md.     Next  session  (Seventieth)   opens 

September  29th. 

*  *     * 

School  of  Pharmacy  of  the  University  of 
North  Carolina,   Chapel  Hill,  N.   C. 

*  *     * 

Atlanta  School  of  Pharmacy,  Atlanta, 
Ga. 

*  *     * 

Southern  College  of  Pharmacy,  Atlanta, 
Ga. 

*  *     * 

School  of  Pharmacy  of  the  Birmingham 
Medical  College  (Graduate  School  of  Medi- 
cine of  the  University  of  Alabama). 


MR.  DRUGGIST 

Are  you  using  me  to  increase  your  profits? 
If  not,  why  not?  Others  are  mailing  a 
good  thing  of  me  because 


I  am  practical,  a  necessity,  and  an  essential  wherever 
water  colors  are  taught.  The  children  can't  turn  me 
over  and  in  this  way  I  save  the  teachers  much  annoy- 
ance. I  am  a  little  thing,  have  no  competitor  and  can't 
done  without  wherever  I  am  introduced. 

J^ar  full   information    concerning  rue  and  ivkat  I 
ant  thought  of  by  friends  luko  have  tried  me  address. 

W.  THOMAS  YOUNG,  Sales  Agent 
Corinth,  Mississippi. 


A  BIG  MARGIN 


is  allowed  the  dealer  on 


CARDUI 


PUSH  IT 

For  cash  Cardui  costs  only 

^7.60  per  dozen  in 

I30.00  lots. 

CHAHANOOGA  MEDICINE  CO. 

CHATTANOOGA  ST.  LOUIS 


THE    DIXIE    DRUGGIST 


19 


The  nams  of  the  firm,  Sommers-McEIroy 
Drug  Stores.  San  Antonio,  Texas,  has  been 
changed  to  Sommers'  Drug  Stores. 

The  Carrabelle  Drug  Company,  Can  .1- 
belle,  Florida,  has  applied  to  the  Governor 
for  a  charter. 


Blue  laws  are  in  force  in  Spartanburg, 
S.  C.  No  smokes,  no  ice  cream,  no  Coca- 
Cola,  nothing  but  castor  oil  and  the  rest  of 
the  articles  strictly  regarded  as  medicine, 
may  be  had  at  drug  stores  on  Sunday.  The 
fine  for  the  violation  of  this  ordinance  is 
$20    or  thirty  days. 


Nashville,  Tenn.,  is  preparing  for  the  en- 
tertainment of  the  delegates  to  the  Ameri- 
can Pharmaceutical  Association,  which  meets 
in  that  city  August  11th  to  16th.  The  so- 
cial features  will  include  a  trip  to  the  Her- 
mitage, a  trolley  ride  and  a  reception  at 
one  of  the  clubs.  The  sess'ons  will  be  held 
in  the  Masonic  Grand  Lodge  Hall,  while  sec- 
tion meetings  will  be  provided  for  else- 
where. It  is  expected  that  500  will  attend 
the  convention. 

*  *     * 

The  Raney  Medicine  Company,  Rebecca, 
Ga.,  expects  to  move   its  plant  to  Atlanta, 

Ga. 

*  *     * 

The  Waxahatchie  Medicine  Company  is 
now  occupying  its  new  building. 

*  *     * 

R.  S.  Persons,  Macon,  Ga..  has  been  ap- 
pointed a  member  of  the  State  Board  of 
Pharmacy,  to  .succeed  Herman  Shuptrine,  of 
Savannah,  who  resigned  from  the  Board 
when  elected  a  member  of  the  House  of 
Representatives.  Mr.  Shuptrine  succeeds 
Pleasant  A.  Stovell  in  the  House. 

*  *     * 

Mr.  W.  L.  Johnson  has  been  made  man- 
ager of  the  store  of  the  Greensboro  Drug 
Company,    Greensboro,    N.    C. 

*  *     * 

Mr.  S.  M.  Lowry,  formerly  an  Atlanta 
druggist,  has  been  made  president  and  gen- 
eral manager  of  the  Interstate  Chemical 
Company,  Rome,  Ga.,  succeeding  P.  D. 
Christian,  resigned. 


The  Savannah  (Ga.)  Press  says  that  a 
bill  will  be  introduced  in  the  Georgia  Legis- 
lature at  the  summer  session  providing  for 
the  levying  of  a  special  tax  of  $5.00  an- 
nually on  every  registered  druggist  in  the 
State.  The  revenue  derived  from  this  tax  is 
to  defray  the  expenses  and  salary  of  a  drug 
expert,  whose  duty  will  be  to  keep  tabs  on 
the  drug  stores  and  attempt  to  put  an  end 
to  illegal  dispensing  of  narcotics.  It  is  not 
announced  who  will  father  the  bill. 

The  plant  of  the  Steel  Cities  Chemical 
Company,  Birmingham.  Ala.,  will  be  en- 
larged, it  being  planned  to  spend  at  least 
$100,000.  The  original  cost  of  the  plant 
was  $200,000.  The  chemical  company  has 
made  a  long-temi  contract  to  furnish  acid 
to  the  Woodward  Iron  Company. 
*     *     * 

The  retail  druggists  of  Charlotte,  N.  C, 
have  agreed  to  cut  prices  on  toilet  articles, 
talcum,  cologne,  soap  and  accessories  to  Mi- 
lady's dressing  table.  The  object  of  the 
price-cutting  is,  it  is  said  by  the  News,  to 
cope  with  the  department  stores,  where  toi- 
let preparations  are  cut  right  and  left.  The 
druggists  are  seekin,g  to  win  the  ladies  to 
other  departments  of  the  store,  also. 


SPECIAL  NOTICE 
Drug   stores  (snaps)  in   all   states   for   sale; 
also  positions.     Physicians,  veterinarians,  den- 
tists,   nurses,    located    and    furnished.     F,  V. 
Kniest,  R.  P.  Omaha,  Neb.,  estab.  1904. 
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SODAWOCKY. 
'Twas  fizzlig,  and  the  vanillats 

Did  rasp  and  huckle  in  the  shake; 
All  limesy  were  the   orgeats 

And  the  pineaps  phosphake. 

"Beware  the  cocalade,  my  son! 

The  jars  so  bright,  the  straws  to  match; 
Beware  the  seltzer  bird  and  shun 

The  carbonous  b-nanasnatch!" 

He  took  his  moxal  sword  in  hand ; 

Long  time  the  acid  foe  he  sought — 
So  rested  he  by  the  lempeach  tree, 

And  shook  a  while  in  thought. 

And,  as  in  frapeed  thought  he  stood, 
The  cocalade,  with  eyes  of  flame, 

Came  flipping  through  the  orangewood 
And  cherried  as  it  came. 

One,    two!     one,     two!     and     through     and 
through 

The  moxal  blade  went  fermillac! 
He  left  it  dead,  and  with  its  head 

He  coflFeesundaed  back. 

"And  hast  thou  slain  the  cocalade? 

Come  to  my  arms,  my  malted  boy! 
0  notsun  day!  sars'paril-lay!" 

He  chocolaed  in  his  joy. 

'Twas  flzzlig,  and  the  vanillats 
Did  rasp  and  huckle  in  the  shake; 

All  limesy  were  the  orgeats. 
And  the  pineaps  phosphake. 

— W.  G.  S.,  in  the  Atlanta  Journal. 


RALEIGH  DRUG  STORES  MUST  PAY  A 
LIQUOR  TAX  OF  $200. 
Raleigh,  N.  C,  June  10. — The  Raleigh 
Commission  Government  council  has  voted 
to  allow  drug  stores  to  fill  prescriptions  for 
whiskey  under  a  license  tax  of  $200  per 
year.  It  has  been  thought  for  several 
months  past  that  the  new  city  charter  pro- 
hibited the  licensing  of  drug  stores,  but 
legal  opinions  are  now  to  the  effect  that 
drug  stores  can  be  licensed.  Another  new 
license  tax  provided  is  $1  on  the  owner  of 
each  automobile  in  Raleigh  for  the  privilege 
of  using  the  streets. 


LABELS 

FOR    DRUGGISTS 


Send  us  samples 
of  what  you  are 
using  and  we'll 
quote  you  low 
prices. 


GEORGE  TOWNSEND  CO. 

Labels  and  A  Jvertising  Stickers 

146  N.  Seventh  Street,  Philadelphia 


FOR  SALE 

A  Drug  Store  in  a 
Southern  City. 

This  is  an  old  established 
business  and  is  a  good  op- 
portunity for  a  live  man 
to  take  hold  and  make 
money. 

For  further  information,  address 

M.  V.  G.,  Care  The  Dixie  Druggist 

Hickory.  N.  C. 
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Averyt  Drug  Company,  Birmingham, 
Ala.;  capital,  $2000,  to  be  increased  to  $150,- 
000.  Officers  are  E.  W.  Averyt,  president; 
J.  F.  Lee,  secretary;  D.  P.  Knapp,  treas- 
urer.    Company  will  operate  chain  of  stores. 


Hunting-ton  Drug  Company,  Huntington, 
W.  Va.;  capital,  $100,000.  Wholesale  drug 
business.  Incorporated  by  S.  B.  Robert- 
son, G.  R.  Buskirk,  Mat  Miser,  W.  S.  Vin- 
son and  B.  C.  Vinson. 


Collier  Drug  Company,  Brunswick,  Ga. ; 
capital,  $6000,  with  privilege  of  increasing 
to  not  exceeding  $25,000.  Incorporators:  C. 
V.  Collier,  Asa  Burford  and  C.  C.  Thaxton. 

*  *     * 

The  Hightower  Drug  Company,  Cedar- 
town,  Ga.,  petitions  the  Court  for  permis- 
sion to  change  the  name  of  the  firm  to  Ful- 
mer  Drug  Company. 

*  *     * 

Wikle-Butler  Drug  Company,  Marietta, 
Ga.;  capital  stock,  $15,000  to  $25,000.  In- 
corporators: Charles  A.  Wikle  and  Doyle  P. 

Butler. 

*  •     • 

The  Herrington  Company,  Waynesboro, 
Ga.,  has  been  incorporated  with  a  capital  of 
$25,000,  to  manufacture  proprietary  arti- 
cles, principally  Herrington  Liver  Pills.  The 
company  is  composed  of  some  prominent 
bank  officials  and  plantei-s  of  Burke  County, 

Ga. 

*  *     * 

Kemper     Pharmacy,     Hartsville,     Tenn. ; 

capital  stock,  $10,000. 

*  *     * 

Keyser-Hoback  Drug  Company,  Roanoke, 
Va.;  F.  S.  Hoback,  E.  L.  Keyser,  E.  W. 
Vick.     Capital,  $5000  to  $15,000. 

*  *     * 

The  E.  D.  F.  Company,  Blackville,  S.  C; 
capital,  $3000.  C.  A.  Epps,  P.  J.  de  Lorme 
and  J.  M.  Fleming,  incorporators. 


Century  Drug  Store,  Asheville,  N.  C;  au- 
thorized capital,  $25,000,  with  $1250  sub- 
scribed by  S.  O.  Bradley,  G.  R.  Little  and 
O.  E.  Franklin. 


Singletary    Medicine     Company     Burgaw, 
N.  C;  authorized  capital,  $5000,  with  $3500 
paid  in  by  W.  0.  Singletary,  Dr.  R.  H.  Brad- 
ford and  M.  P.  Singletary. 
*     *     * 

Edwards  Medicine  Company,  Fayetteville, 
N  C;  to  manufacture  and  deal  in  medical 
preparation  known  as  "Dy.  0.  F.  E.;"  au- 
thorized capital,  $10,000,  with  $3000  paid  in 
by  William  F.  Edwards,  Sallie  R.  Edwards 
and  Lucy  Jones. 

United  Chemical  Company,  Nashville, 
Tenn.;  capital,  $250,000;  incorporators:  J. 
F.  Craig,  F.  B.  Craig,  C.  D.  Quick,  Howard 
Hull;  wholesale  drug  and  sundry  business. 

Dover  Drug  Company,  Dover,  Tenn.;  cap- 
ital, $2500.  J.  C.  Morrison,  J.  L.  Reynolds, 
J.  H.  Scarbrough,  T.  J.  Martin  and  H.  L. 
Fuson. 

Phillips  Drug  Company,  Marble  Falls, 
Texas;  capital  stock,  $11,000.  Incorpora- 
tors: B.  M.  Phillipps,  J.  T.  Hallford  and 
Mrs.  M.  G.  Fauhion. 


Byrne-McCorkle  Drug  Company,  Lynch- 
burg, Va.  C.  F.  Byrne,  W.  H.  McCorkle 
and  W.  T.  McNamara. 


Adairville  Drug  Company,  Adairville,  Ky., 
increases  its  capital  stock  from  $9000  to 
$10,000. 
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Jokes  We  Have  Met 


"Capsules  of  Cneer 
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TOO  CAREFUL. 

An  Orange  Grove  avenue  woman  stepped 
into  a  Pasadena  drug  store  and  laid  on  the 
counter  a  prescription  for  a  mixture  con- 
taining two  decigrammes  of  morphia. 

The  druggist  exercised  the  utmost  care  in 
weighing  the  dangerous  drug. 

"What  a  shame!"  slie  cried.  "Don't  be  so 
stingy;  it's  for  an  orphan  girl." — Exchange. 


THE  WAITRESS  REPLIED. 

A  couple  of  drummers,  having  a  few- 
hours'  layover  in  a  small  town,  decided  to 
dine  at  the  village  hotel.  On  looking  over 
the  bill-of-fare  they  noted  that  young  "fry" 
was  "special"  for  that  meal,  so  one  of  the 
men  turned  to  the  pretty  little  waitress  and 
asked : 

"How's  the  chicken?" 

The  young  lady  blushed,  then  answered: 
"Oh,  I'm  all  right.  How  are  you?" — Every- 
body's Magazine. 


LIZZIE  WAS  PARTICULAR. 

"I  would  not  drink  out  of  that  cup,"  said 
little  Willie  to  the  well-dressed  young  man 
who  had  come  to  court  Willie's  eldest  sister; 
"that's  Lizzie's  cup  and  she  is  very  par- 
ticular who  drinks  out  of  it." 

"Ah,"  said  the  young  nian^  as  he  drained 
the  cup  dry,  "I  feel  honored  to  drink  out  of 
that  cup.  Lizzie  is  your  youngest  sister, 
isn't  she?" 

"No,"  explained  Willie;  "Lizzie  is  my 
dog." 


GOOD  ADVICE. 

An  Italian  who  kept  a  fruit-stand  was 
much  annoyed  by  possible  customers  who 
made  a  practice  of  handling  the  fruit  and 
pinching  it,  thereby  leaving  it  softened  and 
often  spoiled.  Exasperated  beyond  endur- 
ance he  finally  put  up  a  sign  which  read : 

"If  you  must  pincha  da  fruit — pincha  da 
cocoanut." — Lippincotfs. 


HIS  BID. 

A  Yorkshireman  recently  entered  an  auc- 
tion mart.  Looking  around  and  catching 
the  auctioneer's  eye  during  a  lull  in  the  bid- 
ding, he  shouted  out  loudly  enough  to  be 
heard  by  all: 
■May  I  bid?" 

"Certainly,"  said  the  man  of  the  hammer, 
thinking  him  a  customer. 

All  eyes  being  turned  on  the  customer,  he, 
making  for  the  door,  said:  "Well,  I  bid  you 
good-night,  then." 

The  laughter  which  followed  stopped  busi- 
ness for  some  time. — Tit-Bits. 


ODD   THINGS   PICKED   UP. 

Card  in  window  near  railroad  station: 
"Your  Suit  Pressed  Between  Trains."  Not 
our  suit,  if  we  know  it. 

From  a  newspaper  report:  "After  the 
gambler  was  shot,  two  acres  were  found  con- 
cealed in  his  sleeve."     Some  sleeve,  that! 

From  the  South  Wales  Echo:  "Mrs.  Pol- 
warth  celebrated  her  one  hundredeth  birth- 
day yesterday.  She  was  visited  by  her  twin 
sister^  age  95." 

Sign  in  Vancouver:  "This  restaurant  will 
open  soon  with  private  rooms  for  ladies  with 
marble  fittings."  Ladies  with  marble  hearts 
take  notice. 

From  a  woman's  paper:  "She  wore  a  black 
velvet  hat  trimmed  with  mole  feathers."  An 
agreeable  change  in  hat  trimmings  from 
the  common  fur  of  the  pheasant. 

Card  in  English  shop :  "In  order  to  have 
a  good  supply  of  fresh  meat  for  the  manu- 
facture of  our  pies,  we  kill  half  a  cow  every 
week."  Have  they  no  S.  P.  C.  A.  over  there? 
■ — Boston  Transcript. 


ECONOMY. 

Doctor — "You'll  be  all  right  in  a  day  or 
so.     It's  nothing  but  a  slight  cold." 

Canny  Patient — "I  was  kind  o'  hopin'  it 
was  malaria,  Doc.  I've  got  a  lot  of  quinine 
an'  I  hate  to  see  it  go  to  waste." — Judge. 
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PHABMACECTICAI/    ASSOCIATIONS. 


State 


Place  of  Meeting 


Date 


ALABAMA   1914. 

ARKANSAS  1914. 

FLOE  I  DA     1914 . 

LOUISIANA 1914. 

MARYLAND  ...Ocean   City    June  24-27.  lOl.?. 

MISSISSIPPI   1914. 

NO.  CAROLINA.HENDERSONVILLE 1914. 

OKLAHOMA    1914. 

50.  CAROLINA. O'enn  Springs   .Tiilv  9.  191,3 

TENNESSEE  ...Mempbis    .Tiilr  ?..  191,3 

TEXAS    1914. . 

VIRGINIA    Old  Pt.  Comfort  ..lulv  8-11.  1913. 

GEORGIA   191„ 

A.  PH.  A Nashville.  Tenn,  Aug.  23-30,  1913. 

N.  W.  D.  A.   ....Tacksonville,   Fla Nov.,  1913. 

N.  A.  R.  D Cincinnati    Aug.  25-29.  1913. 


President 

.  C.  T.  Ruff.  Montgomery.. 

.J.  Ward,  Hope 

.Mason  Thornton,  Ormond. 

.  W.  E.  Allen,  Monroe 

.  D.  P.  Schindel,  Hagersto'n 
.T.  H.  Holcomb,  Greenwood 

.  S.  P.  Harper,  Selma 

.  C.  A.  Dow,  Ronk  Creek.., 

O.  F.  Hart,   Columbia 

E,    C,    Finch,    Waverly 

.  H.  C.  Jackson  Austin 

.C.  D.  Pox.  Roanoke 

.J.  W.  Rldout  Macon 

.  W.  B,  Pav.  Milwaukee... 
.Albert  Plant,  New  York,,, 
.  H.  W.  Merritt,  Plains,  Pa, 


Secretary 

.W.E.Bingham,  Tuscaloosa 

Miss  M.  A.  Fein,  Little  Rock 
J    H.  Houghton,  Palatka, 
Geo.  W,  McDutf,  N,  Orleans 
B,  F.  Kelly,  Roland  Park, 

,  H,  M.  Fi.-aser,  University. 

J.    G.    Benrd,    Chape'    Hill. 
A.  W.  Woodmancy,  Ok.  City 
P.  M.  Smith,  Charleston, 
T.  J,  Shannon,  Sharon. 
E.G.  Eberly,  Dallas, 
E,  L,  Brandis.  Richmond. 
T.  A.  Cheatham.  Macon. 
J.  H.  Beal  Scio.  Ohio. 
J.  E.  Toms,  New  York, 
T.  H,  Potts,  Chicago. 


BOARDS    OF  PHARJIACT. 


AL.\BAMA. — L.  C.  Lewis,  President,  Tuskegce, 
"14;  S.  A.  Williams,  Troy,  '16;  W,  E,  Bingham, 
Tuscaloosa,  '14;  W.  P.  Thomason,  Guntersville,  '15; 
E.  P.   Gait.  Secretary  Selma,  '13, 

ARKANS.AS.— J.  B.  Bond,  President,  Little 
Rock,  '15:  J.  A.  Gibson.  Little  Rock,  '14;  R.  A. 
Warren,  Clarksville,  '16;  S.  J.  McMahon,  Bates- 
ville,  '12;  J,  P,  Dowdy,  Secretary,  Little  Rock,  '13, 

FLORIDA. — E.  Berger.  President.  Tampa,  '16; 
Leon  Hale,  Tampa,  '14;  H,  H.  D'Alemherte,  Pen- 
sacola.  '14;  W.  D.  Jones.  Jacksonvil'e.  '13;  D.  W. 
Ramsaur,  Secretary-Treasurer,  Palatka,  '12, 

GEORGIA.— H.  C.  Thuptrine.  President,  Savan- 
nah, '12;  W,  S.  Elkin,  Jr.,  Atlanta,  'Ifi;  S.  E. 
Bayne.  Macon.  '14;  R.  H.  Land.  Augusta.  '13;  Her- 
man Shuptrine.  Savannah.  '12;  C.  D.  Jordan,  Sec- 
retary. Monticello.   '15. 

KENTUCKY.— J.  H.  Martin,  President,  Win- 
chester, '12;  R.  H.  White.  Mt.  Sterling.  '14;  Ad- 
dison Dimmitt,  Louisville,  '15;  C.  Lewis  Dlehl, 
Louisville,  '13;  G.  O.  Patterson,  Hawesvllle,  '16; 
•T.  W.  Gayles,  Secretary,  Frankfort  (not  a  mem- 
ber), 

LOUISIANA.— C.  W.  Outhwaite,  President,  New 
Uieria,  '13;  Gnstave  Seemann,  New  Orleans,  '13; 
Peter  Rupp,  New  Orleans,  '13;  E.  L.  McCUing, 
Natchitoches,  '13;  W.  E.  Allen,  Monroe,  '13;  Paul 
Eckels,  Crowley.  '13;  M,  M.  Bradhurn,  New  Or- 
leans, '13;  E.  H.  Walsdorf,  Secretary,  New  Or- 
leans. '13. 

MARYLAND.— H.  L.  Meredith,  President, 
Hagerstown,  •]3;  W,  C.  Powell,  Snow  Hill,  '17; 
J,  P.  Frames.  Baltimore.  '16;  D.  R.  Mil'ard,  Bal- 
timore. '15;  Ephraim  Bacon,  Secretary,  Roland 
Park,  '14. 


„     MISSISSIPPI.— H.  M.  F  aser.  President,  Univer- 
se sitv;  P.  J.  Fife.  Jackson;  S.  C.  Lindsey.  Europa; 
T.   0.   Slaushter,   Waynesboro;   W.  W.   Ellis,   Sec- 
retary, Fayette. 

NORTH  CAROLINA.— E.  V.  Zoeller,  President, 
Tarloro.  '12;  J.  P.  Stowe.  Charlotte.  '16;  W.  W. 
Home.  Favetteville.  '15;  I.  W.  Rose.  Rocky  Mount, 
'13;  F,   W.   Hancock,  Sec.   Oxford,  '14. 

OKLAHOMA.— W.  F.  Dodd.  President,  Caddo, 
'13;  L.  D.  Brunk,  Nowata,  '16;  F.  B.  Llllie. 
Guthrie,  '12;  J.  D.  Humphrey.  Bristow,  '15;  J.  C. 
Burton.    Secretary,    Stroud,   '14. 

TENNESSEE.— F.  W.  Ward  President,  Mem- 
Phis,  '12:  M.  E.  Hutton.  Nashville,  '13;  W.  A. 
McBath,  Knoxvllle.  '16;  O.  .T.  Nance,  ,Lickson,  '15; 
.T.  B.  Sand.  Nashvil'e,  '14;  Ira  B.  Clark.  Secretary, 
Nashville  (not  a  member). 

TEXAS. — J.  A.  Weeks,  President,  Balllnger,  '13; 
J.  R.  Crittenden,  Teague,  '13;  W.  P.  Robertson, 
Gonzales.  '13;  H  C.  Jackson.  Austin,  '13:  H.  V. 
Schumann.  New  Braunfels,  '13;  R.  H.  Walker. 
Secretary,  Gonzales  (not  a  member). 

SOUTH  CAROLINA.— C.  A.  Milford.  President, 
Abbeville,  '14;  J.  M.  Oliver.  Orangeburg.  '16;  H. 
F.  Heinitsch.  Jr..  Spartanburg,  '12;  D.  P.  Frier- 
son.  Charleston,  '13;  L.  P.  Fouche.  .\nderson.  '15; 
D.  T.  Riley,  Florence,  '17;  F,  M.  Smith,  Secretary, 
Charleston  (not  a  member), 

VIRGINL\.— H.  S.  Arringtor.  President,  Nor- 
folk, '17;  C.  P.  Kearfott.  Martinsville.  '16;  W.  L. 
Lyle.  Bedford:  J.  E.  Jackson.  Tazewell.  '15; 
T.  .-\.  Miller,  Secretary-Treasurer.  Richmond,  '14. 


Druggists  should  stock 

Dr.  A.  C.  Daniels'  Home  Treat- 
meat  for  Horse,  Dog  and  Cat 

Free    Cabinets,    Signs,     Window 
Di.splays,  ere.      Best   advertised, 

best  sellers'and  warranted  to  give 

satisfaction. 

IVrilc  for  particulars  to  DR.  A.  C.  DANIELS, 
172  Milk  Street,  Boston,  Mass 


The  Toy  for 
Cats 

The  big  novelty  for 
lOc.  Catnip,  the  ree 
kind  in  ounce  pack- 
ages, cartons,' bags, 
ton  and  car-load  lots. 

Dr.  A.   C.  Danish,    IVorUs  Headquarters  for  Catnip. 


Catnip  Ball  b/°d™'^sL, 

K^  W  Tra.loATnrk 

^^    I'lil.  K^t'.  L.^.  I'^il.  Off. 
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THE 
RETAIL  DRUGGISTS 

If  you  are  trying  to  reach  the  retail 
drug  trade  of  the  South  with  adver- 
tising of  your  products  you  will  find 
that 

THE 

Dixie  Druggist 


can  help  you  to  cover  the  trade  in 
this  section  in  a  way  that  will  be 
entirely  satisfactory  to  you. 

The  cost  will  be  small  enough  to 
surprise  you. 

How  about  August? 


YOU! 


Would  your  advertisement  look 
good  on  this  page? 

Do   you  want    to   know  what  it 
will  cost  you? 

Ask  us. 


THE  DIXIE  DRUGGIST 


It's  the  Coca-Cola  nickels  that  drip,  drip,  drip  into 
your  cash  register  all  day  long,  every  day,  that  pile 
up  the  dollars  in  the  end.  No  selling  effort  on  your 
part — no  argument — no  persuasion — no  wondering 
if  the  goods  will  please — no  worry  or  loss  from  cut- 
rate"  competition.    There,  in  a  nut  shell,  is 


cca\ 


Do  your  small  part  by  serving  the  genuine, 
exactly  according  to  directions  (the  easiest 
way  to  serve  it,  anyhow)  and  you've  got  a 
trade  that  will  take  care  of  itself. 

Bigger,  Better  and  Broader  Advertising 
than  ever  this  year — let  it  work  for  you. 

Order  Through  Your  Jobber 

THE  COCA-COLA  COMPANY 

ATLANTA,  GA. 


